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Where the Greeks Conquered Rome _ bellies, who know all the arts.” He is, of | Silver and Sheffield Plate Teapots 
comparing the slender, athletic 





Ss we too well know, the glory of war 

js an evanescent phrase. The lust of 
conquest by martial force may find, at first, 
a progressive path in bloody destruction, but, 
however prolonged, even into the years, it 
hecomes self-exhaustive, living on its own 
vitality. The glories of Roman conquest, 
where do we find them at this day? The 
human attraction to Italy, Rome especially, 
is not the viewing of the strategic sites 





where battles raged or where the slaves 
toiled. The scenes at which the visiting 
throngs gather are the monumental, the pic- 
torial, The works of the humble artisan 
are what the world admires, even wonders 
at. Take from Italy her monuments and 
art galleries and the flocks that gather from 
all lands will dwindle; few will make the 
pilgrimage to view the historic topography. 
When the Roman generals, whose cohorts 
had subjugated Greece, returned with the 
Attic artificers chained together as slaves, 
they brought into the haughty Roman midst 
that human element which would soon con- 
quer the Latin brutal force with the 
strongest weapon of Peace—the Arts. The 
subduing power of Art and the length of 
its reign was again shown in Rome as with 
the kingdom of Egypt. A longevity that 
no martial glamors can attain, but lasting 
into the many centuries. Unlike some 
modern nations, the Romans knew when they 
were beaten. They perceived their in- 
feriority. The poet Horace says of the in- 
vasion of Greek art in Rome: “This is a 
Veritable revenge of vanquished Greece.” 
Cynicism was of no avail. Juvenal writes: 
‘Those little Greeks, with their caved in 


course, 
physiology of the alien with the pot-bellied 
Roman patrician. 

We see the victorious generals on their 
marches surrounding themselves with cam- 
paign equipment in the precious metals the 
vessels embellished with the classic beauty 
distinctive of the Greek craftsman—as dis- 
closed by the treasures laid bare in the ex- 
cavations of the Roman camps at Bernay, 
iHildesheim, etc. The Roman idea of art 
had power and solidity as basic ingredients 
in its make-up; but the brutal force soon 
became subdued by the serene beauties of 
Greek design and motifs. 

Typical contrasts of the Roman and the 
Greek taste in art are displayed in the two 
accompanying illustrations, In Fig. 1 we 
have the pomp and glory of a “trophy” 
of war—the motif is Roman but the merit 
of design and workmanship belongs (even 
here) to the Greek. Soon this animal ex- 
pression gives place to the poetic beauty dis- 
played by Nature in her Flora and Fauna. 
We find the Roman decoration clothed in 
the entrancing beauty of the floral Attic 
garb, as shown in Fig, 2. This is a Roman 
vase but its workmanship and design have 
the attributes belonging only to the descend- 
ants of Attic origin. The spiritual has 
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overcome the animal. Far different to this 
mild, soft beauty was the barbaric art tend- 
ency of the Roman citizens. They actually 
decorated their golden vases with gems and 
precious stones. 

Not only in metallic marvels of skill did 
the Greco-Romans excel the Latin; the 
glyptic art in its greatest excellence as per- 
formed in Rome displays its origin quite 
clearly in the signatures found on the 
masterpieces of intaglios and cameos—they 
are Solon, Evodus, Epintynchinus, Dioscori- 
des, etc. 

“Revenge is sweet,” says the poet, and we 
can picture to ourselves the heartfelt pride 
of the Greco-Roman artisans in their con- 
quest of their high and mighty lords through 
the convincing charm of superb works of 
art.—C. W. C. 


UNTIL recently the antique teapot of sil- 

ver or Sheffield plate was greatly 
craved for by lovers of the antique. Times 
have changed, according to Young, in his . 
“Silver and Sheffield Plate.” He gives the 
following concise information on these tea- 
pots: 

“For some reason or other the teapot is 
not so popular with collectors as a dozen 
other pieces of like date of origin, and speci- 
mens can be obtained at comparatively mod- 
erate prices. The drinking of tea in Eng- 
land dates from the first half of the 16th 
century, but it was not until the latter years 
of the Commonwealth that its price was suf- 
ficiently cheap to encourage its use among 
any classes save the rich. There are few 
known examples of teapots in silver earlier 
than in Queen Anne’s day, and not many of 
that reign, although what has come to be 
known as the Queen Anne pattern is fairly 
common. A few quite early examples have 
little hinged lids on the spout, a detail more 
frequently found in coffee pots. Early 
Georgian teapots were round or octagonal 
and were provided with wooden handles. 
We do not know whether it has been ascer- 
tained by observation when the ivory insulat- 
ing discs were introduced into the handles, 
but they made it possible for the silversmiths 
to make teapots of silver throughout. Re- 
poussé work on these articles began in the 
early part of George the Second’s reign, and 
the vogue of ornament once started led to a 
series of styles, some of which were inap- 
propriate to the teapot as, such, and may 
have had something to do with the present 
ill-favor with which the teapot is regarded. 
Decorations in the style of Adam and Flax- 
man are fitting on candlesticks and some 
other wares, but they are out of place on a 
piece in which a smooth surface suggests, 
and helps to ensure, perfect cleanliness. Sil- 
ver teapots are marked on the side or the 
bottom, and the lid, if it is contemporary, 
should be marked with the same initials as 
the body and with the lion passant. 

“The manufacturers of old Sheffield plate 
successfully adopted their material and meth- 
ods to the production of teapots, but the 
piece was not one of the first articles pro- 
duced in the fused metal, and its place in 
the development of the industry really dates 
from the years between 1770 and 1780. 
There is plenty of interest from that time 
onwards, for it was made in a great variety 
of shapes, both plain and decorated, and with 
handles of ebony, horn and wood, and in cer- 
tain of the better sorts of ivory. There is 
also variety in the knobs and not a little can 
be learned from the methods adopted to 
cover the edge by special wires of bead, 
reed and gadroon design.” 








Charles Dodimead has moved from Pentic- 
ton, British Columbia, to Trail. 
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Platinum and Allied Metals in 1924 





A-Report Prepared by James M. Hill for the Bureau of Mines of the Depart- 
ment of Commerce* 

















(Continued. from issue of November 4) 


World’s Production 


ESTIMATED Ww 


ORLD’S PRODUCTION OF CRUDE PLATINUM FROM PLACERS, 1915-1923, IN 
TROY OUNCES 


seiaute) 1915 1916 1917 1918 1919 1920 1921 1922 1923 
oul 
Australasia: 7 213 796 249 80 586 
s mm Wales..... 0266 sé 56 82 259 60 2 
ee temmiridiue) Sal ecu, (6) (6) =«(b)~—si()—“‘(HYSC*«édNSC“‘«i‘ SCédSC“‘é«dLCASS 
ake temmicidiam) ..20.. 247 «-222+=~S's«332~—=«d;«607—«'1,670 2,009 «1,751 «1,174 ~— 673 
ocak csrrncasies 100 60 80 40 30 25 15 15 10 
eaetieié) Fe a cate ite aia 18,000 25,000 32,000 35,000 35,000 35,000 35,500 40,000 42,000 
‘ol peeves es 
1: is eae Cw kal aes 18 9 4 (e) wikis gut aos eich a ae 
alata Re: 7 «127 51 155 258 231 150 224 
isia(d) as irl ar 124,000 63,900 50,000 25,000 30,000 35,000 20,000 22,000 20,000 
yssia(d) «-eerserrre er 
‘ni f Scuth Africa (os- 
ES, scesixnseuives Y”wo a hm WM 510 762 1,784 
MGS ous 0k scseesvess 742 +750 4605 + #«4647 «824 «4613 977 1,008 609 


2 @ In addition to the countries listed, Brazil exported 700 grams (23 ounces) in 1915. 


(b) Year ended June 30. 


Frior to 1920 annual production had not exceeded 10 ounces. 


(c) Estimate by J. M. Hill; Canada Dept. Mines Ann. Repts. and Dominion Bureau of Statistics Ann. 
Repts. give the following figures: 1915, 23; 1916,-15; 1917, 57; 1918, 39; 1919, 25; 1920,817; 1921, 23; 


1922, 12; 1923, 7. 
(d) Estimate by J. M. Hill. 
(e) Production, 0.31 ounce. 
(f) Data not available. 


The following table gives data by which 
the figures showing the production of crude 
platinum as given above can be reduced to 
terms of the refined metals used by the in- 
dustries. 

Averace Assay or CRUDE PLaTINUM, IN PER CENT 
Rhodium, 


Plati- Palla- Irid- Os- Ruthe- 


Country num dium ium mium nium, Ete. 
Australasia: 

New South 

Wales ... 75.9 i3 Wks 1:3 

Papua .... 58.1 33.5 3.0 

Tasmania. . ; st 58.1 3569 3.0 
ree cS 0.2 5 Be | cael 2.8 
Colombia ... 96.2 oo 1.1 oe 1.4 
eee a ‘a 49.8 37.3 3.9 
__ ae 83.5 1.9 1.9 3.0 6 
United States 85.5 6 1.1 id 1.6 


PROPOSED STATUTORY DEFINITION OF PLATI- 
NUM 

Although there has been much discussion’ 
of the question of proper stamping of plati- 
num jewelry, final action in the matter has 
been postponed until 1925. Early in 1925 a 
test case was started in New York to de- 
termine the proper legal marking of white 
gold and platinum-coated white gold’ under 
the New York stamping law. 


"Miss Helen M. Gaylord, of the Bureau of 
Mines, assisted in the preparation of this report. 
‘See various editorials and articles in Tue 
Jewerers’ Crrcunar for 1924, particularly Hill, 
J. M., Some thoughts on the platinum section of 
the proposed national marketing act; vol. 88, March 
26, 1924, p. 57. Important conference on making 
of white gold and platinum held in New York; vol. 
88, April 30, 1924, pp. 87-89. Editorial, vol. 88, 
Feb. 25, 1923, p. 86. 

_ Hoke, C. M., Some aspects of the platinum stamp- 
ing law; vol. 88, May 28, 1924, pp. 79-81. 

Hill, J. M., Platinum stamping legislation: Eng. 
and Min. Jour-Press, vol. 117, May 17, 1924, pp. 
80-802, 

——, Sterling marks for platinum: Chem. and 
Met. Eng., vol. 30, June 9, 1924, pp. 912-913. 

Metal Industry, Some aspects of the platinum 
stamping law; vol. 22, Sept., 1924, p. 362. 

Engelhard, Chas., The platinum-palladium contro- 
versy in its relation to the jewelry industry, Baker 
& Co, Newark, N, i 
oan" Jeweers’ Crrcuvar, vol. 90, March 4, 
ees’ PP. 67 and 109; March 25, 1925, pp. 59 and 
+ ae 8, 1925, pp. 80-81; April 29, 1925, pp. 











METALLURGY 


The Bureau of Standards* has issued a 
report giving details of a study of the vari- 


ous analytical methods used to determine’ 


the presence of iridium in platinum alloys 
and offers a modified method which “com- 
bines the optimum conditions for speed and 
accuracy.” 

Two papers* of interest in connection with 
the use of osmium for hardening platinum 
show that, although osmium fumes are dan- 
gerously poisonous, the metal can be used 
to advantage if proper precautions are taken. 

The McBride amalgamator® has been pro- 
posed for use on dredges as a clean-up de- 
vice for saving fine gold and platinum. The 
device is somewhat on the principle of a log 
washer, but is equipped with an electric de- 
vice that liberates chlorine from the sea 
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Island, Alaska, was again in operation dur- 
ing the year and early in 1925° was reported 
as shipping 30 tons of palladium-bearing 
copper concentrates a month. At various 
placers in Alaska a total of 28 ounces of 
crude platinum was recovered. 

In California. the. production of crude 
platinum further declined to 285 ounces, as 
compared with 578 ounces in 1923. The 
dredges along the base of the Sierras were 
the largest producers, the output coming 
from Sacramento, Yuba, Stanislaus, Butte, 
Calaveras and Shasta counties, named in the 
order of their relative output. Although 
much sniping was done on various streams 
as a result of extremely low water, little 
platinum was recovered. 

At the Jesse No. 1 placer, at Island Park, 
Gold Butte district, Toole County, Mont., a 
little crude platinum was saved in 1924. 

In Oregon 20 ounces of crude platinum 
was recovered by miners in 1924, as com- 
pared with 24 ounces in 1923. The largest 
production was made at Sixes, Curry county, 
and next in importance was the Esterly 
placer on_ Illinois river, near Waldo, Jose- 
phine county, and finally the beach near 
Bullards, Coos county. 

So far as has been learned, no concen- 
trates were shipped from the Rambler mine, 
Albany, Douglas county, Wyo., in 1924. 
Nothing has been heard of the properties 
near that town which were loudly acclaimed 
in 1923. 

AUSTRALASIA 

It is reported’ that deposits carrying os- 
miridium are becoming scarce in Tasmania. 
The report seems to be confirmed by the con- 
tinued decrease in production. Nothing has 
been heard recently concerning osmiridium 
in the Province of Papua. Apparently there 
is a chance to develop dredging fields in 
Papua as soon as transportation conditions 
are improved.® 

CANADA 


Some interesting statistics of platinum 
metals derived from the Sudbury nickel- 








PRECIOUS METALS RECOVERED BY NICKEL-COPPER REFINERIES TREATING ONTARIO 
MATTE, 1920-1924 


1920 1921 1922 1923 1924 
Bessemer matte produced............-.see05 short tons 19,498 17,324 58,084 65,943 
ERNE NONI 6505-5 6.6:0:646.00.049206 000.00 Sees short tons 10,466 19,831 21,450 26,565 
Matte refined in Canada®*........cccoccceses short tons 5,558 10,340 31,765 37,613 
Metals recovered from above: 
ot baci nocine bale nel SsGiens-3eleeed troy ounces 1,26] 4,537 2,094 3,574 4,125 
NS odie shores a e's, Sigen em BO aim Rota troy ounces 119,83° £0,341 50,239 100,982 122,889 
NG ok 50a ees 3660. 00.aewed wees troy ounces 8,345 5.412 4,802 6,810 9,181 
PI i ais ales Wise aw stead ae Meares troy ounces 10,199 7,729 6,862 8,511 $,923 
Rhodium, ruthenium, osmium and_irid- 
SU Gaba Gino's Lake ndees Coes Cored anes troy ounces 522 277 124 304 593 


*Refining in Canada began at Port Colborne, Ontario, in 1918, and at Deschenes, Quebec, in 1920. 
Includes small recoveries of Rh, Ru, Os, and Ir by the Mond Nickel Co. 








water that is used, thereby removing grease, 
breaking up rust, and forming sodium amal- 
gam,.which holds the platinum grains. 


Notes on Platinum Deposits 
UNITED STATES 
The Salt Chuck mine, Prince of Wales 


8Gilchrist, Raleigh, Determination of iridium in 
niztinum alloys by the method of usion with lead: 
B. S. Sci. Paper 483, Feb. 28, 1924, 23 pp. 

4Wright, T. A., Is there danger to the jeweler 
who melts osmium?: THe JeweELERS’ CIRCULAR, 


vol. 88, May 28, 1924, p. 69. Chemical and Metal- 
lurgical Engineering, is osmium poisonous?: Chem. 
and Met. Eng., vol. 31, Nov. 10, 1924, p. 743. 

amalgamation process 


5Neill, J. W., McBride 


copper ores have been given.® These are of 
particular interest because the figures in- 
clude for the first time the recoveries of the 
Mound Nickel Co., whose refinery js at 





uses novel machine: Eng. and Min. Jour.-Fress, 
vol. 117, May 17, 1924, p. 825. 


®Mining Truth, 10th year, No. 2, February, 
1925, p. 15. 

7™Mining Journal (London), vol. 145, Aug. 9, 
1924, p. 650. 


8Mining Journal (London), The mining outlook 
in Papua; vol. 145, March 8, 1924, p. 185. 

*Preliminary report on the mineral production 
of Ontario in 1924, Dept. of Mines Bull. 53, p. 14, 
1925. 
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, Wales. The table on page 67 is 
compiled from the Canadian ‘report. 
There has been considerable activity in 
the Tulameen district, British Columbia,. dur- 
a the last year in preparation for operation 


some of the bench gravels. 


COLOMBIA 


The estimated output of ‘platinum in Co- 
jombia in 1923 was 42,000 ounces. Ittis be- 
fieved that at least 46,000 ounces was pro- 
duced in 1924, of which over 50 per cent 
came from native washing. 

The South American Gold & Platinum Co. 
tated in a letter to the author that it had 
produced 12,700 ounces of platinum in 1923, 
and during the first eight months of 1924 a 
total of 13,300 ounces was recovered by the 
three dredges of this company. Delays inci- 
dent to operation in the Tropics and a short- 
age of labor resulted in slowing up the 
hydroelectric plant. It is expected, however, 
that dredges Nos. 2 and 3 will be oper- 
ated by electric power early in 1925. 

The report’ of the British Platinum & 
Gold Corporation (Ltd.) for the year ended 
July 31, 1924, says that platinum valued at 
over £115,000 was extracted from 508,060 
yards of gravel, most of which was dug by 
dredge No. 1. The No, 2 dredge began dig- 
ging in May, 1924. 

The Colombia Platinum & Gold Dredging 
Co., mentioned in the 1923 report, was not 
financed, though it is understood that some 
of its holdings were examined by dredge 
operators from California. 


RUSSIA 


The platinum output of Russia ‘is still 
small and the quantity is uncértain. It is 
estimated that in 1923 the total may have 
reached 20,000 ounces. Early in 1925 the 
chief engineer of the Russian Platinum 
Trade Trust, Peter Drozgiloff, was in the 
United States to purchase new equipment 
for the Ural platinum mines. He stated 
in a letter to the author that during 1924 
there were 25 dredges operating in the Urals, 
but he could not estimate the output. It was 
later? announced that five dredges had been 





THE JEWELERS’ CIRCULAR 


was made in June, 1924, and development 
started in Atgust, 1924. The most important 
discoveries were made in September, -1924, 
and in December the Government proclaimed 
three farms at the extreme north end of the 
belt as mineral land. The platinum occurs 


in ultra-basic igneous rocks of the Bushveld, 


igneous complex, which outcrop in a belt 60 


miles long. Various reports’ have appeared; 


concerning these deposits and apparently sev- 
eral well-financed prospecting ventures are 
under way. As has been stated, the geology 
is promising, but not enough development 
has been done to determine the ultimate 
worth of these discoveries. 

Wagner’ says in part: 


For the greater part of its length the platinum 
belt has a north and south trend, but at its northern 
end it swings to the northwest in conformity with 
the strike of the rocks cf the norite zone. It is 
bisected by the Steelpoo:t River, which divides it 
inte a northern and a southern section. The precise 
extent of the fields is not yet known, as new dis- 
coveries are still adding to their already great area. 
a4 The central part of the platinum area is 
situated in close proximity to the terminal stations 
of the newly opened Lydenburg-Olifantspoortjc 
Railway, Steelpocrt Station, the actual terminus, be- 
ing within 10 miles of the area where the most 
important discoveries have been made. P 

The portion of the norite zone under review is 
from 14 miles to 25 miles in width and of a 
rugged mountainous nature. Rough-looking scrub- 
covered hills and ridges alternate with flat-bottomed 
valleys, the whole being dominated north of the 
Steelpoort by the I_ulu Mountains, which with their 
great red bastions and grey precipices of norite 
afford some very fine scenery. While much 
of the area is covered with scrub, it can not be 
said to Le well timbered. There are a 
number of occupied farms in the area, and there 


will thus be no difficulty in obtaining adequate sup- | 


plies of cereals, fruit and vegetables. 

Three streams traverse the platinum fields. They 
are the Steelpoort, the Dwars and the Mopatsi. 
The two first named are capable uf being dammed 
and of yielding very large supplies of water. The 
Mopatsi is smaller. On the eastern slopes of the 
Lulu Mountains on the farm Maandagshoek No. 
148 and zlso on Garatouw No. 467 are. copious 
springs, yielding in each case abeut 100,000 gallons 
per day. Apart from the streams named and these 
springs, the northern part of the area is very 
pocrly suppiied with water, which, during the 
Wiuter months, would have to be pumped from the 
Olifants River. It should be stated, however, that 
in many locabites conditions appear to be favorable 


_ to the accurrence at shallow depths of fairly consid- 


ordered from the Yuba Manufacturing Co.y -derable underground supplies, which could be tapped 


of San Francisco, for shipment to 
burg by April, 1926. ay 
UNION OF SOUTH AFRICA — 


Transvaal—Since the change in metal- 
lurgical treatment of the Rand gold ores 
within the past two or three years, an in- 
creasing quantity of osmiridium has been re- 
covered on the “corduroy tables.” The pro- 
duction of osmiridium in 1923 from Trans- 
vaal was valued at £43,528 and in 1924 at 
£102,886." 

Watson‘ has given details of a method for 
— assay used in the South Africa 

s. 

Development has continued in the Water- 
berg area, 100 miles north of Pretoria, but 
nothing startling has been developed. A new 

ld that seems more promising geologically 
has been opened in the Lydenburg area, 150 
miles north of Johannesburg. The discovery 


— 


195, ting, Magazine (London), vol. 32, January, 
’ p. 4 
"Eng. and. Min, Jour.-Press, vol. 119, April 25, 


1925, p. 700 

“Repts., April 6, 1925, p. 45. 
‘Watson, F“W., Osugitidium assay, South Africa 
Chem., Met: and Min.See. Jour., February, 1924. 
24 p pol Min., Mag. (London), yol. 30, May, 





Ekaterin-', 


by bore holes. 

Géolagy—The platinum occurs as a primary con- 
stituent of certain ultrabasic and basic rocks of the 
norite zone of the Bushveld Ingeneous Complex. 
This is an extensive irregular oval-shaped body of 
igneous rocks occupying the great part of the 
central Transvaal, and extending from the western 
boundary of the Province to the’central part of the 
Lydenburg district. It is composed in its outer 
or lower portion of norite and ultrabasic rocks 
and in its inner or upper portion of granophyre 
and red granite. Another feature of the 
norite zone is that the rocks composing it are, as 
a rule, pseudostratified to a rémarkable degree, 
behaving exactly like well-bedded sedimentaries. 
The pseudostratification is parallel to the bounding 
surface of the sheet, and thus conforms in a gen- 
eral way with the strike and dip of the Pretoria 
beds. 

The area under review is one in which the lower 
one-fourth of the norite sheet exhibits great hetero- 
geneity, being made up of a considerable variety 

1 Wagner, P. A., Platinum deposits in the western 
part of the Lydenburg district, Transvaal, South 
African Jour. of Industries, February, 1925, vol. 8, 
No. 2, pp. 90-113. 

Mining Magazine (London), vols. 30, 31, 32, 1924 
and 1925, particularly vol. 32, April, 1925, pp. 239- 
245. . 
Letcher, Owen, World’s “most prolific platinum 
producer’ in South Africa, Eng. and Min. Jour., 
Press, vol. 119, No. 14, Apri! 4, 1925, pp. 573-575. 

Tue Jeawevers’ Crrcutsr, Discovery of platinum 
in Sovth Africa, May 14,.1925, pp. 63-65. 

Wagner, P.. Ay work cited. 
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enShegese yet vay 

of rocks which, in conformity SAME Hf josition 
of the Pretoria series, have.‘a.prevdleut ‘worth‘and- 
south strike and: dip to the west, at from 9.3 to 
14°, the pseudostratification being throughout of 
the utmost regularity. The rocks composing this lower 
part of the sheet comprise bronzitites, cromite-bronzi- 
tite, harzhurgite, dunites, serpentine, silicified ser- 
pentine, anorthositic norite, chromitite or chromite 
rock, and magnetite rock, to mention only the more 
important varieties. The chromites in particular 
have attracted a good deal of attention of late, and 
an attempt is being made at the present time to 
work them on a big scale. In the central part 
of the platinum belt the chromite rock, which 
forms lenses and bands up to 6 feet in thickness, 
appears to follow two fairly definite horizons, the 
lower or main horizon lying from 75 to 400 feet 
below the upper. Small lenses of chromite rock occur 
hetween these two horizons and outside the limits 
given. It should also be stated that the chromite 
zone does not everywhere occupy the same position 
relative to the hase of the norite sheet, there being 
fairly considerable variations in this respect. 

The upper three-fourths of the norite zone, in 
contradistinction to the lower one-fourth, is of a 
very uniform character, being occupied mainly by 
mottled gray norites, except in its uppermost por- 
tion, where are great stratiform segregations of 
titanifercus magnetite associated with bands of 
anorthosite. 

Diahase dykes with a prevalent nor-east-south-west 
trend intersect the rocks of the norite zone at many 
localities. On Driekep No. 170 a big body of 
tourmaline-bearing pegmatite cuts across the platini- 
ferous norite. 

Platinum occurrences—The platinum occurrences 
of the 2rea may be dealt with under the following 
heads: (1) Frimary deposits, (2) eluvial and rubble 
deposits, and (3) alluvial deposits. 

Primary deposits—Within the limits of the area 
previously defined workable concentrations of plati- 
num have been found on two horizons in the lower 
part of the norite zone. They may be referred to 
as (1) the lower or dunite horiz6n; (2) the upper or 
main horizon. 

The lower horizon. lies between’ the lower and 
upper chromite horizons. In it platinum: is found 
as a primary constituent of remarkable iron-rich 
dunites occurring in isolated lenses, stratiform seg- 
regations, and irregularly shaped bodies. The 
dunites are associated with olivine-dunite, bronzitite, 
chromite-bronzitite, harzburgite, wehrlite, and ser- 
pentines evidently derived from normal magnesium 
dunites. Subordinate amounts of platinum are also 
found in these rocks. The upper horizon‘is situated 
some 1,600 feet above the lower. In it platinum is 
found in a very persistent sheet or layer of dark- 
colored, pseudoporphyritic pyroxenitic diallage 
nerite, of variable grain and composition that orig- - 
inally contained small araounts of copper and iron 
pyrites, now represented at the surface by mala- 
chite and limenite. Platinum has also been found 
in several localities in rocks some little distance 
below and above the upper horizons. 


Lower or dunite horigon—On this Jorizon plati- 
num occurs in small isolated 1 segregations, 
and schlieren of iron-rich .dunites composed es- 
sentially of the variety of olivine wn as frortono- 
lite, a remarkable rock, whclly ang dunite 


hitherto described. , 

This rock is of striking appearance. As Ypically 
developed, it is a dark heavy rock weathering with 
a characteristic rustlike crust of brown or blackish- 
brown color. On freshly fraé@tured surfaces the 
color ranges from deep honey-brown to greenish- 
brown. In hand specimens it appears to be very 
coarse-grained. Actually thé grain is very uneven, 
and vhile cne frequently sees lite individuals 
up to 2 cm. and even 3 cm. long, thé average grain 
measured in thin sections is only’ about 1.5 mm. 
It has the distinction of being the heaviest igneous 
rock composed essentially of silicates hitherto de- 
scribed frem any part of the world, the ‘specific 
gravity being 3.752. In some of the chromite-rich 
varicties the specific gravity is 3.9. One of the 
most reratkable features of the rock, as compared 
with other olivine 1ccks of the Bushveld complex, 
is its freshness, this being the more remarkable 
when, as on Mooihcek, it occurs in direct contact 
with serpentine evidently derived from the normal 
dunite compesed of magnesia-rich olivine. As 
previously stated, it weathers with a brown or 
lustreus blackish-brown crust. This is never more 
thar a millimeter, or two in thickness, and im- 
mediately ‘bereath. it apparently unaltered onolite 
with characteristic. greasy luster is always jin evi- 
dence. The rock.outcrops prominently: t is, as 
a rule, well jointéd, and weathers in big gular 
blocks and slabs. These in the course of time be- 


come rounded at the edges and ultimately break up 
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smaller fragments that travel for considerable 
“ses down the slopes of the hill on which it 
outcrops. Isolated pebbles of the rock are also 
found in the alluvial deposits. 

Platinum’ is present in the dunite in well-shaped 
crystals, crystal aggregates, irregular ruugh grains, 
emall nuggets, and spike-shaped forms often curved, 
in which: the blunt end shows the faces of the cube. 
The metal is best studied in the rubbel and eluvial 
yash derived. from the distintegration of the rock, 
Only 1 grain of platinum was observed in rock 
collected in place. This is in a thin section of the 
Onverwacht dunite, which shows a small crystal 


into 
distances 


of square outline, 0,015, mm. across, -embedded |in‘’, 
occur- «, 


the peripheral part of a crystal of -chromite, 
ring at the contact of .2, grains of hortonolite.,; In 
panning eluvial wash ' there; were, however, «found, 
oth on Onverwacht No. 330 ‘and. Mooihoek No. 
147, large rounded grains showing crystals and 
irregular particles of platinum embedded in hortono- 
lite or intergrow: with that mineral. Some of the 
larger crystal aggregates of platinum also have 
graifs of hortonolite adhering to them. The plati- 
num nuggets found in the eluvial gravel are up to 
$ mm, across; such large: grains are uncommon, 
but crystals and crystal aggregates between 0:2 
mm. and 1 mm. across are found in almost every 
panning. Much of the platinum, however, is very 
fine. Most of the larger grains and crystals of 
platinum from the eluvial deposits are covered with 
a thin film of ferric hydroxide. 

Upper or main horizon—On the upper or main 
horizon platinvm, as previously stated, occurs in a 
remarkably persistent layer or sheet of dark-colored, 
mottled, pseudoporphyritic, .pyroxene-rich diallage 
norite or felspathic pyroxenite, generally showing 
green copper and brown iron stains. It lies roughly 
1,600 feet above the dunite horizon in a zone of 
light-colored spotted norites and mottled anorthosites 
that occupy the broad flat-bottomed: valley east of 
the Lulu Mountains and the Dwars River Range. 
The sheet varies in thickness.from.3 to.40. feet. 
Where it is: very thin,*platinum:appears to be+dis- 
tributed throughout its entire thickness. As a rule, 
however, it is concentrated in its uppermost portion. 
Copper and iron. stains are confined to the platini- 
ferous portion of the sheet. These stains owe their 
origin to the oxidation of grains of chalcopyrite, 
pyrite, and probably also phyrrhotite. It is thus 
aprarent at the outset that there is some relation 
between the distribution of the platinum and that 
of the sulphides. 


The platiniferous norite is exposed at intervals 
all the ways from Twickenham No. 336 to Sterk- 
fcntein No. 221, a distance of over 50 miles. From 
the sovthern part of Hackney No. 237 to the 
southern boundary of Maandagshoek No. 148 the 
cutcrcp of the sheet can be traced practically with- 
out a break. It is also exposed on Onverwacht No. 
330 and Eerste Geluk No. 348, but at the time of 
the writer’s visit no systematic attempt had been 
made to trace the outcrop between Maandagshoek 
an! Dwarsrivier No. 86, situated south of the 
Steelpoort, where it is again greatly in evidence. 
On some of the farms in this gap the location of 
the outcrop will be difficult owing to the presence 
of a considerable thickness of soil and alluvium. 


South of the Dwarsrivier No. 86 the outcrop can 
again be traced almost without a break to Sterk- 
fontein No. 221, a distance of some 16 miles. 
. + « In the southern part of Dwarsrivier No. 
86 and on Thorncliffe No. 217 the outcrop takes a 
turn to the southeast, but south of the latter farm 
it runs almost in a straight line, due north and 
south. down the western side of the valley of the 
Dwars River east to within a few miles of the 
sources of that river on Sterkfontein No. 221. The 
Important question arises whether there is here a 
single sheet or a succession of sheets of norite. 
This question can not be answered definitely at 
Present. What can be said, however, is that over 
very considerable distances the rock keeps to prac- 
tically the same horizon, that for stretches of well 
over 2,000 yards it can be followed without a 
break, and that specimens taken from the southern 
part of the area are indistinguishable from those 
taken from the northern part. 

The upper part cf the sheet of mottled norite has, 
wherever properly tested, been found to carry plati- 
num in amounts ranging from a trace to 7.5 penny- 
ee per ton. Over fairly considerable stretches 
— content has been proved to average 
rere and 3 penny weight and cver shorter 
is a over 3 pennyweight per ton. The platinum 
~~ oaguae the free State in minute grains and 
the os : ich can easily be isolated by panning 
in - ed rock. The platinum content of the 
“od dn thus be estimated fairly accurately by 

* length of the tail which it gives in the pan. 
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Allowance must, however, be made for the fact 
that assays always show from 15 to 25 per cent 
more platinum than the tail obtained by panning 
would suggest. The discrepancy is evidently due to 
very fine platinum lost in the process of panning. 
The platinum is on the whole much finer ‘than that 
from the dutiite zone, end, speaking generally, is 
of a yellowish color. Bright silvery-white and dull- 
greyish specks are, -however, often seen in- the pan 
alongside the yellowish grains, so that it is probable 
that different combinations of the platinum metals 
are vresent. No analysis of the concentrate has so 
far heen made. In addition to platinum, the norite 


ycarrics small amounts of gold.* This average five 


per cent. by weight of the platinum’ metals present. 
No well-fermed crystals of platinum have so far 
heen. noted from this horizon... ,, : 

As to the distribution of the platinum in the 
norite, very little is known. It appears to be 
fairly uniformly distributed over fairly considerable 
stretches of: the outcrop, but even from the work 
dene so far it is evident that some sections are 
richer than others. On Driekop No. 170 the outcrop 
can be followed without a break for 2,000 yards. 
The whole of the outcrop has been pegged by the 
Lydenburg Platinum (Ltd.), and Transvaal Con- 
solidated Land & Exploration Co. (Ltd.). A stretch 
of 800 yards at the northern end of .this long ex- 
posure has been sampled ‘systematically--by Doctor 
Merensky, and found to average between 2 and 3 
pennyweight of platinttm metals per ton. One_100- 
yard stretch averaged 3.4 pennyweight. The highest 
assay was 7.5 pennyweight of platinum and 2.5 
pennyweight cf gold. In the ‘‘Discovery’’ section, 
situated in the southern part of Maandagshoek No. 
148, a 400-yard stretch has been tested by trenches 
and prospecting pits. Assay values ranged from 
1.8 to 4.8 pennyweight cver 2 to 4 feet. The full 
width cf the cre body is apparently only exposed 
in a prospecting shaft 7 feet deep. This was sam- 
pled in four sections,, the average .value- disclosed 
by the sampling keing 3.8 pennyweight. over this 
width. Polit aihek! Vt aeeil anh ia } aw ‘ 

Eluzial and rubble deposits—Owing to the highly 
resistent nature of the rock ;composing them, the 
deposits of platiniferous dunite cn the lower horizon 
have, in proportion to their size, given rise to con- 
siderable accumulations of platiniferous eluvium and 
rubble. On the Mooihvek kopje and the slopes be- 
low it fully 3000 tons of this material has been 
proved. It carries from 3 to 13.7 pennyweight of 
platinum per “ton, and beyond the limits of the 
tested area there is probably considerably more. 
On the slopes of the Onverwacht. knoll and on the 
slopes of the main ridge below there are also ex- 
tensive accumulations of rubble carrying high 
platinum values. These are at present being tested 
systematically by regularly spaced potholes. On the 
slopes of Willems Kop there is a stretch of platini- 
ferous rubble 300 yards long, which gives good 
values on panning. ‘There are: also accumulations 
of rubble, carrying platinum, below the big outcrop 
on -Herdriksplaats, 2nd such accumulations will 
doubtless be found wherever the dunite has been 
exposed to denudation. As fully 50 per cent of 
the platinum contained in these eluvial and rubble 
deposits is, as previously pointed out, present in 
the form of fairly large grained crystal aggregates 
and nuggets, its recovery should be very simple. 
The same applies to the finer platinum. It would 
probably pay, however, to screen off and crush the 
lumps of undecomposed dunite present, which could 
also be done very easily. The exploitation of these 
deposits should this present no difficulties and yield 
very handsome profits. They arc, unfortunately, of 
limited extent as detrital deposits are reckoned. No 
workable eluvial or rubble deposits have so far been 
found in connection with the main horizon, though 
grains of platinum can invariably be found in the 
soil below the outcrops of the pyroxenitic norite. 

Alluviat deposits—From the enormous denudation 
that has demonstrably taken place in this part of 
the norite zone and the great area covered by the 
platiniferous rocks, it might have been expected on 
a priort grounds that very extensive deposits of 
vlatiniferous alluvium would be found in the area. 
This, unfortunately, is not the case. The only con- 
siderable patches of alluvium are those along the 
Steelpoort. The largest of these is situated below 
the new road bridge across the Steelpoort. Its posi- 
tion is marked by a big alluvial terrace on which 
the orignial Fort Burger was situated. Sections ex- 
posed along the river show that the terrace is built 
up of some 20 feet of sandy loam, overlying an 
unknown thickness of fairly coarse gravel, composed 
almost entirely of rocks belonging to the norite zone. 
This gravel has been prcved by Doctor Merensky 
to be platiniferous. During the coming Winter 
months it is proposed to test it systematically. If 
the platinum contents of the gravel are at all con- 


. 
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sistent and not too low, this should prove a very 
fire dredging proposition. 

Farther away east of the stream, on the farm 
Steelpoortsdrift, No..,350, is an.upper gravel terrace 
lying about 100. fet above ‘the, level -of, thes river. 
This-is made up mainly of big-bowiders of, quartzite 
and altered ‘shale, belonging to the Pretoria. series, 
It apparently carries no platinum. Above the brid 
over the Steelpodrt; on the farms Leeuwvallei No. 
183 and Steelpoortsdrift No. 350, is a smaller Patch 
of alluvium. Here the thickness of the sandy over- 
burden is only 8 feet. The underlying gravel. has 
been proved at one point on Leeuwvallei No. 183 
to be platiniferous. This patch is also to be tested 
as socn as possible. On the farm Sterkfontein Ne, 
187, some miles. farther pstream, there is a-fairly 
Lig patch of high-level gravel on the south side of 
the Steelpocrt.. This is‘also said to-carry .platinum, 
On the farm Mooihoek No. 147 the Transvaal Con- 
solidated Land & Development Co. has pegged a 
long strip of alluyium along a small water course 
draining the ridge in which the main chronic de- 
posits on that farm are situated. The alluvium is 
stated to carry platinum, but no definite information 
concerning. its platiniferous content is available. 
Patches of platiniferous alluvium have also been 
proved to exist along some of the other dry water 
courses, of the area. About these. the writer is not 
at present at liberty to say anything. Summarizing, 
it may be said, therefore,-that the: alluvial. deposits 
of the area, while not very extensive, offer consid- 
erable possibilities. oT 


[THE END] 
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The Finger Ring and Its Stone : 


A® a/personal ornament, says A, F. Rose, 

in’ “Jewelry: Making and Design,” the 
ring is the most common form of jewelry. 
The design is limited in shape .and area, 
All rings have a point of attraction either 





in the stone or in the ornamentation, the , 


wedding ring alone being an exception. The 
ring form is a device to display a stone 
which in turn adorns the finger. This fact 
makes the stone the main point of interest 
in this form of jewelry. Some of the 
Egyptian and Roman rings, consisting of 
plain bands of metal set with roughly cut 
stones with extremely little if any ornament, 
illustrate this point. Ls 

As in all forms of design the ring “must 
comply with the principle of fitness to pur- 
pose. The part of the ring that is on the 
inside of the finger must be narrow enough 
to cause no discomfort to the wearer while 
the top of the ring may be light or heavy 
as desired. The lines forming the sides of 
the shank should be simple curves although 
they may be slightly modified. When orna- 
ment is used it should be kept subordinate 
to the stone and all other interest added as 
decoration should lead the attention from 
the shank up to the stone in a graceful 
manner with increasing interest. The 
stone should be the center of interest while 
the decoration on the shank and around the 
stone should echo its characteristic fea- 
ture. 

If the stone is light and delicate in color 
the design of the ring and decoration 
should be in harmony with these qualities. 
The stone forms part and parcel cf the 
metal band and should be thought of as 
such in the process of designing. The 
method of setting it whether by prongs, 
gypsy, belcher, or in a box setting is de- 
termined by the nature and cut of the 
stone. A small stone of brilliant color can 
be made important if set in prongs while 
soft stones may be set down into metal in a 
gypsy setting, to protect the stone. Large 
and high stones should be set in this way 
in order that the gem and the ring may 
have unity of effect.—C. W. C. 
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“Ribbon” Jewelry Popular in Paris 





By L. Reid 

















——> 
HE most remarkable thing observable 
T in Paris this Autumm is the tendency 
to use. ribbon in jewelry designs, in and out 
of place. Parallel with this mode, is the 
tendency to make jewelry resemble ribbon, 
even when nothing of the kind enters into 
4s composition, the band or “ribbon” being 
| significance of both these modes is 
that jewelry is asked to make itself as little 
ostentatious as possible, to enter into the 
scheme of things, in a way it has 
pot done hitherto. This does not mean 
that less jewelry is being worn, but just the 
contrary. For where jewelry, even of the 
| imitation kind, is ‘considered unsuitable, 
passementerie in the form of jeweled braids 
is seen, for trimmings and even ornaments. 
If pearls, real or artificial, cannot be had, 
beads are substituted. But when a 
mass of ornamentation is used it .must be 
sombre and quiet, to tone down with the 
color scheme, to disappear in a neutral 
whole, made up often by the gaudiest of 
colors counteracting each other. 

The most remarkable of the uses to which 
plain black moire ribbon is put, is in pen- 
dants. A huge, “pear” pearl, hangs from a 
length of ribbon, just like a man’s decora- 
tion, being attached to the gown by: a pin, 
more or less ornamental. A diamond, a 
single stone of the finest water, is treated in 
like manner. It is difficult to imagine any- 
thing stranger than the difference between 
the value of the jewel and the setting. 
Somtimes the ribbon is wider at the top, 
where it is attached to the gown than at the 
end. It narrows off gradually to where the 
head is threaded in. This mode of wearing 
single jewels is not confined to diamonds 
and pearls. Quaint pebbles, stones from 
Egypt, with carvings, cameos and other 
ornaments are worn in this fashion. Some- 
times a piece of mother of pearl, a rough 
lump of amber, a quaint-shaped bit of tur- 
qoise is worn in this fashion and perhaps the 
semi-precious stones and pebbles look better 


than the fine gems, at the end of a piece of 


ribbon. 

_ Ribbon is always used for wrist watches, 
it being the most satisfactory of the various 
means of fastening them. It is now used 
for watch chains or more properly speaking 
ribbons, a length of moire ribbon going 
right round the neck. It is seldom plain, 
however. There are gold links at intervals 
and it is sewn with seed pearls or something 
else is done to relieve it from its sombre 
dullness, Sometimes gems are knotted into 
the band, being pierced like beads to take 
the narrow ribbon. Sometimes again there 
is 4 bead and a knot to hold it in place at 
regular, or at irregular intervals. 

_ Another mode of wearing watches—and 
it 18 growing in popularity—is to pin them 
to the breast, and they then hang from a 
length of moire ribbon. Fastened to the 
corsage by a fancy pin, generally in a design 
to match the watchcase—for as a rule the 
face is worn next the dress, the back of the 





case being on view—they are a pretty finish 
to a toilette. 

All kinds of sautoirs are made up with 
very tiny narrow moire ribbon the plain, 
ordinary necklace made of stones ‘being little 
seen in really fashionable quarters. The 
stones must be strung on some fancy ribbon 
that is knotted and twirled to make a 
specialty of that kind of sautoir. Sometimes 
two strands of ribbon are threaded with 
stones and join at intervals only to separate 
again, after passing through the same big 
bead, to make up a particular pattern. Other 
sautoirs have as many as five strands of nar- 
row ribbon, all being threaded through large 
scarlet lacquer beads, for instance, to form 
a contrast with the black lacquer ribbon. As 
a rule this narrow ribbon is taking the place 
of silken threads, so popular some time past. 
The tiny ribbon is hardly stouter than the 
cable-like silk thread, but the ribbon is flat 
and not round, and that is the secret of all 
these patterns, to produce something flat. 


While black moire or black lacquered rib- 
bon is very much the fashion, a variety of 
shades are being introduced into these rib- 
bon accessories to jewels. Old gold, silver 
grey, old rose and: scarlet are perhaps the 
favorite shades, although royal blue and 
jade run them a close race. Naturally the 
color of the ribbon, tf plain black is not 
used, is selected to match the gown, or to 
contrast with it, especially in the case of 
pendants-and of sautoirs. A black dress is 
relieved from all sombreness by a sautoir 
made of japanned beads, in jade-colored 
enamel, threaded on thin, narrow ribbons, in 
scarlet. If a pendant to match is added, the 
enamel ornament being a tiny elephant for 
instance, to act as'a charm, but carved very 
flat, all other trimming and ornaments can 
be dispensed with and dressmakers when 
recommending models distinguish between 
customers who are willing to seek relief for 
their gowns in jewels and those who prefer 
not to do so. 

In close competition with ribbon, in silk, 
is the band or “ribbon” made of jewelry, a 
much more expensive material in which to 
work. Watches are often hung from a 
length of “ribbon” made in seed pearls, fas- 
tened .to the corsage with a pearl pin. 
Watches are hung from chains made of the 
same material, while the wrist watch can 
be held in place by a ribbon made of seed 
pearls. Sometimes even the earrings are 
suspended by bands made of seed pearls but 
they are necessarily slender. 

A variety of this band fashion is the dia- 
mond “ribbon,” with a mosaic pattern inset. 
It looks like an imitation of the commonest 
and cheapest of ribbons obtained at a fair, 
with its emerald, ruby and amethyst pat- 
tern making conventional flowers, running 
right through the ribbon, as if it had been 
cut off by the yard, there being no beginning 
and no end. Sometimes the “ribbon” is in 
a black and white plaid design, the white 
patch being in coral, the black in jet. 

The “ribbon” idea is seen in rings, only in 
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this case the “ribbon” is a square, a kind ot 
ground, made in pin-point diamonds, with 
perhaps some other stones, with a big dia- 
mond set in the middle. The diamond stands 
out from the “carpet” or setting. Some- 
times a black pearl stands out from the dia- 
mond.and sapphire, diamond and onyx “car- 
pet” below. 

Rings made of seed pearls, in “bands,” 
are seen, just.as bracelets are made of this 
material, but this is not a new pattern, 
although it has come! in again, and is more 
popular than ever now that “ribbons,” in 
jewels are the vogue, 














French Parliament to Be Asked to Consider 
Establishment of Permanent 
Decorative Arts Show 


Paris, Oct. 24.—On reassembling for its 
Autumn session the French Parliament is 
to be asked to consider a project for con- 
tinuing the work begun by the Decorative 
Arts Exhibition and the opening of a per- 
manent show on the Quai d’Orsay. The 
Quai d’Orsay, one of the sites at present 
covered by a certain. part of the exhibition, 
is very suitable for this purpose, being just 
beyond the Parliament, on the further side 
of the bridge and the Place de la Concorde 
by the side of river Seine. The space inside 
this show is to be put at the disposal of 
members of the various trade syndicates and 
chambers including of course jewelers and 
similar trades, for the showing of models. 
A new School of Decorative Arts is to be 
built there and there will be galleries for 
artists to show fheir designs. The whole 
will be co-ordinated, and so planned as to 
form a link between the theoretical and the 
practical, between the design schools and 
the factory. .Models, for sale, are to be 
carried out by pupils in the schools, to teach 
them practical requirements, to accustom 
them to think of the trade point of view. 

The plans for the permanent exhibition 
are being made by the Minister of Educa- 
tion, representatives from the Ministry of 
Fine Arts, others from the present deco- 
rative arts, exhibition, from the technical 
schools, from the Chamber of Commerce 
and-the various trade Chambers. The com- 
bination promises to produce something both 
useful and practical. 

It is considered that the results of the 
present exhibition have been most useful in 
changing the mentality of the French artisan. 
Inclined to be very conservative, to continue 
manufacturing the same models, especially 
in the provinces, year after year, he has 
come to appreciate the uses of new designs 
and of seeing the work of his confreres, 
assembled in a city like Paris, in a way to 
permit of comparisons and affording stand- 
ards by which he can judge his efforts, such 
as was given him by this year’s exhibition. 








Robbers hurled a brick through the large 
display window on the east side of the 
Murjan Jewelry Co. 5 E. Federal St., 
Youngstown, O., early one morning recently 
and stole jewelry valued at $1,000. The 
robbery was discovered by three men going 
to work who had looked into the window 
to note the time. The men went to the 
nolice station and reported the robbery. The 
jeweler was called and an officer placed on 
duty until the window was repaired. 
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Platinum Diamond Jewelry 


The sculptured topaz pendant illustrated is one piece out of 
many in our wonderful stock of Platinum Jewelry showing com- 
binations of diamonds, sapphires, onyx, emeralds, etc., in rich yet 
dignified designs that every woman is proud to possess. 


Our jeweler customers who look to us for “something different” 


that are lasting. 
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Russian Gem Trust Plans Increased Production 








10,000 Carats of Emeralds Proposed Output for 1925-26—Azure-Stone, Malachite 
: and Nephrite in Rough Banned for Export. 
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In a recent copy of The Mining Journal 
(Moscow) appears a detailed statement as 
to what the Soviet State Trust Samotzvet, 
in charge of the semi-precious stones pro- 
guction, plans to do in the fiscal 1925-26 
year. The Trust expects to increase its pro- 
duction 230 per cent and to raise its exports 
348 per cent. Even the expected profits of 
the coming year are calculated in a very 
exact manner, namely 833,300 rubles. 

The emerald mines at Bajenovo, in the 
Ural Mountains, and the stone-cutting fac- 
tories in Peterhof, Sverdlovsk (formerly 
Fkaterinburg) and Kolivan will work all 
through the year. The budget of the 
emerald works calls for expenditure of 
644,500 rubles as against 148,000 rubles spent 
in 1924-25. It is hoped that 10,098 grams 
of emeralds will be mined in the current 
fscal year, which after the process of polish- 
ing will give 10,000 carats of rough stones, 
as against 2,500 carats of the last fiscal year. 
The production cost of emeralds ready to 
ship abroad is estimated at 59.5 ruble per 
carat, while the selling price is set at 100 
rubles per carat (about $50). 

The stone-polishing shops of the State 
plan to produce 602,771 ruble worth of 
“technical and artistic subjects, as well as 
jewelry” (cost price.) It is important to 
note the no azure-stone, nephrite or mala- 
chite in rough state will be shipped to 
foreign countries in the new fiscal year, and 
only ready products of these stones will be 
permitted to export. 


THE RUSSIAN EMERALD MINES 


Apropos of the Russian emerald mines 
Dr. Geo. F. Kunz called attention to a recent 
report of Prof. A. E. Phersman, of Lenin- 
grad University, remarking that the present 
is the time for the Russians to gain control 
of the Colored Stone Trust which was 
formed in the Autumn of 1923. He ob- 
served that the Ural emerald mines are in 
the dense jungle where there are no living 
facilities; 43 kilometres distant from the 
railway which runs from Ekaterinburg to 
Tyumen. Unfortunately the mines have 
been opened without any regard to system 
by men who for many years secretly opened 
up the surface and obtained stones, without 
paying heed to the prohibition and the 
police measures instituted. | Nevertheless, 
the district still contains enormous reserves 
of stones that may be exploited yet for 
many decades. 

In order to contend with the chief scourge 
of the mine, the activity of the “poachers” ; 
the trust lacked sufficient capital, hence it 
had recourse to a twofold operation; on the 
one hand it began to set the old industrial 
system in order and completely restored the 
factory which received the washed and 
separated soft micaceous ground; and at the 
same time it engaged over 20 allotments for 
the communities of Staratelli. These, under 
strict superintendence, began to work with 
energy, and when Prof. Phersman visited 
the mines early last year, most of them had 


their shafts sunk down 15 metres deep, hav- 
ing reached to the black schist containing 
the emeralds. The stones so obtained are 
delivered to the trust at fixed prices in esti- 
mating which the artels or mining unions 
take part, after which they are ground in 
the government’s polishing factory in 
Ekaterinburg. The work is now both more 
regular and more rational. 

“While we have every reason to believe 
in a satisfactory future for the industry,” 
says Prof. Phersman’s statement, “there are 
still difficulties ahead. It is felt that the 
stealing of stones which has become of the 
flesh and blood in many Uralian villages, 
cannot be easily suppressed. Only the 
mechanization of production can modify the 
lure of clandestine removal of the stones, 
and to carry out this mechanization requires 
the solution of a further series of scientifico- 
technical problems. The geological zone of 
the emeralds is not yet well known; the 
nature of the black schist in which the 
emerald is found has not been established, 
and the investigation work has been made 
cifficult. The valuation of the prospects of 
this or that schist can rarely be decided 
except by actual washing. All these mat- 
ters are subject to the investigation of the 
production committee of the Academy of 
Science, the aim being now to encourage 
exploitation on a large scale. 








Paris News Notes 





Paris, Oct. 24.—A considerable demand 
for rough gems is created in modern Europe 
by the fortune tellers, who feel that they 
must give something substantial in return 
for the large fees exacted from clients. As 
a rule an uncut stone is used, together with 
sweet-smelling herbs and other objects such 
as a lock of the hair of the client. The ex- 
tension taken on by such professionals, 
whose “cabinets” are seen at every street 
corner, is so great that their requirements 
cannot be overlooked by the dealer in uncut 
gems, or in stones with flaws. Small shops, 
dealing with this side of the trade may be 
seen in passages, leading from one big 
thoroughfare to another, in Paris. Here 
schoolboys, anxious to possess an opal, bring 
their weeks savings, and manage to strike 
a bargain. Some juvenile collectors possess 
quite a fine lot of stones and pebbles col- 
lected in one place and another. 


*x* * * 


The Paris police made a descent on the 
well known “diamond” cafe in the Rue Lafa- 
yette, this week. 600,000 francs’ worth of 
precious stones were seized and the greater 
part will be sold for the profit of the French 
treasury. Some three hundred visitors to 
the cafe were held up and asked for their 
identity documents, and afterwards released. 
The police are putting an end to the illicit 
trade in diamonds and other precious stones 
that has flourished so long in the “diamond” 
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cafe and in similar places, as it is believed 
that the diamonds have been brought into 
France without paying duty, while the 
clandestine merchants have no “patent” or 
title giving them a right to trade as jewelers, 
they do not as a rule pay the various taxes 
on transactions of all kinds and are not 
legitimate merchants. The breaking-up of 
this trade is no doubt justified but many will 
regret the disappearance of one of the pic- 
turesque spots of Paris. 

* * * 


Jewelry, valuable merchandise and bank- 
notes, en route to the United States from 
Paris, were destroyed at Rouen the other 
night. A strange fatality appears to have 
followed this particular lot of registered 
mailbags. Originally sent to Havre to catch 
the steamer La France, which failed to sail 
owing to trouble with the crew, the mail- 
bags were to be returned to Paris. After 
this they were to be sent to Cherbourg to get 
the next mailboat leaving France. At 
Rouen it was noticed that the postal wagon 
containing the United States mailbags was 
on fire. The employees tried to deal with 
the outbreak of fire and succeeded in saving 
about a third of the bags. Nothing further, 
however, could be done and the wagon was 
detached and the fire only extinguished on 
the arrival of the firemen. 

* * * 


The Jewelers Syndical Chamber at Paris 
invited representatives of the luxuries trades 
to meet them this week, for the purpose of 
considering several points affecting their in- 
terests. The first question under considera- 
tion was the copying of models. By a police 
regulation of 1913, policemen are authorized 
to arrest anyone making drawings of models, 
shown in shop windows. Such persons are 
taken to the nearest police station and in- 
terrogated, but no further steps can be taken 
against them. The result of the interroga- 
tion may however prove useful in any sub- 
sequent action taken against the employer 
of the copier of models should he use the 
patterns thus obtained. Parliament is to be 
requested to pass a law making the copying 
of models in show windows a punishable 
crime on the ground that the making of a 
drawing is the beginning of a theft. This 
resolution was voted unanimously. The main 
object of the meeting, however, was to con- 
sider steps to be taken against the inter- 
ference of American fiscal agents with 
French luxury commerce. It is stated that 
these fiscal agents require French merchants 
to give them particulars of sales and prices 
paid for affected goods shipped to the United 
States. If these particulars are refused and 
the sight of books is refused, the agents pro- 
pose to value the goods at the prices prevail- 
ing in the States, for the purpose of impos- 
ing duty. This, say the Paris luxury trades, 
makes all trade impossible, as prices plus 
duty cannot be quoted. The Paris and Mar- 
seilles Chambers of Commerce have already 
rrotested against these practices on the part 
of American fiscal agents. The Jewel 
Chamber with the other luxury trades drew 
up a memorandum, begging for diplomatic 
action to be taken, perhaps in common with 
other European nations similarly affected. 








J. C. Dunnhas has moved from Elberton, 
Ga., to West Palm Beach, Fila. 
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PEARLS 


We carry necklaces of well matched 
pearls from the smallest up to the 
largest as well as pearls for additions. 


Always at your service. 
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LATEST CUSTOMS RULINGS 





Board of General Appraisers Hands Down 
Important Rulings Under Present Tariff 
Act as to Unfinished Bead Necklaces, 
Lipstick Holders, Opal Glass and 
Kindred Articles 


Sustaining a protest of W. J. Wilcox, of 
Cleveland, the Board of United States Gen- 
eral Appraisers rules that certain unfinished 
bead necklaces were erroneously assessed on 
entry through the customs under the pro- 
visions for “jewelry * * * finished or un- 
fnished, valued above 20 cents per dozen 
pieces” at the rate of 80 per cent ad valorem 
under Par. 1428, Act of 1922. In describ- 
ing the necklaces in question, according to 
the importers’ testimony, Judge Sullivan 
writes in part as follows: 

“We gather from the descriptions of 
the witness at the trial that these are lengths 
or. strips composed of beads made of cut 
glass, and metal in imitation of silver. 
There is not only metal inside each bead, but 
between each bead. He testified they come 
in the form of necklaces ‘but they were un- 
finished in two feet lengths each.” He 
further testified ‘We have been making 
them into earrings and necklaces.’ It ap- 
pears from the evidence that these are 
heads strung on imitation silver, and that 
the ends of the strings were not joined. 
He testified they could not have been used 
as necklaces in the imported condition for 
the reason ‘No lady would use a necklace 
two feet long because they are neither a 
choker or a long one.’ He admitted the in- 
voice termed them unfinished necklaces, and 
that ‘These are sold as unfinished necklaces.’ 
The witness testified the color of the beads 
was crystal, topaz, royal blue and sapphire. 
He further testified they would not make 
complete necklaces merely by the addition 
of the clasp ‘because they would break and 
have to be soldered,’ but he admitted in a 
very cheap article they could be used prac- 
tically and profitably without being 
soldered.” 

The importers claimed duty under the 
provision in Par. 1403, same act, for “beads 
in imitation of precious or semi-precious 
stones, of all kinds and shapes, of what- 
ever material composed, strung or loose, 
mounted or unmounted” at but 45 per cent 
ad valorem, and this claim is sustained by 
Judge Sullivan, who concludes his opinion 
as follows: 

“We are without samples of this merchan- 
dise, and have to rely entirely on the descrip- 
tion furnished by the witness. This record 
is very unsatisfactory. On this record we 
do not see how we can hold this merchandise 
jewelry. It is not sold or worn in its im- 
ported condition. Jewelry has a well-de- 
fined use. It bears some relation to adorn- 
ment and beauty. These long chains would 
not in any event adorn or beautify the 
wearer. The beads thereon do imitate preci- 
ous or semi-precious stones ‘of whatever 
material composed’ as provided in Par. 1403, 
ant such provision covers such beads whether 
strung or loose, mounted or unmounted.’ 
For this reason we believe the presumption 
of correctness attaching to the action of the 
collector has been overcome. We feel that 
while the facts are meagre, they are suff- 
Cent to justify the complaint of the impor- 
ter. Accordingly we hold the merchandise 


dutiable at 45 per cent ad valorem under Par. 
1403 and sustain the protest.” 


OPAL GLASS RODS 


In an opinion by Judge Sullivan, the Cus- 
toms Boasd grants relief to the Joseph In- 
wald Glass Co. and Albert Lorsch & Co., 
Inc. According to this ruling, certain slender 
sticks or rods of opal colored glass from 
which pearl beads, buttons, etc., are manu- 
factured, are properly dutiable as opal glass 
rods at the rate of 40 per cent ad valorem 
under Par. 231, 1922 act, rather than as 
manufactures of glass not specially provided 
for, at 50 per cent ad valorem under Par. 
230. The General Appraiser, in finding in 
favor of the importers, concludes his opinion 
as follows: 

“While this record is somewhat confusing 
we feel that the merchandise very satisfac- 
torily falls within the provisions of Par. 231 
heretofore cited. This paragraph in very 
precise terms places opal and enamel glass 
tiles within its provisions. It does not dis- 
tinguish as to color. It refers to opal glass 
rods as one generic term. If trade and com- 
merce would prefer one glass opal rod a 
shade whiter for certain uses that fact would 
not take the article out of the class of opal 
glassware. The shade of difference in color 
apparently does but slightly, if any, increase 
the cost of manufacture. We think it is eo 
nomine provided for in Par. 231.” 


BEADS ON COTTON THREADS 


In granting a claim of Friedman & Co., the 
Board of Appraisers holds that certain beads 
temporarily strung on cotton threads, as- 
sessed with duty at the rate of 45 per cent 
ad valorem under Par. 1403, 1922 act, should 
have been taxed, as claimed by the importers, 
at only 35 per cent ad valorem under the 
same paragraph. 

COMBS IN CASES 

Upholding a claim of Howard Chichester 
& Co., the Customs Board rules that an 
aluminum comb in a cheap imitation leather 
case, too large to be conveniently carried in 
the pocket, valued at more than 20 cents per 
dozen pieces, is not dutiable under the pro- 
vision for metal combs designed to be worti 
on apparel or carried on or about or at- 
tached to the person, valued above 20 cents 
per dozen pieces, in Par. 1428, act of 1922, 
at 80 per cent ad valorem. Judge Sullivan sus- 
tains the importers’ claim for duty under the 
provision for metal articles, not specially 
provided for in Par. 399 of the said act, at 
but 40 per cent ad valorem. 


CRUDE ROCK CRYSTAL 

{n a decision by the Board of Appraisers, 
free entry is denied to certain crude rock 
crystal imported by C. G. Hempstead & Son, 
of Philadelphia. According to the record, 
the official samples of the merchandise at 
issue consisted of rock crystal in rough and 
irregularly shaped lumps. Duty was asses- 
sed thereon by the collector at 10 per cent 
ad valorem under Par. 1429, 1922 law, as 
precious stones, rough or uncut and not ad- 
vanced in condition from their natural state 
by any process. The importers protested 


this assessment, claiming free entry under 
paragraph 1619 or 1562 of the same law, 
which claim is overruled by Judge Sullivan, 
who finds as follows: 

“We have examined the record and the 
minutes taken at the trial with care, and 
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find nothing therein to indicate that this mer- 
chandise is not a precious stone ‘rough or 
uncut’, nor that it is free of duty under either 
of the paragraphs above quoted. 

“Under the tariff act of 1913 we passed on 
rock crystal in its natural state, and held it 
dutiable under the provision in that act for 
‘precious stones, rough or uncut, and not ad- 
vanced in condition or value from their 
natural state by cleaving, splitting, cutting, 
or other process, whether’ in their natural 
form or broken’ in Par. 357 of that act, which 
is word for word the same as the correspond- 
ing provision in Par. 1429 of the present act, 
under which this merchandise was classified.” 


ROSES MONTEES 


Certain’ merchandise consisting of Roses 
Montees, imported by the Meadows Beck 
Co., is held by the Board of Appraisers to be 
properly dutiable, as claimed in the protest, 
at the rate of 20 per cent ad valorem under 
Par. 1429, 1922 tariff act. The action of the 
collector in taking duty at the rate of 55 
per cent ad valorem under Par. 218 of the 
same act, is therefore reversed. 


MARKING OF MESH BAGS 


A ruling having to do with the marking 
provisions of the present tariff act, overrules 
a protest of Winter Bros. In finding that the 
merchandise in question, consisting of certain 
mesh bags, was properly assessed with 10 
per cent additional duty on account of not 
having been legally marked, Julge Adam- 
son writes: 

“In this case the merchandise was classi- 
fied as not legally marked, and the importer 
protests that classification, claiming that it 
was marked, stamped, branded or labeled 
in accordance with the law. A_ sample 
was placed in evidence in which was stamped 
the word ‘Germany’ inside the little mesh 
bag on the rim, near the hinge, but it re- 
quired considerable effort and a good eye to 
find it. We have examined the sample and 
we do not think the marking conspicuous, 
though it is probably indelible, and we find 
it was capable of having been marked in a 
conspicuous as well as indelible manner. 
The protest is overruled.” 


METAL POCKET FLASKS 


Hamburger’s, of Los. Angeles, win before 
the Customs Board in a ruling setting aside 
the collector’s action in assessing certain 
white metal pocket flasks, wholly or in chief 
value of base metal, under the jewelry pro- 
vision of the present tariff act. On entry 
through the customs, the articles in question 
were taxed with duty at 80 per cent ad 
valorem under Par. 1428, 1922 act, as metal 
articles valued above 20 cents per dozen 
pieces designed to be worn on apparel, or 
carried on or about or attached to the person, 
like the articles enumerated in the paragraph. 
The importers protested this assessment, 
claiming duty under Par. 399 of the same 
act, at 40 or 60 per cent ad valorem, as 
metal articles, not specially provided for. 
Judge Sullivan finds that, there being a 
doubt as to whether or not the flasks are 
silver plated, duty should have been assessed 
in this case at the 60 per cent rate under 
Par. 399, 








Elmer H. Parman has purchased the H. 
L, Chase & Co. jewelry stock at Cedar 
Falls, Ia., and’ has added o‘her stock and 
opened a jewelry store at 311 Main St. 









78 THE JEWELERS’ CIRCULAR November 11, 1925 7% 








——— 
























Established 1860 





| aes 
EICHBERG & CO. 





Cutters and Importers of 


DIAMONDS 

















CUTTING WORKS: OFFICE: | 
155-157 Summit Street 511 Fifth Avenue | 
| NEWARK, N. J. NEW YORK | 





























| _ 


Win. S. Hrdges & Cn. 


IMPORTERS OF 


DIAMONDS 


eee 








FRANK JEANNE, President 20 West 47th Street 


Cc. L. BLEECKER, Vice-President 
DANIEL PRICE, Secretary ESTABLISHED 1678 
WM. C. GRUNER, Treasurer NEW YORK INCORPORATED 1011 

















J. MEHRLUST 


6&8 W.48!ST. NEW YORK 


DIAMOND JEWELRY 
DIAMONDS anv PRECIOUS STONES 




















| 


























November 11, 1925 


THE JEWELERS’ ‘CIRCULAR 








NS 
—_— 


Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 
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Lonpon, Oct. 19.—Business conditions in 
this market are reported to be quiet just at 
the present time. At this time of the year 
jewelers expect to enjoy a good trade in 
ynticipation of the Christmas holidays. 
There is, however, only a little demand for 
gems at the present time and transactions 
just now are of minor importance. Most 
of the manufacturing jewelers now require 
medium quality gems, the higher grades 
having become more expensive than their 
trade demands. Jewelers in the West End 
section, particularly in the Bond and Pic- 
cadilly districts are already showing dia- 
monds and pearls for the holiday trade and 
jewelers are looking forward with the hope 
that business conditions will improve shortly. 
In the rough diamond market here there 
was fair business during the past week, as 
a number of Antwerp importers were here. 








AMSTERDAM, Oct. 19.—The activity in this 
market for polished diamonds has been main- 
tained thus far during. October. and most of 
the dealers are taking an optimistic view 
about business conditions for the future. 
There is a constant demand for high grade 
gems with prices high. Good quality stock 
is being observed by representatives of lead- 
ing American firms. Employment among 
diamond workers remains normal and there 
is only a small percentage of unemployed 
at the present time. One of the large firms 
here has added 100 cutting benches for the 
accommodation of more workmen. This is 
an indication of the optimism with which 
the manufacturers are looking ahead to 
future business. Imports of rough were few 
during the month, owing to the delay in 
shipping from South Africa. 





Antwerp, Oct. 18.—Our market has been 
fluctuating considerably in the past few 
months. After a period of real depression 
there came an activity in business that was 
astounding and three or four weeks ago 
things were flourishing. as far as the 
diamond trade was concerned. All lines of 
goods were in demand, buyers were more 
reasonable and it looked as if the period 
of activity and prosperity for which our 
merchants have long waited had arrived, and 
Was On a permanent basis. 

But this activity has notably diminished 
im the course of the last two or three weeks 
and strange to say, there seems to be no 
apparent reason for it. Members of the 
trade attribute it to various causes, some 
Saying the Jewish holidays have affected 
business and others put it down to un- 
certainty as to the general political and 
fconomic conditions. Still others say that 
it 1s due to.an attempt to stabilize the franc. 
Whatever the cause business has dropped 
though it must be said that conditions are 
still very much better than they were dur- 
mg the dull periods of the Spring and 
Summer, 

The demand for goods is still general 


although there are not as many Americans 


or even buyers in the market as there were. 
There has been a good call for mélée of 
one grain or less and this applies to all 
qualities and to all colors. Eight facets 
have also been selling well. According to 
a local authority, there has been very little 
business in one carat stones but some in 
goods running from one to three carats 
while there is a sustained demand for the 
larger stones of three carats and upwards 
with a preference for the very good quali- 
ties whether in the regular or fancy cuts. 
Emerald and marquise shapes seem to be 
very much in favor. 

As far as prices are concerned, the trade 
has little to regret because they have been 
well maintained and the tendency is toward 
an increase. The higher prices for the cut 
stones has tended to bring the cut prices 
on a par with the cost of rough. But 
there is still a big discrepancy between the 
price the cutter has to pay for his rough 
and the prices that some of the cut goods 
are sold at. 

Of course, prices of rough remain abso- 
lutely firm and this applies to all qualities 
and sizes. No matter what the cutter may 
be able to get for his product, he has to 
pay the price to the Syndicate for his raw 
material. It is not expected that much 
rough will be shown for a short time owing 
to the fact that a strike has affected South 
African shipping which may interrupt ship- 
ments to London from the mines. It is 
said there is a Wesselton shipment on the 
way to England which it is expected wili be 
shown in a little over two weeks. 

On the whole, our factories have been 
very busy. The workers organization re- 
ports a little over 200 of the 11,986 
members out of work during the last period 
of September. An evidence of the activity 
in diamond cutting during September is to 
be seen from the shipments of diamonds to 
the United States which in that month passed 
the $2,000,000 mark. It is understood that 
Antwerp again exceeded Amsterdam in the 
amount of shipments of goods to New York 
in that time. 





Paris, Oct. 19—Reports from this mar- 
ket show an improvement during the past 
month and every indication points to’a fair 
diamond trade. Retailers are optimistic as 
to business conditions and excellent displays 
are being made in many of the shop win- 
dows. As far as: can be judged at the 
present time, large pendants with fine quality 
emeralds as center stones are particularly in 
vogue at this season of the year. Diamonds 
are meeting with a ready market and prices 
are high. Wholesale firms are beginning to 
feel the effect of renewed activity as foreign 
buyers visit this market. There has been a 
fair demand for good quality diamonds in 
mélée and the small sizes of late. The pearl 
trade’ is still laboring. under ‘difficulties due 
to ghe meagre supply of good pearls from 
the India market and: prices are’ high. 


‘.Buyers are ‘keen to secure’ the’ gems but are 
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reluctant tO pay “the sprees demai 


reports indicate that the’ industrial diamond 
market is quiet-at the present time. ~ 
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Newspapers Give Publicity to Importation’ ‘ 
of Large Diamond 


New York newspapers last week gave con- 
siderable publicity to the fact that. a large 
diamond said to have formetly belonged to 
the Sultans of Morocco had been brought to 
this country for exhibition and sale. ~The 
stone, which is said to weigh 183.4 carats; 
was referred to as the “Sultana”. diamond 
and was reported to be worth somewhere 
between $500,000 and $1,000,000, and was 
said to have a superb color. 

The stone arrived in New York in charge 
of Lieut. Colonel Joseph €. Stehlin, U. S. A,,” 
and a number of pictures of Mr. Stehlin and. 














COL. STEHLIN SHOWING DIAMOND OF 183.4 
CARATS 


the diamond were taken by the photog- 
raphers. The newspapers treated the gem as 
one of the famous diamonds of the world, 
but there is no record of any famous. dia- 
mond of that name among the works on gems 
and a number of the diamond importers seen 
by representatives of THe Jewerers’ Cir- 
CULAR last week had never heard of the gem 
here or abroad nor could give any informa- 
tion about it. 

It is reported that the diamond would be . 
exhibited in this country and will be sold 
if a large enough price is offered for it. 

Inquiry at the Appraisers Stores indicated 
that technically the so-called Sultana dia- 
mond has not yet been “imported” as it had 
not yet passed the customs lines. No in- 
formation about it was obtainable although 
it was intimated that the diamond is in the 
hands of a special agent at the Custom 
House, and has been since declared on the 
steamer by Col. Stehlin. 
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Wood Poséy ‘hasy purchaséd .the jewelry’ 
store “of: .Perty Tucker, at: 421° Wabashia 
Ave., Terre Folate, Inds. ! > kare. 
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SEED PEARL JEWELRY 


BAY ADERES SAUTOIRS 
NECKCHAINS BRACELETS 
TASSELS 
BROOCHES BAR PINS 
EARSTUDS EARDROPS 


CROSSMAN COMPANY 


3 Maiden Lane NEW YORK 











CharlesT Dougherty Co.Inc. 


IMPORTERS 0% PEARLS & PRECIOUS STONES 
7-11 West 45%Street, NewYork 


Pearls, Pearl Necklaces 
and Pearl Ropes 
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The News from England 





South African Shipping Strike Delays Delivering of “Rough”’—Daring 
Jewelry Robbery at London Store—Pearl Fishing Fleet in Persian Gulf Suf- 
fers from Cyclone—“Christmas Pudding Cards” Displayed by London 
Jewelers—Unique Ideas in Silver and Porcelain Utility Articles— 
Notorious Jewel Thief Caught—Brighter Trade Prospects in Birming- 
ham—Customs Officials Search Schooner for Diamonds 

















Lonpon, Oct. 30.—Owing to the lack of 
raw material diamond cutters in Amsterdam 
and Antwerp have been on short time lately, 
the South African shipping strike having 
interfered with the regular transport of 
rough stones to London. Things are be- 
toming normal again now, however. Backes 
| & Strauss, of Holborn Viaduct, say: “Busi- 
ness continues the even tenor of its way, 
and there is very little change to report in 
market conditions. Things have been a little 
quieter in the past fortnight, which is not 
surprising after the feverish activity that 
reigned for some time, but this breathing 
space it all to the good considering the great 
scarcity of rough on the market.. Many of 
the diamond cutting establishments in Ant- 
werp and Amsterdam have had to work 
short time owing to the lack of raw ma- 
terial, but new shipments of rough are now 
on the way over from South Africa and 
will result in more normal working condi- 
tions. While mélées continue in favor, espe- 
cially in straight sizes, there is a good de- 
mand for small brilliants both in eight cut 
and double cut. Sizes in quarters to three 
grainers have been a bit slow, but four 
grainers and larger are still very scarce and 
relatively high in price. Stones over five 
carats continue in great favor, but are diffi- 
cult to obtain at anything like reasonable 


rates,” 
* * * 


Nearly $25,000 worth of diamond rings 
was stolen as the result of a daring jewelry 
store raid in New Bond St. the other day, 
motor bandits in a powerful automobile 
smashing the windows of Mallett & Sons, 
famous dealers in antiques and priceless 
jewelry, and getting away with a couple 
of handfuls of the rings, one or two of 
which were dropped in the street. Fashion- 
able Bond St. was full of shoppers at the 
time of the robbery, the audacity of which 
enabled the bandits to make their get-away. 
An exciting chase followed by police, but 
the jewel thieves abandoned their car up a 
side street during a traffic jam and escaped 
in a taxi-cab. Eye-witnesses of the robbery 
said great force was used on the window 
and a gaping hole was left in the plate glass. 
One of the dropped rings worth $1,000 was 
returned to the shop by a man who refused 
to give his name and address. Messrs. Mal- 
lett say the rings were worth around $1,000 
to $1,500 each, and that about 20 of them 
are missing. 

* * * 

News received here by the pearl dealers is 
to the effect that during the cyclone a few 
days ago in the Persian Gulf the pearl fish- 
ing fleet suffered great loss, more than 200 

fishing boats being sunk. Confirmation 
»of the damage is being 
fersian pearl industry, of 
‘the most i nt_ of ‘its 





eastern waters being particularly fine and 
valuable. 
e..0°2 

New close-fitting felt hats with a wide up- 
turned brim folded over at the side to form 
a kind of hat band are kept in place by 
jeweled pins worn a couple of inches above 
the right eye. Most of the pins now being 
used with these hats are of solid silver, but 
for those requiring something more elabo- 
rate there are gold, platinum and jeweled 
varieties. ; 

* * * 

Suburban jewelers already have prepared 
for Christmas, and among their displays are 
the “Christmas Pudding” cards containing 
five or six little items for inclusion in the 
pudding when it is being made. There are 
tiny thimbles marked “old maid,” a donkey 
labeled “you,” a ring marked “married,” a 
button marked “bachelor,” a bell inscribed 
“wedding” and so on. These little articles 
are of silver, and are immensely popular not 
only among the children but also with the 
grown-ups at Christmas time. Such tiny 
articles from the jewelers are taking the 
place of the old-time threepenny bits or 
sixpences which the cook was wont to hide 
in the puddings to the great delight of the 
youngsters when the festive sphere was cut. 

* * * 

A number of utility articles for the table 
done in silver and porcelain are now on the 
market, and the jewelers expect to sell 
many of them between now and Christmas. 
There is a sardine holder for lifting sar- 
dines from the dish. It is on the sugar tong 
principle, the grip end being shaped like 
a small fish, the two “fish” meeting and 
gripping the sardine when the tongs are 
pressed. New type serviette holders also 
are being shown. Instead of being circular 
in shape they are oval and even hectagonal. 
One design has one side «ounded and the 
other flat, the flat side, of course, being on 
the table near the plate. They are done in 
solid silver and suitably engraved. 

* * * 


Porcelain or china sardine.or fish dishes 
are enclosed in silver caskets with silver 
legs and swivel silver handle. The dish has 
a cover and instead of a knob for a handle 
a fish in natural colors (partly raised so 
that it can be gripped by the fingers) lies on 
the top of the cover. This idea is being ex- 
tended to other containers. A cheese dish, 
for instance, has a raised piece of “cheese” 
for a handle. The same with oyster, salad, 
rabbit and fruit containers mounted in silver 
—the handles of each are symbolic of the 
delicacies contained within. 

_ * ®t 

George William McCraig, alias “William 
Craig,” a world-famous cracksman who was 
born in Tasmania and has organized some 
of. the most. sensational jewel coups here 


81 


since the war, has been sentenced to three 
years’ penal servitude. McCraig was an ex- 
pert judge of precious stones and has nego- 
tiated many big deals with jewelry receivers. 
Scotland Yard says the man performed 
marvelous acrobatic feats while carrying out 
jewel robberies. In New York he climbed 
the stack pipe of a nine-story building, the 
Yard says. The discovery of finger prints 
following a jewel coup in West London 
led to McCraig’s undoing. Twice this year 
McCraig broke his leg while carrying out 
cat-burglary hauls. He was only 30 years 
of age when arrested, but is described by 
the Yard here as a “most dangerous crimi- 
nal.” Many jewelers and owners of price- 
less jewelry heirlooms will sleep the sounder 
for his imprisonment. He was caught by 
the police at Croydon as he was about to 
fly to Paris by aeroplane. 

** * 


The Birmingham jewelers are busier. The 
electro-plate and silver trades are more 
active. Large orders for Christmas gift 
lines are now making it necessary for the 
Birmingham manufacturing houses to work 
at higher pressure. A lot of fancy tableware 
in electro-plate and silver is being made for 
the local buyers, while orders now in from 
Australasia and South American states in- 
dicate that a big business is anticipated in 
December in this class of goods. The manu- 
facturers of nickel silver and nickel are now 
much busier. Sheffield reports a better tone 
in the plate and cutlery market. Substantial 
orders have come to hand for spoons and 
forks and for the cheaper quality cased 
goods. The demand for better qualities in 
plate and cutlery is steady but limited, and 
is mostly for the Christmas trade. Women 
and girls who have for some time been un- 
employed are now being reabsorbed in the 
plate and cutlery industry. 

* * * 


Some few weeks ago there arrived at Lon- 
don a schooher—the General Serret—owned 
by a young and apparently wealthy South 
American girl who, on attempting to board 
the vessel accompanied by detectives, was 
deterred by members of the crew armed with 
rifles. Subsequent events led up to the serv- 
ing of a writ of attachment, wages, it was 
reported, being considerably overdue. There 
was mystery connected with the schooner, 
which was engaged in the whisky trade, its 
consignment of spirits being unloaded at the 
docks under. official supervision. A new turn 
to the situation was given this week-end 
when Customs officers instituted a thorough 
search of the vessel (which is awaiting sale) 
as a result of information to the effect that 
some $300,000 worth of gems (the result of 
a raid on an Antwerp diamond merchant’s 
premises) are concealed on the ship. The 
Daily Mail says the diamond raid took place 
when the General Serret was under other 
ownership. Before the vessel left Antwerp 
with its whisky cargo offers for a passage 
in the ship were made by a man who ap- 
peared anxious to get to London in that par- 
ticular ship. The offer was declined. Later 
the captain received offers from other per- 
sons to buy up part of the fittings of the 
schooner, including her five masts. Customs 
officials think the diamonds are_ secreted 
somewhere in the vessel, and altho 
have been unsuccessful so far in their search- 


ing. they are gatineingy iret, —e 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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NEW CREATIONS 


Cuff Link Stones 

























H. NORDLINGER’S SONS, Inc. 


Importers of Pearls, Precious and Imitation Stones 


70 W. 40th St. 
New York 





Oberstein A/N Germany 


Paris, France 


Providence, R. I. 
Gablonz A/N Czecho-Slovakia 
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DEATH OF L. H. NORDLINGER 





Former Well Known Member of New York 
Diamond Trade Passes Away Suddenly 
at Paris 


Members of the diamond and jewelry 
trade were shocked to learn last week of the 
death in Paris, Oct. 30, of Louis H. Nord- 
linger, for many years one of the best-known 
members of the diamond trade and a former 
member of the firm of L. & M. Kahn & Co., 
diamond importers and cutters, from which 
he retired about 10 years ago. He was a son- 
in-law of the late Moses Kahn of that house. 

Mr. Nordlinger, according to a cable re- 
ceived in New York, passed away at the Ho- 
tel Royal Monceau and the remains have 
been shipped to New York for burial. His 

















THE LATE LOUIS H. NORDLINGER 


demise was very sudden, for though he had 
not been in good health from the time of his 
retirement, his condition had improved great- 
ly, and particularly since he and his wife 
had visited Europe this year, and it was ex- 
pected that he would come back to this coun- 
try the latter part of this month completely 
recovered. 

The news of his death, therefore, came as 
a great shock to his friends and relatives 
here. At the time Mr. Nordlinger passed 
away, Albert Kahn, of L. & M. Kahn & 
Co, who had been in Europe on a buying 
trip, was about to sail to New York, but 
when notified of the death, Mr. Kahn can- 
celled his passage and took charge of the 
remains, and with the widow, his cousin, 
sailed Wednesday on the Majestic. The re- 
mains will arrive here today and_ the 
funeral services will be held at Salem Fields 
Cemetery tomorrow (Thursday) at 11 a. M. 

Louis H. Nordlinger had long been promi- 
nent in the diamond business. He was born 
in New York city, Dec. 9, 1870, and received 
his education at the old Charleier Academy, 
Sh St. He then started his business career 
as an office boy with the firm of L. & M. 
Kahn & Co,, then in business at 170 Broad- 
Way, and for 26 years remained with the con- 
cern, becoming, successively, clerk, stockman, 
salesman, buyer and finally a partner in the 
business. For many years he represented the 
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concern on the road, visiting their customers, 
particularly in Boston, Philadelphia, Balti- 
more, Washington and Pittsburgh, and made 
a wide circle of -close friends who deeply 
mourn his passing. He was admitted as a 
partner in 1911 and remained with the con- 
cern until 1914, when he retired owing to 
ill-health. 

Mr. Nordlinger came naturally to the 
jewelry business, his father, Herman Nord- 
linger, was a member of the old firm of 
Sussfeld, Lorsch & Co. (now Sussfeld, 
Lorsch & Schimmel), the well-known im- 
porters, and his brother, Sidney Nordlinger, 
is a member of the firm of H. Nordlinger’s 
Sons. Two brothers, now dead, Milton and 
Edward Nordlinger, were also connected 
with the diamond trade. 

About 26 years ago, Mr. Nordlinger mar- 
ried Miss Belle Kahn, the oldest daughter 
of the late Moses Kahn, of L. & M. Kahn & 
Co., who survives him. They had no chil- 
dren. Deceased was a man, well educated 
and highly cultured and a lover of art and 
music. He spoke many languages fluently 
and was a great reader, but his principal 
time was given to his business and his fam- 
ily, and he was a member of no clubs, asso- 
ciations or fraternities. As a diamond ex- 
pert he had the highest respect of the trade, 
and he was loved for his sincerity, his 
straightforwardness and other sterling quali- 
ties. Though he had been out of the busi- 
ness ever since his retirement in 1914, his 
memory is fresh among the thousands with 
whom he came in contact during his career 
in the jewelry business. 








Death of William Bradshaw, Jr. 


Paris, Ill., Nov. 5.—William Bradshaw, 
Jr., proprietor of the Bradshaw jewelry 
store on the North Side of the Square, in 
this city, died suddenly last Thursday morn- 
ing at his home on N. Main St., following 
several months’ illness. Death was caused 
by leakage of the heart. 

Mr. Bradshaw was born Aug. 2, 1874, and 
spent his entire life in Paris. He was mar- 
ried April 28, 1898, to Cora Mae Easterday. 
He was a member of the Elks. 

Funeral, which was private, was held at 
his old home with interment in Edgar 
Cemetery. 

Deceased is survived by his widow and 
three sisters. 








Death of F. M. Rhomberg 


3ANNING, Cal., Nov. 4.—Frank M. Rhom- 
berg, jeweler in the Post Office Block here, 
died Sunday afternoon, Oct. 25, about two 
o’clock. Death resulting from neuralgia of 
the heart. 

Mr. Rhomberg was born in Dubuque, Ia., 
October, 1872. For about 15 years he was 
engaged in business as a jeweler at Alama- 
gardo, New Mexico, and was a postmaster 
in Alamagardo under President McKinley 
for two terms. He had been engaged in the 
jewelry business here for about 12 years 
and owned several store buildings and peach 
orchards. Before he engaged in business for 
himself he worked in Ohio and El Paso, 
Tex. Mr. Rhomberg was a leading citizen 
of Banning and a member of the Legion 
band. He was an ardent fisherman. He 
leaves a widow, an aged mother and two 
sisters. 
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WATCH STATISTICS = 





Imports and Exports of Watches and 
Movements During the Month of 
September ' 


WASHINGTON; D.' C., Nov. 5.—Accord- 
ing to the figures reported to the Treasury 
Department by the Bureau of Foreign and 
Domestic Commerce, this country, during 
the month of September, imported watches 
ef a total: value of $724,654 and cases and 
parts of watches yalued at $91,171, while 
during the same month we shipped to 
foreign countries domestic watches valued 
at $126,196 and parts of watches valued 
at $71,023. 

The one big source of supply for our 
foreign watches was, of course, Switzerland, 
whose shipments to this country during the 
month were valued at $713,979. France sent 
us at the same time shipments of $8,987 
and Germany shipments worth $1,183. Ship- 
ments from other countries.were negligible. 
Swiss shipments of cases and parts were 
valued at $80,425 and those from France, 
$9,103. 

As far as the exports were concerned, our 
biggest customer during the month was 
Australia which took shipments of $37,978, 
Canada for once being second, with ship- 
ments of $31,162. Our third largest cus- 
tomer of importance was British South 
Africa, which took shipments of $16,345. 
Canada, however, was our biggest customer 
for watch parts, taking much more than 
half or $43,430, the next largest shipment 
being sent to Switzerland, $8,465, and the 
third to the United Kingdom, $7,603. 

The full list of countries to which we sent 
watches and parts is given by the Depart- 
ment as follows: 





Complete Parts 
Countries Watches, of 
Number Value Watches 
TOMI ook tiveness 24 $36 
WU ne iat en caceae Saree pate 
Re Fv a Sisiwcaie's 1 80 seme 
iin cnecsace ok 1 40 44 
Switzerland .....5...:. aus ack 8,465 
United Kingdom...... 5,319 5,478 7,603 
ITN ko ccce sacs wave 33,577 31,162 43,430 
COR TRIED: Sik 6 kc dated 324 284 ae 
eT eee 199 414 Pe 
WRN oa.) anme olelac 463 1,075 22 
PRN 55 oc ea 716 793 Seay 
WO i ata tntieeds 463 614 
TEs oar hr Wnn cds 792 805 wee 
MN Fiat Seog Ns 491 4,064 6,369 
Miquelon, St. Pierre.. 144 138 ace 
Newfoundland and Lab. 121 185 
a So 56 oko ee xe 2 20 
Trinidad and Tobago.. 15 129 
Other Brit. W. Indies. 24 33 
CM inva sbnotieweueass 420 466 
Dom. Republic........ 27 265 
Dutch West Indies.... 36 95 
Haiti Sk eee eee 39 78 
Virgin Is. of U. S.... 3 116 
ASOCTHERR ci ccccccios 72 61 
ee re 508 514 
British Guiana........ 39 153 grace 
Pe 2 ec iacedeteswe 968 1,178 one 
SNR oe kiko en 5 sects 36 30 jaa 
ee ee 52 84 re 
British India ........ 60 545 dare 
Straits Settlement... .. 1 45 cone 
baer Peete 610 6,065 aa 
Dn ae 183 1,641 1,506 
Philippine Islands..... 706 7,669 1,073 
yo i ae 37,978 1,719 
New Zealand.......... 4,620 7,245 169 
British West Africa... 36 59 eae 
sritish South Africa... 3,861 16,345 629 
British East Africa... 216 214 Pee 
gp | ey ee ae eee 84,558 $126,196 $71,023 
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Original Assortments 
R. OBLATT 


527 Fifth Avenue New York 































Established 1898 


LOUIS FELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 
DIAMONDS :: PEARL NECKLACES 


2 WEST 46TH STREET NEW YORK | 





















Telephone Bryant 8967 


LOUIS J. SCHOOLHOUSE 


Emerald Cut and Marquise 


DIAMONDS 


20 West 47th St. 











New York | |) 
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pEATH OF ALFRED D. NORTON 


Gloversville Jeweler Dies As Result of 
Injuries Received in Automobile 
Accidnt 
Unica, N. Y., Nov. 7.—Alfred D. Norton, 
for 56 years a leading jeweler of Glovers- 
ville, died at the Nathan Littauer Hospital 
yesterday as a result of injuries received 
Monday evening when struck by a taxi-cab. 
Three ribs were broken and pneumonia de- 
Ae tect was born at Rome, Jan. 31, 
1951, and he learned the jewelry trade in 
that city from his father, Hector C. Norton, 
who conducted one of the finest shops in 
central New York. In 1869 the father and 
son went to Gloversville, and established a 
small shop in the Windsor building. After 
3 year the son bought out his father’s in- 
terest. This was in 1870, and he had been in 
business here ever since. Shortly afterward 
he moved to 13 W. Fulton St., the business 
grew, and in a few years he bought the 
block which bears his name. Three years 
ago he sold the block to Manos Bros. His 


jewelry business, however, was moved to the 
Seymour Sexton building during the year 
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1899, where it has since been located. 

A few years ago E. M. Baringer was 
made manager of the business, and in 1905 
the business was incorporated with Mr. Bar- 
inger and several other members of the store 
taken into the business. The firm name given 
was A. D. Norton Co. 

Mr. Norton was a member of the First 
Baptist Church, the Eccentric Club and of 
the Chamber of Commerce. He is survived 
by his widow. 





Replica of Top and Dome of New 
Jewelers’ Building in Chicago— 
Driving Home the Gold Rivet 


Illustrated herewith is a replica of the top 
and dome of the new Jewelers’ building, un- 
der construction on the new Macker Drive, 
Chicago. When completed the building will 
be 40 stories high, which will make it the 
tallest office building in Chicago. At a re- 
cent meeting of the Chicago Jewelers’ Asso- 
ciation, J. T. Montgomery, chairman of the 
building committee of the Riverside Plaza 
Corporation and past president of the Chi- 
cago Jewelers’ Association, explained the 





— 





Wide World Photo 


MINIATURE REPLICA OF THE TOP AND DOME OF THE NEW JEWELERS’ BUILDING IN CHICAGO, 
NOW UNDER CONSTRUCTION 
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features that are combined in the building. - 

The second illustration shows Frank Mil- 
hening, president of the association, driving 
the 14-karat gold rivet into the new home 
of the association. John T. Montgomery, 
chairman of the building committee, is seen 














FRANK MILHENNING DRIVING GOLD RIVET IN 
CHICAGO JEWELRY BUILDING. J.T. MONT- 
GOMERY, SHOWN ON RIGHT, IS CHAIR- 
MAN OF BUILDING COMMITTEE 


at the right. The gold rivet was driven at 
the beginning of the fifth story, where the 
jewelry section starts, on Oct. 17. 


MOLINE JEWELERS ACQUITTED 


H. R. and B. F. Cox, Who were Indicted 
on a Charge of Attempting to Defraud 
an Insurance Company, Given a 
Clean Slate 


Rock Istanp, Ill, Nov. 4—H. R. and 
B. F. Cox, Moline jewelers, indicted on a 
charge of attempting to defraud an insurance 
company, were acquitted Oct, 31, after a 
jury had deliberated 26 hours.. The Moline 
jewelers were accused of having “framed” 
a robbery of this stock Christmas eve, 1923, 
at which $29,000 worth of jewelry and sil- 
verplate were stolen. 

The burglar dressed as “Santa Claus” 
entered the store just before closing and 
forced Ben Cox and a woman clerk into a 
closet, where they were locked,- while H. R. 
Cox was made to hand over the valuables, 
“Jimmy” Burns, notorious Chicago burglar, 
arrested for the crime said he was working 
with the Coxes in the case and divided the 
proceeds, the jewelers meantime putting in 
a claim for insurance. Burns was killed a 
few weeks ago in a clash with a Moline 


‘ police officer but his death-bed statement 


again implicating the Coxes was read into 
the trial. 

Insurance companies detectives furnished 
evidence for the criminal prosecution after 
the companies had refused to pay the claims. 
The jewelers now say they will immediately 
force a settlement. 

—_—_—_ 


William D. Ward, Hyde Park, Mass., has | 
sold out to Geo. H. Peterson. 
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THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
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Fancy Cut Diamonds in Every Conceivable Shape 


Our Specialty—Baguettes, Hexagons, Pentagons, 
Keystones, Half Rounds and Triangles in Matched 


Pairs. We Also. Carry: a Complete Stock of 
Square, Lozenge, Kite and Marquise Shapes. 


ANSEN & COMPANY, Inc. 


Cutters and Importers of Fancy Diamonds 
' 2 West ‘46th Street Telephone Bryant 4254 New York, N. Y. 
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ALL SIZES. EMERALD CUT and SQUARE CUT AA 
“STAR ROULG Munentame Mame SEAL ~ G 
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4ie RUBIES ANo Fancy cut DIAMONDS SAPPHIRES 


pNRY GREE 


Importer’ ' 
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ELECT NEW PRESIDENT 





: Albert Zilliox Chosen as Head of Buffalo 


Twenty-four Karat Club at Meeting 
of Directors 

purraLo, N. Y., Nov. 6.—After several 
years of inactivity insofar as organization 
york is concerned, Albert Zilliox, one of 
Buffalo’s oldest and most popular retail 
jewelers has been drafted into the service 
again, this time as president of the 24-Karat 
(lub. Mr. Zilliox was the unanimous choice 
of the newly elected board of directors for 
the office made vacant through the retire- 
ment of President Charles G. Oelheim. 

The position of presiding officer is not 
entirely new to Mr. Zilliox, for in the 
earlier days of the Buffalo Retail Jewelers’ 





ALBERT ZILLIOX, PRESIDENT ELECT 


Association, he served for two terms as 
president and for two years was treasurer 
of the New York State association. 
Though always maintaining interest in the 
trade organization, Mr. Zilliox has not 
taken an active part in its direction in 
recent years. He is a charter member of 
the 24-Karat Club, formed just prior to the 
holding of the A. N. R. J. A. convention in 
this city in 1920 and has always been a 
staunch supporter of the principles for 
which it stands, chiefly co-operation among 
the various branches of the trade. He was 
elected to the board of directors at the 
annual meeting on October 27 last. 

It has been customary in past years for 
the board to meet immediately after the 
annual meeting, but this year, because of the 
late hour, the election of officers for the 
ensuing year was deferred until last night, 
when the directors met at the Lafayette 
Hotel, 

H. F. Vander Voort, Jr., was elected vice- 
President, Andrew Weisbauer, treasurer, and 
Roger W. Wellington, re-elected secretary. 

It was determined to hold a large banquet, 
Probably at the Lafayette Hotel, either late 
m January or early in February and to 
€xtend an invitation to the members of the 
Buffalo Retail Jewelers’ Association, their 
wives and friends, to attend. It was the 
sense of the meeting that this affair should 
More elaborate than in previous years, 
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both in regard to the speaking and entertain- 
ment program. Arrangements, however, 
will be left entirely in the hands of the 
social relations committee, which with other 
committees will be appointed within’ the 
next few days by -President Zilliox. The 
new president voiced his opinion regarding 
the frequent failure of committees to func- 
tion, attributing lack of interest in many 
instances to the failure of the president to 
consult tentative nominees before appoint- 
ment. He declared that. hts committees 
would be no larger than the club’s con- 
stitution called for and that he would re- 
quire the consent of prospective members 
before making appointments. In this way 
a closer co-operation would result, he be- 


lieved. 








Alleged Hypnotic Influence Made Young 
Woman a Thief, She Tells Providence, 
R. L., Judge 
ProvipeNnce, R. I, Nov. 7.—An amazing 
story of alleged hypnotic influence which 
made her a thief was told in Sixth District 
Court last Wednesday by pretty 23-year-old 
Beatrice P. Griffin of 40 Noyes Ave., when 
she appeared before Judge Howard B. Gor- 
ham, accompanied by her counsel, Maurice 
S. Waldman, to answer to larceny charges. 
Miss Griffin, her bobbed chestnut locks 
peeking out from a trim little turban, told 
Judge Gorham that she looted a downtown 
department store of a number of pretty 
gowns, and also stole jewelry valued at 
more than $300 from her employer, the J. J. 
White Mfg. Co., manufacturing jewelers, 

144 Pine St. 

For a period of several months Miss 
Griffin said she had played Trilby to the 
Svengali role of a young man named Roy 
Edward MacLean, 58 Warren Ave., East 
Providence. “I didn’t want to steal, but my 
sweetheart urged me to, and I couldn’t resist 
him. I’d do anything he wanted me to,” 
sobbed the pretty defendant as she told her 
story to the court. 

MacLean was arraigned just before Miss 
Griffin on charges of receiving stolen goods 
from the young woman, knowing them to 
have been stolen, which he denied, and on 
his plea of not guilty was ordered to furnish 
bail in the sum of $500 for trial on Nov. 17. 

Miss Griffin was charged with the larceny 
of two bracelets valued at $250 and a bar 
pin worth $60, the property of the J. J. 
White Mfg. Co. The story of the stolen 
dresses was volunteered by the young 
woman, as was that of the larceny of the 
jewelry. “I stole some gold cuff links and 
other little things for Roy,” the girl con- 
fessed to the judge. “That was last Christ- 
mas. I loved him so and I wanted to give 
him something nice for a Christmas present 
and couldn’t afford to buy them for him.” 

Probing of the details by Judge Gorham’s 
kindly questioning brought to light one of 
the most unique cases in local criminal his- 
tory. 

“Everytime I looked at him and he stood 
looking down into my eyes I knew that I 
just had to do what he said,” declared the 
young woman. “I loved him so that even 
when he said ‘steal,’ and I voluntarily shrank 
from the idea, I had to try and steal more 
jewelry for him. I didn’t know what he 


did with the things I brought him.” 
Miss 


Griffin’s unusual case excited the 
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sympathy of all the court attaches: and was 
continued for a further investigation by. 
the court officials, Judge Gorham ordering 
a plea of not guilty to be entered for her, in 
place of the guilty plea which her confes- 
sions would make. The trial of the two 
defendants will be held at the same time. 








Cincinnati Wholesale Jewelers and Manu- 
facturers’ Association Passes Resolution 
Endorsing Campaign for Publicity 
Fund 
Cincinnati, O., Nov. 7.—“Cincinnati can 
well be proud of the jewelry manufacturers 
and wholesale dealers, as the ‘Queen City’ 
will easily reach its quota in the drive of the 
National Jewelers’ Publicity Association,” 
declared A. C. Tuteur, one of the field cap- 
tains who spoke before the November meet- 
ing of the Wholesale Jewelers’ and Manu- 
facturers’ Association at the Chamber of 

Commerce, Thursday night. 

The local association, according to Mr. 
Tuteur, is the only one of its kind to adopt 
resolutions endorsing the campaign, and the 
field worker spoke of the vast amount of 
encouragement he has received from local 
jewelers on the campaign. “After being in a 
number of cities, some larger and some 
smaller than Cincinnati, I want to say right 
here that you people can be easily classed as 
leaders in the campaign. If it should be my 
good fortune to receive as cortlial a recep- 
tion in other cities as I have in Cincinnati, 
my task will really be a pleasure.” 

Cincinnati will easily reach its quota, de- 
clared Mr. Tuteur, as, he said, every one 
he has approached had some first-hand 
knowledge of the campaign and was waiting 
for the solicitor to come along and get the 
signed card. 

Mr. Tuteur worked the local district with 
N. J. Hendrickson, who has since been called 
to Chicago to. institute a campaign there. 
They also had several other workers with 
them, but Mr. Tuteur is in this neighbor- 
hood by himself at the present time. “I do 
not care if I have to remain here for a 
month, as the members who make up the 
jewelry profession in this city certainly have 
opened my eyes with their fairness. It will 
be necessary for me to remain until I have 
seen some of the larger retail dealers,’ but 
permit me to say that all of the manufac- 
turers and all of the wholesale dealers have 
contributed one hundred per cent.” 

After Mr. Tuteur spoke at the November 
meeting, Thursday, he held a general quizz 
on questions which arose in the minds of 
scme of those present. The session devel- 
oped into an open discussion with Clarence 
Loeb, who recently returned from a tour of 
the south, presiding. After the talk the as- 
sociation. went on record in favor of the 
campaign with the following resolution: 

“Resolved that the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association en- 
dorse the national publicity campaign, and be 
it further resolved that each member of the 
association shall outline in detail to every 
one of their traveling representatives the 
plan of this campaign, asking these repre- 
sentatives to devote a short time with each 
customer, calling their attention to the bene- 
fiets of this national publicity and asking 
them to support it fully and  whole- 
heartedly.” 
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Lost—On October 21st, 1925, at about 
LOST 8 A. M., in Newark, N. J., or on Hud- 
son Tube trains to 33rd St., New York 


City, a diamond and sapphire platinum bar pin, as illus- 
trated herewith. 





REWARD Reward of $200 will 
be paid promptly 
for the return of same. 
Address, Box No. “C7958,” care JEWELERS’ CIRCULAR. 
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Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 











E wish to announce to 
the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 
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Mr. Dealer— 


Do you receive a copy of 
VALUE BELLS every 
month; If not, you are 
overlooking a grand oppor- 
tunity for money saving 
purchases. Write us and 
Tow we will gladly put your 
IBGE L name on our mailing list. 


Hirer 


AISENSTEIN-WORONOCK & SONS, Inc. § 
20-22 Eldridge St. Established 1885 New York, N. Y. | 
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Diamond Setting 


Private tuition from a diamond setter would cost you from $200.0 
up. We are offering exactly the same tuition in book form. 


SEVENTY-FIVE PER CENT OF THE POSITIONS open require 
the applicant to be able to set the modern mountings as a side issue 
irrespective of their regular Jewelry repairing, watchmaking, o 
engraving. 

Opportunity is yours. 


PRACTICAL DIAMOND SETTING 
By ROBERT GRANT 
Five separate lessons written so you can understand them. Tools, how 


they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, etc., all cleverly 


illustrated. 
It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 
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VOTE TO INCORPORATE 





Members of the 24 Karat Club of Cleveland 
Decide Question of Incorporation at 
a General Meeting—Other Business 

Transacted 

CueveLaND, O., Nov. 7.—At a general 
meeting of the 24 Karat Club held at the 
Hotel Statler on Friday evening the mem- 
bers unanimously voted to have the club 
incorporated immediately. 

The affair opened with a dinner at which 
Harry Bernon, chairman of the entertain- 


R.A, 


HAYES, PRESIDENT 


ment committee presided. At the conclusion 
of the meal Treasurer Storey announced that 
President Hayes had not been able to get 
back from his Florida trip in time to at- 
tend the meeting and that Vice President 
Van Horne was unable to be present on 
account of illness. Ralph Harburger was 
therefore elected president pro tem and took 
the chair. 

The minutes having been read and ap- 
proved Leo Markowitz as chairman of the 
committee of the executive board appointed 
by President Hayes to draft a new consti- 
tution, announced that this work had been 
done and asked that Mr. Krewson, attorney 
be introduced to the club to give his opinion 
on the legality of the new bylaws, and ex- 
plain what advantages the club would derive 
Irom incorporating. 

Mr. Krewson then went on to say that 
he had made a few changes in the pro- 
posed constitution which he then read, ex- 
plaining as he went along each section. He 
pointed out to members that the club would 

a corporation not for profit and that it 
would afford members protection, and that 
the board of trustees would only be liable 
for the bills which they approved. -He 
showed that the incorporating of the club 
not only gave it prestige but insured to 
a considerable extent its permanence. Mr. 
Krewson answered a number of questions 
and at the conclusion of his remarks, Mr. 
Harburger ‘asked the members’ wishes as to 
meorporating the club, A motion was then 
made that it be incorporated which was 
seconded,” and the motion was put to a 









vote and carried without opposition. 

The club’s name will be “The Twenty- 
Four Karat Club of Cleveland.” Its ob- 
ject according to the articles of incorpora- 
tion are; for the purpose of conducting a 
society, the general object and design of 
which shall be to cultivate friendly, social, 
and business relations among persons con- 
nected with the jewelry and allied lines in 
the City of Cleveland, and Northern Ohio 
and vicinity. To provide facilities for the 
interchange of views and the amicable set- 
tlement of controversies and differences 
among its members and in general, to ad- 
vance. and promote all legitimate interests 
in the jewelry business and allied lines in 
Cleveland and Northern Ohio. 

It was decided that the annual meeting 
and election of officers should take place on 
the first Friday of February of each year. 
The present officers of the club took office 
in September and under the law of the cor- 
poration will come up for election this 
coming February. 

The club went on record as indorsing the 
National Publicity Campaign. Several 
speeches were made by members, including 
H. W. Burdick, lauding the project and ex- 
pressing the utmost confidence that it would 
not .only go over, but would prove of in- 














F. G. STOREY, TREASURER 


estimable benefit to the trade. It was 
pointed out that a similar campaign for 
the floral industry had accomplished wonders 
and the speakers urged every member to 
give the campaign wholehearted support. 

The treasurer’s report showed a good bal- 
ance in the treasury and all accounts against 
the club were ordered paid. Other matters 
pertaining to the welfare of the club were 
acted upon and the meeting then adjourned. 
The Executive Board will meet on call 
from President Hayes on his return from 
Florida, but there will be no general meet- 
ing until February. 








M. Tanenbaum has opened a jewelry store 
at 974 Broad St., Augusta, Ga. The store 
has been completely remodeled and redeco- 


rated. 
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SUIT OVER BRACELET PATENT 





United States Court at Providence, Decides 
in Favor of Wachenheimer Bros., in 
Action Against Triangle Jewelry Co. 

ProvipENcE, R. I., Nov. 7.—Judge Arthur 
Brown of the United States Court has ren- 
dered an opinion to the effect that Harry 
Lerner and Morris Horowitz, composing the 
firm of the Triangle Jewelry Co., of Provi- 
dence, has infringed the patent rights on 
bracelets manufactured by Wachenheimer 
Bros., Inc., on bracelet under letters patent 
1,219,683. 

The chain is composed of two distinct 
types of members, one a block-link having 
two arms, one at each end thereof, flush with 
the ends. These arms engage a second mem- 
ber, i.e., a ‘connecting link for two adjacent 
block links; the arms of two adjacent block 
links embracing or partially surrounding 
portions of the connecting link. This gives 
to the chain a desirable amount of longi- 
tudinal flexibility. The specification states, 
“Another object of the invention is to pro- 
duce a chain which is simple in construction 
and inexpensive to manufacture, and which 
is composed of a series of links which are 
so constructed as to enable them to be easily 
and quickly attached to or removed from the 
chain.” 

The drawings show the mechanical con- 
struction of parts which may be manufac- 
tured inexpensively, are ‘readily assembled 
without the use of solder, and give strength 
and great flexibility to a chain composed 
thereof. 

Mr. Wachenheimer, one of the joint in- 
ventors and patentees, testified that he had 
knowledge of the type of bracelet illustrated 
by the patent to Wacha, 1,153,362, Sept. 14, 
1915, and that his object was to improve 
upon that construction by using a connecting 
link separate from the block links. 

The defendant contends that in view of the 
Wacha patent and of the prior art as ex- 
hibited in patents to Cottle, 391,883; to Bag- 
nall, 926,089, and to Clark, 1,214,135, the 
plaintiff has accomplished nothing which any 
mechanic skilled in the art could not do. 

Judge Brown’s opinion concludes : 

“T am of the opinion, however, that the 
references which the defendant makes to pat- 
ents as illustrative of the prior art are in- 
sufficient to overcome the presumption of 
validity arising from the issue of the patent 
in suit. On the contrary, they tend to show 
that the improvement of the patent in suit 
was not obvious, but required some ‘inventive 
ability. The file wrappéf; “moreover, indi- 
cates a careful scrutiny of the plaintiff’s 
claims in the patent office. While there is 
a slight difference in construction between 
the plaintiff’s and the defendant’s devices, it 
is evident that the defendant has appropriated 
the substantial features of the invention of 
the patent in the claims in suit. I am of the 
opinion that the patent is valid and that the 
claims in suit are infringed by the defendant. 

“The plaintiff may present a draft decree 
accordingly.” 








Announcement has been made by J. H. 
McLelland that he intends to open a watch 
and jewelry repair shop in the Downing 
building on Bond St., Bend, Ore. Mr. Mc- 
Lelland was formerly at Symons Bros. store 
and has been at Bend for five years. 
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BUNDE & UPMEYER 








American Fresh-Water Pearls 
542 Fifth Avenue 


S. W. Cor. 45th Street 
NEW YORK 


Telephone—Murray Hill 6473 
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Phone: Cortlandt 5486 
Of Every Description 
CARLONE & VITIELLO 
21 Maiden Lane New York City 
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MESH BAGS 


AND 


‘SILVERWARE 











PLATING 


Gold Silver Platinum 


Silverware Repaired 
Mesh Bags Repaired and Refinished 


Rubin & Schwartzman 


102 Fulton St. New York 








Repaired — Replated 
And Completely Restored Like New 


By experts whose skill and experience aided by 
the newest equipment assures _ satisfaction. 


SWARTZ & CO. 


Successors to Swartz & Ciske 
“Plating That Lasts” 
10 S. Wabash Ave. Chicago 
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Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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PROSPERITY IS HERE 


Kansas City Wholesalers Say Christmas 
Business in South and Southwest May 
Exceed That of Any Previous Year 


Kansas City, Mo., Nov. 7.—The Christ- 
mas season this year in the west and south- 
west bids fair to exceed in volume any 
previous year in several, say the ‘Kansas 
City wholesale. jewelers.. The past five 
weeks, according to several local men, the 
yolume has totaled considerably above that 
of the same period of 1924, and indications 
are that the remainder of this year will 
prove to be very much in advance of several 
previous years. _ 

In speaking of general business conditions 
in the jewelry trade in this section of the 
country, H. H. Kiger, head of the C. A. 
Kiger Co. here, said’that, while business is 
obtained only by a certain amount of push- 
ing on the part of the salesmen, there has 
been nevertheless a quite noticeable improve- 
ment in sales over last year. He terms the 
‘watch business as exceedingly good, with 
the demand for card goods also rapidly 
increasing. as the holiday season approaches. 

Mr. Kiger said the diamond business in 
this section is confined to normal require- 
ments only, with the exception of large 
stones, for which there is a much increased 
demand. He reports that good blue-white 
stones of two carats and above are very 
scarce here at present. Beside the increased 
demand for the larger stones here, another 
reason given by Mr. Kiger for this shortage 
is the fact that European and American 
cutters, alike, are concentrating their efforts 
on emerald cuts, marquise and other fancy 
shapes: in preference to round stones from 
their large pieces of rough, because the for- 
mer finished shapes command so much 
better prices. 

Charles E. Thistle, head of the Wood- 
stock-Hoefer Watch & Jewelry Co., said 
that business in general has been on the 
upward trend for several weeks and that, 
although the increasing demand has net 
been confined entirely to ‘any certain line, 
watches and various articles in the Christ- 
mas gift lines are beginning to lead the field 
during the past two or three weeks. Re- 
tailers in the territory are said to be buying 
only amounts which they deem will be 
necessary for their respective needs, and few 
store owners are making the usual Fall trips 
to Kansas City to purchase holiday goods in 
person, but a much larger volume of orders 
is being given to salesmen or mailed in to 
the house than for some time previously. 

The Meyer Jewelry Co. has been in re- 
ceipt of increasingly large orders for several 
weeks, the early part of which period was 
the occasion of their special direct-by-mail 
advertising campaign which enhanced the 
Volume of orders received by the company 
m no small degree. This early successful 
Period has recently been augmented by the 
rapidly advancing Christmas season, and the 
company has recently added several employes 
fo its forces in shop and office, alike, “in 
order to care for the orders in a proper 
manner, 

In truth, wherever one goes in the Kansas 
City wholesale marts, predictions of an un- 
usually successful holiday season and reports 
of greatly increased recent business volume 
ar€ to be heard on every tongue—apparently 
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the long: stretch of dull,.or downright poor 
business conditions in the jewelry trade in 
this section is about to be brought to a 
pleasant ending. 








BANKRUPTCY ‘SCHEDULES 


Michael L. Machat Trading as the Lane 
Jewelry Shoppe, New York, Lists Liabili- 
ties of $77,719 and Assets of $66,858 


Michael Louis Machat, trading as the Lane 
Jewelry Shoppe, 33 Maiden Lane, New York, 
and against whom a bankruptcy action was 
instituted on Sept. 26, filed schedules last 
Wednesday listing his liabilities at $77,719 
and his assets at $66,858. The concern 
claims it owes for wages $560 and unsecured 
claims $77,159. The assets include bills, 
promissory notes and securities, $400; stock 
in trade, $13,000; household goods, etc., 
$250; carriages and other vehicles, $200; 
machinery, tools, etc., $3,000; debts due on 
open accounts, $50,000, and deposits of 
money in the banks and elsewhere, $8. 

The largest unsecured creditors include: 
For merchandise—R. A. Breidenbach, Inc., 
$126; J. B. Bowden & Co., $486; Selsky 
Bros., $122; M. Kaplan & Son, $333; R. & 
L. Nadler, $335; L. Shapiro, $475; Wahr- 
man & Perron, $152; William Goodman, 
$500; I. Hantsmetters, $15,087; Food Dealers 
Credit Union, $1,160; Homler Credit Union, 
$460; Theo. Gaus Sons, Inc., $204; Lawyers 
Mortgage Co., $1,049; Franklin Simon & 
Co., $353; Mirs. Anna Machat, $1,000. On 
promissory notes—Adels Co., $175; H. Aron- 
owitz, $855; Bulova Watch Co., $1,425; 
Breidenbach, Inc., $2,101; Bowden & Co.,, 
$363; M. Brand & Co., $1,927; Geo. Dolin, 
$1,400; Fink & Fink, $872; P. N. Fried- 
lander, $457; M. Goldsmid, $1,729; B. Gross, 
Inc., $946; L. Gurfein, $150; M. Hoffman, 
$1,234; J. W. Johnson, $310; Koch & Shaw, 
$1,758; Klass & Stern, $286; Kaufman Mfg. 
Co., $620; Klipper & Klipper, $325; S. Kan- 
del, $2,589; Jonas Koch, $475; S. Kaufman, 
$1,100; R. Koch, $1,325; M. Kaplan & Son, 
$969; A. Lorsch & Co., $2,312; Goldsmith 
& Loopuit, $2,708; W. Lampl, $100; James 
J. Loeb & Bro., $1,998; Moe Lenkowsky, 
$1,084; I. Meyer, $563; D. Mirner, $815; 
Meritful Jewelry Co., $494; R. & L. Nadler, 
$1,426; H. A. Osgood & Son, $619; Reiner 
& Berkow, $335; Max Richman, $661; A. 
Suderov, $2,589; M. H. Shiman & Co., 
$1,612: Selsky Bros., $1,346; O. J. Somers 
Co., $1,108; L. Shapiro, $700; Arthur Silber- 
feld, Inc., $1,375; Whitelaw Bros., $1,931; 
B. West, $325; M. Waslekoff, $555; N. 
Zaidens, $2,985; Melrose Watch Co., $162, 
and Mrs. B. B. Libby, $1,000. Judgment 
creditors—Fidelity & Deposit Co., $400, and 
Estate of Bessie Ladd, $500. 











Camille K. Hayes, who was arrested in 
Newark several months ago after, it is 
charged, she got jewelry and silverware from 
several concerns in New York by using 
fraudulent checks, and who later was re- 
turned to this city on an indictment, pleaded 
guilty last Friday on a charge of grand lar- 
ceny in the second degree. The defendant 
appeared before Judge Talley in Part I, 
Court of General Sessions, and was remand- 
ed for sentence until tomorrow (Thurs- 


day). 
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VOLUNTARY BANKRUPTS * 


Boyajian Bros, New York, Schedule 

Liabilities of $306,500—Long List of 

Creditors .: ~ 

Boyajian Bros., jewelers at 48 W. 47th 
St., New York, filed a voluntary petition 
in bankruptcy in the United States District 
Court, last Wednesday... This firm, according 
to the petition, is composed of John M. 
Boyajian, Charles , Boyajian, Joseph Boya- 
jian, Harry Boyajian and Levon Muracha- 
nian. -The schedules attached to the petition 
list the firm’s liabilities at $306,500 while no 
assets are mentioned. The concern owes to 
the United States for taxes, $3,083; taxes 
due State, counties, district and municipali- 
ties, $163; secured claims, $99,451; unsecured 
claims, $163,327, and notes and bills which 
ought to be paid by other -parties thereto, 
$40,475. 

The largest unsecured creditors : include: 
Wm. J. Adler, $1,200; Art Brooch Mfg. Co., 
$766; A. Aleon & Sons, $600; J. Babakian, 
$394; Barrasso & Blasi, $468; David Belais, 
$370; Borakove Bros., $1,748; I. Bornstein 
& Co., $480; Brod & Co., $753; M. & E. 
Chalom, $1,300; Martin, Copeland, $203; 
Guiseppi d’Elia, $815; G. Demay & Co., 
$496; Frank Djvirdjian, $3,999; Dubin & 
Indenbaum, $3,560; Duber Hampton Watch 
Case Co., $953; Setrak Dallakian, $1,000; 
Elgin Engine Turning Co., $1,178; Eventov 
Diamond Co., $1,138; M. Englander, $363; 
Fabriz Renovating Co., $438; Famous Watch 
Case Co., $350; Feldman Ring Mfg. Co., 
$578; Feldstein & Reiman, $826; Finkelstein 
Bros., $2,294; Fink & Fink, $2,337; Fred’k 
Fox & Co., $260; Goutchegulian, $534; A. 
Halter, $2,170; Hewitt & Co., $641; Julius 
Hirsch, $1,080; Sig Hirschberg, $1,014; Mar- 
tin Hovsepian, $585; A. J. Jinishian, $1,019; 
Kamion Watch Case Co., $406; Sidney Kau- 
fer & Co., $1,064; Gustav Klein, $259; 
Edward Kupchick, $1,001; Kaufman’ Mfg. 
Co., $1,402; Kessler Bros., $883; I. Klein- 
berg, $2,903; M. Knapoff, $347; Liberty 
Trust Co. of Newark, N. J., $384; M. H: 
Levy, $4,275; James J. Loeb, $3,848; Levi- 
tan & Crawford Co., Inc., $245; Little Jones 
Co., $368; Fred J. Loopuit Co., $4,226; Long 
Sang Ti Co., $286; M. Maandag, $589; 
William Mandour, $236; O. Marchard, 
$472; May Chong Co., $3,706; Murachanian 
Bros., $1,055; Joseph Mayer, Inc., $14,735; 
Henry Meyer, $4,405; Isaac Meyer, $281; 
E. Michaelson, $200; Naame, $2,000; Ollen- 
dorf & Co., $225; S. Ostrin & Bros., $775; 
Henry E. Oppenheimer, $3,742; Louis Pres- 
sel & Ledeberg, $1,184; L. S. Prutinsky & 
Wolff, $760; Providence Stock Co., $709; 
Morris Rikles, $1,212; Joseph Rosenblatt, 
$3,675; David Rothschild, $1,739; Gustav 
Risch, $2,088; Otto Risch, $1,007; Royal 
Diamond Co., $347; Reuckert Mfg. Co., 
$326; Saleeby, Inc., $20,000; Harry Schmier, 
$300; Sherman & Henken, $2,091; A. Schorr 
& Co., $2,016; Ignaz Strauss, $907; Harry 
Taubman, $253; Tomchin & Levinson, 
$2,546: Trachtman Bros. & Cohen, $552; 
Wander & Kaufman, $309; Wizon & Katz, 
$275; Wolfsheim & Sachs, $258; John Philip 
Wild, $1,705; Weinstein & Polansky, $1,443; 
S. Weintraub, $300, and Commonwealth 
Trust Co., $20,000. 








The Staarup-Nelson Co., Spencer, Ia., has 
been succeeded by Hirelman Bros. 








oa 




















THE JEWELERS’ CIRCULAR 

















eeeeeeeeeeteeeeé 




























F aan ee a Enea I gc. sear te 


AMERICAN GEM & 
PEARL COMPANY 


6 West 48th Street 
NEW YORK 








or convex, and display under the 
rays of the sun, or when exposed 
to one candle or other artificial 
light, a beautiful star with six 
points. This star is produced by 
foreign substances in the corun- 
dum, and the lapidary brings 
about the regular effect by’ cut- 
ting a pointed carbuncle so that 
the centre of the star begins at 
the apex, and the six bright 
stripes radiate to the base of 
the stone. (No. 4 of a Series) 


— | 
E From Miunes 
MERALDS to. Market 
RUBIES 

SAPPHIRES 

AQUAMARINES STAR SAPPHIRES 

CHINESE J ADE STERIAS or star stones are 

and other corundums of three differ- 

ent colors; the Star Sapphire 

PRECIOUS and proper is grayish blue to dark 

SEMI-PRECIOUS blue, the Star Ruby is pink to 

red and the Star Topaz, yellow. 

STONES These stones are cut cabochon 
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“Jewelers Block”| 
| Policies 


catering to the insurance needs of 
the Jewelry Trade. 


















Consult us before renewing your 
present insurance. 


Pendleton & Berger | § 


Josiah B 
Sewetesy 





Barnett Berger 
President 


Insurance Brokers and Adjusters ) 
15 William Street, New York City : 
Telephone Broad 3627 
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Members, National Jewelers Board of Trade 




















for all sizes of scarf- 
pin wire. Guaranteed. 
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THE WASHBURN § 


SECURITY 
Automatic Holder 


MAGIC NUT 


for ear studs, scarf-pins, 
etc. 


a st BH + 


for unpierced ears. 





SAFETY CATCH 


for Brooches, etc, 


Can be applied to any 
work where pin tongues 
are ) 


Closed. “= Closed, 
gg rT Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥, 














EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, 


PEARLS, PRECIOUS, 


SYNTHETIC AND IMITATION STONES 





BE PREPARED 





OUR 


TAINING THE 


COMPLETE STOCKS ARE AT YOUR 
SERVICE. SHIPMENTS ARRIVING DAILY CON- 
NEWEST SHAPES AND 


71-73 NASSAU STREET, NEW YORK, N. Y. 


SIZES. 














Buy Direct 
We import 
Cuckoo, ' 
=. 400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 
Illustrations and 
prices sent 


upon request. 
Sokol, Montag & Co. oe tak 











Indestructible Pearls 


Balls, Olives, Pears and Buttons fr Ear 
or other purposes made smooth or bareq™ 


AURORA PEARL CO. 


158 HARMON ST., BROOKLYN, N- ¥| Y. 




















Attention — — 


ONYX RING STONES 
Furnished for Any Sie 
») Diamond 
ONYX JARRING STS BEADS 


THE DOUBRAVA | co. 
61 Beekman St. Yo 
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Contributions Now Over $136,000 





Campaign for Subscriptions to $2,000,000 Fund of the National Jewelers’ 
Publicity Association Opened in Chicago, Nov. 9—Fund Raising to be 
Confined to Middle West Until After First of Next Year 

















— 
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cewarK, N. J., Nov. 9.—The trade sub- 
age to the $2,000,000 publicity fund 
now being raised by the National Jewelers 
publicity Association amounted to $23,665 
in the week of Nov. 2 to Nov. 9, making 
the total of the fund so far raised $136,355.25 
on the latter date. Outside of Detroit the 
hig cities have not yet been heard from nor 
has any great jewelry center yet been can- 
vassed, but this week sees the campaign start 
in Chicago and from now on the fund is 
expected to jump by leaps and bounds. 

Active work is being started in Chicago 
under the direction of Charles J. Pettinger, 
campaign manager acting for the publicity 
association. Mr. Pettinger is being assisted 
in Chicago by both E. R. Sweeney, western 
divisional sales manager, and N. J. Hen- 
ricksen, eastern divisional sales manager, as 
well as four other paid representatives who 
are working on the campaign. Sydney Y. 
Ball, of the Norris Allister-Ball Co., is 
the head of the committee in the jewelry 
trade. “I think it is understood by the 
jewelry trade that it is our purpose to confine 
our fund raising efforts, until at least after 
the first of the year in the middle west, 
says Fred Millis. 

“Of course, an effort is now being made 
to line up the leaders in all the States, but 
as far as intensive work, Minnesota, Ne- 
braska, Oklahoma, Missouri, Iowa, Wiscon- 
sin, Illinois, Indiana, Michigan, Ohio, Kansas, 
Kentucky and Tennessee are the only States 
in which paid workers will be put until after 
Christmas.” 

Publicity Fund Campaign Opens This Week 
in Chicago 

The campaign opened Monday, Nov. 9, to 
secure Chicago’s quota for the four year 
national advertising, publicity and merchan- 
dising program to be conducted by the Na- 
tional Jewelers’ Publicity Association accord- 
ing to telegraph advice received today at 
Newark headquarters from C. J. Pettinger, 
active campaign manager, in charge of the 
paid organizers who are working with the 
committee in the field. 

The work in Chicago will be in charge 
of Thos. H. Craig, chairman and the follow- 
ing associate chairmen: Sidney Y. Ball, 
Norris, Allister-Ball Co., Chicago; P. T. 
White, Otto Young & Co., Chicago; Charles 
T. Gustafson, C. H. Knights-Thearle Co., 
Chicago; William P, Ullrich, Evanston; 
Herman C, Stern, Chicago; John H. Booth, 
Alton; Wilke C. Patterson, Aurora; Wil- 
liam Hellingrath, Belleville; Charles ‘A. 
Tappe, Bloomington; Walter Buffington, 
C.D. Peacock & Co., Chicago; Lebolt & 
Company, Chicago; Jacob Bunn, Illinois 
Watch Co., Springfield; De Forest Hulburd, 
Elgin National Watch Co., Chicago; Fred 
M. Lund, Spaulding Co., Chicago; Edward 
A. Buder, Cairo; Clarence E. Gum, Car- 

ndale; Albert F. Wuestermian, Cham: 
paign; Edgar E. Barber, Decatur; Adolph 
Ay Fellman, 


C. Wanner, Freeport: M. 


Joliet; A. M. Durey, Carlston Jewelry 
Store, Kewanee; Carl I, Josephson, Moline; 
Charles L. Crawford, Peoria; W. D. Anger, 
Rockford; Theo. G. Bleuer, Rock Island; 
J. C. Klabolt, Springfield; Louis J. Yoeman, 
Waukegan; Charles H. Spencer, Norris 
Alister-Ball Company, Chicago; Juergens 
and Anderson, Chicago. : 

It is expected that a dinner of at least the 
larger manufacturers and wholesalers:\:and 
importers will be staged at the start"of ithe 

' 














SIDNEY Y. BALL, A LEADING SPIRIT IN THE 
PUBLICITY FUND DRIVE IN CHICAGO 


campaign at which Fred Millis, advertising 
counsel of the association, Sidney Y. Ball, 
of Chicago, a member of the executive com- 
mittee and Fred Gruen, of Cincinnati mem- 
ber executive committee will be the speakers. 
It is expected that Chicago’s quota will be 
raised by the middle of February. 

“The industry must not expect too quick 
action on our raising of funds. We have a 
very thorough system by which every con- 
cern, large and small, is being seen. This 
means that it takes a great deal of time to 
work a State. We cannot expect to cover 
the entire country until June. By the time 
this article is printed we will be approaching 
the $200,000 mark. This is a quarter* way 
to our minimum of $800,000. One large 
mid-west retailer says our campaign is out 
of joint since we are after $2,000,000 but 
have an $800,000 minimum with which to 
start. Our set-up is very logical. Now is 
the time for action. Conditions call for 
immediate results. We cannot wait till 
June to go. We must go at once. We feel 
sure that February will see us with the 
$800,000 and advertisements in the maga- 
zines for Valentine’s Day,” says John 
Drake, executive secretary of the associa- 
tion, 


-_ 
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New Law Requiring Filing of Sales 
Contracts for Installment Sales Puzzles 
Philadelphia Dealers 


PHILADELPHIA, Pa., Nov. 9.—Many jewel- 
ers of this city who sell on the deferred pay- 
ment, or other euphonious names for the in- 
stallment plan, are seeking legal advice these 
days on how the new law requiring filing of 
the sales contract is affecting them. There 
is a wide variance of opinion concerning the 
benefits of the law which was passed by the 
last Legislature and became effective Sept. 1: 

Under the law, which is entitled the Uni- 
form Conditional Sales Act, the seller of 
goods on the installment plan must file with 
the Prothonotary for his district or else with 
the Recorder of Deeds, a record of the sales 
contract and its terms. Unless this record is 
filed within 10 days after the sale, the trans- 
action is void. A 50 cent fee is exacted 
for filing, and when the buyer makes final 
payment and the transaction is closed, a 
statement to that effect must be filed, a 
similar’ fee then being charged. 

Already there are several questions up for 
settlement by the courts concerning this 
law. One of the most important is whether 
it is the seller or the buyer who must file 
the record and pay the fees. When the law 
was passed, its author stated it was his in- 
tention that the seller should do the filing. 
The wording of a sentence in the act, how- 
ever, is taken by some lawers to indicate 
that the buyer must do this, One paragraph 
states that the conditional sale contract shall 
be filed with the Prothonotary’s office in the 
county in which the goods are first kept 
for use by the buyer after the sale. 

If it is finally decided that the seller must 
do the filing, it is pointed out by jewelers 
wlfo do a large business on the deferred pay- 
ment plan that the cost will run heavy. Still 
another question is whether they should add 
the extra cost to the “pice of the articles 
sold. ’ 

While proponents of the law point out that 
it will aid the credit man in cutting down 
the amount outstanding on accounts placed 
through trickery or fraudulently, others hold 
the percentage of loss through such sources 
is too small to warrant adoption of measures . 
of this nature, and that it simply means an- 
other tax on either the retailer or the 
buyer, both of whom are now taxed about 
all they can bear. As a matter of fact, few 
of these contracts have as yet been filed 
locally, while the retailers are waiting word 


from. their legal advisers. 








DEATH OF E. J. HARWOOD 


Retired Jeweler of Pembroke, Ont., Was 
Eighty-One Years Old 

Toronto, Ont., Nov. 7.—Edward J. Har- 
wood, an old resident of Pembroke, Ont., 
and former jeweler, died Nov. 5 in the 8lst 
year of his age. He was born in 
Quebec. 

Mr. Harwood was for some time engaged 
in the jewelry business in Ottawa in part- 
nership with the late John Leslie. In 1872 





he started business on his own account in 
Pembroke, which he conducted until 1911,{ 
wher he retired, being succeeded by his ant 
Henry and George. j 
His widow and four sons are left to; 
mourn_his loss. _ - 
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so pteeem ets 


“With the whole land astir to the beauties 
of Early cAmerican., designs comes the an- 
nouncemenrm of Greasurer Solid Silver in 
the Early American. Style. 















©he vogue for homes and house-furnishings 
in the Early cAmerican. styles has spread 
from coast to coast, gathering an ever in- 
creasing love and admiration for the style 
that is recognized as belonging to us by right 
of inheritance. 


Never before has any styles of decoration 
been capable of arousing such keen interest 
in the minds of the “American. housewife, 
and it is destined to become a great and last- 
ing influence on present and future homes of 
cAmerica. 


Could any other type of silver be 


so timely? 


~$2.. 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 
Creators of stinetwve Tableware 
GREENFIELD, MASS. 








A) Geasure Golid Sitwer 


Sterling 2S /o90 Fine 
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With popular public taste ready and eager 
to assimilate it - the fewelry trade is to be 
presented with a pattern of Sterling Silver 
Cableware that is typically Early American. 


In designing this new silver we have adapted 
a simple Early “American, types as was 
made by early American. silversmiths (1760 
to 1790), taking our inspiration from origi- 
nal pieces in museums and actual heirlooms. 


@he grace of line and pure proportion, the 
characteristic modeling of the backs as well 
as the fronts of the handles, and the engraved 
style of decoration, have been reproduced with 
a faithfulness and spirit that will prove de- 


lightful to the most discerning critic. 


Orders are being accepted for 
future delivery 


$2... 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 
Creators of istinciwe Tableware 
GREENFIELD, MASS. 


Ceasure Solid. Silver 


/ 
Sterling ( 2/000 Fine 
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Wanted—A Go-Getter 


SALESMAN 


(BEST opening in America for a live- 

wire, go-getter salesman with estab- 
fished following among Chicago and 
Middlewest wholesalers. We are look- 
ing for a man whose reputation for 
integrity and honesty has never been 
questioned—a man who is willing to 
work six days a week and eight to ten 
hours a day. Age over 30 years. To 
get this man we are willing to pay well 
—but he must produce. 












If you are the man, write us at once in 
detail. This is a rare opportunity, so 
act now. 


L. HELLER & SON, INC. 


358 FIFTH AVENUE, NEW YORK 
MAKERS OF DELTAH PEARLS 
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Bandits Confess to Robbery of Jeweler 





Chicago Police Now Hold All the Men Implicated in Robbery of Office of 
Philip Altschul and Also Arrest Jeweler Who Purchased Stolen 
Diamonds 














ent 





Cuicaco, Nov. 5.—The hold-up which 
took place in the office of Phil Altschul on 
the 11th floor of the Heyworth building dur- 
ing the afternoon of May 20 was re-enacted 
yesterday afternoon with nearly all the prin- 
cipals present, and in addition a squad of 
policemen and detectives. This was made 
possible by the capture of all the men who 
ed and took part in the hold-up and the 
confession of two of these. 

One of the men who took part in the 
hold-up was captured at the time, and 
through him information was received that 
sarted a search for Sam Goldman, who was 
found in Wisconsin last week and returned 
to Chicago. When the case was presented 
to him, as prepared by the detectives, he con- 
fessed to this and several other hold-ups 
which had been “pulled” by his associates. 
The statements which follow are from his 
confession as given to the police and de- 
tectives. 

Goldman stated that a friend of his sug- 
gested the name of Maurice Schumacher in 
the Mallers building who might purchase 
some jewelry which he stated was secured in 


a mail hold-up on the New York Central in. 


March. When he called on Schumacher, he 
was told that this kind of jewelry was not 
very salable, but he could use watches and 
diamonds. He saw Schumacher occasionally 
until May and during that month he claims 
that Schumacher took him to two or three 
places where he said diamonds could be se- 
cured. Altschul’s place was finally decided 
on, and while Jack Shapiro (whom Goldman 
names as his associate in planning hold-ups) 
did not think well of the proposition Louis 
Berardi, leader of the men who did the 
work, insisted on going through with it as 
they were in need of immediate cash. Ber- 
ardi accordingly took Sam Louis, Leonardi 
Russo and Frank Monoco with him and 
“pulled” the job. Goldman then states that 
after negotiating with Schumacher the sum 
of $4,750 was delivered to him and the six 
of them divided it. 

When taken into custody Maurice Schu- 
macher denied that he had any conversation 
with Goldman prior to the hold-un. and 
stated that Goldman came to him on May 23 
and asked him if he would buy some dia- 
monds. Not being able to buv them he sug- 
gested that he would try and find a customer. 
He said that after a few davs of negotiating 
with Joseph Solovitch, 10 S. Wabash Ave., 
an offer of $4.750 was made. which was ac- 
cepted by Goldman and he gave Goldman the 
money. He stated that Goldman to'd him 
that he was not in the business but occa- 
sionally bought and sold. 

The story of Solovitch agrees martly with 
that of Schumacher. He says that Schu- 
macher met him on the street and snecested 
buying the diamonds but not havine the 
money asked Solovitch for a loan of about 
$5000. When the stones were hroucht to 
Solovitch he found there were ahont 72 carats 
ind agreed | to make the foan but to refain 





$250 as his commission, He drew the money 
from the bank, gave Schumacher $4,750, and 
received the diamonds to be held as collateral 
for three months. He kept these in a vault, 
and having received no payment at the end 
of the time began to sell and had sold about 
10 carats before he was taken into custody. 

All the men implicated in the Altschul 
hold-up are either in custody or out on bond, 
and the case is set for trial on Nov. 20. All 





SAM GOLDMAN, WHO CONFESSED TO POLICE 


those arrested in connection with this case 
except Schumacher and _ Solovitch are 
charged with many other crimes, including 
several American Express hold-ups, and 
Russo, Monoco and Berardi are already 
under sentence on some of the charges. 

Detectives in charge of this case state that 
other jewelry hold-ups will be solved by the 
arrest of these men. 





Quickly Convicted 


Cuicaco, Nov. 7.—Jack Shapiro, one time 
West Side political leader, and Louis “The 
Immune” Berardi, alleged leaders of a “mil- 
lion-dollar burglar gang,” were convicted in 
20 minutes yesterday by a jury in the Fed- 
eral Court before Judge James H. Wilker- 
son, being found guilty on 11 counts. They 
will receive penalties totaling 57 years, for 
conspiring in the $50,000 theft of cash from 
a New York Central train at Laporte, Ind., 
March 28. 

The prisoners and their gang, which in- 
cluded Hazel Brown, “bandit queen,” who 
is now being sought, were named as per- 
petrators of express robberies and a $28,000 
raid on the La Salle St. station office of the 
American Express Co., in confessions ob- 
tained by police. 

Shapiro and his crowd also are accused of 
shooting George F. Pugsley, an express 


Two Chicago Crooks 


guard at Blue’ Island; and obtaining $10,000. 
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Three members of the gang, Sam Gold- 
man, Forest Gray and Mike Sberna, pleaded 
guilty and testified for the government. At 
present Berardi is under conviction for an 
offense punishable by life imprisonment in 
the penitentiary. 

Counsel for the defendants made a mo- 
tion for a new trial. 





POLICE ARREST TWO MEN 


Court Holds Suspects Who Are Believed 
to Have Been Ready to Attempt 
Holdup in Maiden Lane 


In the arrest of two men on Maiden Lane, 
last Friday, the police believe they thwarted 
another hold-up below New York’s one-time 
famous “dead line.” The men were caught 
in what proved to be a stolen automobile 
and according to the police, three guns and 
several coils of rope were found under the 
front seat of the car. 

On Friday afternoon, Traffic; Officer Dil- 
lon, who is stationed at William St. and 
Maiden Lane, noticed the automobile carry- 
ing three men pass him several times and 
finally the men stopped in front of 59 
Maiden Lane and one of the trio alighted 
and walked toward Nassau St. Officer 
Dillon becoming suspicious, walked over to 
the men and demanded that they show their 
license. They were unable to produce the 
owner’s license and were immediately taken 
into custody. An effort to find the third 
man was made but a search along the “Lane” 
failed to locate him. ' 

The pair were then taken to the Old Slip 
Station where Lieut. Dittman and his men 
questioned the prisoners and searched the 
car. It was then that they found the three 
revolvers and the coils of rope under the 
front seat. The car, it developed, had been 
stolen the night before from a garage in the 
Bronx. The prisoners gave their names as 
George Miller and Thomas Turnwall. -Both 
men, it was found, have police records. 
Miller it is claimed is out on a suspended 
sentence on a charge of burglary. Turn- 
wall, the police say, was arrested on two 
occasions but each time was discharged. 

Both men were brought before Magistrate 
Simpson last Saturday in the Sixth District 
Court and each were held in $30,000 bail on 
a short affidavit. The charge on which they 
are being held by the police is possessing 
a stolen car. 














Creditors of Burgess-Nash Co., an 
Omaha department store with a large jewelry 
department now in bankruptcy, have received 
notice of a meeting, called-to pass upon the 
applications of the attorneys for the trustee 
for allowance of compensation and also to 
hear a report of the trustee in bankruptcy. 
The meeting will be held before Referee in 
Bankruptcy B. H. Dunham, in Room 501, 
Securities building, Omaha, Nov. 18, at 9 
A. M. William C. Dorsey, one of the attor- 
neys for the trustee, has asked for the al- 
lowance of $10,000 for fees for services and 
David A. Fitch, another attorney for the 
trustee, has asked for a similar amount. 
Herbert S. Daniel, trustee, has asked for a 
allowance of $6,000 on account of commi 
sions due him on $1,089,300 that has com 
itito’ his hands: iE ms 


ee Oe EE OS ee 





















98 THE JEWELERS’ CIRCULAR November 11,_ 1995 








— 


A Style for Every Taste—A Price for Every Purse 
—A Holiday Item par excellence 
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ade de as oi ' DAINTYMODE 


Illustrated : ; ; 
a ee a the Effective, Comfortable Lingerie 
English, green, or white. 
P10—10 K.—Fancy fastener; S U P P O R E U R 


green or white. 
K57—Gold filled—Plain fas- 


tener; double strand of O holiday jewelry stock is complete without Daintymode. 
white chain with sapphire ; : ; ; 5 b 
And in this season’s wide range, offering many new numbers 


inserts. 
K33—Gold Filled—Stone set, in pearl strand and stone-set styles for formal wear, you can 


emerald, white, or sap- 


phire. English, green, or instantly meet every requirement of your trade. 
white. i i i j i eau 
K56~-Gold Filled—Plain fas- Offering as it does the desired combination of great beauty 
tener; pearl inserts on and very practical utility, Daintymode is an ideal gift suggestion. 
white chain. There is still time to obtain complete Daintymode stocks 
K10—Gold Filled—Plain fas- , ‘ : ; : 
tener; English, green, or in time for the holiday shopping if you act promptly. 
white. . ; bs 20.00 
H36" Sterling Silver — Plain Daintymode retails at prices ranging from $2.50 to $ 
fastener; continuous per pair. ; 
strand of pearls. 
R17—14 K.—Stone set, emer- : wae 
ald, sapphire, or topaz. Write for our free dealer helps, and be sure to see the entire line 
English, green, or white. when placing your order. 





H35—Sterling Silver—Fancy 
fastener; alternating bar 


xsl ld Fancy me Order Now from Your Wholesaler 
tener; <nglish, green, or 
Has” Sterling Silver—Fas- B. A. BALLOU & Co., INC. 








three hand-painted roses. PROVIDENCE, R. I. 











tener white enamel with “Pins for Every Purpose” A 
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TWO FORGERS IN CUSTODY 





Police Hold Men Who Passed Worthless 


Drafts on New York Jeweler 


A man posing as the nephew of a wealthy 
tobacco merchant was arrested in a jewelry 
sore on 40th St., New York, last Wednes- 
day, after, it is charged, he attempted to 
pass a bogus check drawn on the Harriman 
National Bank. The man claims to be 
George Donaldson and when arraigned in the 
sth St. court was held in $2,500 bail for 
a hearing next Friday. Since his arrest Don- 
aldson, it is claimed, has been identified by 
a number of merchants as the man who 
passed fraudulent checks on them. 

One day last week, it is alleged, Donald- 
son came into the jewelry store of C. Kracke, 
7 E, 40th St., and after posing as a rela- 
tive of a tobacco merchant selected several 
articles and offered to pay for them with a 
check. When the jeweler refused to accept 
the check the man tore it up and threw it 
on the floor and then left. After he had 
departed the jeweler picked up the torn 
check and then put it together. He then 
called up the bank on which the check was 
drawn and learned that the man had no ac- 
count. 

The following day the stranger again ap- 
peared at the 40th St. store and when he 
offered a check on the’ Harriman Bank the 
jeweler sent it to the bank to ascertain 
whether it was any good. When, it is 
claimed, the check was found to be a fraud 
the police were called and the man was placed 
under arrest. : 

Several weeks ago, as reported in these 
columns at the time, a Bronx jeweler ac- 
cepted a check from a man for a bracelet 
costing $225. This check proved to be a 
fraud and when Donaldson was arrested the 
jeweler was summoned and immediately 
identified him as the man who had swindled 
him, 





Man Charged with Attempting to Swindle 
New York Jewelers Said to 
Have Confessed 


A man posing as a doctor endeavored to 
pass a forged check one day last week at the 
jewelry establishment of Betteridge, Inc., 
corner Fifth Ave. and 45th St., New York. 
The alertness of the manager and the quick 
work of Detective Marty Owens of the Fifth 
Ave. Squad resulted in the arrest of the man, 
who, it is claimed, passed forged checks at 
several New York department stores. The 
Prisoner told the police he was William 
0’Connor and said that he lived in a fur- 
nished room on W. 82nd St. When ar- 
raigned before Magistrate Oberwager he 
was held in $7,500 bail to await the action 
of the grand jury. 

According to the police, the man had a 
confederate working with him but this man 
has not heen located. A warning has been 
issued to the jewelry trade and the Fifth 
Ave. merchants asking them to be on the 
lookout for him. He is described as be- 
tween 35 and 40 years old, weighing about 
14) pounds and has sandy hair. He talks 
with a decided Scotch accent. 

_ O'Connor, who was well groomed, came 
into the Betteridge store several days ago 
and Purchased some jewelry amounting to 

He claimed that he was a doctor 
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living on W. 95th St., and offered in pay- 
ment a check drawn on the Mechanics & 
Metals Bank. In order to dispel any sus- 
picion that he was not the person he repre- 
sented himself to be the supposed customer 
suggested to Mr. Johnston, manager of the 
store, that he call up the bank and verify 
the fact that he had an account there and 
that the check was good. Mr. Johnston, 
whose suspicions were aroused, telephoned 
to the bank and also asked for a description 
of the doctor The description, it is claimed, 
did not correspond with that of the man 
making the purchase. 

At the same time, the store manager sent 
for Detective Marty Ownes, one of the 
plainclothes men attached to the Fifth Ave. 
Squad. Detective Ownes recognized the cus- 
tomer as of Irish extraction and told him 
that he was acquainted with the doctor, who 
has a Spanish name. This at once confused 
the man. Dectective Owens then asked him 
to step into the concern’s private office and 
accused him of not being the doctor and of 
offering a forged check. It is claimed that 
the man confessed and was then placed under 
arrest. He gave the name of William 
O’Connor, aged 29 years. 

Upon investigation it is claimed that the 
police ascertained that the man, using the 
same name, gave forged checks and obtained 
merchandise from Rogers, Peet & Co., Stern 
Bros., John David, Arnold Constable, Lord 
& Taylor, Best & Co., R. H. Macy & Co. 
and several others for amounts ranging from 
$50 to $150. The trade is particularly 
warned at this time to be on the lookout for 
his confederate who is supposed to be work- 
ing with O’Connor and whose description 
appears above. 








Bandit Gets Seven-Year Term in Jefferson 
City Penitentiary 

Kansas City, Mo., Nov. 7.—Police report 
that Sam Nadel, 25-year-old local bandit who 
held up the store of Ray Bengert, manu- 
facturing and retail jeweler, several weeks 
ago, was sentenced by Judge Nelson E. 
Johnson to seven years in the penitentiary 
at Jefferson City on Oct. 26, after having 
been convicted of robbing the Hillman-Zinn 
haberdashery at Armour Boulevard and 
Troost Ave. on June 20, obtaining $1,000 in 
cash. 

Nadel has not yet been tried on the charge 
of robbing Bengert, but Mr. Bengert said he 
has been informed by the court that the 
bandit will also be tried on that count before 
he is committed to the penitentiary. Accord- 
ing to Mr. Bengert, Nadel has seven other 
charges against him, several of which are 
for robbery which he is said to have com- 
mitted while out on bond for previous 
offenses. 

When he robbed the Bengert store, Miss 
Bengert, a daughter, and the watchmaker 
were both locked in the rear room of the 
shop while the loot was being selected. 








The business of L. Lechenger, a jeweler 
of Houston, Tex., is about to be moved into 
its new location in the Post-Dispatch build- 
ing, at the corner of Fannin and Texas 
Aves., where it will occupy the corner, 50 
feet on Fannin and 100 feet on Texas Ave., 
with an additional space in the lower level 
of 63 by 113 feet. : 
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PRISON FOR FOUR YEARS 


Thief Who Robbed Kansas City Jewelry 
Store Sentenced to State Penitentiary 
—Bandit Also Sentenced 

Kansas City, Mo., Nov. 7.—Robert 
Davis, 20-year-old negro, who was caught 
in an attempt to steal a tray of diamonds, 
valued at $1,250, from the retail store of 
the Ryer Jewelry Co. in this city, 
on Sept. 12, was tried and convicted of the 
charge of robbery recently and on Nov. 3 
was sentenced to serve four years in the 
State Penitentiary at Jefferson City, Mo. 

Davis entered the Ryer store on the after- 
noon of Sept. 12, at a busy hour of the day 
and hung about one of the diamond cases. 
He was seen to snatch a tray containing 12 
diamonds from the counter, hide it beneath 
his coat and break for the front door of the 
store. The clerk who had witnessed the 
robbery pursued Davis down Grand Ave. to 
llth St., calling to pedestrians to stop the 
negro and ducking in and out among the 
groups of shoppers. In leaving the store 
the robber bumped against a customer and 
the two fell through a plate glass window, 
but Davis regained his equilibrium and 
escaped to the street. 

Upon reaching the Grand Ave. entrance 
to the Bryant building, the thief ran into the 
office building, but he was cornered in the 
lobby of the building and was taken to 
police headquarters. 

Davis entered a plea of not guilty at his 
preliminary hearing and was released on a 
$2,000 bond pending his trial, which was 
scheduled for Sept. 29, when he was tried 
in Justice Alex Saper’s court. The justice 
of the peace, however, released the negro 
and dismissed the charges against him. 

Leslie J. Ryer, head of the jewelry com- 
pany, had Davis re-arrested and preferred 
new charges against him. 

According to Mr, Ryer, the thief had been 
convicted of a similar robbery more than 
two years ago in the store of the Feld 
Jewelry Company here, and was sentenced 
to two years in the penitentiary. He is said 
to have been released from Jefferson City 
last April, when he returned to Kansas City 
and had been under the surveillance of the 
local operatives of the Pinkerton Detective 
Agency from that time until the date of the 
Ryer robbery. 

Davis jumped the bond given him in the 
Feld case and it was necessary for the police 
to trace him before he could be tried. Not- 
withstanding this, however, he was given a 
much smaller bond in the Ryer case. It 
was feared that he might attempt to jump 
this latest bond, which was so small as to 
render it very doubtful that the State would 
make any attempt to return him for trial, 
but he apparently made no attempt to escape 
the bounds of the city. 

The reason for Davis’ dismissal by the 
justice court is not known and Mr. Ryer 
did not understand such a disposition of the 
case, since the thief was caught in the act 
of stealing the case of diamonds from the 
store and the diamonds were found in the 
negro’s possession at the time of his cap- 
ture. It was with no little satisfaction to 
himself that Mr. Ryer heard the sentence 
pronounced this week—and many other local 
jewelry dealers are equally appreciative of 
the conviction. 
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UNSET GEMS STOLEN 





New York Jeweler Called to Telephone, 

Returns to Find Diamonds Valued at 

$40,000 

While Louis Steinberg, a jeweler with 
quarters in the United Jewelers Exchange, 
76 Bowery, New York, was answering a 
telephone call last Wednesday, a young man 
stole a wallet of unset diamonds, worth 
$40,000, from his showcase. The call was 
made by a confederate, 

Mr. Steinberg’s counter is located on the 
left side of the Exchange just inside the 
entrance and in full view of everyone pass- 
ing in and out of the place. For several 
weeks Mr. Steinberg had been selling a few 
items to a suave young man who called on 
him and it was while the man was at his 
counter last Wednesday that the telephone 
call was received. Before the jeweler was 
called to the telephone he had shown the 
man some loose diamonds. 

To answer the call Mr. Steinberg was 
compelled to walk to the rear of the Ex- 
change. Before leaving his counter the 
jeweler placed his gems back in the show- 
case. 

The jeweler was unable to understand 
what the man at the other end of the wire 
was talking about and in a few minutes 
returned to his counter. It was not until 
about five minutes later that he discovered 
his loss, 


Missing 








SESQUI CENTENNIAL 





Modification in Plans of Philadelphia 
Exposition Will Mean That There 
Will Be Little If Any Organized 

Participation by Jewelery Trade 


PHILADELPHIA, Pa., Nov. 10.—While local 
jewelers have been asked to “mark time” on 
whatever plans they have made for partici- 
pation in the Sesqui-Centennial celebration 
planned for next year in connection with the 
150th anniversary of the signing of the 
Declaration of Independence, the general 
opinion is that there will be little if any 
organized participation by the jewelry indus- 
try in the modified affair it now is planned 
to hold. 

The president of the Philadelphia Jewel- 
ers’ Club, B. J. Doyle, who has been active 
in attempting to arouse enthusiasm among 
the manufacturing, wholesale and _ retail 
jewelers of the country in the Sesqui, has 
practically abandoned hope of any extensive 
participation, now that the exposition has 
been cut by Mayor Kendrick and his ad- 
visers to the proportions of a small town 
country fair. While Mr. Doyle has asked 
the trade to await developments in the 
matter, he admits he is grievously disap- 
pointed in the decision to modify the scope 
of the program to pageants and confining the 
exposition features to two buildings. This 
disposes of Mr. Doyle’s idea of a “Palace 
of Jewelry” in which was to be shown the 
best specimens of the jeweler’s art from all 
over the world. For several months, Mr. 
‘Doyle had been given charge of the jewelry 
features, as one of the original members of 
the Sesqui committee, has worked to arouse 
interest in the trade and had succeeded to an 
extent, so that the jewelry and kindred ex- 
hibits promised to be a most interesting 
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feature of the affair even though the Palace 
of Jewelry idea had been practically elimi- 
nated by recent developments. Now with 
the disintegration of the Sesqui management 
and the diminution of the scope of the 
Sesqui as planned by the Mayor, he re- 
luctantly asks the industry to “mark time” 
but has little hope that there will be an 
opportunity for an extensive and dignified 
display for the industry. 

Local jewelers are bitter in their com- 
ments on recent developments which have 
reduced the much-advertised Sesqui to its 
present level. They have contributed 
liberally as individuals to the various appeals 
for money to finance the affair and also have 
done their share to advertise it on their 
letterheads and envelopes as well as in more 
direct ways. To have it practically aban- 
doned now is a bitter pill for which they 
blame local politicians and “grafters” more 
than anybody else. 








DEATH OF GEORGE M. HAFNER 





New York Jewelry Manufacturer Passes 
Away After a Short Illness 


George M. Hafner, for over 30 years a 
member of the firm of F. Langjahr & Co., 
manufacturing jewelers, 13 Maiden ‘Lane, 
died at his home, 8504-88th St., Woodhaven, 
L. I., last Friday, following a short illness. 

Mr. Hafner was born in Brooklyn 53 
years ago and has been associated with the 
jewelry trade for many years. He started 
to work for C. T. Voelker in 1888 as a 
jewelry manufacturer, working at the bench. 
The business was located at 15 Maiden Lane 
at that time. In 1901, when C. T. Voelker 
died, IF’, Langjahr and Mr. Hafner formed 
the firm of F. Langjahr & Co. and he con- 
tinued his association with the jewelry trade 
in that concern up until the time of his 
death. He was also a member of the firm 
of A. A. Webster, 478 Fulton St., Brooklyn. 

Mr. Hafner was a member of Hillside 
Lodge, F. and A. M., and Ridgewood 
Chapter, R. A. M. Funeral services were 
held from his late home on Monday evening 
at 8 o'clock with interment in Evergreen 
Cemetery on Tuesday morning. 

Deceased is survived by his widow, Mary 
E. Conroy Hafner, and a son, George 
Herbert Hafner. 








U. S. Court of Customs Appeals Decides 
Certain Hatpins Are Dutiable at 60 
Per Cent 


Wasuincton, D. C,, Nov. 7.—Hatpins 
imported by the C. D. Heller Co. were 
held to be dutiable by the Board of U. S. 
General Appraisers at 60 per cent. as articles 
of beads. The Government claimed that 
they were properly dutiable at 75 per cent. 
as articles ornamented with beads but the 
United States Court of Customs Appeals 
on Nov. 5 affirmed the judgment of the 
Board of Appraisers. 

The decision is considered important. 








The Westernport Jewelry Co., operated 
by Harvey Aronson, Westernport, Md., has 
been sold to George E. Laufenburger, who 
will continue the business. Mr. Aronson is 
going into the ladies’ ready-to-wear business 
in Piedmont, W. Va. 
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REPORTS THEFT OF MOUNTINg 





New York Salesman Checks (Cage re 
Restaurant and Thief Gets [t 

It became known a few days ago tha, 
case containing mountings worth $25,009 
belonging to W. Chalson & Co,, jewelry 
manufacturers, 125 Canal St., New York 
was stolen from an uptown restaurant apj 
poolroom on Oct. 13. According to yy 
Chalson the loss is fully covered 
insurance. ; 

On the day of the robbery, Irving Kigin 
a salesman for the concern, called op ; 
jeweler on 125th St. After showing fis 
line and making a sale Mr. Klein closed his 
bag and left the store. Later he stopp 
at a restaurant and poolroom at 47th § 
and Broadway to eat his lunch. 

After his lunch he decided to go doy, 
stairs and asked the cashier to take care of 
his bag. When the cashier told the sales. 
man to check the bag he took it to the cog 
room where he received a ticket. This 
check he put into the pocket of his cog 
which was hanging on a hook. 

Later the salesman produced the check a 
the coat room but was told that it did not 
call for a bag such as Klein had checked, 
Someone, it is believed, saw the salesman 
showing his goods and followed him to the 
restaurant. When he put the check in his 
pocket some unknown person substituted 
another check. 








Jewelry Swindlers Operate in Seattle by 
Pretending to Sell Stolen Merchandise 


SEATTLE, Wash., Nov. 4.—Those who ex 
pected to get jewelry for almost nothing in 
Seattle have had to pay dearly for it 
Rather than secure their jewelry in the reg- 
ular way, through the numerous first class 
jewelry stores of the town, a number of 
substantial professional and business men 
have been victimized by a gang working a 
cute scheme to which the police have just 
“tumbled.” 

Some of these highly respectable Seattle 
men and women who were hoaxed into buy- 
ing jewelry “cheap” are regretting the fact 
that they did not patronize the stores for 
their jewelry merchandise, as they realize 
how badly they have been stung by this gang 
of swindlers. 

The scheme that was worked in Seattle 
with a measure of success was as follows: 
Three young men would take clippings of @ 
jewel robbery committed in the city a day 
or so after it happened, and show it to 4 
likely prospect. They would pretend that 
they had some of the “swag” indicated in the 
robbery, and would dispose of it cheap. It 
was surprising to know how many persons 
were not averse to buying stolen goods of 
such reputed value for a small sum 
say nothing of it, and the scheme worked, 
at least for a while. 

The men are now jailed on open charges 
and cannot be held for robbery inasmuch 
as the brooches were paste, the rings brass 
jewels spurious, and all that the “fences 
have are imitations. The men claim ¢ 
had a good line, most convincing selling 
and the news clippings following the but 
glaries. Gold bricks are being shined up for 
Christmas, to be sold in the city for sma 
amounts. 
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Bandit Gang Hold Up Newark Jewelry 


Factory 





Eight Thugs Cow Thirty-three Workers and Escape in Automobile with Loot 
Valued at $50,000 
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Newark, N. J., Nov. 10.—Eight thugs, 
led by a tall man wearing a crude mask 
mde from a dirty piece of black satin, 


| marched one by one up the winding stairway 


«o the second floor of the building at 68 
Orchard St., Newark, late yesterday after- 
yon and into the workshop of the William 
H. Taylor & Co., manufacturing jewelers. 
This was at 5:25 o'clock. Ten minutes later 
they marched down again with $50,000 
yorth of manufactured jewelry in their 
pockets and in small handbags after holding 
up 33 men and women and forcing them to 
lie on the floor. 

As a result of the robbery, two women, 
Mrs. Clara Hortje, of 72 S. 7th St., and 
Mrs, Helen Gilligan, of 68 N. 2nd St., both 
of Newark, are in the Newark City Hospital 
suffering from serious burns of the body. 
Someone, perhaps one of these two, knocked 
a bottle of nitric acid from the work bench 
when the thugs entered the shop, and the 
thieves forced the two women to lie in the 
pool of acid that poured to the floor from 
the broken bottle. 

Not more than 15 minutes after the Taylor 
hold-up Nathan Driegerman, a diamond 
broker, of 309 FE. Houston St., New York, 
started along Bruen St. in Newark on his 
way back to New York. He reached Me- 
chanic St. and was passing under a railway 
bridge when two men held him up and 
robbed him of a wallet containing $5,000 
worth of diamonds. He saw them climb into 
an automobile and escape. 

When the thugs made their raid upon the 
Taylor shops Mr. Taylor, his son Harold, 
and their stenographer, Miss Emma David 
of South Orange, N. J., were at work in the 
office divided from the rest of the shop by a 
thin partition. Two of the eight bandits 
walked into the office, pointed pistols at the 
three and herded them into the workroom, 
where 30 men and women were at work 
at their benches. There they found the other 
bandits, with pointed revolvers menacing the 
working staff. 

The leader ordered Taylor, his son and 
Miss David to join the others, and then all 
30 were forced to lie down beside the work 
benches. Six of the thugs stood guard over 
them with revolvers, threatening to shoot 
them if they made a noise and now and then 
Prodding one of the prostrate men with a 
revolver. The other two went from bench 
to bench picking up jewelry. 

The leader appeared to have a good knowl- 
edge of jewelry. He took only those pieces 
which had been finished and lay on the 
benches Preparatory to being inspected. He 
ignored some $5,000 worth of stuff that had 
not been finished, and after he had gathered 
up all of the completed jewelry on the 
benches he went to the safe, which was open. 
From this he took other pieces of consider- 
able value and a few unset stones. 

The thugs stuffed the loot into their pockets 
into small bags carried by the leader and 

€ or two of the others. Then the bandits 
8an to retreat slowly toward the door and 


then went down the stairs. The leader re- 
mained until the last, standing beside the 
door swinging his revolver and threatening 
the victims for some time after his com- 
panions had vanished down the winding 
staircase. Then he suddenly _ turned, 
slammed the door and leaped down the 
stairs. 

Close behind him went Harold Taylor 
and Martin Hochadel, an employe of the 
firm. They reached the street just in time 
to see the bandits pile into a big automobile 
and send the car roaring up the street. Tay- 
lor and Hochadel yelled for the police and 
jumped into a flivver owned by the company. 
They chased the bandits for half a block 
and then the car of the eight thugs stopped. 
The man in the satin mask turned and began 
shooting at Taylor and Hochadel, who, un- 
armed, were forced to turn back. Then 
the bandits turned a corner and disappeared. 

Meanwhile the elder Taylor had rushed 
into the office as his son hurried down the 
stairs. He seized a small wooden box and 
hurled it through the window, hoping to at- 
tract attention of someone in the street, and 
then shoved his head from a window and 
yelled for help. He did attract attention, but 
not from the police. A great many citizens 
heard him and they saw Harold Taylor pur- 
sue the bandits in a flivver, but none was 
armed and so made no effort to chase the 
thugs. 

Dreigerman reported the theft of his wal- 
let and diamonds to the Newark police, de- 
scribing his assailants as a tall man and a 
short man, that omnipresent pair who seem 
to commit most of the robberies in that 
section. 








HARRY ARNOW SURRENDERS 





One of the Brothers Mentioned in Connec- 
tion with Cohn Case Reports at District 
Attorney’s Office and Is Indicted on 
Larceny Charge 


Harry Arnow, whose name has been so 
frequently mentioned at the bankruptcy 
hearings being held by the receiver for 
Harry A. Cohn, accountant and dealer in 
jewelry, 1457 Broadway, New York, sur- 
rendered himself to District Attorney Ban- 
ton last week. After Arnow was questioned, 
he was formally placed under arrest and was 
later indicted and is now being held in $40,- 
000 bail. Throughout the testimony given at 
the bankruptcy hearings, the name of Harry 
Arnow and his brother, Alex, have frequent- 
ly been mentioned by numerous witnesses. 
According to the testimony of many wit- 
nesses, they made their purchases from Harry 
Arnow. 

When Arnow appeared at the District At- 
torney’s office, he was closeted with Assistant 
District Attorney Murphy several hours, and 
it was after this examination that Arnow 
was formally placed under arrest and held 
in $100,000 bail on a charge of receiving 
stolen goods. It is claimed that Arnow made 
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a statement to the District Attorney in which 
he said that as soon as he learned that he 
was wanted by the New York authorities, he 
returned immediately to the city and went 
direct to the District Attorney’s office. Ac- 
cording to a statement attributed to Arnow, 
he received jewelry from his brother in good 
faith and claims to be innocent of any wrong- 
doing. Arnow says his home is in Los An- 
geles, Cal. 

Since Arnow’s arrest, three new indict- 
ments have been returned by the Grand Jury, 
one again naming Harry A. Cohn, another 
Harry Arnow and the third Alex Arnow. 
When Harry Arnow was arraigned before 
Judge Talley in the Court of General Ses- 
sicns on this indictment, he pleaded not guilty 
and was held in $40,000. Counsel for his 
brother, Alex, told the court that his client 
would appear on Tuesday (yesterday) to an- 
swer to the charge. Cohn will probably be 
arraigned at the same time. The three de- 
fendants named in the indictments are spe- 
cifically accused with the disappearance of an 
Oriental pearl necklace and two emerald ear- 
rings valued at $50,000. 

According to E. S. Greenbaum, of Green- 
baum, Wolff & Ernst, representing the re- 
ceiver, about $700,000 worth of the jewelry 
involved has been located. 


In a further effort to locate some of the 
jewelry which it is claimed disappeared as 
a result of the alleged acts of Harry A. 
Cohn, public accountant and dealer in jew- 
elry, 1457 Broadway, New York, another 
hearing under Section 21A of the Bank- 
ruptcy Act was held last Friday afternoon 
at the office of Robert P. Stephenson, referee 
in bankruptcy, 25 Broadway. Like the other 
hearings this one was conducted by. Edward 
S. Greenbaum of Greenbaum, Wolff &Ernst, 
attorneys for the referee, and during the 
afternoon only a few witnesses were called. 

The first witness put on the stand was 
Harry A. Cohn, who was questioned about 
several large checks drawn by Felix B. Voll- 
man & Co, to his order on the Irving Bank. 
The first check shown to Cohn was one for 
$10,000 drawn on Sept. 30, 1925, : but the 
witness was unable to testify as to just what 
this check was for and what he had done 
with it. -He told the Court that it would be 
necessary for him to look over his records 
in order to give. afy,.information about this 
check. The witness#was then shown another 
check for $10,000 drawn by the same concern 
on Oct. 3. This check, Cohn claimed, was 
cashed and he gave the money to Alex Ar- 
now who, he stated, deposited it in another 
bank to pay a number of bills. 

Mr. Greenbaum then questioned the wit- 
ness about several keys which he had in his 
possession when he was taken into custody 
in Newark a few weeks ago. These keys 
he claimed were for vaults rented under the 
names of Rappina and Mandel, two of his 
employes. As he has previously testified at 
several of the other hearings, Cohn claims 
he has not heard from the Arnow brothers 
since this action was started. 

Harold R. Zeamans, who is associated in 
this case with Mr. Greenbaum, also ques- 
tioned Cohn about several of his transactions 
in 1921. In many cases, Cohn claimed he 
was unable to recall the specific instances 
about which Mr. Zeamans asked him. Cohn 





(Continued on page 115) 
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New England Jewelry Exposition Opens at Boston 








Excellent Display of Varied Lines Attract Attention of Many Visitors— 
Special Features Each Day of the Exhibit—Style Pageant to Be a 
Big Feature 

















‘Boston, Mass., Nov. 10.—The first New 
England Jewelry Exposition, opened to- 
night in Mechanics’ building in the presence 
of thousands of admiring spectators, has con- 
verted the city into “the Hub of the Jewelry 
Universe.” 

With more than 60 exhibitors presenting 
practically every branch of the jewelry in- 


r 





gold; semi-precious stones of a hundred se- 
ductive hues; watches, the artistry and 
workmanship of which are a source of much 
favorable comment; finger-rings, earrings, 
bracelets and necklaces, enchanting beyond 
verbal expression; lamps, cut-glass, porcelain 
and china of superb loveliness, combine with 
the mechanical side of the industry to present 


$100,000 worTH OF DIAMONDS, RUBIES, PEARLS, JADE AND EMERALDS ARE DISPLAYED ON 


THE THREE .PRETTY MODELS WHO WILL WEAR THESE RARE GEMS AT THE 


NEW ENGLAND 


JEWELRY EXPOSITION 
Left to right—Gertrude Perkins, Genevieve Morrissey and Letitia Marvin. 


dustry and trade, there is revealed a vision, 
which, for brilliance and artistic setting, 
never has been excelled, or even approxi- 
mated in this city of conventions. 

Dazzling displays of diamonds; elaborate 
exhibits and table settings of silverware, flat- 
ware and hollow-ware; pearls of rare 
beauty; personal ornaments of exquisite de- 
sign in platinum, white, green and natural 


a picture not easily effaced from one’s mem- 
ory. 

Description of many of the displays is 
given herewith, but as a large number of 
the exhibitors had not, until the last minute, 
decided upon the exact nature of their con- 
tributions, the list necessarily is incomplete. 

Officially the exposition will be declared 
open at 7 p. M., with governors of the six 
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New England States, presidents of the State 
associations and a host of city and jewelry 
officials taking part in the function, Dur. 
ing the day and until a late hour in the ion 
ning registration took place in the foyer of 
Grand Hall, when hundreds of jeweler dele. 
gates were welcomed by the reception of: 
ficers and given badges to be worn at the 
exposition and at all functions of the week 

A feature of the activities is to be the 
“The Superstition Banquet” at the Copley 
Plaza ballroom. This is to be held on fy. 
day, the 13th, and will begin exactly at 6:13 
p. M. At the head table with President S. 
ver will be Mayor James M. Curley, Rolan 
3oyden, president of the Boston Chamber of 
Commerce; Henry Knott, the chief speaker 
whose subject will be “Unity In Diversity’; 
Chester I. Campbell, general manager; (op. 
rad J. Brotherly, W. A. Kinsman, P, J 
Coffey, Edward D. Cole, C. C. Costello, ¥. 
FE. Banks, Albion Keith, G. E. Searles ang 
Ralph K. Stone. : 

The Attleboro Chamber of Commerce fas 
made arrangements to make Friday ther 
“Attleboro Day.” Secretary G. Cornelius 
Baker, of the Attleboro Chamber of Com 
merce, has arranged that on Friday a special 
train will be run from Attleboro to th 
“Hub” and back. Special arrangements ate 
made so that the great force of jewelry 
workers may “take in” the exposition, 

The program follows: 

































WEDNESDAY—‘ JEWELERS’ DAY” 


1.00 p. mM. to 10 p. mM. First Annual New 
England Jewelry Exposition open. Registration i» 
Foyer of Grand Hall, Mechanics building. 

2.00 p. mM. Opening of the convention of th 
New England Retailer Jewelers, Paul Revere Hall 
Presiding officer, James Kingman, chairman, om 
vention and entertainment committee. 

2.15 p. Mm. Opening Address of Welcome, ty 
President J. Charles Stever, Massachusetts and 
Rhode Island Retail Jewelers Association. 

2.30 p. mM. “Direct Mail Advertising as an Aid 
to Retail Jewelers’, by Charles R. Wiers, President, 
Direct Mail Advertising Association. 

3.30 p. Mm. “Newspaper Advertising”, by William 
D. Nugent, Advertising Manager of the Herglé- 
Traveler. 

4.00 p. m. “The Use and Abuse of the Trade 
Paper”, William W. Lyon, Editor of Manufacturing 
Jeweler. 

4.30 p. mM. “Making Your Watch Department 
Pay’’, Mr. A. S. Flint, Sales Service Department, 
Waltham Watch Co. 

8.15 Pp. M. to 9.15 P. M. 








Jewelry Style Pageant. 


THURSDAY—“DIAMOND DAY” 


1.00 Pp. M. to 10 Pp. m. First Annual New 
England Jewelry Exposition open. Registration i 
Foyer of Grand Hall, Mechanics building. 

2.00 p. M. Second Session of the Convention of 
the New England Retail Jewelers, Paul Revere Hal 

2.15 p. mM. “Jewelry Merchandising”, by Me 
Philip Kind, of S. Kind & Sons, Philadelphia, Pa 

2.45 p.m. “Aggressive Salesmanship, Its Place # 
the Jewelry Store’, by Alexander Vincent, Se 
retary of the Sterling Silverware ‘Manufacturers 
Association. 

3.15 P. M. 
Jeweler,” by 
Russell & Co. : 

3.45 p. mM. “‘Semi-Frecious Stones as an Aid 
Increasing the Business of the Retail Jeweler”, by 
Maurice J. Karpeles of the Karpeles Co. 

8.15 p. M. to 9.15 p. M. Jewelry Style Pageatt 


“Insurance As It Affects the Reta 
Lawrence P. Moore, of O’Brion, 


FRIDAY—“PEARL DAY” 


1.00 P. M. to 10 Pp. x. First Annual Ne 
England Jewelry Exposition open. Registration ° 
Foyer of Grand Hall, Mechanics building. 

2.00 p. M. to 4.00 Pp. m. Inspection of Exhibits 
by New England Retailers. 

6.15 p. M. Superstition Banquet, at the Copley 
Plaza Ball Room. ‘Secure Banquet Tiday © 
Registration Desk. All reservations must be ™% 
Wednesday, Nov. 11. 

8.15 p. M. to 9.15 P. M. 





Jewelry Style Pageast. 
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SATURD \y—“SILVERWARE DAY” 
100 p. M. to 10 P.M. First Annual New 

E jand Jewelry Exposition open. Registration in 

sv of Grand Hall, Mechanics building. 

45 p. m. to 9.15 p. M. Jewelry Style Pageant. 


Completed for Elaborate Style 


Show During Exhibition 

poston, Mass., Nov. 9.—A style show of 
jewelry with 60 living models will be one 
of the. most attractive features of the New 
England Jewelry Exposition to be held in 
Mechanics Building November 10 to 14. 
Jewelry valued at many thousands of dollars 
is to be worn by these models. The style 
show will be held four nights of the week, 
beginning on Wednesday and will be divided 
into three episodes. Twenty models are to 


Plans 








PLATINUM 


DIAMOND SET 


ANKLE WATCH IN 
CASE, THE MODEL IS GENEVIEVE MORRISSEY 


participate in each episode. The first episode 
will be “Gold,” the second “Emerald,” and 
the third “The Bride.” 

The stage in Grand Hall will be a study 
in black, relieved with silver and white. Two 
black velvet curtains hanging from the ceil- 
ing will form a background and in the 
centre between these curtains will be a square 
recess surmounted by a canopy. Models are 
to appear from either side of the recess. 
The models will walk down a_ runway, 
which extends into the centre of the hall. 

The particular note in the costuming of 
these style beauties will be the use of cos- 
tume jewelry in great degree. The newest 
in adornment is to wear less jewelry but 
with greater attention to detail. Matching 
the jewel to the costume and the right jewel 
for the occasion will typify the apparel 
worn 

The third episode, “The Bride” will be 
the most elaborate. It will depict the correct 
Jewelry and accoutrements associated with 
the wedding. There will be a full procession 
of the bridal party. Following will come a 
Procession of pages, each bearing a silver 
tray of jewelry arranged on purple velvet. 

Displays will be made by several retail 
establishments. It is planned to make these 
exhibits highly representative of the jewelry 
art and they will form an exhibition un- 
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excelled in this part of the country. This 
part of the exposition is permitted on the 
condition that no sales are made to the pub- 
lic, the idea being solely to present what 
constitutes the best possible in decorative art 
in retail establishments. : 

The great majority of the exhibits, manu- 
facturing and wholesale, are “dressed up” in 
readiness for the opening of the exposition. 
Many phases of the trade are _ being 
assembled with a view to giving the public a 
comprehensive and better idea of the stage 
of perfection which the jewelry art in this 
country has reached. 





Program of the Jewelry Style Show Pageant 


W ednesday, Thursday, Friday and Saturday 
Evenings at 8.15 


tana SIMs 5 har crore we nd mrare Raleloe Gop 


The gleaming sheen of the imported even- 
ing gown of cloth of gold (which is $150) 
stressing the present importance of gold 
jewelry. 
The following five numbers depict in a satisfying 
manner the success of the vogue of jewelry for 
sports and informal street costumes.. Who ever 
dreamed of wearing beads with a sport outfit? 
Choker beads show how well it can be done. Cer- 
tain types of link bracelets and watch fobs seem 
born to travel with street clothes. Pins on the hats 
and pins on the shoulders seem right at home in 
these numbers. Note the featuring of pearls and 
costume jewelry of gold. 5 
1—Jet and Silver 
The black and white sports costume at $45 
creates a stunning background. 

2.-—Gold Jewelry 
Copper brown satin in this street costume at 
$16.50 calls for gold jewelry. 

3-—Jewelry for the Younger Girl 
Teo brighten up the sensible brown velveteen 
costume, at $12.50 well chosen jewels are 
worn, 

4-—Pearls 
The jewels of queens—fit accessories for a 
striking costume cf lipstick red and black, 
which is $39.50. 

5—Pearls Again 
This time for Florida wear—the sort that 
look right at home with a shell pink sports 
costyyme. which is $16.50. 


Jewetry FoR AFTERNOON AND STREET WEAR 


6—Fo;z the Matron 
Rhinestone and silver jewelry accompany this 
black frestkrepe costume, at $55. 
7—Costume Jewelry 
Here again restraint in selection is exercised 
in the jewelry worn with this misses’ after- 


neon costume of copper brown georgette, 
which is $29.50. 
&—Costume Jewelry Again 


Proving the wide range of costume jewelry 
worn this season. The lacquer red street 
Gress is $75. 

9—Fearls 
Pearls and black satin mean a great deal to 
each other as shown on this black satin Bar- 
bara Lee misses’ dress at $39.50. 

11—Pearls 
What single jewelry. note do we meet oftener 
than pearls? The last touch of youthfulness 
to the shell pink Georgette frock for a junior 
miss, which is $19.75. 

12—Rhinestones and Silver for the Matron 
One icoks a second time at rhinestones set in 
silver tc make sure it’s not a diamond. The 
gray of the silver suits this gray Georgette 
afternoon frock at $25. 

13—Pearls 
Resplendently resting upon the glory of this 
American Beauty Georgette afternoon frock, 
for misses $22.50. 

14—Pearls 
Delicately blending with a $39.50 Barbara 
Lee frock of blond satin. 

15—Costume Jewelry 
A daring choice to accompany this Alpine 
green crepe and velvet gorwn, for misses, $35. 

16-—Emerald and Jade 
A variety of green jewelry is featured with 
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this formal afterncon costume. The color is 
Emerald green, $110. 

17—Garnet Jewelry 
Grandmother’s engagement ring might have 
been a flawless garnet—but no smart wine 
color afternoon freck like this, set off its 
beauty. A matron’s dress, $65. 

18—Costume Jewelry 
Again, to prove its infinite variety. This time 
worn with a wine color two-piece afternoon 
costume, $85. 

19—Rhinestones and Silver 
The ages never tire of this precious metal. 
Here we have it adding still more beauty to 
a chiffon velvet and gold afternoon dress, 
which is $385. 

Seconp REvIEW 
Opening mambee vs. jcs ccscnne screw anaes EMERALD 


Featuring the use of green in jewelry, as 
exemplified by jade and emerald. 


A jewelry season, this, but unlimited range for 








DIAMONDS AND PEARLS DISPLAYED BY LETITIA 
MARVIN 


personalized selection. Be your choice the delightful 
congéits, or the bizarre combinations, there are held 
no rock-bound rules. Weag the costume jewelry 
which suits you, and #* will suit your costume. 
Stately functions, informal parties, each calls for 
its own dress attention—and jewels, even down to 
the heels on the slippers. 
1—-Pearls 
With a delicate persistence they follow us 
throughout our lives. Here we find them youth- 
fully combined with a lipstick red Georgette 
dress at $35. 
2—Gold Jewelry 
No occasion too simple, no frock too plain 
but that gold is correct. On the other hand, 
this Chartreuse chiffon and silver imported 
gown at $85 proves no grown too lovely for 
gold jewelry. 
3—-Costume Jewelry 
This imported gold leaf Georgette gown for a 
miss called for careful selection of its accom- 
panying jewelry. Dress, $75. 
4—Pearls and Crystal 
What more fitting accessories for the black 
velvet and Georgette Barbara Lee dress, 
which is $39.50? 
5—Gold Jewelry 
The startling effect of this two-piece flame 
and metal cloth evening gown, at $95, is 
gently modified by the fine gold jewelry. 
6—Geld Jewelry 
More golden yet when worn with a cloth of 
gold evenirg gown, almost too lovely to war- 
rant its low price, $35. 
7—Pearls 
Gifts of the gods to youth. 
taffeta junior frock is $22.50. 
8—-Gold and Pearls 
The king and queen, in attendance upon this 
Bois de Rose dance frock, at $35, 


The shell pink 
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9—-Pearls and Rhinestones 
The antithesis of jet and rhinestones, equally 
fascinating. Peppermint green Georgette dance 
frock shown, $25. 
1¢—Fearls and Rhinestones 
This time adding their wealth of beauty to a 
matron’s orchid evening gown, $55. 
12—Pearls Once More 
Because they look so dainty with this pepper- 
mint green dance frock, which is $25. 
i3—Coral 
A touch of romance on the stately black satin 
evening gown, which is $110 in spite cf being 
a reproduction of a Worth model. 
14—Costume Jewelry 
There seems no end to the variety of costume 
jewelry. The pieces worn harmonize perfectly 
with the flame Ceorgette dance frock, at 
$16.50. 
15—Gold Jewelry 
Like lavender and old lace gold jewelry sings 
of other days. How well it tones-in with this 
charming Barbara Lee dance frock, at $39.50. 
16—Jet and Rhinestones 
Dignity and simplicity, shade and light. The 
black anc silver frock at $65 is formed in 
two pieces. 
17—White Gold and Jade 
Pure gold made purer and mingled with jade, 
to melt into the jade Georgette evening gown, 
$75. 
18—Pearls and Crystal 
Soft glow and sparkling light, to lend a fairy 
charm to the shell pink evening costume, 
which is $85. 
19—Gold and Pearls 
A combination old when Cleopatra scanned the 
Nile, but always young in beauty; $65 is the 
price of the golden beaded white Georgette 
gown. 
20—Pearls and More Pearls 
Young and older, fair and dark—the pearl is 
friend to all. The white satin and silver 
dancing frock is $29.50. 
21—Pearls—-Alone 
Like drops of frosted dew on the butterfly 
gown; $65. 
22—Pearls with Silver. 
Unobtrusive, genteel, patrician is this com- 
bination; $65 is the price of the evening gown. 
THIRD REVIEW 
Bride 
White satin and silver, a cloud of floating veil 
and silver followed by a pageant of appropriate 
gifts for all occasions. 


The Smith, Patterson Co., A. Stowell & 
Co. and the Thomas Long Co. are furnish- 
ing all jewelry used in this display. 

Some of the Exhbiitors 


The exhibit of R. Blackinton & Co. con- 
sists of sterling silver toiletware in our 
“Lady Mary” and “Lady Caroline” patterns. 
In addition the company exhibits leather 
goods consisting of flat pieces such as wal- 
lets, bill folds, check books, etc., mounted 
with 14K gold corners and trimmings, and 
silver fitted traveling cases made by the C. 
H. Housman Co., 167 Oliver St., Boston, 
a branch of this company. 

* * x 

The Martin-Copeland Co., Providence, is 
making a special feature of the Marcophone 
Radio consisting of the standard model, 
Italian Renaissance model and the Colonial 
antique spinnet model. The Marcophone is 
manufactured only for the jewelry trade. 
W. C. Martin will be in charge. The com- 
pany also will have on display gold and 
platinum chains, wedding rings and other 
articles of jewelry. The main feature of 
this exhibit, however, will be an elaborate 
collection of radio sets. 

* * Ok 


The Ostby & Barton Co., Providence, 
R. I., is using a showcase for the display 
of a large number of rings. It will also 
show inset displays the various processes of 
manufacturing a ring. There will be sey- 
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the effectiveness of showing the various 
eral mechanical displays which will add to 
parts of a ring in process. Also, a few 
items of solid gold jewelry manufactured by 
the company. 
* x x 

The exhibit of the Alvin Silver Co., New 
York, in booth No, 75, comprises a compre- 
her**-"* ° ms Fed -* ~-t2) 
silver PAwne Oy wees wwwey rome psewe--. 
plates, waiters, vases, beautiful dresser sets 
of solid silver. Sterling silver flatware, 
rich in design and workmanship, will be 
displayed in cedar and mahogany chests. 
The Alvin Long Life Plated Flatware will 
come in for its share of prominence, dis- 


played in cedar treasure chests. 
* * x 


=A cme men met mm -_ te 


-—_—-, 


Joseph Fahys & Co., watch case manufac- 
turers for nearly 70 years, will have their 
exhibit with the Alvin Silver Co., in booth 
No. 75. They will feature their full line 
of pocket watches and ladies’ and men’s 
strap watches in solid gold and 14K gold 
filled cases in the various colors. 

* * * 


Glaser Bros., Boston, are displaying a 
selection of green and white gold, and plati- 
num rings, many in Forget-Me-Not pattern. 
They will also display an extensive line of 
platinum jewelry in both conventional and 
unique designs. 

* * x 

M. S. Page & Co., wholesale jewelers, 
Boston, are exhibiting in space No. 76 a line 
of diamond wrist watches and bracelets, 
watches, flatware, emblem rings, sterling 
toiletware, and a general line of jewelry. 

*x * x 


The S. O. Bigney Co., Attleboro, Mass., 
is showing the manufacture of chains in 
various stages from the wire to the finished 
articles. The company also has one machine 
running showing how certain kinds of chains 
are produced. In addition, it will have a 
fair display of finished articles including 
chains, cigarette cases, knives, buckles and 
novelties. It is one of the largest exhibits 
at the exposition. 

x * x 

The Dennison Mfg. Co.’s booth is No. 14, 
and it will be in charge of T. R. Sheehan, 
New England district sales manager, Don 
H. Johnson, and S. W. Higgins. The ex- 
hibit will feature tray systems, window dis- 
plays, showing different styles and different 


color combinations. Another feature will 
be samples of the cases and boxes. 
kk O* 


The Farrington Mfg. Co.’s exhibit fea- 
tures five qualities of jewelry boxes but 
especially the fine leather covered boxes and 
their use for store and window display. 
Velvet covered boxes are also being ex- 
hibited. 

ok * * 

Heller & Atkins, Boston, are making com- 
plete displays of their platinum and diamond 
creations at booth No. 62. This firm has 
specialized in the creation of artistic jewelry 
for over 20 years. 

x * x 

The New England Jewelers’ Institute in- 
corporated under the laws of Massachusetts 
in 1920 is the only school of its kind in 
America teaching watchmaking. It is owned 
and controlled by retail jewelers alone. 
These retail jewelers had long recognized 
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that the day of the “apprentice” was 
and that there was an urgent demand jy 
their trade for new young workmen, 
knew what training and experience was tt. 
quired, and aim in this institute to Provide 
that instruction. The institute is conducte 
without profit and all income is used to fy, 
ther increase the number of students, and 

“tae Ab A-stming At the New England 
wth yy ae eset Bi is swowing a working 
model of the school. The directors ‘yi 
attend the exposition as will the chief jp. 
structor, Howard L. Beehler. 

* * x 


John H. Scherer, Boston, is working 
simplify the handling of engraving in th 
jewelry store. He has at the exposition ay 
outfit for taking in engraving. He will fp 
at the exposition the entire time and will fp 
at the service of any jeweler who wishes tp 
talk over engraving problems and possi- 
bilities. 


























































































* * x 


The Whiting & Davis Co. occupies space 
Nos. 48-61 and is demonstrating the man. 
facture of mesh bags and chains and shoy. 
ing a fine line of the finished product, an 
samples of mesh dating from the 12th cen. 
tury up to the present time. It will show 
models dressed in mesh the same as used ip 
the Music Box Revue in 1923 and 1924 
Also mesh draperies, table covers and vari- 
ous other items. Machinery will be in 
operation which is capable of making an 
putting together 400 to 500 links a minute 

x * x 


The B. A. Ballou & Co., Inc., Providence, 
R. L., will include in its exhibit a large line 
of its products. One of the most recent 
productions by the company and one which 
is shown practically for the first time 
at the exposition is the new “Turnstyle’ 
separable cuff links. This makes use of an 
entirely new lock mechanism. The main 
features of the link are that it is attractive 
in appearance, not having any knobs or 
buttons to disfigure the fronts. It tilts to 
conform to the cuff and is an absolutely 
secure lock, very simple in operation. The 
“Daintymode” lingerie supporteur, which 
has been on the market for two years, wil 
be an extraordinary feature. 

x * 

The International Silver Co., with show 
rooms at 9-11 Maiden Lane, New York, 
and at Meriden, Conn., has on exhibition 4 
comprehensive line of both sterling and 
plated ware. Here the newest in silverware 
design and the latest in display material may 
be seen. The plated ware exhibit will b 
in charge of C. C. Gabel and will consist 
of two main divisions—flatware and hollow- 
ware. Here the leading designs in such 
popular brands as 1847 Roger Bros., Holmes 
and Edwards and Wm. Rogers & Son, wil 
be shown, and the newest in display ty 
and chest combinations attractively featured 
In the plated hollowware exhibit will & 
found the finest pieces from the leading 
lines of International Silverplate. An added 
feature will be a complete dinner table st 
ting for four people in the Anniversary 
sign in 1847 Rogers Bros. The sterling 
display will be in charge of Frank Cushing 
who is head of the company’s sterling show 
rooms in Meriden. This exhibit will feature 
four distinct divisions of sterling waft 
Flatware, dresser silver, hollowware 
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novelties. The flatware will be shown in 
an exceedingly effective way. A single set- 
ting of each of the four advertised designs 
will be arranged on a large doily. _This 
setting, besides the flatware, will consist of 
a goblet, a service plate and a bread and 
putter plate. Dresser Silver in the new 
contours and long tapering silhouette will 
be featured. A dressing table will be set 
with a complete dresser service, and on a 
separate table, mirrors of a number of new 
and distinctive designs will be shown. A 
Paul Revere tea service, pitcher and bowls, 
along with a few pieces of Colonial flatware 
will occupy a prominent part in the sterling 
hollowware display. These pieces, of which 
the company 1s justly proud, are exact repro- 
ductions of that famous old silversmith’s 
work. There will also be shown a number 
of pieces of modern hollow ware notable 
among which will be a Fontaine tea: service 
and a Bacchus beverage set. One complete 
showcase will be devoted to novelties. Here 
the latest in flasks, dorines, cigarette cases, 
cigarette boxes, belt buckles, perfume flasks 
and picture frames may be seen. 
x * * 


David Belais, New York, is making a 
complete exhibit of white gold, from the 
alloys to plated articles, showing all the 
stages through which it has to pass as nearly 
as possible. This will show the alloys, the 
ingots, metal rolled into sheet form, drawn 
into wire form, tubing, semi-finished and 
finished jewelry. 

* 

The exhibit of the R. F. Simmons Co., 
Attleboro, exhibit consists of an ornamental 
framework at the back of the booth with a 
low display platform in front, flanked by 
ornamental sidings. The color scheme used 
in connection with the frame work and vel- 
vet draperies used in connection therewith 
are white, gold and green. In the center of 
the back panel is placed an automatic chain 
making machine in charge of a_ skilled 
operator, which will actually produce chain 
during the exposition. On either side is a 
display panel, one showing the latest innova- 
tions of Simmons chains and kindred prod- 
ucts, the other side showing those produced 
and in vogue 50 years ago. On the lower 
platform in front of the rear display will 
be shown an extensive exhibit illustrating 
the Simmons patented process of the manu- 
lacture of gold filled wire. Surrounding 
this central exhibit will be an additional 
display of Simmons chains, bracelets, etc. 

t &€ « 

The Chapin-Hollister-Stone Co., Provi- 
dence, R. I., is in booth No. 41 in charge 
of W. H. Colwell, F. R. Hollister and R. K. 
Stone. The exhibit consists of a general 
line of jewelry for both men and women in 
rolled gold plate, sterling silver and solid 
gold. The exhibit features in particular 
Waldemar, sport and other chains, rosaries, 
bracelets of several distinctive types, sport 
pins and novelties, knives, receipt cases, 
keyholders, pocket combs, belt buckles and 
pearls in bulk for manufacturers. 

x ok * 


The D. E. Makepeace Co, has an exhibit 
showing step by step the process of convert- 
ing the basic metals familiar to the jewelry 
trade into those materials which are used 
by the manufacturing jeweler to produce the 
finished articles of daily use. A separate 
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portion of the booth will be utilized to dis- 

play those metals, in their pure state, which 

are essential to the manufacturing of 

jewelry, as fine gold, pure silver, platinum, 

palladium, copper, zinc, and many others. 
i: me 


Kardex Rand Co., Tonowanda, N. Y., is 
exhibiting card record equipment. 
a 


The Traub Mfg. Co. plan a unique and 
interesting display. Exact information as to 
trimmings of the booth is not yet available, 
but several interesting features are planned, 
including a collection of old-fashioned rings 
and a very fine wood carving of a genuine 
Orange Blossom wedding ring by Herr Wil- 
helm Lechner, who is a Passion Player from 
Oberammergau, Germany. 

* * * 

The Pairpoint Corporation, New Bedford, 
Mass., is making an exhibit of glass, silver- 
ware and lamps which is attracting much 
attention. 


Other Exhibitors at the New England 
Jewelry Exhibition 

Space 

No. Name and Address 


35—Alhberts’ Sons, Inc., I. 

373 Washington St., Boston 
13—Baer & Wilde Co., The 

Attleboro, Mass. 
29—Bigelow, Kennard & Co., Inc. 

511 Washington, St., Boston 
74—Bliss Bros. 

191 Main St., Attleboro, Mass. 
54—Boston Watch Co. 

373 Washington St., Boston 
49—Elgin National Watch Co. 

20 West 47th St., New York, N. Y. 
80—Fiberloid Corp., The 

Indian Orchard, Mass. 
78-B—Frisch & Co., A. 

373 Washington St., Boston 
59—Gattle & Hunter 

576 Fifth Ave., New York, N. Y. 
73—Goldland Jewelry Co. 

387 Washington St., Boston 
37—Hamilton Watch Co. - 

Lancaster, Pa. 
63—Harris & Lawton, Inc. 

373 Washington St., Boston 
32—Horn Co., E. B. 

429 Washington St., Boston 
40—Housman & Co., The C. H. 

167 Oliver St., Boston 
15—Hudson Co., G. C. 

126 Broad St., North Attleboro, Mass. 
International Importing Co. 

387 Washington St., Boston 
39—Karpeles Co. 

15 Snow St., Providence, R. I. 
50—Keystone Watch Case Co., The 
Riverside, N. J. 

Kirby, E. W. 
373 Washington St., Boston 
47-A—Koch’s Patented Lamp Co. 
Minneapolis, Minn. 
28—Long Co., Thomas 

40 Summer St., Boston 
19—Manufacturing Jeweler, The 

42 Weybosset St., Providence, R. I. 
58—Marsh & Co., C. A. 

Union St., Attleboro, Mass. 
33—Meyers Bros., Joseph H. 

220 Twenty-fifth St., Brooklyn, N. Y. 
17—Montello, V. 

68 Spring St., Medford, Mass. 
40—Morss & Co., H. R. 

250 Broad St., North Attleboro, Mass. 

1—National Jewelers Publicity Association 

Newark, N. J. 
64-A—Norling & Bloom Co. 

387 Washington St., Boston 
43-B—Pearl Shop 

387 Washington St., Boston 
67—Percival Co., Inc., D. C. 

373 Washington St., Boston 
39—Rhode Island School of Design 

11 Waterman St., Providence, R. I. 
42—Rockman, J. 

373 Washington St., -Boston 


47-B 


78-A 
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Space 
No. Name and Address 
11—Saxton Co., E. H. 
387 Washington St., Boston 
55, 56—Smith Patterson Company 
56 Summer St., Boston 
30—Stowell & Co., A. 
Winter St., Boston 
68, 69—Waltham Watch Co., Inc., The 
Waltham, Mass. 
81—Watson Co. 
Attleboro, Mass. j 
52, 53—-Wyman, Ben ; 
373 Washington St., Boston. ve 
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Harry Arnow Surrenders 





(Continued from page 101) 








told the Court that his office furniture and 
fixtures are mortgaged. When asked where 
he lived, Cohn told Mr. Greenbaum that he 
refused to answer on the ground that it 
might incriminate him. He also told the 
Court that he is living on borrowed money 
and when asked about the value of his out- 
standing accounts, stated they were worthless 
unless they were followed through and col- 
lected. When asked what he was doing at 
the present time, Cohn stated that he was 
working on several tax cases for various of 
his clients and that he had been to Wash- 
ington recently on these matters. 

Another witness called was Joseph Tropp, 
a jewelry broker, who was called at a pre- 
vious hearing. Tropp was shown pictures 
of several bracelets and one he identified as 
being similar to a bracelet which he had 
obtained from Julius Ortman. Another pho- 
tograph he identified as the picture of a 
bracelet which he had obtained from Joseph 
Herman, a Bowery jeweler. This: bracelet, 
he stated, he sold. A diamond which Tropp 
claims he got on memorandum from Julius 
Ortman and which Mr. Greenbaum claimed 
belonged to the receiver, was next produced 
in evidence. This diamond weighed 1.95 
carats and the witness was advised to either 
turn it over to the attorney for the receiver 
or give it back to Mr. Ortman. In his testi- 
mony, Tropp claimed he had never paid a 
jewelry tax to the government. He then 
went over some of the testimony which he 
gave at a previous hearing in connection 
with the sale of two bracelets, to people 
whom he claimed he did not know. The 
hearing was then adjourned until next Fri- 
day. afternoon. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 7, 1925 


The U. S. Assay Office reports: 


$1,066,780.59 
100,002.44 


Gold bars exchanged for gold coin... 
Gold bars paid depositors............ 


Total $1,166,783.03 
Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
MOS Boos ci chew hs enbunte nae aee eee 316,774.08 
Ma Bick hiiae seuss Keener naakans wa 220,519.35 
ee ER ere rr rr rire 226,904.20 
MCG soi cca nade dns addanasenara 168.710.24 
Mah Fcc iikcacnaeed hate anewer 133,872.72 

Tite... cb erov eteaaiwasiexnid $1,066,780.59 








G. E. Nelson has moved from Marcellus, 
Mich., to Union City. 
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Is the Jeweler to Blame for the Many Losses He Has 
Suffered During the Present Crime Wave? 

















New York, Nov. 6, 1925. 
Editor of the Jewevers’ CIRCULAR: 


oo WITH the alarming increase in the past 

few months of jewel robberies and 
the ease with which the crooks in prac- 
tically every case have made their get-away, 
again jewelry and insurance men are con- 
fronted with the poser, 


“What is to be done about it?” 


From the impartial stand-point of the in- 
surance broker it seems incontrovertible that 
the matter is squarely up to the jeweler him- 
self. In a vast majority of instances he 
makes himself a silent partner in this type of 
lawlessness. Not that he deliberately allies 
himself with the powers of the underworld 
or shares in the fruits of the crime, but by 
his fossilized methods of “protecting” his 
property and the incredible risks he takes 
in the conduct of his business he lays him- 
self open to the charge of criminal care- 
lessness. 

The jeweler of 1925 is still jogging along 
in the same rut he traveled in back in 1900. 
The fact that times have changed and that 
the automobile and the automatic have pro- 
duced a class of criminal one hundred times 
more clever, resourceful, desperate and dan- 
gerous than anything he knew in the good 
old days before gasoline supplanted Shank’s 
mare and horse-power as the only available 
means of escape, evidently has not penetrated 
his inner consciousness. 

One of the largest insurance brokerage 
firms in the east, handling insurance for 
practically every variety of trade group, de- 
clares that no other industry is so far be- 
hind the times in the matter of protection, 
safety devices and the exercise of reasonable 
precautions in doing business as the jewelers. 

Despite the formidable weapons with 
which modern inventions have provided the 
professional cracksman and stick-up man, his 
victims in the richest of all fields for his 
marauding,—the jewelry industry,—go on 
depending upon the same antiquated, in- 
adequate systems they employed 20 years 
ago. j 

How does a stick-up man go about his 
business ? 

With the best, most up-to-date equipment 
that money can buy. 

What is the stock in trade of the pres- 
ent day bandit? 

The very latest devices in the way of 
weapons and transportation. 

In the immediate vicinity of the intended 
hold-up a confederate with the speediest 
model in high-powered cars awaits, engine 
running, to accelerate his get-away. The 
gun with which he terrorizes the victim is 
the finest to be had in sure-fire automatics. 
Often a silencer increases the thief’s se- 
curity against detection. His technique is 
perfect. Every moment must count. There 
must be no fumbling at the crucial instant. 
Therefore he drills himself to the point of 
perfection. There is not one lost motion, 
not the fraction of a second between the time 
when he enters the store and his exit a 
few minutes later laden with loot. 


And what defense does the jeweler usu- 
ally provide against such raids? An old- 
fashioned burglar alarm that has probably 
not been tested in six months. A patent 
lock or two. A few steel gratings perhaps. 
And usually nothing more. 

Tear gas and gas bombs generally, 
though fast proving themselves by experi- 
mentation to be an efficacious means of pro- 
tection, seldom find place in a jewelry shop. 
The cost of installing such devices is more 
than off-set by the seeming certainty of 
their effectiveness. Yet, according to the 
president of one of the leading chemical 
protective devices company in the country, 
there are today less than half-a-dozen 
jewelry firms in the Metropolitan area who 
have given them a try-out. This notwith- 
standing the fact that banking institutions 
have adopted this method of protection with 
highly saisfactory results. 

The banks, by the way, are shining ex- 
ampies of the way to meet present condi- 
tions of crime with up-to-date safeguards. 
Many make a practice of using armored 
cars for the transportation of their valua- 
bles. During the height of a recent crime 
wave a number of the leading banking in- 
stitutions set up in their premises bullet- 
proof towers manned by armed guards. 
Armed guards in uniform and also in 
civilian clothes are as integral a part of any 
modern bank as the cashier’s cage and the 
adding machine. 

That jewelers who have employed this 
last named service have found it efficacious 
is abundantly proved by the case of a certain 
well-known Fifth Ave. jeweler’s shop which 
has always utilized the guard system, both 
within the store and outside the window, 
and which has never once had a robbery in 
all that time. Yet how many other firms 
in the fraternity even consider this means 
of safeguarding their property? 

In the matter of delivery of goods the 
present method is subject to the sharpest 
censure. In no instance should valuables 
be given into the keeping of only one cus- 
todian. It should be a hard and fast rule 
that another ‘man, preferably an armed 
guard, should accompany him. If delivery 
is made by auto the chauffeur should go 
armed and be given additional protection by 
the presence of a second person, also armed, 
on the seat beside him. 

On the subject of neglect of proper pre- 
cautions on the part of traveling men vol- 
umes of caution could be written. In the 
first place large amounts of valuables should 
never be kept in the salesman’s possession 
while in transit. He should send his goods 
from one stop-over to the next by registered 
mail. Immediately upon receiving the par- 
cel from the Post Office he should place it 
in a vault, either in a bank or at his hotel 
until such time as he has need of the mer- 
chandise. 

Jewelry salesmen have no more right to 
travel about with hundreds of thousands of 
dollars worth of valuables in their posses- 
sion than bankers or bond salesmen. No 
intelligent man in either of these two cate- 


November 11, 1925 


gories would dream of leaving his hote 
carrying a king’s ransom in his inside Docket 
or brief case. Yet again and again the 
jewelry salesman takes this chance 
he wants to save himself the bother of 
ing back to his hotel or calling at the Post 
Office for registered mail. When the trans. 
action of business requires him to display 
his wares in toto seldom is it Necessary for 
him to carry the entire collection away from 
its depository. Any jeweler interested in 
looking over the entire lot should pe glad 
to co-operate in the interest of safety by a. 
companying him to the vault, If not he 
should be boycotted by the sellers, dropped 
by the insurance companies .and haye his 
credit rating reduced by the mercantile 
agencies of the trade. 

In the event that he must make calls ig 
outlying districts or in parts of the city 
bearing an unsavory reputation and known 
to have been raided in the past by gangsters 
and gunmen, the entire sample line should 
never be carried. It is the height of fog. 
hardiness at any time to trust to unknown 
taxi drivers. Every community boasts 2 
least one reputable taxicab service that 
specializes in the care exercised in the se. 
lection of their drivers. Any policeman will 
tip off the stranger as to what cabs are in 
this class. 

Yet all these precautions may be exer. 
cised and avail nothing if the salesman 
overlooks that all-important rule first faid 
down for the human race by the author of 
the Book of Proverbs. 

“Speech is silver,” wrote King Solomon 
a few thousand years ago. “BUT SI- 
LENCE IS GOLDEN.” 

Never is silence such unalloyed gold as 
when employed by the traveling salesman. 
Police records abound with cases of indis- 
creet young jewelry men who have talked 
too much to engaging strangers in card 
rooms or smoking compartments, or who 
have indiscreetly let some distracting young 
damsel met in the course of an evening's 
party have “just one peep” at the glitter- 
ing treasure in his sample case. This, of 
course, is a sort of hazard against which 
the jewelry industry can guard only by a 
propaganda of common sense and education. 

But on the other counts of the indictment 
here brought against the trade there seems 
little doubt that the jewelers have them- 
selves to blame not only for the present con- 
ditions in regard to the prevalence of jewel 
thefts but for the high cost of insurance. 
The whole psychology of the jeweler must 
be brought up to date if he would meet his 
adversary on equal terms and reap the re 
ward of lowered premium rates. It is not 
enough to stick his thumbs in his vest and 
say complacently, 

“Well, let ’em come! I’m covered by m 
block policy.” 

He must anticipate the cunning and 
subtleties and the modern equipment of 
crook by safety devices and a degree of 
protection on an equal par. Instead of 
giving the burglar every advantage and op 
portunity to ply his trade successfully he 
should give him something to worry about, 
increase his chances of detection, multiply 
his risks. 

Two definite classes of protection sug 
gest themselves. 

One of the sort that. will catch the burglar 
red-handed. in the very act. Such a cot 
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summation would be facilitated by an as- 
ciation of jewelers similar to the nation- 
wide and highly successful organizations of 
banded together to prosecute 
shoplifters. At first blush it would seem 
that the department store with its thousands 
of dollars worth of rich merchandise openly 
displayed, its aisles crowded with all sorts 
and conditions of people, would be the hap- 
py hunting ground of the crook. Yet it is 
comparatively seldom that large losses are 
stained by this class of trade. Every 
thief realizes how vigorously the case will 
be prosecuted against him if he is caught 
shoplifting. All the world knows of the 
resources of the department store with its 
plain-clothes men and its male and female 
house detectives scattered through the 
throngs of shoppers. The risks are too 
great; the vigilance of the merchants too 
widely advertised and thoroughly tested to 
make the scheme profitable. Such safe- 
guards are automatic deterrents to would-be 
thieves. 

The second method is to make detection 
after the crime has been committed as 
feasible as possible by such safeguards as 
inventories of all property, always brought 
up to date; and detailed descriptions of 
gems and valuables. These particulars 
should at once be sent out to the police 
and pawn shops immediately after the rob- 
bery so that the chances are diminished of 
disposing of the loot without the apprehen- 
sion of the criminal, 

Until the jeweler does thus line himself 
up with the trend of the times he cannot 
hope for the modifications of insurance rates 
that has inevitably followed in other fields 
when similar precautions and policies have 
been instituted. When he does so align 
himself he may reasonably expect from 
fair-dealing insurance companies reductions 
in premium charges amounting to a sub- 
stantial saving over the present prices in 
vogue. 

Yours truly, 
EpWARD FEUERSTEIN. 








Congress should consider whetacr legisla- 
tion is not required to cope with the new 
form of business organization—the trade 
association, Attorney General Sargen: sug- 
gests in an opinion rendered in response tc 
a request by the Federal Trade Commissicn 
on what its powers are in the conduct of 
investigations called for by Congress. The 
immediate question raised by the commis- 
sion was whether it has statutory authority 
to make an investigation of “open-price” 
associations requested by resolution of the 
last Congress. A provision in the law ap- 
Propriating the commission’s funds for the 
current fiscal year stipulated that no part 
should be expended for investigations re- 
quested by either house of Congress except 
those authorized by concurrent resolution, 
but with the limitation that this should not 
apply to investigations in connection with 
alleged violations of the antitrust laws by 
any corporation. The commission was in 
doubt as to whether the Congressional reso- 
lution on open-price associations, together 
with several others, was so worded as to 
allege a violation of the antitrust laws by 
@ corporation. The Attorney General’s 
opinion was requested by the commission 


last May. 
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AUSTRALIAN OPALS 





A Description of the Newman Collection 
Recently Put on Exhibition at 
Melbourne During the Visit of 
the American Fleet 


A special correspondent of the New York 
Times at Melbourne, Australia, recently sent 
to that journal a fine description of the Kel- 
sey I. Newman collection of gems which 
was exhibited to the public during the visit 
of the American warships to that country. 
He says: 

Probably the rarest collection of black 
opals in the world—a jewel found only in 
Australia and little known and as yet little 
popular in the rest of the world—is in this 
city, the possession of Kelsey I. Newman. 
This group of jewels, usually not on public 
exhibition, was, however, opened up to the 
personnel of the American Fleet which 
recently completed its cruise of Australasian 
waters. 

The collection was displayed in a cur- 
tained annex of the York House Gallery, 
itself a treasure house of antiques gathered 
irom all parts of the world by Isidore Koz- 
minsky, Australia’s leading authority on 
precious and semi-precious gems. 

One of Mr. Newman’s cases contained a 
group of Queensland golden sapphires rang- 
ing from one to fifty carats. These stones 
are nearly equal to the diamond in hardness 
and have a Similar beauty, save that their 
light is orange instead of white. 

In another case was a group of blue 
sapphires of varying shades from velvety 
blue to cornflower and light-water blue. In 
still another case were golden zircons, which 
are softer than diamonds but look very 
much like them, 

Mr. Kozminsky pointed out that such a 
leading authority as Sir A. H. Church 
thought “the diamond and zircon had too 
many points in common to be set together.” 
The zircon was known to antiquity, its 
name being derived from the Arabic word 
“Zire,” meaning jewel; and in old Sanskrit 
books it is called the stone of the Moon’s 


Nodes. 
Mr. Kozminsky indicated to inquiring 
American officers that Professors Coster 


and Hevesty of Copenhagen, the recent dis- 
coverers of the element hafnium, had de- 
tected it in a blend with zirconium, a 
mineral of the same character as the zircon: 


OPALS REFLECT VARIOUS COLORS 


The prize group in the jewel collection, 
however, is the case of opals of all sizes 
and shapes. One of the most striking stones 
is a big oval gem of over 64 carats, already 
known to jewel collectors of the world as 
“Forest Fires.” This stone when moved in 
the light throws off brilliant red rays very 
similar, in miniature, to burning trees at 
night. 

Mr. Newman compared it to the historic 
opal, known as the “Burning of Troy,” 
given by Napoleon to Josephine, while one 
of the visiting officers compared its coloring 
to the burning lava pit of the volcano 
Kiiauwea in Hawaii, 

Another of the bigger stones called, 
“Moonlight,” throws off rays of yellow 
from a field of blue. A third stone called 
“Sunset” is similar to the sun descending 
on the horizon of a gray sky. Other minor 
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gems give off tiny rays of reds, greens, 
mauves, violets and whites, 

Other valuable opals in this collection 
are: 

“The Rajah,” a triangular gem of 116 
carats, which combines flashing reds with 
purple, violet, green and gold. 

“La Inferno,” which displays a group of 
drooping trees from under which flames 
leap up, reflecting all the colors of a 
peacock’s tail. 

“Emerald Isle,” moonlight green. 


“FLAME QUEEN” A UNIQUE STONE 


Mr. Newman considers the best of his 
black opals to be “Flame Queen,” a stone 
of 253 carats, measuring 2.8 by 2.3 inches, 
oval in shape. It was found some years 
ago at Lightning Ridge, New South Wales, 
near the Queensland border, the only im- 
portant source of fine black opals in the 
world. 

This gem is believed to be unique in 
structure and color. The center is slightly 
in relief, while the outside border stands 
out like a frame. The center of the stone 
throws out scarlet rays, and two slight de- 
pressions on each side and almost parallel 
to each other give the impression of a 
volcano in eruption. 

The lower of the depressions reflects two 
triangular shafts of color toward the enclos- 
ing frame, which is green. Viewed from 
another angle the center becomes a vivid 
emerald and the frame a royal blue. Turned 
again the center is bronze touched with 
points of black within a frame of changing 
a and amethyst. The stone is chameleon- 
ike, 

Mr. Newman, who is a native of Sydney, 
has spent years in bringing together these 
gems, which have been pronounced by ex- 
perts as probably unrivaled in this particular 
field. 

_Mr. Kozminsky, in the company of Mr. 
Newman, recently visited the United States, 
where the former had published a volume 
dealing with the best-known jewel collections 
of the world. 








The jewelry shop of W. F. Malone, 108 
Wall St., Spartanburg, S. Car., was recently 
entered and about $250 worth of watches 
and jewelry stolen. City detectives are 
working on the robbery and have several 
clues that may prove of value in locating 
the burglar. The thieves made their en- 
trance through the rear door. The door 
and transom were open when Mr. Malone 
came to work. The door was secured by a 
latch, which can be opened only from the 
inside. The property stolen was valued at 
$250 by Mr. Malone, who had no insurance 
on the property. A large part of the goods 
belonged to people who had left their 
watches at the shop to be repaired, but 
which will be made good by the jeweler. A 
cabinet of watch materials and parts was 
taken. This was not found missing until 
the day after the robbery. Twenty watch 
bracelets and about 20 watches were among 
the loot obtained by the thieves. An assort- 
ment of watch chains was also taken. The 
safe in which a large part of the watches 
and valuables of the shop is kept was not 
touched by the yeggs, which indicated that 
the person entering the shop was an amateur 
at the business. 
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A mortgage for $3,000 against Harry Brier 
et ux has been discharged by B. Gorsum. 

James O. Otis is making a trip through 
the middle west for Harvey & Otis of this 
city. 

Fritz Kraus, representing T. W. Lind Co., 
was in New York last week calling upon 
the firm’s trade. 

William G. Lenhart, Chicago representa- 
tive of E. L. Spencer Co. of this city, has re- 
signed that position. 

Among the business visitors in New York 
last week was Harry Mushnick, of the Tri- 
angle Jewelry Co. of this city. 

George N. Steere, of the Payton & Kelley 
Co., is making an extended business trip for 
the firm through the middle west. 

Harry Brier et al. have transferred to 
Frederick W. Perkins estate, land and build- 
ings on the north side of Ship St. 

.Thomas H. O’Brien, of Carpenter & 
Wood, Inc., who has been confined to his 
house with illness, is convalescing. 

Samuel Goldstein has started in business 
at 230 Eddy St. as the S. & G. Novelty Co., 
manufacturing jewelry and novelties. 

Harold E. Martin of South Auburn has 
announced that he has disposed of his in- 
terests in the Superior White Alloy Co. 

Robert E. Thornton was elected chairman 
of the audit committee at the recent annual 
meeting of the Rhode Island Yacht Club. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was a 
caller on the trade in New York and vicinity 
the past week. 

Mr. and Mrs. Henry D. Sharpe closed 
their Summer home at Nayatt Point last 
Wednesday and returned to their town house 
for the Winter. 

The Savage Jewelry Co. has recently re- 
moved its retail store from 311 Main St. to 
more commodious quarters, 33 N. Main 
St., Pawtucket. 

The Collette Gift Shoppe has been opened 
at Room 7 in the Payne building, 7 Railroad 
Ave., Pawtucket, with a special department 
for novelty jewelry. 

Amy L. Shackleford has been appointed 
administratrix of the estate of the late Wil- 
liam H. Shackleford by the Municipal Court 
of this city under bonds of $2,500. 

Charles FE. Hancock and Stanley H. Lyons 
have been selected for grand jury duty in the 
United States Court for the District of 
Rhode Island at the December session. 

The handsome solid gold Past Master’s 
jewel presented by Roosevelt Lodge of 
Masons last week to its retiring Worshipful 
Master was made by Irons & Russell Co. 

Stanislas and Antoinette Picard, both of 
this city, have started in the manufacturing 
of jewelry and novelties at 407 Pine St., 
under the firm style of The Stanley Mfg. 
Co. 

Sidney Israel, of the Israel-Lessing Sales 
Co.. with offices in the Heyworth building, 
Chicago, has been in this city the past week 
visiting the factories represented by his con- 
cern. 

Theodore B. Pierce, of the Kinney Co.. 
will renresent the Consumers’ League of 
Rhode Island, of which he is president, at 
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the annual convention of the National Con- 
sumers’ League. 

Alfred Veillette of Attleboro, who was 
recently awarded a patent containing 20 
claims, on a safety catch for pins, brooches, 
etc., has assigned it to James C. Doran & 
Sons of this city. 

The Mary Louise Gift Shoppe, 452 Broad 
St., under the management of M. L. Shan- 
ley, has been increasing its stock and facili- 
ties, its jewelry department having received 
especial consideration. 

Earl Armour, 28, employed by the Rhode 
Island Tool Co., got his hand under a trip 
hammer at his work Thursday and his fin- 
gers were badly mangled. He was removed 
to the Rhode Island Hospital. 

Lewis S. Darling has completed negotia- 
tions with the estate of the late Thoma Pol- 
lard whereby he has taken over the entire 
business of Pollard & Darling, which he will 
continue with the same address and name. 

The case of Max Gertsacov against FE. M. 
Lowe was heard before Judge Rueckert in 
the civil session of Sixth District Court on 
Friday. This is a case of assumpsit and de- 
cision was entered for the plaintiff for $450 
and costs. 

Samuel Colitz, who has retail jewelry 
stores at 9 Broad St., 189 Main St. and 303 
Main St., Pawtucket, was seriously injured 
in an automobile accident last week, but is 
reported from the hospital where he was 
taken as improving. 

Among the past week’s contributors to the 
fund that is being raised to purchase a pipe 
organ for the State Hospital for Mental 
Distases were the following: W. H. Man- 
chester & Co., Edgar M. Docherty, Frederick 
A. Boss and Axel H. Helander. 

The case of Clarence E. Cray, city treas- 
urer of Providence, against the Franklin 
Jewelry Co. for unpaid taxes was heard be- 
fore Judge Rueckert in civil session of Sixth 
District Court last week and judgment for 
the plaintiff entered for $29.10 and costs. 

F. A. M. Co. is the style of a new concern 
for the manufacture of jewelry and novel- 
ties that has just started at 294 Richmond 
St. The proprietor is Fausto A. Muscente, 
recently with the Reynolds Co., but for 10 
years previously he was foreman with V. E. 
Black Co. 

At a meeting of the new board of di- 
rectors of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, held 
at the rooms, 42 Weybosset St., Friday 
afternoon, Ralph K. Stone, of Chapin-Hol- 
lister-Stone Co., this city, was re-elected 
president for the ensuing year. 

The plant of Beaman & Smith, Inc., con- 
sisting of real estate, machinery and equip- 
ment at the corner of Gordon and Reynolds 
Aves., was sold at public auction last week 
and the real estate, including land and build- 
ings, was purchased in its entirety by a syn- 
dicate headed by Archibald Silverman, of 
Silverman Bros., for $79,000. 

Sigmund W. Fischer, formerly of Fischer 
& Pruefer Co., has recently purchased the 
stocks, tools, machinery, fixtures and equip- 
ment of the North Swansea Mfg. Co. of 
North Swansea, Mass., and is preparing to 
re-enter business for himself on the third 
floor at 144 Pine St., this city. 

A large plate glass window in the retail 
iewelry store of Herbert S. Tanner, in the 
Turks Head building, Westminster St., was 
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broken last Sunday by two small boys sj 
a heavy milk bottle. The lads stole a 
of low-priced watches, but were ca 
and delivered to juvenile court and sent ty 
the Reform School: 


The New England directors of the Ne 
tional Jewelers’ Board of Trade held their 
monthly meeting Monday at the Providengs 
office with the Honorary Vice-presideny 
Charles E. Hancock of this city Presiding 
Considerable routine business pertaining ty 

: * ie: ; 
the New England district were discussed an4 
several applicants for membership wer 
favorably considered and recommended ty 
the general directorate for election, 

Among the latest contributors to the mMain- 
tenance fund of the Providence Boys’ (hy 
are the following: Gladding’s, $200; Arthyy 
L. Aldred, $50; Brier Mfg. Co., $25, J.J 
White Mfg. Co., $10; Edward B. Hough 
$100; Frank W. Matteson, $25; Frederick 4 
Ballou, $25; Irving Lederer, $50; Frederick 
W. Aldred, $25; William A. Viall, $5: 
Ned C. Stiles, $5; Cohen Mfg. Co., $5: Wi. 
liam C. Dart, $25, and Westcott, Snow § 
Balcom Co., $20. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Henry O’Neil, of Ross Snow 
Co., Los Angeles, Cal.; Mr. Mueller, of D, 
Lisner & Co., Inc., New York city; Miss 
Rybak, of Hahne & Co., Inc., Newark, N, J.; 
Mr. Lesser, of Samstag & Hilder Bros., Inc, 
New York city; Mr. Feldenheimer, of A. & 
C. Feldenheimer, Inc., Portland, Ore.; Ben 
Felsenthal, of New York city; Mr. Powers 
and Mr. Mathews, of F. N. Arbaugh Co, 
Lansing, Mich., and Mr. Kaskel, of Wierner 
Bros., New York city. 

Harold B. Wess, managing director of the 
American Retailers’ Association, an or- 
ganization having a $115,000,000 purchasing 
power, was the principal speaker last Mon- 
day evening at the monthly meeting of the 
Outlet-Buyers-Managers’ Club at the Turks 
Head Club, where dinner was served. Mr. 
Wess devoted his address largely to the co- 
operation in style and quantity buying. He 
was accompanied by several members of his 
staff, including Frank A. Guinivan, C. W. 
Bryant, research director and Miss Elsie . 
Fisher. Joseph Samuel, president of The 
Outlet Co., presided. 

3owling holds a prominent place in the 
activities of the employes of the Gorham 
Mfg. Co. at the present time, as there is 4 
ladies’ league consisting of eight teams and 
a men’s league of 12 teams, and every game 
is watched by a large gallery of spectators. 
Three teams—Bronzo, Stenographers and 
Production—are tied for first place in the 
ladies’ league, although standing in the or 
der named in total pinfall. Fach has won 
12 and lost 4 games. The Office team, which 
is crowding the trio for honors, holds both 
the team records for single and three string 
totals. In the Men’s League, the Prepata 
tion Department team has only lost one 
game while winning 15, but the Maintenance 
team is a close second, having won 14 and 
last 2 games, but has a considerable higher 
pinfall total, and has both the team records 
for single and three string totals. 

For some time complaints have been made 
to the American Express Co. of the disap 
pearance of merchandise in transit from this 
city which has included a considerable 
jewelry, beaded bags and jewelry and of 
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samental novelties, which, with other goods 
has attained a valuation of several thousand 
jollars. As a result of investigations that 
lave been in progress recently, three men 
charged with larceny of merchandise faced 
Judge Gorham in Sixth District Court 
Saturday morning. Two, pleading guilty, 
were fined $25 and costs each, while the 
third, who pleaded not guilty, was held for 
trial, Nov. 20, in bonds of $300. Wilfred 
Bellegard, 23, of 150 Smith St., this city, 
pleaded guilty to the larceny of goods spe- 
cifically valued at $7.70, while Arthur E. 
Cook, 28, of 35 Cargill St., was charged with 
stealing merchandise valued at $26. Each 
paid their fines of $25 and costs. Bellegard 
worked for the company as a freight handler, 
and although considerable other property is 
missing, he was only charged with the theft 
of such articles as were found in his pos- 
session when arrested. Cook had, among 
other articles, a handsome beaded bag 
when taken into custody. He told the court 
that he had been in the express company’s 
employ only a short time, and took the arti- 
cles only because he saw others “getting 
away with it.” Francis E. Lyman, 32, of 
75 Cranston St., pleaded not guilty, and was 
held for trial. The arrests were made by 
Express Agents William M. Haney and 
George Given and Headquarters Patrolman 
William F. Burkhardt. Other arrests are 
expected to follow, the police say, as the 
company has been robbed of considerably 
more property than was traced to the men 
arraigned. 














Miss Myrtle Lehrfeld has reopened the 
Ellen M. Gift Shop at 15 Leonard St. 

Frank P. Kennedy went to Princeton on 
Friday to witness the Harvard-Princeton 
game on Saturday. 

F. H. Cummings has been one of the en- 
thusiastic attendants at the season’s football 
games of Yale. 

A new dam is being constructed across the 
Ten Mile river in the rear of the J. F. 
Sturdy’s Sons factory. 

For the first time in a long period there is 
more demand for competent labor by the 
manufacturing jewelry concerns than there 
is supply. 

A touring car belonging to the Evans Case 
Co. was stolen Thursday afternoon from the 
yard of the Sommer factory on East St., and 
not recovered. 

Mrs. Arthur E. Codding has sent out in- 
Vitations for the marriage of her daughter, 
Miss Elizabeth Codding, to Charles Mc- 
Cloughan on Nov. 14. 

A number of the manufacturing jewelers 
hereabouts will attend the fifth annual ban- 
quet of the Angle Tree Stone Rod and Gun 
Club next Tuesday evening. 

Louis F. Morse has the sympathy of the 
trade in the death of his wife last Thursday 
morning after a brief illness. Besides her 
husband she is survived by four sons. 

The young women composing the office 
force of the Mason Box Co. were entertained 
the other evening at a Hallowe’en party at 
the home of Miss Eleanor Houseman. 
William 1. Garner, Jr., was married last 
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week Saturday to Miss Vivian Sadler. The 
bridegroom was accompanied by his brother, 
Stephen H. Garner, of Leach & Garner, as 
best man. 

The new clubhouse of the Attleboro Falls 
Men’s Club will be formally opened on 
Thursday, Nov. 19. The building is the 
property of the J. F. Sturdy Sons, Inc., and 
the entrance to it is almost opposite the 
office of that corporation. Frederic E. Sturdy 
is one of the club trustees. 

The local Rotarians and their friends en- 
joyed a pleasant Hallowe’en party at the 
Bay Path Tea Room the other night, where, 
after the customary Hallowe’en pastimes, 
dancing was the order until the “witches’ 
hour.” The affair was in charge of a com- 
mittee consisting of Harry W. Fisher, How- 
ard G. Grant, Ardoin B. Casgrain, Chester 
Beard and Harry Tamblyn. 











& Wire Co:, has the sympathy of the trade 
in the death of his wife the past week. 

Alfred Veillette of this city has been 
granted a patent for a safety catch for pins, 
brooches, etc., which he has assigned to 
James C. Doran & Sons of Providence. 

Rathburn Willard, of the General Plate 
Co., was elected chairman of the North 
Attleboro Chapter of the American Red 
Cross at the annual meeting held last week. 

Carter, Qvarnstrom & Remington, who 
have been located inthe Bigney building for 
a number of years, have removed to new 
quarters on the third floor of the Ingraham 
building, 45 Union St. 

Walter M. Kendall has purchased the 
Charles M. Robbins property on Bicknell 
St. comprising four dwelling houses and 
about five acres of land. Plans for improv- 
ing the property are being considered. 

The W. E. Richards Co. took three points 
from the C. O. Sweet & Son Co. in the 
Social Bowling League match last Monday 
evening. The scores were as follows: Rich- 
ards, 538, 523, 532; total, 1,593. Sweet, 494, 
504, 497; total, 1,495. 

Harold E. Sweet, of R. F. Simmons Co., 
William L. King, of E. D. Gilmore & Co., 
and A. A. French, of D. E. Makepeace Co., 
will represent the Attleboro Chamber of 
Commerce at the New England Conference 
sessions at Worcester this week. 

Friday, Nov. 13, has been designated as 
“Attleboro Day” at the first jewelry expo- 
sition in New England, which is to be held 
in Mechanics’ Hall, Boston. Six Attleboro 
firms are to participate in the exposition— 
Cc. A. Marsh Co., R. F. Simmons Co., Baer 
& Wilde Co., S. O. Bigney Co., Bliss Bros. 
and D. FE. Makepeace Co. 

The past week was productive of several 
record-breaking performances on the Elite 
alleys, where the members of the Manufac- 
turers’ Bowling League have been perform- 
ing. The Mossberg team ran up the high 
total of 1,765 for one match and put up a 
single string total of 617. Competition for 
the Thanksgiving turkeys has been started 
and the heavy rollers are getting ready for 
keen competition. The teams now stand as 


follows: Mossberg Co., won 14, lost 1; 
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Bigney Co., won 9, lost 6; Richards Co., won 
9, lost 6; Balfour Co., won 8, lost 7; Briggs 
Co., won 3, lost 12, and Sweet Co., won 2 
and lost 12. 

A number of the manufacturing jewelers 
of this city were actively identified the past 
week with the annual membership enrollment 
drive of the local Young Men’s Christian As- 
sociation, with Harold E. Sweet, of the R. F. 
Simmons Co., as general. Among the team 
captains were Joseph Finberg, of the Finberg 
Mfg. Co.; Max Schweinshaut, of the M. S. 
Co.; Raymond Horton, of W. E. Richards 
Co., and Oscar Klinke, of Bates & Klinke, 
while among the team workers were: Lewis 
Chilson, of J. M. Fisher Co.; Lawrence E. 
Baer, of Baer, Wilde Co.; George E. Nerner, 
of the Bay State Optical Co.; Frederick 
Schwinn, of the Robbins Co.; Ernest L. Gil- 
more, of E. D. Gilmore & Co.; Duncan J. 
Greenhalgh, of D. J. Greenhalgh Co.; Ervin 
V. Sweet, of C. O. Sweet & Son Co.; Leon- 
ard I. Lamb, of R. F. Simmons Co., and 
Raymond Rioux, of Bliss Bros. Co. 

An attempt to burglarize the South Attle- 
boro residence of Charles H. Fuller, of the 
manufacturing jewelry concern of George H. 
Fuller & Son of Pawtucket, was frustrated 
the other night by the alertness of the watch- 
man on the estate, who shot and killed the 
intruder. While making his rounds of the 
place, Joseph Mason, watchman, saw a man 
attempting to effect an entrance to the house. 
Calling to the stranger, Mason went toward 
him to investigate his presence, whereupon 
the man turned to leave the place. Mason 
called upon him to stop, and when he failed 
to do so, fired. The intruder was taken to 
the hospital, but died within a few minutes 
of arrival. The dead man was recognized as 
“Paddy” Coyne of Fall River, Mass., whom 
the police of that city state has a long crimi- 
nal record. Mason was placed under techni- 
cal arrest, and the case came before the 
grand jury now sitting at New Bedford this 
afternoon, but they failed to find an indict- 
ment against the watchman. 








Brockton, Mass. 





A. Loring Smith and Edward O. Smith 
have severed connections with the U. C. 
Smith Co., and are negotiating to purchase 
the business of the late Herman O. Hewett, 
which was organized in 1863. 

Jacob Aransky, retail jeweler, 8 Belmont 
St., who made an assignment a_ fortnight 
ago to Manuel I. Rubin, attorney, has been 
petitioned into involuntary bankruptcy upon 
the petition of three creditors of New York, 
filed through their attorneys, Hermansohn 
& Silverman of Boston. The _ petitioning 
creditors are the American Safety Razor 
Co., Jacob Holtz and a Japanese concern. 
The assets are said to be about $5,000 and 
the liabilities in the neighborhood of $18,000. 








Following a custom which has been in 
effect in recent years, German Scherzinger, 
veteran retail jeweler of Fond du Lac, Wis., 
in celebration of his 93rd birthday recently 
gave each of his sons $100. Mr. Scherzinger 
went to Fond du Lac in 1855, over 70 years 
ago. He was in business on Main St., in 
that city for about eight years and then 
moved to the west side of the street to the 
location he still occupies. 






















John H. Senseng, New Holland, Pa., has 
been in Philadelphia “shopping around” the 
wholesale houses on a buying trip. 

L. L. Dudevoir is off on a trip through 
New York and New England for B. F. 
3rogan, while Thomas Judge is touring 
western New York and Pennsylvania for 
the same house. 

Among the trade visitors of the week 
were: Fred Zimmerman, of the K. K. Im- 
porting Co., New York; George Fox, of the 
Fox Mfg. Co., jewelers’ boxes, etc., Chi- 
cago, and George Wiltshire, of W. R. Cobb 
& Co., Pawtucket, R. I., jewelers’ findings. 

Reports received by the local Federal Re- 
serve bank show a brighter outlook for 
the local jewelry trade than has been the 
case for several months. While trading is 
as yet not as brisk as might be, there are 
enough inquiries to justify optimism for the 
holiday call. Retailers report trade “spotty” 
but are optimistic over prospects. Install- 
ment houses report a good volume of busi- 
ness and with collections very good. 

One of the features in jewelry circles of 
the week was the auction of the stock of 
the late Samuel Deutsch at Freeman’s gal- 
leries. A large number of New York and 
Philadelphia jobbers and dealers were pres- 
ent or represented and good prices were re- 
ceived as a rule for most of the fine diamonds 
and mountings. The sale marks the passing 
from Sansom St., of the Deutsch store, one 
of the features of the wholesale district. 

Funeral services for Frank H. Hewitt, 
for 43 years an employe of Bailey, Banks & 
Biddle Co., were held from his home, 116 
Essex Ave., Narberth, Pa., and largely at- 
tended, the jewelry firm and its employes 
being represented both in person and by 
floral tributes. Mr. Hewitt, up to his re- 
tirement last March, was wel! known to the 
trade, having been cashier for the firm. He 
is survived by a widow, a son and a daughter. 

Jewelry circles locally have been inter- 

ested in the report that the gems which 
Queen Isabella of Spain is reported to have 
pawned to finance the discovery voyage of 
Columbus to America, will be on exhibition 
at the Sesqui here next year. These will 
be sent by the Spanish royal family in addi- 
tion to other gems and jewelry treasures, and 
will be guarded by a detail from the famous 
Royal Halberdiers in their picturesque uni- 
forms. 

An interesting feature of the week was 
the exhibition of rare silver by J. E. Cald- 
well & Co., thousands of pieces illustrating 
early American, French, English and Dutch 
manufacturers being shown. Among the 
pieces attracting most attention were the 
early Sheffield plate and its modern repro- 
ductions, while antique English tea sets and 
other period ware also came in for notice. 
In the modern English exhibit a tea service 
used by Queen Victoria was the most not- 
able. Old Dutch silver “birds” or salt shak- 
ers, flagons and nut dishes were admired 
as were the Louis XIV period dishes and 
table ornaments. 

Interest of southern New Jersey and many 
Philadelphia jewelers in the recent New 
Jersey election centered in the candidacy of 
Samuel P. Leeds, president of the Atlantic 
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City Board of Trade and leader of the fight 
against the fake auctioneers on the Board- 
walk. Mr. Leeds ran as an independent 
candidate for the State senate with the 
avowed object of introducing a drastic auc- 
tion ordinance if he won. Although without 
party backing, he came within 2263 votes 
of victory against the regular Republican 
candidate, while the other party nominees 
for Assembly won by pluralities approximat- 
ing 9,000 in the district. Mr. Leeds took his 
defeat gracefully and announced he would 
not let up in his crusade against the Board- 
walk jewelry auction fakirs. 

One of the peculiar features of the jewelry 
trade is reported from the anthracite coal 
regions of this State. Ever since the miners’ 
strike was declared: wholesale houses here 
have been chary of sending their traveling 
men into the region, feeling it would be of 
little use as business would be “dead.” Some 
few seasoned travelers, however, have ven- 
tured to call upon retail jewelers throughout 
the strike section and have been agreeably 
surprised to find general business, including 
that of the jewelers, much better than they 
expected. As a result they received some 
good orders; in fact, almost as good as 
would have been the case had there been 
no strike. This is laid to the fact that the 
miners have prepared for the strike by sav- 
ing their money for more than a year, and 
they are beginning to spend it, the jewelry 
business profiting with other lines as a result. 

The firm of Hoover & Smith Co., whole- 
sale and retail jewelers for a half century, 
located in the Public Ledger building be- 
tween 6th and 7th Sts., now is established 
in its handsome new home at 712 Chestnut 
St., where it has much larger quarters and 
adequate display room as well as more 
space for the wholesale and manufacturing 
departments. The new building is of white 
stone with a large display window on the 
street floor. Hoover & Smith is one of the 
oldest jewelry firms in town, having been 
established by Simmons Bros. more than 50 
years ago. The present proprietors all were 
associated with Simmons Bros., Edgar A. 
Smith, the present president, having been 
with them for several years before their 
death. Charles I. Clegg, secretary and 
treasurer of the company, came to Simmons 
Bros. a short time after Mr. Smith and 
Frederick A. Brown, the vice-president, also 
was with the old firm. For 38 years Mr. 
Smith and Mr. Clegg have been associated, 
while Mr. Brown has been with them for 27 
years. The firm was incorporated in 1906 
under its present style. 

With the tenure of office of Gen. Butler 
as Director of Public Safety here, now lim- 
ited by President Coolidge, the Director has 
resumed his warfare on the underworld and 
is conducting almost weekly round-ups of 
crooks and suspicious characters. Two 
caught in the last dragnet, who gave their 
names as James Dugan and Horace Wen- 
dell, are being held for the New York police 
on suspicion of having been implicated in 
a jewelry theft in that city about a month 
ago. At first it was supposed the men were 
jewelry store bandits but recent develop- 
ments in the case led the local detective 
bureau to believe the prisoners really robbed 
a “fence,” said to be well known to the 
New York police as a disposer of stolen 
jewelry. It is understood the theft was a 
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typical underworld plot, the thieves havj 
been notified that jewelry bandits haq ~ 
disposed of a large amount of their loot 
to the “fence” and that he had not hed 
time to dispose of it. Neither the amoun, 
of the loot, which, however, is said to have 
been large, nor the name of the “fence” will 
be given out by the local police who say 
the New York authorities have requests 

strict secrecy in the case. Just why the | 
secrecy is not understood here as it jg fy. 
lieved that two other men are under arrey 
in New York in connection with the cy 
The idea of a “fence” being robbed , 
something new to the police here and % 
regarded as an indication that the old unde. 
world ideas are breaking up in New York 











Taunton, Mass. 





Two patents have been granted to Willard 
A. Ormsbee of this city, on belt buckles 
which he has assigned to the Taunton Pegi 
Works, Inc. 

The Reed & Barton Corp. announced some 
important changes in management, effective 
last Monday, which include the retirement 
of Mark Anthony and William R. Mitchell, 
manager of production and treasurer, respec. 
tively. Mr. Anthony came to the local con- 
cern from the Gorham Mfg. Co., Providence, 
some 20 years ago. Other changes are the 
retirement from the presidency of William 
B. H. Dowse, a position that he has held 
for 25 years, Mr. Dowse, however, will con- 
tinue to have an active interest in the man- 
agement of the business being chairman of 
the board of directors. He is succeeded as 
president by C. Sinclair Weeks, son of 
former Secretary of War John W. Weeks. 
Col. Arthur Ashworth, who has been with 
the concern for some time, is made vice- 
president in charge of sales, and Herbert N. 
3aldwin is made a vice-president in-charge 
of production. H. E. Cole, of Southbridge, 
Mass., comes to the factory as general super- 
intendent. Two employes of the concern of 
many years standing, Joseph H. Martin and 
Victor George, are made assistant sales 
manager and assistant treasurer, respectively, 
and Ralph McKendrick remains in charge of 
the foreign department. 








Pacific Northwest 





Mrs. Alma Schimmel, who is suing W. C. 
Schimmel for divorce, has ‘been given af 
order restraining her husband from selling 
or incumbering his jewelry store at Camas, 
also their automobile and household furni- 
ture. He has been permitted to remove 
from the residence his personal wearing af 
parel and jewelry, but has to pay her $0 
a month until the suit is determined. 

The Paige jewelry store of Vancouver has 
been offering a number of valuable prizes, 
such as a wrist watch, diamond ring, ett, 
for those figuring most accurately the num 
her of pearls contained in a receptacle m 
their front window into which several strings 
of pearls of varying lengths have bee 
dropped. The contest closed Oct. 31, 
was a part of Progress Week, observed by 
the town. Several of the Vancouver jewel- 
ers offered their windows for the display of 
manufacturers and various industries. 
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Allens, Pa. 





ira H. Landes and wife motored to New 
York, where they are spending the week- 
_ Koons, jeweler, Atlantic City, 
gn of Frank Koons, the jeweler, is visiting 
his parents over the week-end. 

Carl H. Schnurman, representing the Al- 
fentown Jewelers’ Supply Co., is calling on 
the trade in Reading and elsewhere this 
week. 

Frank T. Koons, the E. Hamilton St. 
jeweler, is building a garage at his bungalow 
at Lake Hopatcong. He reported six inches 
of snow at the lake recently. 
“Webster Lied, watch and clock maker who 
has worked for several jewelers in this lo- 
cality at various times, has embarked in 
hysiness for himself, having opened a trade 
shop in the Colonial Theater building, 527 
Hamilton St. 

The following traveling men are calling 
on the trade in this locality: J. Vincent 
Huber, with the George H. Fuller & Son 
(Co, Chicago; Charles F. Sweasy, with 
F. P. Scofield & Co., Newark, N. J.; Joseph 
Steinfeld, diamond importer; F. L. Slosson, 
with the Standard Optical Co.; Ralph Goble, 
with M. B. Bryant & Co., Inc., New York; 
J. J. Diskin, with Frederick Keim & Co., 
Inc, New York; S. Barden, with the Swiss 
Repairing Service, and Charles S. Foose, 
with the Non-Retailing Co., Lancaster, Pa. 

H. P. Gruber, at present employed as a 
watchmaker for Fred W. Rex, the Lehighton 
jeweler, will embark in the jewelry business 
for himself this month, having rented the 
storeroom in the Schaeffer building on Del- 
aware Ave. He will stock a general line 
of watches, clocks, jewelry and silverware, 
as well as take in watch, clock and jewelry 
repairs. Mr. Gruber is an aggressive young 
business man, and has the best wishes of his 
friends in his newest venture. Souvenirs 
will be distributed to all who attend the 
formal opening of the new store. 








Reading, Pa. 


I. A. Deisher, 414 Penn St., is observing 
the 36th anniversary of his embarking in 
the jewelry business, and is celebrating the 
event with a special sale of jewelry. 

Thursday, November 5, was observed as 
Community Dollar Day in Reading, and 
Penn St. was thronged all day with shop- 
Pers eager to avail themselves of the bar- 
gains offered. Fine weather prevailed all 
day which helped to make the event a 
decided success. 

The Reading Jewelers’ Guild gave a din- 
ner at the Berkshire Hotel, Tuesday, Nov. 
10, at 6.30 Pp. M., to local jewelers and their 
employes, in honor of Bartley Doyle, who 
was the speaker of the evening. Paul D. 
Harbach, secretary of the guild, mailed 
announcements of the dinner to jewelers in 
neighboring towns inviting them to attend. 

Through their investigation into the at- 
tempted safe-cracking at the Reading Auto- 
mobile Co.’s office, 128 N. Sth St., Detec- 
tives. Zawidski and Harrison report that 
they have solved a burglary which was per- 
Petrated at the Thomas Art and Gift Shop, 
z N. Sth St., several weeks ago. The 
ttectives recovered about $200 worth of 








THE JEWELERS’ CIRCULAR 


the loot and arrested a man, who was 
served with Alderman Springer’s war- 
rant. charging felonious entry. The articles 
recovered were two silver cigarette cases 
worth $38.50, two silver mesh bags worth 
$64.50, a silver vanity case worth $35, two 
gold knives with chains worth $23, two 
white gold cuff links worth $35, and a foun- 
tain pen worth $8. Detective Zawidski is 
the prosecutor in the case against the man. 

A formal resolution commending Police- 
man Edward H. Harper for his recent brave 
and heroic discharge of duty in connection 
with the frustrating of an attempted 
burglary at Tyack’s Jewelry Store, 711 
Penn St., was passed by unanimous vote of 
Council. During the act referred to by 
Council, Policeman Harper surprised two 
men who were in the yard in the rear of 
the jewelry store, near midnight some 
weeks ago, and in a gun battle which ensued 
between the officer and the intruders one of 
the latter was killed and the other captured. 
Grover Bucher, of the Central Taxicab Co., 
who called the attention of Policeman 
Harper to the intruders and who accom- 
panied him when he entered the yard to 
investigate, was also commended in the 
councilmanic action, 








Canada Notes 





D. H. Patterson, jewelers of Shathroy, 
Ont., has discontinued business. 

The house of Cutler’s, Ltd., has opened a 
jewelry store at 311 Donald St., Winnipeg. 

Harry W. Scott, jeweler of Norwich, Ont., 
has given a chattel mortgage to A. R. Ste- 
venson for $262. 

Caron Bros., of Montreal, who began 
business as manufacturing jewelers about 25 
years ago and have since added other de- 
partments, including the manufacture of en- 
gines, are planning to extend their opera- 
tions to the United States. They have in- 
troduced a gasoline power engine for farm 
work, which has been marketed to some ex- 
tent in Quebec Province and the Canadian 
West, and has proved so satisfactory that 
they are looking for wider markets abroad. 








Plainville, Mass. 


Leslie O. Wetherell of Attleboro has been 
granted a patent on a vanity case holder 
which he has assigned to the Freeman- 
Daughaday Co. of Chartley. 

E. Payson Bennett, formerly for several 
years with the Plainville Stock Co., who 
sustained a punctured lung and broken rib 
when he fell from a hayloft in his barn at 
Wrentham some 10 days ago, is reported as 
resting comfortably at the Norwood Hos- 
pital and is expected to recover. 

Charles A. Whiting, of Whiting & Davis 
Co., attended the meeting of delegates to 
the proposed New England Conference to 
be held at Worcester, that was held at 
Providence last Friday afternoon to formu- 
late plans. Mr. Whiting is one of the ac- 
credited delegates from the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association. 





Wilmer J. Hall, Breman. IIl., has sold out 
to Sigmund Sorg. 














James L. Markham, Louisville, Ky., is 
visiting relatives in Columbia, his former 
home. 

Carl Breinig, of the H. S. Meiskey Co., 
left on Nov. 4 on a six weeks’ tour of 
their western trade. 

Thomas A. Deen, of the H. S, Meiskey 
Co., returned home last week from a suc- 
cessful hunting trip. 

Basil Barnes; Berkeley, W. Va., and Peter 
Jensen, Reading, Pa., have entered the Bow- 
man Technical School as students. 

Charles Watterson left on Nov. 1 for 
Seattle, Wash.; where he expects to open a2 
small jewelry store with his brother-in-law. 

Earl R. Becker, York, Pa., a student of 
the Bowman Technical School, is conva- 
lescing from an operation he underwent. 
several weeks ago. 

Edwin F, Shepler, of Vandegrift, Pa., 
lately with R. F. Polack, York, Pa., has 
gone to Tampa, Fla., to take a position 
with Jeweler Adams. 

Alfred W. Moyer, president of the Non- 
Retailing Co., and wife, spent part of last 
week at the Tucquan Club house at York 
Furnace, on the Susquehanna River. 

The Rook jewelry store furnished the 
cup presented to the most beautiful woman 
in the Home Beautiful Exposition and also 
furnished the silver cup presented to Mayor 
Frank C, Musser by the women voters of 
the Fifth Ward as a testimonial, 

Recent visitors to Lancaster were E. W. 
Elvin, Jefferson, O.; Edward Montandon, 
formerly of Kane, Pa., now with W. C. 
Jacobs, Zanesville, O.; George L. Hepp, 
Lititz, Pa.; Mrs. W. A. Morgan and jacob 
Fisher, Elizabethtown, Pa.; Harry Nuss, 
Strasburg, Pa.; L. J. Morris, Camden, 
S. C.; John H. Greenawalt, Harrisburg, Pa. 

The jewelry store of John M. Shookers, 
Elizabethtown, was visited several nights ago 
by a thief who smashed the show window 
and stole 15 pieces of jewelry. State police 
called in to investigate have found clues 
that they believe will result in landing the 
thief. It was an early morning job, it has 
been learned, and possesses some interest- 
ing features. 

James H. Matthews & Co., Pittsburgh, 
furnished the beautiful bronze tablet recently 
erected in Reamstown to the memory of the 
men of that place who served in various 
wars of this country. The exercises :vere 
attended by hundreds of people, inciuding 
members of the Lancaster Historical Society. 
The tablet was the gift of Pierce Lesher, 
of Lancaster. 

A number of members of the Lancaster 
Jewelers’ Association will be the guests on 
Thursday evening, Nov. 12, at a meeting 
and banquet of the Reading Jewelers’ Guild, 
Reading, Pa. The irigp will be made by 
automobile. The Lancaster and Reading 
jewelers are very closely associated, socially. 
An address at the banquet will be made by 
Bartly J. Doyle, Philadelphia. 








The firm of Vasel & Vass Co., Centralia, 
Ill., has been dissolved. H. A. Vasel wil! 
continue the business without any change in 
style. 

















Hugo Lindenberg, president of the Linden- 
berg & Fox Co., is making a short trip 
through northern Ohio. 

A. C. Wallenstein, vice-president of the 
Wallenstein-Mayer Co., in the Harrison 
building, has returned from a trip through 
the south. 

E. B. Jacobs, August Spiegel, Aaron 
Strauss and A. C. Jacobs, of the D. Jacobs 
Sons Co., are making their final trips for 
the season through Ohio, Michigan, Illinois 
and Indiana, respectively. 

Henry KE. Knepfle, jeweler of Harrison, 
QO., acted as one of the election judges dur- 
ing the election Tuesday in Hamilton county 
and brought the ballots to the Board of Elec- 
tions in the south wing of Music Hall. 

Word reached Cincinnati, Tuesday, that 
Joseph Sebo, jeweler of Peoria, IIl., haa 
been killed in an automobile accident. Mr. 
Sebo was well known to a number of whole- 
sale dealers here and word of his death was 
received by the Richter & Phillips Co. 

The new store of the Monmouth Jewelry 
Co., at 812 Madison Ave., Covington, Ky., 
was opened Friday. The company originally 
was established in Monmouth St., Newport, 
Ky., across the Licking river from Coving- 
ton, and their business proved so successful 
that they branched out with another estab- 
lishment in the sister Kentucky city. 

3urton Fox, member of the Fox Bros. & 
Co., in the Harrison building, will leave Cin- 
cinnati next week bound for New York. He 
is scheduled to sail for Europe on Nov. 14, 
and will be gone about 10 weeks. Mr. Fox 
will he accompanied by Mrs. Fox and Mrs. 
Sol Wetzstein, widow of one of the former 
partners in the firm of Frohman & Co. 

Confidence, such as every real merchant 
endeavors to create in his business, may be 
lost if too many price-cutting sales are ad- 
vertised, declared Robert W. Pogue, presi- 
dent of the H. & S. Pogue Co., and head of 
the Retail Merchants’ Association, before the 
Advertisers’ Club, Wednesday. The confi- 
dence that is calculated on the quality of 
merchandise and the service given with sales 
cannot be built up with price-cutting sales, 
he declared. 

W. Kesley Schoepf, retiring president of 
the Cincinnati Traction Co. and in the serv- 
ice for 24 years, presented the 507 employes 
of the company with Gruen watches at a 
dinner on the evening of Oct. 28 at the Busi- 
ness Men’s Club. The Cincinnati Inquirer 
published a long story about the dinner, call- 
ing attenticn to the improvement in transit 
conditions in the “Queen City” and publish- 
ing a picture of the watch presented to each 
one of the employes. Each watch was ap- 
propriately engraved. 

Harold Hagedorn, one of the traveling 
representatives of A. G. Schwab & Sons, is 
on the way home, after being a patient in a 
hospital at Houston, Tex., for several days. 
Mr. Hagedorn was taken ill while traveling 
through the “Lone Star” State and his con- 
dition became critical enough to warrant his 
removal to a hospital. He has since recov- 
ered, however, and is returning to Cincin- 
nati. Adolph Ottensoesser, of the Schwab 
firm, is making his last trip for the season 
through the southern States, while Herbert 
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C. Schwab is touring Indiana and Illinois. 

A third downtcwn store is to be estab- 
lished by Max Greenwald, jeweler in the 
Hulbert block at the southeast corner of 6th 
and Vine Sts. Mr. Greenwald has subleased 
the store at 534 Vine St. from Truly Warner 
for a little over eight years at a total rental 
of $50,000. A number of alterations are to 
be made before the jeweler moves in with a 
complete new line of articles. He already 
has a store on 5th St., near Vine St., about 
a block from the new location, and a second 
store on Walnut St., between 5th and 6th 
Sts., which also is a block from the new 
location. 

George J. Gruen, of the Gruen Watch 
Co., has been appointed a member of the 
Committee on Finance of the new Chamber 
of Commerce. The Committee on Finance 
will institute measures of paying for the new 
li-story structure that is to be erected at 
the southwest corner of 4th and Race Sts. by 
the Chamber of Commerce. The principal 
tenant will be the Cincinnati branch of the 
Federal Reserve Bank, from whom the Com- 
merce body acquired the site. Deeds of 
transfer have been recorded and show that 
the Chamber of Commerce will pay $30,000 
a year as rent, with privilege of purchase at 
$600,000. 

The first meeting of the Cincinnati Hor- 
ological Society probably will be held at the 
Sinton Hotel within a couple of weeks. The 
meeting is being called by Joseph Huschle, 
of the Oskamp Jewelry Co., who is vice- 
president of the society, and Carl Besse, sec- 
retary. The society has not held a meeting 
for quite a few months and an effort is be- 
ing made to have the watchmakers resume 
their monthly gatherings in order to create 
greater interest in the local profession. 
When the society was first organized, a num- 
ber of members took examinations for junior 
watchmakers and several achieved the higher 
grade of certified watchmakers. The forth- 
coming meeting is to be called by Huschle, 
3esse and Harry Flotermersch, of the E. & 
J. Swigart Co. 

The annual dinner-dance of the Cincinnati 
Wholesale Jewelers’ and Manufacturers’ As- 
sociation will be held at the Hotel Gibson, 
Saturday, Jan. 9, according to Edgar Noter- 
man, chairman of the Entertainment Com- 
mittee. The date was reached at the meet- 
ing Thursday night, when the association 
heard a talk by A. C. Tuteur, of the Na- 
tional Jewelers’ Publicity Association, The 
dinner-dance is to be in charge of Mr. Noter- 
man, Arno Dorst and Eli Gutmann and it is 
expected to exceed the extraordinary session 
that was held a year ago. A nominating 
committee was also selected at the meeting 
Thursday to pick out a ticket that will be 
voted on in December and the victors in- 
stalled in office in January. This committee 
is made up of J. Charles Becker, of the 
Keystone Watch Case Co.; Eli Gutmann, of 
L. Gutmann & Sons, and Edward Gebhardt, 
of the Gebhardt Bros. Co. 

With one million already subscribed, a 
drive for the second million will be made by 
the National Association of Credit Men, ac- 
cording to an assertion made by Arno Dorst, 
chairman of the Credit Protection Commit- 
tee of the Cincinnati Association of Credit 
Men. He presided at the first Fall meeting 
of the local association at the Hotel Alms, 
Friday night. “The campaign for $1,000,000 
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as a credit protection fund, to enable US th 
investigate, detect and prosecute commercig 
frauds, has been successful, and a new drive j 
for a second million, especially in the West 
not included in the first campaign, jg op 
templated,” declared Mr. Dorst.  Cincinngs 














































































went over the top in raising the quota g, ft 
lotted to it in the first campaign. Mr. Dors 5 
reported three cases of fraud in which mer. al 
chants were convicted and sentenced to peyj 
tentiaries in federal courts as a result of s 
evidence furnished by the association, Ty a 
merchants in question sent false finangig ‘ 
statements through the mails to obtain wy. 
warranted credit to the extent of sevey Me ° 
hundred thousand dollars. 
) 
Business Troubles 
t 


The West Side Jewelry Shoppe, 63 W, g 
Palisade Ave., Englewood, N. J., has a ( 
signed to Sig Samodovitz. 

A voluntary petition in bankruptcy has ( 
been filed by Albert Miller, Buffalo, N, Y, ( 
The assets arelisted as $2,954 and th ( 
liabilities $8,328. | 

Charles H. Rudolph, 802 Chestnut $t, ( 
Philadelphia, Fa., has been sold out by his 
landlord on a claim of $170. There are nm 
assets. The liabilities are listed as $400), 

The business of Thomas E. Weir, 9 Mar. 
ket St., Youngstown, O., is reported to be 
in the hands of receivers. The nominal 
assets are valued at $14,000 and the liabilities 
are $8,000. 

An involuntary petition in bankruptcy has 
been filed against Jacob Aransky, Brockton, 
Mass. Assets consist of stock and fixtures 
valued at from $4,000 to $5,000 and accounts 
receivable which have been pledged at $3,00 
to $3,500. Equity in real estate is of m { 
certain value. The liabilities are about 


$18,000. 








Consular Notes a 





The Bureau of Foreign and Domestic | 
Commerce announces that a concern i 
Chihuahua, Mexico, is seeking the agency 
for watch repair parts. The Bureau will 
give additional information to anyone writ- 
ing and making reference to File No. 171I6 

x * * 

A firm in Lahore, India, is in the field 
for an agency for watches, clocks and watch 
chains. When writing to the Bureau o 
Foreign and Domestic Commerce at Wast- 
ington, D. C., or any of its branches 
reference should be made to File No. 170%. 

es = 

The Department of Foreign and Domestt 
Commerce announces that a concern ™ 
Potosi, Bolivia, is in the market for alarm 
clocks. Any further information will b 
given by the department at Washingtot, 
D. C., or any of its branches, if when wrt 
ing, reference is made to File No. 17506. 

* * * 

Jewelry, particularly gold chains, is being 
sought by a concern in Manila, Philippme 
Island, according to a report issued by 
Bureau of Foreign and Domestic Commerté 
By referring to File No. 17475 further # 
formation will be given by the Bureau # 
Washington, D. C., or any of its branches. 
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Dave Glazzer, of the Merit Co., is back 
from a trip through eastern Ohio and Penn- 
wivania, and reports that retail jewelers are 
anticipating a good holiday trade. 

Joseph Angel, who opened a watch repair 
sop in the Auditorium Garage building 
about three months ago, has gone out of 
jysiness and left for New York city. 

Harry Bernon, diamond jobber, is re- 


ceiving the congratulations of his many 


friends on the celebration of his 20th wed- 
ding anniversary, which took place on 
Nov. 7. 

The optometrists of Cleveland belonging 
to the Better Vision Society will meet at 
the Hotel Winton tonight (Wednesday) at 
8 o'clock and nominate their officers for the 
coming year. 

George Nelson, of Hayden Ave., East 
Cleveland, has just opened a branch store 
on Cleveland Heights. Mr. Nelson is one 
of the most progressive retailers in Cleve- 
land and is a member of the executive board 
of the 24-Karat Club. 

J. F. Schnauffer, Pearl Road, held his 
formal opening on Saturday, Nov. 7, and did 
anice volume of business. The new store is 
very attractively arranged and a larger stock 
is carried than formerly. Some _ beautiful 
flowers gave a bright touch to the store’s 
interior. 

A number of manufacturers’ representa- 
tives were in Cleveland last week, including 
H. P. O’Dea, of the Ansonia Clock Co.; 
Richard H. Jackson, of the Sessions Clock 
Co; B. A. Wethers, sales manager of the 
Seth Thomas Clock Co.; George Opie, of 
the Wadsworth Watch Case Co. 

Rothbart Bros. held the formal opening of 
their additional store, which adjoins their 
original store at E. 9th St. and Prospect 
Hy on Saturday, Nov. 7. A double spread 
wa used in the newspapers and a large 
crgwd attended. The firm expect to open 
their optical department within a short time. 

The Cleveland Better Business Commis- 
sign has been watching jewelry advertising 
vefy closely within the past month or so 
has cautioned some of the trade against 
in@rrect statements. Two jewelers within 
thé past few weeks had a conference with 
Pdlice Prosecutor Griffith, who explained 
thé advertising law to them and cautioned 
thm against violating it. Considering the 
lagge amount of advertising being done at 
present by the trade, especially the credit 
hofises, the copy has been exceptionally clean 
and free from over-statements. 

_ The past week saw more out-of-town 
Jewelers in Cleveland than in any week for 
@ considerable time. They were selecting 
their Christmas stocks and consequently the 
wholesale houses did considerable business. 
Among those in town were George W. 
Fischer, Sharon, Pa.; Mr. and Mrs. A. B. 
Runkle, Sandy Lake, Pa.; Halley Pitkin, 
Aleton ; Buster Thomas, Barberton; W. E. 
Kennigton, Ashland; H. B. Karshner, Belle- 
vue; Mr. and Mrs. T. L. Peck, Painesville ; 
ut and Mrs. John Rich, Painesville; W. R. 
nr teed Amherst; A. L. Holmes, Wil- 

; E. V. Bloom, Ashtabula, and A. M. 
Yan, Lorain. 


number of Cleveland jewelers who have 
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music departments in connection with their 
stores are hoping that the First Annual 
Radio Exposition, which opened Nov. 7 and 
lasts until Nov. 15, will stimulate the sale 
of radio sets. Business has not been as 
brisk in radio as it should have been. This 
can be traced to many people waiting for 
the show before making a selection, as there 
are so many sets now being advertised. It 
is also felt that if the show had been held 
a month earlier business would have been 
much brisker. The show is expected to at- 
tract thousands of out-of-town people. 


The attention of Safety Director Barry is 
to be called by the 24 Karat Club to the 
conduct of a police officer from the Eleventh 
Precinct. The officer entered the Crystal 
Jewelry Shoppe at Euclid Ave., near E. 
105th St., and, it is alleged, abused the pro- 
prietor, David Zaslav. It appears that about 
a month ago a woman left a watch for re- 
pairs, and was told that the cost would be 
$4.75. She returned on Saturday night, Oct. 
31, and insisted that the repair charge should 
only be 50 cents. When Mr. Zaslav de- 
clined to give her the watch for this sum 
she went out and called the officer, who en- 
tered the store and called the proprietor 
several insulting epithets and threatened to 
call the patrol wagon. The store was well 
filled with people at the time, all of whom 
left, causing considerable monetary loss. It 
developed later that the police prosecutor 
saw the woman and upheld the repair charge 
quoted by Mr. Zaslav as just and ordered it 
paid. This is the second time that police 
have overstepped their authority in dealing 
with the trade, and the members of the 
24 Karat Club, of which Mr. Zaslav has 
been a member since its formation, are de- 
termined that it will do all in its power to 
put a stop to similar offences. 








South Carolina Notes 





Edgar L. Royal, Chester, S. Car., has 
been in northern markets purchasing his 
stock of jewelry for his new store. It is 
expected that the establishment will be 
opened by Nov. 15. The store will carry a 
full line of jewelry and will also operate a 
repair shop. 

Two dozen small diamonds, with retail 
prices ranging from $25 to $100, were stolen 
from the Albert T. Vaughan, Inc., store at 
Greenville, S. Car., at 3 o’clock the morning 
of Nov. 2. The robbery looked like a pro- 
fessional job, according to the manager of 
the store. A reward of $200 was offered 
for information and capture of the thieves. 

Smashing out the show window of the 
Waters Jewelry Co. at Greer, S. C., thieves 
stole about $200 worth of watches and cuff 
links the night of Nov. 5. Window smashers 
have been unusually active in the larger cities 
of South Carolina, and a number of jewelers 
have been victims of their thefts in the last 
two months. No clue to the identity of the 
Greer robbery has been uncovered. 

Cutting a small hole in a corner of a 
large plate glass, thieves removed six dia- 
mond rings from the window of the Sam 
Orr Tribble jewelry store at Anderson, 
S. Car., the first day in November. The 


robbery was discovered the morning after. 
The store is situated on a corner in the 
heart of the business district of the city, 
which has a population of about 10,000 peo- 
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ple, and the policeman on the beat saw no 
signs of misdemeanor up to 1 o’clock the 
morning of the robbery. The diamonds 
taken were small and valued at only $100 
apiece, and the rings were of white gold. 








ee 


Federal Notes 








Too many ill-advised cases have been 
prosecuted by the Federal Trade Commission 
in the past ending only after expensive liti- 
gation either in dismissal by the commission 
or defeat in the courts, the Republican 
majority of the commission declared in sup- 
port of its action in dismissing the com- 
mission’s complaint against the Chicago 
Retail Lumber Dealers’ Association. The 
Democratic minority on the commission had 
dissented. To guard against just such 
occurrences the majority established the rule 
giving a hearing to a respondent before a 
formal complaint is iene. it asserted. 

* * * 

Retail trade has been larger during 1924-25 
than in any previous year on record, prin- 
cipally because of improved buying power 
of the farmer, resulting from advances in 
the prices of farm products and food 
generally, according to an economic review 
by the Department of Commerce. Higher 
food prices have been accompanied by de- 
creases in the wholesale prices of most other 
commodities. Taking the nation at large, 
the outstanding features of the year are 
described by the department as the high 
rate of production, consumption and ex- 
ports; high real wages; the absence of any 
consequential unemployment; continued 
growth in the efficiency of management and 
labor ; and continued expansion in the appli- 
cation of scientific discovery, in such fields 
as electric power and light, and gas engine 
and radio. 

So. 

A series of surveys on merchandising now 
are approaching completion and will be pre- 
sented at the second annual session of the 
national distribution conference to be held 
on Dec. 15-16 in Washington under the 
auspices of the U. S. Chamber of Commerce. 
The surveys are the work of committees ap- 
pointed at the first meeting of the conference 
last year and include every important aspect 
of distribution. The subjects with which 
they deal are the collection of business 
figures trade relations, market analysis, 
advertising and advertising mediums, ex- 
penses of doing business, methods of dis- 
tribution, and general conditions affecting 
distribution. Of particular importance to 
the retail merchant will be the report on the 
expenses of doing business. It is reported 
that this committee’s report will be very 
comprehensive as it will cover the wide 
range of costs that go to make up the 
expenses of doing business, which account 
in large measure for the spread between the 
price received by the manufacturer and that 
paid by the consumer. It will constitute in 
effect an analysis of the various items that 
make up the consumer’s dollar. An 
analysis of the various methods by which 
merchandise moves from the manufacturer 
to the purchasing public, dealing with 
wholesaling, retailing, house-to-house can- 
vassing, chain stores, and other forms of 
distribution, will be presented in another 
report. 
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Thanksgiving - - Christmas 





From shortly after Thanksgiving until Christmas eve is the 
Jeweler’s Harvest. It is the season when “Gifts that Last’’ has a 
significant, timely meaning to the Public. In these few brief 
weeks a good part of the year’s business is done. The next forty 
days is the one time when a jeweler must buy if he expects to 
balance his books and show a profit on his year’s work. And he 





knows it. 


Consequently, now—immediately—is the most profitable short- 


time period for advertisers. 


Between now and Christmas you can tell your sales story five 
times in The Jewelers’ Circular—whereas in the monthly you can 
only tell it once. This illustrates the vast superiority of the 
weekly over the monthly during the stress and strain of a short, 


intensive season. 


For last minute trade concentrate your advertising in The 
Jewelers’ Circular. It reaches practically all wide-awake 
jewelers. The men who insist on being up to the minute can’t 
wait a month for information so vital to their daily business—nor 


can they leave business long enough to visit buying markets. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
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a SILLY story was 
— seen A published through 
the Public Ledger 

Synthetic Gems Foreign Service which 
appeared in the Philadelphia Public Ledger 
and other papers, last week, in the form of 
a cable dispatch from Berlin, stating that 
the manufacture of synthetic jewels had been 
so highly developed “that only diamonds, 
emeralds and pearls could be considered as 
safe from perfect imitation.” The cable 
went on to quote a certain professor of a 
technical high school of Germany, to the 
effect that it is no longer possible to dis- 
tinguish between other genuine stones and 
the synthetic reproductions. Unfortunately, 
the Public Ledger Foreign Service had 
made no attempt to verify the story on the 
other side nor seek information about the 
man whom they quoted as an authority. 
Had they done so, they would have learned: 
First, that the statement quoted was abso- 
lutely untrue and, second, that the man they 
quoted is a publicity seeker who, for over 
20 years, has capitalized his position as an 
instructor to give credence to his statements 
as a scientist, which statements have often 
been good publicity for a concern manufac- 
turing imitation precious stones, with which 
the professor is believed to be connected by 
interests financial as well as educational. 
The man who made the statement also 
came into the limelight a short time ago 
with the report that he had produced 
synthetic gold, a statement which is yet to 
be verified to the satisfaction of American 
scientists, 

As a matter ot fact, the same man was 
quoted in Eurcpean and American news- 
papers years ago along lines similar to the 
interview now cabled over by the Public 
‘(Ledger Foreign Service, but at that time 
the statements referred specifically to the 
so-called synthetic ruby and the reproduc- 
tion of the sapphire, which had not yet been 
perfected as a synthetic stone. As the News 
Service receiving the dispatch could have 
verified in Europe, or as any of the papers 
publishing the story here could have veri- 
fied from any expert in the jewelry trade, 
synthetic sapphires and rubies are matters 
of ancient history and although they may 
have the same chemical, physical and optical 
properties as the real gem, they can easily 
be distinguished by experts from a gem 
made by nature, and, consequently, have 
comparatively little value and in no way 
interfere with the sale of genuine gems. 
In fact, the slightest investigation would 
have shown the absurdity with which the 
cable dispatch winds up, viz.: “Of course, 
it (the discovery of synthetic stones) . is 
bound to have an effect on the jewel market 
as the cost of synthetic stones on an aver- 
age is half that of genuine stones.” Any 
jeweler could have shown that the cost of 
synthetic stones is not one-half but from 
one-tenth to one one-hundredth of the cost 
of the real gems and that they have no more 
effect on the market for genuine stones than 
has the imitation pearl necklace on the 
market for real pearls. 

Strange, are the ways of the newspaper 
world. If a publicity agent for an Ameri- 
can gem manufacturing house were to hand 
out a story of this kind, showing the per- 
fection of its product, the matter would 
probably find its way to the waste basket 


“111 

in every newspaper office to which it was 
sent; but because it comes in the form of a 
cable dispatch, even though it quotes a 
notorious publicity seeker who is constantly 
boosting a particular product, it is accepted 
here and published broadcast without any 
attempt at verification of any kind. 





HE sympathy that 
Smugglers Justly is often extended 
Criticized to smugglers by the 
public is something 
that is very hard for many of us to under- 
stand, because the smuggler, whether ‘a 
tourist or professional, commits a _ con- 
temptible crime inasmuch as he or she cheats 
his government out of its just dues as well 
as acts in a way to undermine the founda- 
tion of the American businessman. In addi- 
tion, the smuggler is a liar and perjurer as 
well as a conspirator in a plot to defraud 
the government of its revenues. That such 
sympathy does: exist,’ however, has been 
manifest on many occasions and is shown 
not only in the action of juries in their re- 
luctance to convict for the crime of smug- 
gling, but also in the action of people who 
tolerate the smuggler socially and even 
laugh with him at his exploits. 

However, we are surprised to find sym- 
pathy for the smuggling tourist expressed 
openly by some of our newspapers’ as has 
been done recently in the’ comments that 
have been made ag.to the advertising done 
abroad, offering ,fewatds to those who give 
information that will lead to the conviction 
of the smuggler and the confiscation of 
smuggled merchandise. Among the newspa- 
pers which have commented unfavorably on 
this was the Boston Globe which was re- 
cently taken to task for its attitude by the 
American Economist which, in a recent is- 
sue, said: 

“The idea of extending sympathy to ‘well- 
to-do Americans’ who seek to beat their 
‘well beloved native land’ out of the Cus- 
toms duties levied on imports of foreign 
articles by failing to declare their purchases 
made abroad, thereby making themselves 
amenable to our criminal. laws, is rather 
astonishing. 

“The practice which the Globe refers to, 
that of rewarding those who give informa- 
tion through which the Government is kept 
from being defrauded, is an ancient one, 
* * * Formerly the informers get ‘moie- 
ties,’ that is half of the amount saved or 
recovered. Later on it was left to the dis- 
cretion of the Secretary of the Treasury. 
He might give such sum as he deemed 
equitable. * * * 

“The giving of rewards by a government 
is an ancient practice. Rewards for the 
arfest of murderers, for giving informa- 
tion leading to the arrest of thieves or for 
the recovery of stolen property are of al- 
most daily occurrence. ‘What is every- 
body’s business is nobody’s business’ is an 
old and true saying. People will not go 
out of their way to seek out crimes and 
criminals if there is no incentive. They 
usually feel that officers are elected or ap- 
pointed and paid for doing such things and 
they need especial inducement for doing 
what they rightly regard as official work. 

“The smuggler is no less a criminal than 
is the thief. Both are dishonest, both men- 
aces to society. The curious part of it is 
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that the larger number of smugglers jp this 
country are ‘well-to-do Americans,’ why 
can well afford to pay the duties, on the 
articles they purchase abroad. It js true 
that there are some professional smugglers 
but they are fewer in number. The well. 
to-do are the more dangerous of the two 
classes, for they are people of whom the 
Customs officers naturally feel no suspicion 
while the professional crooks are usually 
well known. The Globe probably would no 
complain of information given against pro. 
fessional crooks. It is interested only jg 
the ‘well-to-do.’ Fortunately the law does 
not differentiate between professional crooks 
and ‘malefactors of great wealth.’ 

“Were it not for the informers—who, by 
the way get nothing if the ‘well-to-do 
Americans’ returning ‘to their beloved na. 
tive land’ do not try to violate the law~ 
very few of these wealthy crooks would be 
detected. You and I may not want to be 
informers, but informers often are neces. 
sary if the law is to be observed. * * *” 

The comments of the editor of the 
Economist, we think will be heartily en. 
dorsed not only by the jewelers who have 
been the chief sufferers of the smuggling 
tourists and who are in fact responsible for 
the rewards to which exception was taken, 
but also by honest businessmen of all lines 
of industry. It is to be hoped that the 
words will be read with interest by editors 
of other papers who unthinkingly seek to 
criticize the only effective efforts that have 
been made to stamp out a criminal practice 
which is unfortunately too prevalent among 
citizens considered in other respects, “law- 
abiding.” 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 
London U.S. Gov’t New York 


Date Official Assay Bars Official 
POW, BD. s.vcaces 32% Holiday Holiday 
Nov. 4 ..... 3245 72 695% 
Nov. 5 ..... 32% 71 69% 
BOW. OB: sxkws 32% 71% 69% 
OWe  waoun 32% 71% 69% 
Nov. 9 ..... 32 fs 71% 69% 
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A great combine to establish a platinum 
market in London has been projected, ac- 
cording to a report to the Department of 
Commerce by Alfred Nutting, of the Ameri- 
can consulate general. Negotiations have 
been taking place recently, with a view to 
handling all sales of South African platinum, 
but as no mines have been opened up for 
production there, a definite plan for sales op- 
erations has not yet been completed. Since 
the Russian revolution the supply of plati- 
num frem that source has been almost en- 
tirely cut off, and as Russia satisfied a con- 
siderable part of the general demand, the 
change has had a marked effect on the mar- 
ket. The world production of platinum 1 
small, making the report of extensive de- 
posits in South Africa an important one. 
Until recently the metal has been found 
generally in gold mines. At present most 
of the world’s platinum is produced by Co 
lombia. 
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Lazarus P. Kadison, of Fera & Kadison, 
cutters of diamonds, 1650 Broadway, sailed 
for London last Wednesday on the Mau- 
retania. 

A new building for the use of the jewelry 
trade is being erected on the site extending 
from 64 to 70 W. 48th St. It is being built 
by Samuel Barkin. 

Harry Cohn, representing Hyman Gabriel, 
of Mobile, Ala., was an out-of-town visitor 
at the offices of THr JEWELERS’ CIRCULAR 
last week. Mr. Cohn while here is stopping 
at the Hotel Astor. 

Lee Reichman and Louis Nussbaum, of 
Reichman Bros., importers of diamonds, 20 
W. 47th St. returned from a purchasing 
trip on the Majestic, which was scheduled 
to arrive this morning. 

The Happy Jewelry Co. is the name of 
a concern incorporated at Albany, N. Y., 
last week by S. Kotcher, R. Leibowitz and 
H. Duke. The business is capitalized with 
200 shares of common stock, no par value. 


The Victoria Diamond Co. filed a default 
judgment in the Supreme Court on Friday 
against Seymour Guttman for $3,203 on a 
note made Dec. 4, 1922, payable in five 
months, at 520 W. 163rd St. The papers 
were served on Guttman at 281 Ninth Ave. 


David Rothschild, diamond importer, 170 
Broadway, is leaving for the European dia- 
mond markets on: Saturday, Nov. 14, accom- 
panied by Mrs. Rothschild. Their stay 
abroad will be somewhat longer than usual 
and will include a tour through France and 
Italy. 

The retirement of Charles Milenko from 
the firm cf Chas. Milenko & Co., 121 Canal 
St., was announced last week. Mr. Lieben- 
son, the eastern representative and member 
of the firm, and Mr. Blumstein have re- 
organized the personnel under the name of 
Blumstein & Liebenson. 


It was announced last week that Clement 
Krakowsky, of Krakowsky Freres, importers 
and cutters of diamonds, 170 Broadway, was 
married on Sept. 29 in Antwerp, Belgium, 
to Miss Esther Klein of that place. After 
a short honeymoon, Mr. and Mrs. C. Kra- 
kowsky left for Georgetown, British Guiana, 
where the former will take care of the firm’s 
business. 

In calling attention last week, in THE 
JEWELERS’ CIRCULAR to the fact that M. D. 
Arnow, manufacturing jeweler at 16 W. 
46th St., is in no way related to Harry and 
Alex Arnow, whose names have been men- 
tioned in connection with the case of Harry 
A. Cohen, alleged bankrupt, a mistake was 
made in giving M. D. Arnow’s address as 
16 W. 40th St. instead of 16 W. 46th St. 

Ben Feingold, who conducts a jewelry 
store at 1675 Broadway, filed an injunction 
suit in the Supreme Court on Thursday last 
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to restrain the Silwhin Enterprises, owner 
of the property, and Snyders, Inc., conduct- 
ing a haberdashery store there, from violat- 
ing an agreement in Feingold’s lease where- 
by he was to have the sole right to sell 
jewelry in the building for 10 years from 
1922. He alleges that in the past three years 
he has built up a valuable business, of which 
the good-will alone is worth $25,000, and 
that in violation of the lease Snyders, Inc., 
permitted I. Franklin & Co., Inc., to. open a 
jewelry store there on Oct. 1. The plaintiff 
alleges that unless his rights are upheld he 
will suffer great damages. 

A meeting of creditors of Wachsman & 
Serber, 170 Broadway, was held on Monday, 
Oct. 26, at the office of Abraham J. Herrick, 
99 Nassau St., and since that time the con- 
cern has offered to settle its debts on the 
basis of 40 cents on the dollar. This settle- 
ment, if accepted, will be payable 10 cents 
in cash and the balance of 30 cents in notes 
maturing upon the collection of insurance 
covering a robbery which the firm recently 
suffered. The concern, it is claimed, owes 
about $59,000 while the assets include in- 
surance, $30,000; good accounts receivable, 
$8,000, and shop, furniture and fixtures, 
$4,500. At the meeting a creditors’ com- 
mittee was appointed consisting of Moe Len- 
kowsky, Joseph Wein, Jacob Dinhofer, Mor- 
ris Astor, B. Weisberg and William A. Loeb. 
Several weeks ago Mr. Serber was robbed of 
a wallet of gems in Pittsburgh while on a 
trip in the interests of his concern. 

The Jewelry Crafts Association announced 
last week that the special detective squads 
operating in the jewelry district have been 
increased in number and will be further in- 
creased as the holiday season approaches. 
Robert S. Tipping, secretary of the organiza- 
tion, advises all members of the trade-at- 
large that if they are not acquainted with 
the men in their particular district, he will 
be glad to arrange for meetings at which 
time these men can be introduced. These 
men are doing splendid work and the trade 
is requested by the association to co-operate 
in every way to help them in their efforts to 
protect the industry. Mr. Tipping also 
makes the announcement that if any member 
requires guards or special store detectives, or 
inside or outside men for supervisory work, 
the organization has an approved list from 
which to select such men who are recom- 
mended by the Police Department. 

RB. Herbert Mandle, as a creditor of Ralph 
Worms, filed suit in the Supreme Court on 
Wednesday last in behalf of himself and 
other creditors of Worms against Worms 
and Ralph Worms, Inc., for the appoint- 
ment of a receiver for Worms’s property, 
and, in supplementary proceedings, for an 
order adjudging that the transfer by Worms 
of all the assets of his business of manufac- 
turing necklaces of precious and semi-pre- 
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cious stones, to the corporation of Ralph 
Worms, Inc., was illegal on the ground that 
it was in violation of the Bulk Sales Law. 
Mandle alleges that he was hired by Worms 
and the Baroda Pearl Co., Inc., as salesman 
and was guaranteed $75 a week, and was. 
discharged without cause. He obtained a 
judgment for $712, which had not been paid,. 
because he alleges Worms transferred to the- 
corporation all the assets of his business. 
Worms claims that Mandle was hired for 
six months only, was paid more than his con- 
tract called for, and that the judgment ob- 
tained by him was against the weight of 
evidence and will probably be appealed. The 
application to prevent the transfer, Mr. 
Worms says, will be fought. 

Supreme Court Justice Proskauer granted 
an injunction on Wednesday last restraining 
Anton Lohberger from manufacturing, sell- 
ing or otherwise dealing in metal boxes for 
jewelry, cigarettes or other merchandise, in 
a suit of the Ritz Import & Export Corp. 
The plaintiff alleged that it controls a proe- 
ess for the manufacture of novelty boxes 
from white metal by metal spinning for 
which a satin finish has been perfected by 
Charles Ritz and Claude Lucay, employes 
of the plaintiff, which gives the appearance 
of French enamel. This finish is produced 
by means of a metal wheel on a 12-inch rod. 
The Ritz company stated that the process 
was perfected in 1922 and that it contracted 
with the Yorkville Metal Spinning Co. to 
manufacture boxes by this method, and the 
Yorkville company agreed to make them 
solely for the plaintiff, after the plaintiff had 
instructed the employes of the Yorkville 
company as to the process. The plaintiff 
learned later that the Yorkville company 
was manufacturing boxes for others accord- 
ing to this process, and the plaintiff took 
away the business and arranged with the 
defendant Lohberger to do the manufac- 
turing. The plaintiff then syed the Yorkville 
company, and notified Lohberger of this fact 
and obtained from him a written agreement, 
signed at 414 E. 23rd St., to manufacture 
only for the plaintiff. Justice Lydon, in the 
Supreme Court, handed down a decision in 
April granting an injunction against the 
Yorkville company. The plaintiff claimed 
that it learned later that Lohberger -was 
violating his agreement by selling boxes to 
one Horowitz, and when he was notified to 
desist he stated that he would continue 
manufacturing for anyone. 

A voluntary petition in bankruptcy was 
filed last Friday by Farkas Roman and 
Leon Altman, doing business as Altman, Ro- 
man & Co., 5 Cortlandt St. The schedules 
which accompanied the petition list the lia- 
bilities at $7,554, which amount constitutes 
unsecured claims. The concern lists no 
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a 
assets. The largest unsecured creditors in- 
dude: Veldstein & Reiman, $620; L. O. 
Becker, $239; M. Seidner, $787; A. Schein- 
perger, $830; Orange Bros., $157; Atlasberg 
& Kleinman, $411; Berman & Bruners, $105; 
William Strahl, $673; H. Schall, $793, and 
Hyman Charney, $2,454. 

Nat Hirshhorn, representing J. Gottlieb, 
Swiss watch importers, 66 Nassau St., leaves 
Sunday for a business trip through New 
York State, returning in about two weeks. 
Mr. Hirschhorn has just returned from a 
two months’ trip to the Pacific Coast.’ 

The Jewelry, Leather and Fancy Goods 
Salesmen’s Association will hold what will 
be known as ladies’ night on Tuesday eve- 
ning, Nov. 24, at the Waldorf-Astoria. 
This organization will hold its annual 
banquet at the same hotel on Saturday 
evening, Feb. 20. 

The Silver Jewelry Co., Inc., 1346 Fifth 
Ave, was petitioned into bankruptcy in the 
United States District Court, this city, on 
Wednesday. This concern made an assign- 
ment for the benefit of creditors several 
weeks ago. The petitioning creditors include 
Nessanoff & Orenstein, whose claim amounts 
to $297; B. Pusrin, $132, and Henry David- 
son, $242. 

Samuel Crook, a member of the firm of 
Crook & Kister, lawyers, 99 Nassau St., 
was killed last Wednesday night when struck 
on the head by a taxicab at Columbus Ave. 
and 80th St. Mr. Crook was widely known 
to jewelers as he and his father for many 
years represented the old Jewelers League 
and continued in this capacity until the or- 
ganization was merged with the Order of 
the Golden Seal. 

Samuel Posrin and Samuel Rizick, manu- 
facturing jewelers, 13 Eldridge St., were 
petitioned into bankruptcy in the United 
States District Court, this city, last Satur- 
day. In an order signed by Judge Hand on 
Monday, Walter L. Bryant was appointed 
as receiver under a bond of $1,000. The 
creditors instituting the action include Joseph 
Feinstein, whose claim amounts to $1,475, 
A. Greenblatt, $339 and Sitzman, Gold & 
Posner, $492. 

A voluntary petition in bankruptcy was 
filed in the United States District Court by 
Samuel Feldstein, dealer in jewelry with 
places at 72 Bowery and 93 Nassau St. The 
jeweler claims that he owes $11,622 while 
his assets are worth $6,640. The liabilities 
include secured claims, $115, unsecured 
claims, $6,283 and accommodation paper, 
$5,223. The assets represent stock in trade, 
$200, machinery, tools, etc., $75, debts due 
on open accounts, $6,115 and _ property 
claimed to be exempt, $250. The unsecured 
creditors are: Lerner Bros. & Buxbaum, 
$176; Joseph Stein, $1,500; Goody Adel- 
stein, $600; B. Sherrer, $815; Sam Kandel, 
$2,155; Mr, Kaufman, $550 and D. Mirner, 
$487, 

A hearing on the complaint of the Federal 
Trade Commission against the Hemill Sil- 
verware Co., manufacturer of plated ware, 
103 Mott St., this city, was held last week 
at the local’ office of the commission on 
Broadway. The government called a num- 
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ber of witnesses including manufacturers, 
wholesalers and individuals who sell the class 
of silverware manufactured by this concern. 
The complaint was brought on the charge 
that the use of the word “Sheffield” is mis- 
represented, confusing and misleading. It 
was established that this concern ceased 
using this word on its product last January. 
Rolf Kieland sat as the duly appointed ex- 
aminer for the commission, while John R. 
Dowland represented the government as its 
attorney, 

William J. Clark, who was so brutally 
murdered in his garage at the back of his 
home, 218 Pennsylvania Ave., Hillside, N. J., 
was a silver worker at the William B. Kerr 
division of the Gorham Co.’s Newark plant. 
Samuel Clark, father of the slain man, is 
works’ manager at the silver plant. Since 
Tuesday, Nov. 3, when the murder occurred, 
the newspapers have been carrying front- 
page stories telling how the silver worker 
was assaulted by a man who struck him over 
the head with a hammer. Mr. Clark was re- 
turning from an automobile ride with his 
wife and mother-in-law, and upon reaching 
his home alighted from his car and walked 
to his garage. A few moments later Mr. 
Clark staggered from the garage after he 
had been beaten over the head with a ham- 
mer. He died shortly afterwards. 








As one of the insurance centers of the 
world, Hartford, Conn., is particularly 
interested in the hazards surrounding prop- 
erty covered in this manner and particularly 
pertinent to the jewelry trade is the an- 
nouncement made by the Aetna Casualty 
and Surety Co, of Hartford regarding what 
is known as “the five lines,” dealing with 
protection on jewels, furs, silk, clothing and 
pay-roll coverage, that risks must be care- 
fully chosen. Officers of the company at 
headquarters in this city say that it has been 
decided to employ the utmost circumspec- 
tion in regard to hazards, to minimize the 
moral hazard and to endeavor to reduce the 
sometimes excessive losses. Assistant Sec- 
retary Gilbert E. Ashley has been con- 
ferring with J. S. Turn, secretary of this 
branch of the business in New York city, 
and the cotnpany has made a complete sur- 
vey of conditions. It is desired that practi- 
cal means of slicing “risks” on its basis of 
a fair share of the loss burden be accom- 
plished and it is planned to effect distribu- 
tion in such degree as to make continued 
writing of policies on the five lines profitable. 
Out of about 30 companies writing burglary 
and hold-up insurance in New York, five 
or six write the majority of risks and the 
Aetna is one of the most important and 
probably the largest of these. In the past 
few months the so-called “crime wave” in 
New York, Chicago and other large cities 
has reached a point which makes the situa- 
tion serious for these firms. Rates for 
burglary insurance have been figured on 
about the same basis of fire insurance by 
companies working collectively and certain 
increases are declared by insurance men 
here to be, moderate in comparison with the 
crime conditions. If the extent of New 
York’s crime wave grows it is thought in- 
evitable that rates should be increased but 
for the present greater care in picking risks 
and limiting losses to single companies 
through distribution among others are the 
principal solutions.to be employed. 
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Committee on Ways and Means Reported to 
Have Eliminated Clause Levying Five Per | 
Cent on Jewelry Sales from Amended 
Revenue Law Now Being Drawn 


WasuincTon, D. C., Nov. 9.—Although 
the House Committee of Ways and Means 
has decided not to reveal the details of its 
deliberations until the entire subject of the 
excise taxes has been. completed, and no 
official announcement was made of the work 
of today, it was learned unofficially that the 
committee had decided to eliminate the 
jewelry excise sales tax among the cuts of 
more than $100,000,000 which were made 
in the nuisance and excise taxes in the course 
of its work today in writing the tax reduc- 
tion bill. While, of course, this is not final 
by any manner of means, it is looked upon 
by jewelers as a great victory in their fight 
to remove this unjust and inequitable tax, 
for it is the first definite step in having the 
tax entirely eliminated. 

An unofficial report of the work of the 
committee today indicates that in addition to 
the five per cent. tax on jewelry which now 
only brings the government about $9,000,000, 
the committee has decided to eliminate also 
the 10 per cent. tax on Mah Jongg sets, 
which brings only $20,000; the-10 per cent. 
tax on pipes, which brings about $66,000; the 
10 per cent. tax on cameras and the five per 
cent. tax on films, which it is said return 
about $1,500,000, and the five per cent. tax 
on art work, which brings in about $820,000, 
In addition, the committee decided to reducé 
the tax on automobiles to three per cent. oy 
to remove the tax on automobile parts: a 
tires, reducing the tax on alcohol, cigars 
and taking off the tax on firearms, yaghts 
and some other articles. Wt 

The small amount collected by the govern- 
ment under the present law; as well asi:the 






and President Brotherly of the Ame 
National Retail Jewelers Association, 
believed to be the reasons for the elimination 
of the jewelry tax and the committee’s action 
today. The committee does not seem td be 
sold to the principle of abolishing all these 
special taxes, particularly as long as ‘the 


‘automobile tax is such an important factor 


to the government. 

It is now believed by those who know 
that the Revenue Bill when it goes to 
the House for consideration will have no 
special tax on jewelry sales. The jewelers 
will still have their fight to make before the 
Senate even if the House passes the amend+ 
ment to the bill in the form adopted 
by the Ways and Means Committee. 








| 
Jean Serriere, the well known French 
artist, is holding a small exhibition of hi$ 
years’ work in the Hebrard gallery in the 
Rue Royale, Paris. There are some 
pieces of work in beaten steel. There are 
cups and vases incrusted with gold and 
other objects in steel in the new, severe geo} 
metrical forms. There are semi-reliefs in 
beaten steel, figures of men and women, of 
heads, with animal designs also. The ex+ 
hibition is very successful, steel work oa? 
the mode just now among the art lovers of 


the capital. }. 
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Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in ail parts of requirements of merchants 
the country and manufacturers in the 
Consequently, it is a serv- jewelry trade 








THE 
tan NATIONAL PARK BANK 
- P fs Vig OF NEW YORK 
valli} sy: ace om 
i i om : 7 2/14 Broadway 
Capital, Surplus and Park Avenue Office: 240 Park Ave. at 46th St. 
Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 


























GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 


HANOVER SQUARE Capital and Surplus $2,500,000 NEW YORK 





























SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 
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Atlanta, Ga. 


john Scheer, Peachtree St., is visiting rel- 
yes in Tampa, Fla.; where he expects to 
gain for at least one week. 
£, B. Durham and family are spending a 
sek at St. Simon’s Island, Ga., where Mr. 
Qurham has a Summer cottage. 

Aaron Cohn, of the Greenwald Grift Co., 
Cincinnati, O., spent several days last week 
, Atlanta in the interest of his firm. 

Mr. Lewis and Mr. Miller, both with the 
figin National Watch Co., Elgin, IIl., visit- 
4 the Atlanta trade during the week. 

H. K. Sullivan, Greenville, S. C., was an 
wt-of-State visitor in Atlanta during the 
yeek, coming in on a short business trip. 

Morris Miller, of The Gem, Inc., is vis- 
ting Miami, Fla., where he is spending sev- 
eal days on business connected with his 
frm. 
Mr. Rock and James Lester, of the In- 
national Silver Co., Meriden, Conn., were 
in Atlanta during the week calling on the 
trade, 

William Moore, of William Dixon, Inc., 
New York, passed several days in Atlanta 
during the week looking after the interests 
of his firm. 

M. Greer, 606 Atlanta National Bank 
building, expects to spend a week in Miami, 
Fla, during the month pushing the sale of 
a patent fish-hook, which he has invented 
aid which is beginning to net him a hand- 
some profit. 

Fred L. Williams, Jr., has joined the 
force of Ewing Bros., wholesale jewelers. 
Fred Williams is the son of Fred L. Wil- 
liams, Sr., well-known Atlanta jeweler of 
9 Decatur St., and is a graduate of the 
Georgia School of Technology. 

J. D. King, Griffin, Ga., was in Atlanta 
on a short business trip during the week. 
He reports conditions in his section as satis- 
factory and is looking forward to a good 
holiday business. C. H. Whitmire was an- 
other Griffin jeweler in Atlanta during the 
week, 

Miss Maxine Redden, formerly with the 
H. E. Kerley Jewelry Co., Marietta, Ga., 
has resigned to accept a position with M. 
Greer, 606 Atlanta National Bank building. 
Miss Redden is a watchmaker by trade, and 
will probably be the only woman watch- 
maker employed in the city of Atlanta when 
she joins the force of M. Greer next Mon- 
day, 

J. Bush, Athens, Ga., spent a day in At- 
lanta during the week purchasing a large 
stock of merchandise for the new store in 
Sarasota, Fla., which he has just opened. 
While his furnishings and fixtures were de- 
layed for some weeks on account of the em- 
bargo laid down by the railroads on Florida 
trade, his equipment has at last arrived and 
the new store, which is in the heart of the 
city’s business district, is opening in plenty 
of time for the tourist trade. 

L. P. Hammond, late with Myron E. Free- 
man & Bros., was seriously injured in an 
automobile accident on Sunday night, Nov. 1, 
when the automobile which he was driving 
was crashed into from behind by another au- 
tomobile driven by a prominent Atlanta phy- 
sian. Mr. Hammond was turning out of 
Peachtree Way, where he lived, on to Peach- 
tree Road, one of the principal arteries of 
trafic in the city, when the accident occurred. 
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The car was badly wrecked, both doors were 
thrown open, and Mr. Hammond, who was 
driving, was thrown out onto the car tracks, 
where he was picked up in an unconscious 
condition and rushed to the Davis-Fischer 
Sanitarium. He is suffering from a frac- 
tured skull, severe injury to both knee-caps 
and other cuts and bruises, but is expected 
to recover. He was accompanied by Mrs. 
Hammond and his nine-year-old daughter, 
Catherine, who miraculously escaped injury 
in the collision. 











Winter & Co., 289 Washington St., have 
taken over the business of Andrew O. Kiefer 
Co., Inc., 61 Arlington St. 

Fifty-three men and women employes of 
Meyer & Gross, manufacturing jewelers at 
401 Mulberry St., have received from that 
company life insurance policies protecting 
them in amounts ranging from $500 to $2,000. 
This protection is given without cost to the 
workers through group insurance policies is- 
sued by the Prudential Insurance Co. 

A man 29 years of age was held without 
bail for the Grand Jury one morning a short 
time ago by Recorder Sharkey, of the Police 
Court, of Bayonne, N. J., in connection with 
an attempt to rob the jewelry store of 
Samuel Cooper, 698 Broadway, and the club- 
rooms of the Jack Zukosky Association. 
Three other men were held without bail for 
the Grand Jury, by the recorder for the 
same robbery. 

An auction sale of all the stock of Hart- 
degen & Co., jewelers in the store at 909 
Broad St., is now in progress. The auction 
is necessary to settle the estate of the late 
Charles Hartdegen, owner of the business, 
who died in June, at his home 362 Summer 
Ave. Whether or not Mr. Hartdegen’s 
three sons, Richard P., Carl Jr., and Adolf 
K. Hartdegen, will take up the business left 
by their father is a question. 

Among the Newark men who are attend- 
ing the New England Jewelry Exposition 
and Style Show at Boston are Conrad J. 
Brotherly, president of the A. N. R. J. A.; 


P. J. Coffey, chairman of the National 
Jewelers’ Publicity Association, and John 


Drake, publicity secretary. Mr. Brotherly 
went to Washington Sunday night to attend 
the tax hearings before the Ways and Means 
Committee. He will go on to Boston from 
there. E. H. Quigley, his assistant, accom- 
panied him. 

At a_meeting of creditors, George 
Marks, trading as Lee Roys, Newark, N. J., 
which was held last Thursday in the rooms 
of the National Jewelers Board of Trade, 
New York, an offer of settlement was 
made on the basis of 50 cents on the dollar. 
This compromise is payable 10 per cent. in 
cash and the balance in five notes maturing 
as follows, 15 per cent. Dec. 26, 1925, five 
per cent. March 1, 1926, five per cent. May 
1, 1926, five per cent. July 1, 1926, and 10 
per cent. Dec. 26, 1926. These notes will 
be secured by a chattel mortgage on the 
stock and fixtures and assignment of the 
lease. The insurance on the concern’s place 
of business is also to be transferred to the 
creditors’ committee. 
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Nathan Gaull, formerly with Robinson's, 
is now with B. Kuhn, proprietor of the- 
Adams Square Jewelry Co. George Good- 
man, also at one time manager of the Wash- 
ington St. store of Robinson’s, has opened 


a store on his own account opposite 
Thompson’s Spa. 
George A. Carpenter, owner of the 


Jewelers’ building, the Blake building, 8 
Winter St., and other large structures in 
which hundreds of jewelers and optometrists 
are housed, has bought the Adams House, 
Washington St. Located on the street floor 
is the Adams House Jewelry Co. 

H. C. Lawson, of A. Paul Co., presided 
at the celebration and musical festival to 
commemorate the 400th anniversary of 
Luther's birthday. The event was held in 
Tremont Temple, more than 2,500 people 
being present. A large sum of money was 
raised toward establishing a Lutheran 
hospital. Mr. Lawson is president of the 
Lutheran’s Men’s Association. 

One of the display windows of Hall & 
Edwards jewelry store, at 118 Tremont St., 
was smashed the night of Nov. 3 when an 
automobile owned by George Hoffman, 
1,695 Commonwealth Ave., backed on to the 
sidewalk and crashed into the glass. A 
police officer boarded up the window. Later 
the company had the glass replaced and 
everything restored to its usual condition. 

While the stock in trade and business 
equipment belonging to L. H. Porter were 
being moved from the Jewelers’ building to 
the Washington building, where he has 
taken new offices, the elevator fell several 
stories. The man operating was severely 
injured and a large show case smashed 
beyond repair last week. Despite this set- 
back Mr. Porter has set up his new quarters 
in good order. 

Because the lease has been sold to another 
person, Robinson’s jewelry store at 287 
Tremont St., has to be moved to other 
quarters. The stock in trade, one of the 
largest in Boston, is being sold by auction. 
A few months ago Mr. Robinson had this 
store fitted up as one of the most elaborate 
establishments in this city. It is an ideal 
corner for the jewelry business and the 
store was a distinct addition to the long 
list of admirable stores in this city. Much 
regret is felt that Mr. Robinson, owing to 
circumstances he could not control, has to 
seek other premises. 

Robinson and Rogers, of the Hodgson 
Kennard Co., carried off individual scoring 
honors in the Boston Jewelers Bowling 
League Nov. 5. Robinson had the high 
single string for the night, 122, and also 
the high grand total, 323, but Rogers, with 
a single of 114 and a three-string of 320, 
was not far behind. The Thomas Long 
Co. won four points from I. Alberts Sons., 


Inc., and broke the 1,500-mark. The 
scores: Thomas Long,  1,505—Alberts, 
1,415; Stowell, 1,366—Bigelow Kennard, 


1,304; Harkins Murphy, 1,348—M. S. Page, 
1,298; E. B. Horn, 1,316—Smith Patterson, 
1,300; J. M. Kirby, 1,422—Shreve, 1,335; 
Lenox, 1,300—Ripley Howland, 1,299; 
Hodgson Kennard, 1,425—D. C. Percival, 
1,368. 


































118 





Samuel Blumberg, Batavia jeweler, was 
called to Syracuse last week through the 
death of his father in that city. 

Robert Vater, Coudersport, Pa., and H. E. 
Hemmingway, Westfield, N. Y., were among 
the out-of-town jewelers calling on the 
wholesale trade last week. 

J. Alfred Snedeker, Warren, Pa., has been 
placed in charge of the watch repair de- 
partment of William M. Hopp & Son, 
Batavia jewelry firm. Mr. Snedeker suc- 
ceeds the late Walter A. Culbertson, who 
died on Sept. 26. The latter was one of 
the first 10 watchmakers certified in this 
country. 

Mrs. Charles T. Evans, wife of - the 
treasurer of the A. N. R. J. A., is now con- 
valescing at her home, whence she was taken 
from the General Hospital on Nov. 5, seven 
weeks after she underwent a serious opera- 
tion. Her many friends will be pleased to 
hear that Mrs. Evans is now on the road to 
complete recovery. 

M. J. Bernstein, who has conducted a re- 
tail jewelry business in Niagara Falls for 
the past 25 years and who recently moved 
from Falls and 2nd Sts., into his new store 
in the Strand Theater block, 13 Falls St., 
held his formal opening on Oct. 31. Mr. 
Bernstein’s new store is handsomely fitted 
up with new display cases, presenting a 
most attractive interior. Music was fur- 
nished by an orchestra and souvenirs given 
away on opening day. 

Buffalo jewelers are warned to be on the 
lookout for an organized gang of swindlers 
who have been operating in this vicinity. 
The game is to rent a furnished apartment, 
house or office and then order merchandise 
sent C. O. D. Payment is made by check 
which proves worthless. The receiver of 
the merchandise is described as being about 
28 years old, five feet, 10 inches in height, 
slender, dark haired and well dressed, wear- 
ing tweed overcoat and derby. 

Another swindling scheme which failed to 
work in this instance only through the 
jeweler’s alertness and which other jewelers 
should guard against was attempted in a 
local downtown jewelry store last week. 
While a confederate uses a jeweler’s tele- 
phone, two others enter store and engage 
jeweler and clerks in conversation regarding 
purchase of article of jewelry. The man at 
the telephone then attempts to help himself 
to jewelry or precious stones which may be 
within easy reach. 

George (Dutch) Anderson, super-criminal, 
shot to death in a duel with a Muskegon, 
Mich., detective last week is no stranger in 
these parts. With his “pal” Gerald Chap- 
man, sentenced to die next’ month on a 
murder charge, Anderson slugged and 
robbed Isaac Traub, jeweler at 2011 Main 
St. Niagara Falls, several years ago. 
Jewelry valued at $5,000 was taken by the 
pair from the Traub store. Two other men 
were arrested for that crime but were never 
brought to trial for it. Chapman is re- 
ported to have admitted the Traub store 
robbery in a confession made to New York 
police following his arrest there in con- 
nection with.a mail truck hold-up. Ander- 
son’s death removes the suspicion that he 
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had a hand in the recent Marine Trust Co., 
hold-up, in this city, two weeks ago, on the 
site of the old King & Eisele building. 
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TRADE CONDITIONS 


Business conditions in Birmingham are better at 
this time than one year ago, according to several 
retail jewelry merchants. Since the coming of 
cool weather there has been a marked improvement 
in business in every line in Birmingham. Birming- 
ham jewelers are contemplating a fine Christmas 
business this year and have bought stocks accord- 
ingly. A line of gifts of various kinds and for 
various occasions have been added to several of the 
retail stores. Bromberg’s gift shop, in connection 
with his retail jewelry department, is one of the 
most complete departments of this kind in 
Birmingham. This season Bromberg is carrying a 
more extensive line of gifts for all occasions than 
ever before. School and college jewelry, in the way 
of class pins and rings and fraternity pins, are 
meeting with a more ready sale and greater demand 
this season than ever, several Birmingham jewelers 
say. 





The Birmingham Retail Merchants’ Asso- 
ciation, composed of retail jewelers and other 
merchants, voted not to close their stores on 
Armistice Day, Nov. 11. However, mem- 
bers of the association agreed to allow any 
of their clerks who belong to the American 
Legion to take the day off and participate in 
the parade by the Legion on that day. 

The Lynch Jewelry Co. is making exten- 
sive improvements to its store in the way 
of new decorations and new fixtures. When 
these improvements are completed this will 
be one of the most attractive retail jewelry 
stores in Birmingham. This is one of the 
oldest, as well as one of the best-known re- 
tail jewelry establishments in the city. 

Mayor James A. Nelson, of Decatur, who 
is also one of the leading jewelers at De- 
catur, is being joked by his friends over the 
gift of a mule, which was presented to him 
at his retail jewelry store. The mule had 
been running at large and had been bother- 
ing one of the prominent citizens of the city. 
This citizen complained several times to the 
city officials about the mule running at large, 
but it seems nothing was done by the of- 
ficials. Growing weary of the mule tres- 
passing on his property this citizen captured 
the mule and haltered him, then calling a 
Western Union Telegraph messenger boy had 
the mule delivered to Mayor Nelson. 

The extensive improvements which have 
been under way for some time on the build- 
ing occupied by Gordon & Sons at 217 N. 
19th St. are nearing completion and will be 
finished within a few days. Among other 
things a new front is being added to the 
building. Up-to-date and attractive show 
windows will replace the old fashioned show 
windows. 

At a meeting of the Ensley Merchants 
and Associated Business Men, presided over 
by P. H. Tyler, president of the association 
and also president of the Tyler Jewelry Co. 
at Ensley, it was decided that the members 
of the association would go to Sheffield and 
Muscle Shoals on Armistice Day, sponsoring 
the Ensley High School football team in 
their game with the Sheffield school. All of 
the jewelers of Ensley are members of this 
association. 
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Road salesmen for the M. Bonn Co,, ag. 
cording to Walter M. Bonn, of the firm, 
report a better feeling in general existing 
among the members of the trade in their 
territories. 

Many expressions of regret have been re. 
ceived in Pittsburgh from various parts of 
the country because of the death of E, w. 
Hill, of the house of Sam F. Sipe, which 
occurred recently, as noted in THe Jewp,. 
ERS’ CIRCULAR. 

The Samuel Weinhaus Co. reports an jp- 
creased business, due to the better tone of 
trade in some of the industrial sections, be. 
cause of increased operations of mills and 
the starting up of some coal mines in yari- 
ous districts which have been idle for some 
time. 

President E. H. Wilson, of the Retail 
Credit Men’s Association, was tendered a re- 
ception last week in the Hotel Henry by the 
members of the association, it being the an- 
nual presidents’ night reception. A dinner 
was a feature, together with dancing and 
cards. Many jewelers are members of the 
organization and the trade was represented 
at the affair. 

Numerous Pittsburgh houses are already 
preparing to circularize their customers in 
making suggestions to them as to what would 
be appropriate for the giving of Christmas 
gifts. Most of the large downtown retail 
houses will make gift suggestion to their 
customers. Some concerns are already be- 
ginning to build up their sales organizations 
to handle the good trade that is expected to 
be enjoyed. 

Red Cross Week is being observed in 
Pittsburgh and the trade is being solicited 
for contributions, as well as memberships 
in’ the organization.. The jewelry division 
is expected to subscribe a liberal sum, for 
the treasury of the Pittsburgh Chapter is 
empty. Some of the jewelry houses are 
making window displays to help along the 
campaign for funds to be used largely in 
the interest of disabled World War veterans. 

Emanuel Grafner, of Grafner Bros., has 
been busy for the last week soliciting the 
jewelers’ quota toward the fund being raised 
for the support of the Federation of Jewish 
Philanthropies. He has been assigned the 
task of raising $16,800 from among the 
members of the trade and is confident that 
his quota will be obtained. Many of the 
most prominent business men in the city are 
now engaged in the drive—that of raising 
$400,000 for the purpose of obtaining suf- 
ficient money to sustain the work of the 
various Jewish charities of the community. 

John R. Jackson, of the John M. Roberts 
& Son Co., who was a member of the “Pay 
Your Bills Promptly’ Week campaign put 
on here week before last, says that consid- 
erable good is coming out of the movement. 
There has been a lot of publicity given the 
subject, both in the newspapers and also by 
radio, and the messages disseminated regard- 
ing the advantages of having good credit 
were taken to heart by. many. It is said 
there has been an improvement in collec- 
tions and that this was noticeable for the 
month of October in particular on the part 
of some retail concerns. 
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Chicago Notes 


Louis Voelkland, representing Carter, 
Gough & Co., Newark, N. J., was a visitor 
in Chicago last week calling on the trade. 

Walter Volk, of Durand & Co., Newark, 
N. J, was in Chicago last week calling on 
the trade and looking up his many friends 
here. 

Walter J. Proesel, manufacturing jeweler 
located in suite 706 Kesner building, reports 
that he has enlarged his shop and increased 
his shop force. 

Harry Lossau, representing the Block- 
Weinfeld Co., Heyworth building, left this 
week for the west. He will be gone for 
about six weeks. 

0. J. Hoberg, retail jeweler of Sioux City, 
Ja, stopped in Chicago recently to visit with 
friends on his way home from Washington, 
D. C., and the east. 

Oliver M. Artes, of the Keystone Watch 
Case Co., returned recently from a business 
trip through the middle west and south. He 
reports business as fair. 

Victor B. Hume, manufacturers’ repre- 
sentative, returned last Wednesday from the 
middle west, where he called on the trade 
for the past three weeks. 

G. J. Jessen, retail jeweler of Rensselaer, 
Ind., spent several days in Chicago last week 
visiting the markets and attending to busi- 
ness pertaining to radios. 

E. M. Brandrud, 3822 W. North Ave., left 
latt week on his annual visit to Florida. 
Mr. Brandrud will be gone until some time 
in the Spring of next year. 

George Weidig, manager of the Chicago 
office of Joseph Fahys & Co., left last week 
on a 10 days’ business trip through the south 
in the interest of this firm. 

J. P. Roche, representing the Barbour Sil- 
ver Co. of the International Silver Co., 
spent the past week in Milwaukee and other 
Wisconsin cities visiting with friends. 

Fred C. Emerson, manager of the Chicago 
office of the Eisenstadt Mfg. Co., is calling 
on the trade through Wisconsin this week. 
He will return home the end of the week. 

S. EL Croft, of the Seligman Jewelry Co., 
31 N. State St., is making a business trip 
through southern Illinois. Mr. Croft will 
return to Chicago within another two weeks. 

Fred Haller, Chicago manager for the 
Osthy & Barton Co., left last week for 
Providence to visit at the home office and 
attend a sales conference. He will be gone 
a week, 

J. Vincent Huber, of the George H. Fuller 
& Son Co., is spending a couple of. weeks 
in the east, visiting at the home office in 
Pawtucket, and the New York office. En 





route home he will call on the trade in the 
east. 

S. S. Levine, watchmaker to the trade, re- 
moved his office and shop last week from 
room 300 Heyworth building into larger and 
more convenient quarters in suite 1716 of 
the same building. 

Harry Nathanson, of Kansteiner & 
Nathanson, Kesner building, returned last 
week from a short business trip through 
Wisconsin and Illinois. He reports business 
good in that territory. 

R. B. Piowaty, of the North American 
Watch Case Co., returned recently from a 
six weeks’ business trip through the west to 
the Pacific Coast. Mr. Piowaty reports 
having had a good business. 

J. C. Nelson, of Greeley, Colo., stopped 
off in Chicago last week to look over the 
market before returning home from Wau- 
paca, Wis., where he was called on account 
of the death of his father-in-law. 

J. J. Hackett, southern representative for 
the Rogers, Lunt & Bowlen Co., returned 
to Chicago last week from his final trip of 
the year. Mr. Hackett was gone for three 
months and reports having had a good busi- 
ness. 

Jules Schwob, of Adolphe Schwob, Inc., 
returned to New York last week, after 
spending several days in Chicago visiting the 
trade and their Chicago office. En route 
home he stopped at Pittsburgh for a day. 

“Al” Sturtz, manufacturers’ representa- 
tive, is now located in suite 900 Heyworth 
building. He formerly was in room 1103 
of the same building. As a result of the 
move, Mr. Sturtz enjoys considerably more 
space and more convenient quarters. 

B. Aronson, of B. Aronson & Son, spent 
a couple of days in Chicago last week, visit- 
ing at their Chicago office and with his son, 
Edmund, who is in charge. Mr. Aronson 
left for his home in Boston and had just 
completed a business trip through the south. 

Grimm & Judae, with offices in the Colum- 
bus Memorial building, announce they have 
just completed satisfactory arrangements to 
have the exclusive agency in the handling 
of the Norida vanities to the jewelry trade 
throughout the entire country. The article 
is sold to the retail trade. 

Arnold Wolff, Denver, Colo., stopped in 
Chicago last week for only a few hours on 
his way home from New York. Mr. Wolft 
was in New York visiting the market and 
had only been there two days when he re- 
ceived word to return home on account of 
the sudden death of his brother. 

Ernest A. Rose, of the Weigle & Rose 
Co., Newark, N. J., was in Chicago last 
week for a few ‘days, calling on the trade 


and visiting with old friends. Mr. Rose has 
been associated with this firm for many 
years, and he will sever his connections and 
retire from the jewelry business on Jan. 1 
to enter into the real estate business in New 
Jersey. 

John S. O’Connell, of the Towle Mfg. Co., 
at Newburyport, Mass., spent a few days in 
Chicago last week making arrangements to 
call on the trade at the Pacific Coast. He 
left to make the final trip for O. F, Samuel- 
son, Coast representative, who has been de-, 
tained in Chicago on account of the serious 
illness of his wife. Mrs. Samuelson’ is still 
in St. Luke’s Hospital, but improving from 
her illness as rapidly as can be expected. 

Visitors in Chicago last week looking over 
the markets and purchasing Fall merchan- 
dise included: Fred B. Crane, Mount Pleas- 
ant, Ia.; Henry Kraus, South Bend, Ind.; 
Sam Berman, Charleston, W. Va.; W. S. 
Riley, Gary, Ind.; Fred Overstreet, Dixon, 
Ill.; J. R. Chapman, of J. R. Chapman & 
Co., Oshkosh, Wis.; J. H. Sunne, Negaunee, 
Mich.; Max A. Kohen, Minneapolis, Minn., 
and Joseph Saltzstein, Milwaukee, Wis. 

Sympathy has been extended to Charles 
Ross by his many friends in the trade on 
account of the sudden death of his mother, 
which took place on Saturday morning of 
last week. She was 84 years of age and en- 
joyed the best of health until the Thursday 
preceding her death, when she suffered a 
stroke of apoplexy. She was buried from 
her home and interment was at Forest Home 
Cemetery. Mr. Ross is well known to the 
trade, being Chicago manager for the Water- 
bury Clock Co. 

C. W. Thomas, with offices at 31 N. State 
St., announces that he will resign his posi- 
tion as Chicago manager and middle west 
representative for Allsopp Bros. on Dec. 31, 
and that he has made arrangements with the 
Weigle & Rose Co., of 185 New Jersey Rail- 
road Ave., Newark, N. J., to handle this 
line in the middle west and Chicago, with 
headquarters in ‘Chicago. This concern 
manufacturers a large line of rings and 
mountings. Mr. Thomas has been connected 
with Allsopp Bros. for more than 20 years, 
is very well known: in the territory and has 
a host of friends, all of whom wish him a 
great deal of success in this new venture. 
Mr. Thomas succeeds Ernest A. Rose, who 
retires from the business the first of next 
year. 

R. Roach, optometrist of Wheaton, Ill, 
has made connections with Frank E. Sand- 
berg, 4048 Milwaukee Ave; to take charge 
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of the optical department. Mr. Sandberg 
has a retail jewelry store in connection with 
the optical department, which has been re- 
centy enlarged. 

The Max Hirsch Co. has filed a bank- 
ruptcy petition, listing liabilities of $11,500 
and assets of $13,737. 

S. M. Grossman, representing eastern 
manufacturers, left last week for the middle 
west and will spent two weeks there calling 
on the trade. 

Frank D. Neuberger, manufacturers’ rep- 
resentative, is making a trip to New York 
and Providence, visiting at the factories he 
represents in this territory. 

Sidney Lebolt, of Lebolt & Co., N. State 
St., is spending a week duck hunting at 
Spartland, Ill. He is stopping at the Wood- 
lawn Country Club, of which he is treasurer. 

A composition settlement of 25 per cent. 
has been accepted by the creditors of Nelson- 
Spencer & Co. The 25 per cent. is all in 
notes and extends over a period of six 
months, 

J. M. H. Lebolt, of Lebolt & Co., sailed 
last week with his wife and son from Paris 
on the S.S. Majestic. He will arrive in 
New York this week, and will spend a few 
days visiting at their New York store before 
returning home. Mr. Lebolt has been in 
Europe ever since the Ist of July, visiting 
at their Paris office and looking over the 
pearl markets. 

W. FE. Bentley, who has been connected 
with the jewelry business for many years as 
manager of the Chicago office of Goldsmith, 
Stern & Co., and who retired from the busi- 
ness two years ago, has again made his ap- 
pearance in the field, and is now connected 
with H. Leichtman, diamond dealer, with of- 
fices on the 13th floor of the Columbus Me- 
morial building. Mr. Bentley will call on 
the Chicago wholesale jewelry trade. He 
has a host of friends in the trade who are 
all pleased to see him return to the jewelry 
business again. 











W. A. Todd, jeweler and optometrist at 
4104 Easton Ave., has recently secured some 
new fixtures and equipment which will make 
him better able to serve the needs of his 
trade. 

Albert Frech, vice-president of the Eisen- 
stadt Mfg. Co., in the Star building, has 
been away all week on a business trip to 
New York city, and is expected back in 
about a week. 

H. D. Fort, in the retail jewelry traae 
at Newbern, Tenn., was a visitor in the 
wholesale district during the week. Another 
retail dealer who was here for a day’s visit 
was J. H. Seitz of Highland, IIl. 

The Erber-Crompton Mfg. Co., whole- 
saler, has removed its offices and headquar- 
ters from the Holland building to the Carle- 
ton building, at the northeast corner of 6th 
and Olive Sts., where it has much larger 
facilities for serving its trade. 
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H. A. Wehmueller, 2844 N. Grand Ave., 
is now able to attend to business again 
after a serious illness from an attack of 
blood poisoning which has kept him away 
from business for the past six weeks and 
which for a time threatened his life. 

Visitors to the local wholesale trade last 
week included F. G. Wehrle, Belleville, 
Ills.; R. D. Worrell, Mexico, Mo.; Luis 
De Rousse, Waterloo, Ills.; Roy Staiger, 
Harrisburg, Ills.; Mr. and Mrs. Hunter, of 
the C. A. Schnack Jewelry Co., Alexandria, 
iva: 

Willis Patrick, who covers territory in 
northern Illinois for the Bauman-Massa 
Jewelry Co., in the Commercial building, 6th 
and Olive Sts., is making a special 10-day 
trip through his trade, after having spent 
several weeks off the road at factory head- 
quarters. 

Earl Stamm, representative of the Dueber- 
Hampden Watch Co., was here last week 
with Mr. Bowen. He was introducing the 
latter to the trade, pending an early retire- 
ment from the road, so that his successor 
might get better acquainted with the trade 
in this territory. 

Rudy Huesgen, diamond salesman for the 
3auman-Massa Jewelry Co., local whole- 
salers, is off on a special sales trip to Flor- 
ida. His itinerary covers many of the prin- 
cipal towns in the State and will last three 
weeks, and early reports indicate that he is 
having a very successful trip. 

Trade is generally reported satisfactory. 
Wholesalers have their travelers in the field, 
some of them now being out on their second 
trip this season, and orders for holiday goods 
are coming in for substantial amounts. The 
outlook for a good holiday business is re- 
ported excellent and a feeling of optimism 
pervades the trade. 

Friends of E. A. Horstmeyer, jeweler and 
optician at 5958 Easton Ave., for a num- 
ber of years, will hear with satisfaction of 
his ability to return to business duties again 
after having had a serious period of ill- 
ness. He was in a local hospital for several 
months, during which he underwent two 
major operations, but is now convalescent 
and regaining his strength and health. 

Albert Niemeyer, jeweler, 1623 Market 
St., was held up by two armed men one 
night last week who got away with dia- 
monds and a watch valued at nearly $700. 
The jewelry comprised a diamond ring, val- 
ued at $475 and a diamond pin at $150. The 
pair held him up on the street and after 
divesting him of the jewelry in his posses- 
sion as well as his watch made good their 
escape. 

Travelers for the Bauman-Massa Jewelry 
Co. are all on the road again for a second 
seasonal call on their trade. Most of the 
men are expected to be out until the middle 
of December, when the rush begins in earn- 
est with the retail stores taking care of the 
holiday demand for jewelry and gifts suit- 
able for Christmas giving. The men are 
having a good business and report dealers 
as anticipating a good holiday business this 
year. 

The local jewelry trade, both the whole- 
sale and retail ends of the business, are 
being solicited for the Community Fund for 
the coming year. The public drive opens 
next week, but the various industries have 
special committees named to carry on in ad- 
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vance for firm subscriptions to the fund 
which is designed to take care of a large 
number of the charitable agencies in the city 
and has been in operation here for the pay 
three years with great success. 

Detectives on the job in the wee sm’ 
hours of last Sunday morning made an jn. 
portant capture when they arrested Joseph 
Bademan after he had smashed in the fron 
window of the store of the Julius Fritop 
Jewelry & Gem Co., 121 N. 7th St. The 
officers hearing the crash arrived in time 
to apprehend the would-be robber, and he 
was promptly locked up. With him was 
also taken Joseph Daniels, his room mate, 
both men being declared by the police ay- 
thorities to be former convicts, the latter 
being arrested as a suspect. 

Local members of the Missouri State 
Committee named by the national associa- 
tion in the campaign to raise funds for the 
$2,000,000 advertising and publicity plans 
which have been outlined have been busy 
working on their share of the drive among 
the local jewelry trade. The Missourj 
quota is in the neighborhood of $50,000, and 
it is confidently expected that the trade will 
easily subscribe to the full amount of its 
share in the movement. George G. Gam- 
brill, of the Eisenstadt Mfg. Co., whole- 
salers, and George T. Hess, of the Hess & 
Culbertson Jewelry Co., head the two 
branches of the local work. 

Officers arrested two youths this week in 
the store of the Hess & Culbertson Jewelry 
Co., 9th and Olive Sts., where they at- 
tempted to buy a watch and tendered in pay- 
ment a check, which was considered sus- 
picious. The two young men entered the 
store and asked to be shown some men’s 
watches, and finally selected one for $150. 
In making payment a check for $689, pay- 
able to Mrs. S. F. Christy, and signed by 
a local investment concern, was offered. Of- 
ficials in the store sent for the police to 
investigate, and the two were taken in cus- 
tody for questioning by the authorities. 
Later the police reported that one of them 
admitted that the check had been abstracted 
from the house mail box of the party to 
whom the check was made out, and the pair 
were held. 

The local police last week arrested a 
salesman for the L. G. Balfour Jewelry Co, 
Attleboro, Mass., at the request of the chief 
of police of Kansas City. The salesman, 
who has been stopping at a local hotel, was 
wanted in the latter city on complaint of 
William A. Williams, district manager of 
the jewelry company, who stated that he 
hired the man to sell the line the middle 
of September. He was furnished with 
prices and sample cases with samples val- 
ued at $800, it is alleged, and after that time 
Williams stated he had seen neither the 
salesman nor the sample cases. Word was 
sent out from Kansas City headquarters to 
apprehend him if possible. On his arrest 
here he was questioned by the local authori- 
ties, and is said to have admitted having sold 
35 of the sample rings for $28. The bal- 
ance of the samples and property were found 
in his room, and pending hearing further 
from the Kansas City authorities he was 

detained by the police. 














Claude F. Allen has moved from Elsie, 
Mich., to Clio. 
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TRADE CONDITIONS 


Retail jewelers in Fvansville and other towns in 
Southern Indiana report that their trade has been 
fairly good during the past two weeks in spite of 
bad weather conditions that have prevailed most 
of the time. Hard rains and two heavy snow 
storms have had the effect of making many of 
the country roads impassible, and this has inter- 
fered more or less with the trade in the rural 
communities. Because of bad weather coriditions, 
many of the farmers have not yet been able to 
sow their wheat, and they fear the acreage will 
be greatly cut under that of last year. The bad 
weather also has greatly damaged much of the 
corn in Southern Indiana counties. In industrial 
centers like Evansville, many of the large manu- 
facturing plants now are being operated on a good 
basis, and it may be stated with authority that 
general business conditions are gradually getting 
better and collections have improved a great deal. 
It looks as if trade will continue to get better from 
now on until the Christmas holidays. Reports 
from many of the coal mining towns in southern 
Indiana, southern lllinois and western and north- 
ern Kentucky are to the effect that the resumption 
of some of the large coal mines has had a most stimu- 
lating effect upon business in general. 





Local dealers in glassware report that 
their trade has been gradually getting better 
for some time past and that they are look- 
ing for a very good volume of business the 
balance of the year. 

Moses Gans, who for a number of years 
was vice-president and manager of the old 
I. Gans & Co., wholesale and retail jewelers 
of Upper 1st St., here, has returned from a 
business trip in the east. 

Earl Sisson, a well known pearl buyer at 
Decker, Ind., and Hazleton, Ind., was in 
Evansville a few days ago on business. J. 
Harry Poole, who formerly owned and 
operated a pearl button factory at Rockport, 
Ind., was also in Evansville a few days ago 
on business as was T. C. Bayse, retail 
jeweler at Rockport, Ind. 

A number of valuable pearls have been 
found along several rivers in southern In- 
diana and southern Illinois during the Sum- 
mer and Fall months. Theodore Bitterman, 
of Bitterman Bros., retail jewelry dealers 
of 204-206 Main St., this city, reports that 
he has purchased a number of Wabash river 
pearls this year. 

The street fair and carnival of the Ameri- 
can Legion given on Friday night of last 
week along West Franklin St., in that part 
of the city known as the “West Side,” was 
a great success. J. L. Thurman, well known 
W. Franklin St. retail jeweler, assisted in 
making the event successful and it will be 
repeated again next year, it is stated. 

The minstrel show given by the Boonville 
Lodge of Elks at Boonville, Ind., on Tues- 
day and Wednesday nights of last week is 
said to have been the best home talent show 
ever given in that city. Floyd Nester, of 
the retail jewelry firm of Heinzle & Nester 
at Boonville, is the Exalted Ruler of the 
Boonville Lodge of Elks, and much of the 
success of the minstrel show is due to his 

hard work and earnest efforts. A number 
of Evansville people went to Boonville to 
see the show and they were well pleased. 

Chris Hewig, who for a number of years 
was engaged in the retail jewelry business 
here and who later quit the retail trade and 
for a number of years was traveling sales- 
man for A. Bitterman & Son, wholesale 
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jewelers of this city, was here a few days 
ago calling on many of his friends in the 
retail jewelry business in Evansville, Tell 
City, Huntingburg, Jasper and other towns 
in southern Indiana. For some time past Mr. 
Hewig has been traveling for Gunzberger 
& Gluck, importers of diamonds, 20 W. 47th 
St., New York. He has been calling on his 
old trade and says that while business is not 
rushing by any means he finds that things 
are holding their own very well. Mr. 
Hewig is well and favorably known to many 
of the retail jewelers in States of the cen- 
tral and middle west, as well as the southern 
States. At one time Mr. Hewig was a rep- 
resentative in the Indiana State legislature 
from Vanderburgh county and he made a 
splendid record in this law making body. 











Fred Gilomen, of the Bunde & Upmeyer 
Co., a local jewelry house, visited the fac- 
tories of the Elgin Watch Co., at Elgin, II1., 
for a few days last week. 

Phil Lakes, vice-president of the Pennant 
Importing Co. of New York city, called on 
the O. H. Bingenheimer Co., wholesale 
jewelry house at Milwaukee last week. 

Albert Weber, Fennimore, Wis., spent the 
past week in Milwaukee visiting his daugh- 
ter. While in the city he also called on his 
friends among the wholesale jewelry trade. 

H. C. Pitts, who sold out his jewelry store 
at Platteville, Wis., a few months ago, has 
opened another store in that city, according 
to his announcement received in Milwaukee 
last week. 

W. F. Thimke, prominent retail jeweler 
at Shawano, Wis., has been confined to his 
bed during the past week with a case of 
grippe. He is recuperating now and ex- 
pects to be back in the store within a few 
days. 

Louis Esser, president and treasurer of 
the.Louis Esser Co., is spending two weeks 
in the Dakotas duck hunting. This is an 
annual trip for Mr. Esser, and he anticipates 
maintaining his average in bagging these 
birds. : 

Mrs. C. F. Dunbar and Miss Dell Dunbar, 
of the C. F. Dunbar Co., jewelers at 313 
Third St., Wausau, Wis., are erecting a new 
brick veneer residence at 10th St. and Mc- 
Indoe PI., in that city. When completed it 


will be one of the finest residences in 
Wausau. 
Arthur E. Hall, Minneapolis, representa- 


tive of the Holmes & Edwards Silver Co., 
arrived in Milwaukee last Wednesday to call 
on the Milwaukee jewelry trade with Ed- 
ward Wals, secretary of the Reliance Silver 
Co. of Milwaukee. Mr. Hall will aid the 
trade in anticipating their stocks for the 
Christmas holidays. 

Members of the Milwaukee Jewelers’ Club 
are making plans for co-operative advertising 
which will take the form of motion picture 
slides to be run in several of the leading the- 
atres in Milwaukee early in December. The 
thought on the slides will be to the effect 
that the people should buy permanent and 
lasting gifts for Christmas and the most ap- 
propriate of these are jewelry. 

William Lamb, sales manager for the 
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George H. Fuller & Son Co., Chicago, was 
a visitor at the office of the William F. Goll- 
berg Co., wholesale: findings and jewelry 
supply house in Milwaukee, last week. Mr. 
Lamb has just returned from a_ several 
weeks’ hunting trip in the Canadian Rockies, 
and reported that he had considerable suc- 
cess on the trip in shooting game. Among 
the places he visited were Lake Louise and 
Banff in Canada. 

Carbon monoxide gas, inhaled while he was 
working under his automobile in the garage 
at the rear of his home last week, almost in- 
stantly killed John Bilat, watchmaker at the 
Bunde & Upmeyer Co. He went to work 
on his car shortly after dinner. Failing to 
find a wrench in the garage he sent his 
daughter into the house to get one. The 
‘child returned within five minutes, and being 
‘unable to arouse her father called a roomer, 
who saw that Mr. Bilat was unconscious and 
‘called the police. Mr. Bilat was taken to 
Emergency Hospital and was pronounced 
-dead. He had lived in Milwaukee for the 
past four years. 

Among the Wisconsin jewelers who called 
‘on the Milwaukee jobbing and wholesale 
jewelry houses the past week were Thomas 
Bruhy, West Bend; Emil Spevocek, Mishi- 
cott; L. C. Bruss, Reedsville; Mrs. William 
Liulevich, Racine; C. E. Lugviel, Oconomo- 
woc; Mrs. R. Hille, Menomonee Falls; 
Charles Eckel, Port Washington; F. E. 
Kiehl, Waukesha; M. Schneider, of Schnei- 
der Bros., Burlington; William Endlich, 
Kewaskum; E. H. Oehlers, Elroy; J. R. 
Brushert, Wausau; John Sieger, Racine; 
Ernest Haack, Juneau; W. H. Dummer, 
Oconomowoc; Emil Wiegand, Wiegand 
Bros., Racine; L. F. Stark, Chilton; A. J. 
Boden, Clinton; J. Brehely, Cudahay ; George 
Armbruster, Cedarburg, and William F. Not- 
bohm, Oconomowoc. 

Jewelry houses in Milwaukee have co- 
operated with the other merchants in the city 
and the citizens in general in putting over 
the greatest Homecoming celebration in the 
history of Marquette University, located in 
Milwaukee. All of the jewelers had special 
window displays relative to the prowess of 
the Marquette football team on the gridiron, 
and pictures, footballs, and other trophies 
were displayed. The Rank & Motteram Co., 
one of the largest retail jewelry houses in 
the city donated a large silver. cup which 
was given to the best window display during 
the week. Several of the jewelers partici- 
pated in the Homecoming activities and at- 
tended the football game between the Gol- 
den Avalanche and the Kansas Aggies, which 
climaxed the week. 

The Milwaukee Jewelers’ Club enjoyed a 
dinner and bowling party at the new home 
of the Milwaukee Elks last Tuesday night. 
There were 30 of the members present, 
among them being jobbers, wholesalers and 
retailers. The dinner was served at 7 P. M. 
and was followed by the bowling on the al- 
leys, which are considered to be among the 
finest in Milwaukee. The members chose 
teams and some good scores were recorded. 

This was the beginning of the social events 
for the season and the club is looking for- 
ward to several more successful parties. 
Among the out-of-town guests were R. G. 
Foss and his son of Oconomowoc. The De- 
cember meeting of the club has been post- 
poned until January. 
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Roy Niedermiller, formerly employed by 
his brother, A. C. Niedermiller, in a retail 
jewelry store on Charlevoix Ave., has joined 
the sales forces of Hugh Connelly & Son. 

W. F. Broer, of the main office of the 
W. F. Broer Co., wholesale jewelers in 
Toledo, passed a day at the Detroit branch 
this week, getting ready for the holiday buy- 
ing which is now just beginning. 

W. S. Caipenter, a specialist in watch and 
jewelry repairing, has moved into new 
quarters from 2562 Woodward Ave., to 3545 
Woodward Ave. He has more floor space 
at his new location and is better equipped 
to care for his increasing business. 

_ J. W. McClintock, Northville, was in 
Detroit iast week b::ying new merchandise 
for his “ali trade. C. F. Rollins, Shelby, 
O., also passed a few days in Detroit this 
week and was entertained hy the staff of 
the Jacob Segal Co., in the Jewelers Court. 

Taking advantage of a heavy fog on a 
recent morning, a robber smashed the 

‘window of Hicks & Scattergood, retail 
jewelers at Battle Creek and escaped with 
a few hundred dollars worth of watches. 
In their hurry they missed many hundreds 
of dollars worth of other merchandise that 
‘was within easy reach. 

A. E. Charlesworth, of the Wolverine 
Optical Co., was one of a party of 25 
;representatives of Detroit wholesale firms, 
members of the Wholesale Merchants’ 
Bureau of the Detroit Board of Commerce 
who made a trade promotion trip to Port 
Huron recently. They were greeted by the 
Port Huron mayor and the president of the 
Port Huron Board of Commerce. 

The People’s Outfitting Co., on Michigan 
Ave., held a formal opening Thursday, Nov. 
5, at which time it laid particular stress on 
‘its jewelry department which has _ been 
moved into the new addition just completed. 
This company has practically doubled this 
particular department and probably has one 
of the largest displays of jewelry, silver, 
‘watches and clocks in the downtown shop- 
ping center. 

Jacob Segal, of the Jacob Segal Co., 
diamond importers, is making a trip through 


the south. He expects to be gone two or 
three weeks. On Dec. 26 he is planning 
ito sail toi Europe to be gene about six 


weeks, makirg visits to the principal diamond 
markets. The Jacob Segal Co. put on 
an attractive diamond cutting display at the 
Einstein jewelry store in Canton, O. An 
expert cutter wth the necessary cquipmert, 
‘was sent cc Canton and demonstrated how 
the stones are cut and _ prepared for 
mounting. 

Shortly before noon one day last week 
two young men armed with revolvers held 
up and robbed Jacob Weller, a retail jeweler 
at 1204 Westminster Ave., of two rings 
valued at $1,000. Mr. Weller becan:e sus- 
picious as the men entered his store and 
when they asked to look at some rings, 
only brought forth the two instead cf the 
whole tray as is his custom with other cus- 
tomers. Immediately the two produced 
pistols and ordered him to throw ‘up his 
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hands. As they obtained the rings they ran 
for a waiting automobile aid drove rapidly 
away quickly disappearing in the traffic. 
Mr. Weller describes the men as young 
and well-dressed, one appearing about 25 
years old and the other about 18. 

John Kay, 206 Book building, who 
operates one of the highest class retail 
jewelry establishments in the city and who 
numbers among his customers most of the 
prominent people in the city, has made some 
important changes in his store that greatly 
beautify it and adds to the harmony of its 
surroundings. He occupies one of the most 
important shopping centers in the city. 
Among his improvements is a new floor of 
heavy rubber blocks that have the appear- 
ance of cement. Mr, Kay went to con- 
siderable expense in this improvement, but 
he finds it is a good investment if for no 
other reason than that it prevents breakage 
when articles are accidently dropped on the 
floor. New windows also have been con- 
structed and the shop in general beautified 
in a most harmonious manner. 

The auctioning of jewelry in Detroit, par- 
ticularly in the downtown section, has prac- 
tically come to an end. Harry Hogan, 
secretary of the Retail Merchants’ Associa- 
tion, believes with the favorable court 
opinions recently rendered this mode of 
selling jewelry has permanently ceased. 
Both sides, however, are waiting one more 
court decision relative to making an appeal 
from the Recorders’ Court to the Circuit 
Court. As soon as this is rendered it is 
believed by Mr. Hogan no more attempts 
will be undertaken to sell jewelry by auc- 
tion in the downtown section of Detroit. “It 
looks now,” he says, “as if we had actually 
won the fight which has been on here in 
Detroit for a number of years.” This does 
not mean that all jewelry auctions are pro- 
hibited. Provision in the present ordinance, 
however, permits such practice where a con- 
cern is liquidating or a jeweler is seeking 
to dispose of his stock so as to discontinue 
business. 

Traub Bros. have recently completed 
changes in their store which, besides mak- 
ing it more beautiful, also make it far more 
convenient for displaying merchandise and 
caring for the large number of shoppers 
that visit the place every week day. The 
interior has been completely redecorated and 
finished in silver and gold. The display 
windows have been reconstructed and 
equipped with interior gothic casements. In 
fact change in the store has been made with 
the idea of harmony always in mind. The 
results lave been such that the store appears 
much broader and even longer than it was 
before, although there has been no addition 
to the floor space. The silver department 
is in the extreme end of the store on the 
main floor, the stock being arranged in such 
a way as to display it to the very best ad- 
vantage. The clock department is in the 
basement, which also has been redecorated 
along the same lines as the floor above. 
This work has all been accomplished under 
the direction and plan of K. L. Matheson, 
vice-president and general manager. 








The firm of Gibbs-Meyers, Peoria, IIl., has 
been dissolved. Louis Meyers will continue 


in business under the style of the Gibbs- 
Meyers Jewelry & Optical Co. 
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Mr. and Mrs. Frank A. Heitkemper, with 
Mr. and Mrs. William P. Sinnott and their 
son, “Billy,” have just returned from a trip 
by motor that took them as far south as 
Mexico. 

Among out-of-town visitors in Portlang 
recently were O. J. Hartman, of Hartman 
Bros., Salem, and H. S. Tower, of Marsh- 
field. The latter reports the jewelry busi- 
ness in the Coos Bay section as being very 
good. 

Mrs. I. Aronson, president of Aronson’s, 
Washington and Broadway, entertained the 
Monday Musical Club this last week at her 
home on Westover Road. The occasion was 
the regular monthly musicale to which the 
members may bring guests. 

The firm of the A. & C. Feldenheimer Co., 
379 Washington St., links up its windows as 
far as possible with local events, and this 
being the week ‘of the International Live. 
stock Exposition, with the Horse Show at- 
tracting the attention of society, they are 
displaying several quaint old paintings— 
originals brought from Aberdeen, Scotland— 
depicting stables, with the horses and their 
attendants, and one that shows an old-fash- 
ioned coach drawn by horses. They are at- 
tracting much attention. 

There has been a good deal of controversy 
in Portland over the proposed plan of hold- 
ing the Armistice Day parade in the eve- 
ning instead of in the morning at 11, the 
hour that the Armistice was actually de- 
clared. Among those who have already come 
out firmly on the side that stores and busi- 
ness houses should be closed on that day, 
and the parade thus held in the morning, is 
Zell Bros. A small “ad” in the local papers 
last Sunday, in addition to their usual large 
space, announced that: “With due respect 
and honor, our stores will remain closed 

Armistice Day, Nov. 11.” 


A young student at the Oregon Medical 
School was arrested recently as the thief 
who stole more than $5,000 worth of equip- 
ment from the University, from the Mercy 
Hospital at Eugene, and from the Luckey 
jewelry store at Eugene, where he worked 
after school hours, The proprietor had 
never been able to find any of the jewelry 
stolen from his store until he discovered 
some of the articles in the room of the 
young man in Portland. He will very likely 
be prosecuted by the federal authorities be- 
cause of the theft also of some olive-drab 
shirts from the Eugene armory. 

Alfred Keller, the talented son of J. B. 
Keller, jeweler at 289 Washington St., gave 
a violin recital, Nov. 2 at the Pythian Hall, 
with one of the city’s best-known sopranos, 
Mrs. Henry W. Metzger, with Edgar E. 
Coursen as accompanist. Mr. Keller, al- 
though only 21, has been abroad for several 
years studying under masters of the violin 
and plays with very fine technique and much 
appreciation. The local paper in speaking 
of his program refers to his “careful school- 
ing and polished manner,” and also his 
“splendid technical equipment.” The recital 
was well attended. He will play with the 
first violins’ section of the Portland Sym- 
phony Orchestra this season, 











November 11, 1925 





Gardner, Kans., and 
George A. McKinney, Atchison, Kans., were 
recent —_. in Kansas City. 

W. S. Noble, Drexel, Mo., was in Kansas 
City “ain week for one day when he visited 


John Stockmeyer, 


the local wholesale trade. C. G. Morrison, 
Olathe, Kans., was also a visitor. 

F. A. Kiger, head of the diamond depart- 
ment of the C. A. Kiger Co., is making a 
short business trip to Chicago this week. He 
js expected to return early next week. 

Gene Weber, Lexington, Mo., recently re- 
turned from California where he had passed 
about two months by way of an extended 
yacation trip. Mr. Weber stopped off at 
Kansas City en route to his home. 

Horace McKinney, Kansas representative 
of the C. A. Kiger Company, who was in- 
capacitated all Summer by a broken leg, is 
now out on his regular territory again and 
reports that his strength is returning rapidly. 

Mr. and Mrs. Frank Herthel recently 
spent several days in Kansas City when they 
came here on a shopping trip from their 
home at Claflin, Kans. <A. G. Norris, 
Florence, Kans., and Henry Storms, Laredo, 
Mo., were also recent visitors. 

V. W. Huffman, of Herrington, Kans., 
called upon the Kansas City wholesalers 
last week. The Huffman store also carries 
a line of musical instruments in connection 
with the jewelry, so Mr. Huffman attended 
the demonstration concert of a new phono- 
graph while in the city. 

H. W. Schroeder recently opened a retail 
store at Eldon, Mo. Mr. Schroeder was 
formerly asociated with H. J. Heinrichs, 
well-known Missouri jeweler, at Jefferson 
City for many years. The stocks for the 
new store were virtually all purchased 
through the Kansas City wholesalers. 

The Gordon Jewelry Co.’s store is now 
very much improved in appearance and 
efficiency. A new and impressive wall case 
has just been installed in the shop, which is 
in the Hotel Muehlebach building. The case 
is in four double sections and is handsomely 
finished in mahogany, and its arrival was 
quite opportune for the large display of 
holiday goods which was recently received 
by the Gordon company. 

J. H. Mace, president of the Retail 
Jewelers’ Association of Missouri and head 
of the J. H. Mace Co., who has been tour- 
ing the eastern States and visiting in Florida 
for the past several weeks, accompanied by 
Mrs. Mace, returned to Kansas City on 
Oct. 28. Mr. and Mrs, Mace had a most 
enjoyable trip throughout. They visited 
Chicago, Detroit, Buffalo, Washington, 
D. C, New York, Baltimore and other 
eastern points before continuing down the 
Atlantic Coast to Florida, where they passed 
three or four weeks. 

The Woodstock-Hoefer Watch & Jewelry 
Co. was almost compelled to suspend busi- 
ness Saturday, Oct. 31, as the result of some 
trouble with the burglar alarm on the vault 
doors, A small device is used as a safeguard 
against being locked into the vaults hy a 
Possible bandit. This device got out of 
order after the vaults were locked on Fri- 
day night, and the heads of the firms are 
now thoroughly convinced that their vaults 
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are as nearly burglar proof as it is possible 
to make them. They were unable to open 
the vault, although every means was em- 
ployed in an attempt to release the burglar 
attachment. Mr. Thistle finally called for 
a safe expert and an electric drill. At about 
11 o’clock a hole had been bored through the 
vault door and the release device tripped 
with the aid of a wire, 








St. Paul. 





Matt Lingaas, retail jeweler of New Rich- 
mond, Wis., left Oct. 30 for Canada to hunt 
hig game for two weeks. 

It is understood that Edward W. Stoltz, 
retail jeweler, moved the middle of Octobér 
from St. Croix Falls, Wis., to Iron River, 
Wis. 

Out-of-town jewelers recently in St. Paul 
were Nels Nelson, of Anaconda, Mont., and 
Frank Waterbury, Grand Forks, N. Dak., 
who was on his way to Wisconsin on ac- 
count of the death of a brother. 

“Joe” Deitchman on Oct. 6 closed his retait 
jewelry store at 39314 Robert St., St. Paul, 
an establishment he had been running two 
years and seven months. Mr. Deitchman 
will announce his future plans very shortly. 

Walter Luck, watchmaker for Harry H. 
Green, diamond merchant and jeweler, 407 
Nicollet Ave., Minneapolis, was expected to 
return this week from a hunting trip into 
South Dakota. He has been employed by 
Mr. Green for three years. 

A. A. Schaeppi, of Esslinger & Schaeppi, 
wholesale jewelry supply firm, 501 Ryan 
building, St. Paul, returned Nov. 6 from a 
10-day trip through northern Wisconsin. 
He reports business conditions as being very 
good with an excellent outlook for the re- 
mainder of the Fall season. 


Twin City jewelers hear that Joseph Pa- 
risi has bought the Gift Shop, Clear Lake, 
Wis., formerly owned by A. C. Hendrix, 
who now is selling Flint automobiles in the 
Twin Cities. Mr. Parisi at one time was 
in the jewelry department of the Golden 
Rule, St. Paul department store. 

James H. Snyder, traveling for Albert L. 
Haman, wholesale dealer in watches, 283 
Endicott building, St. Paul, left Nov. 2 for 
northern Minnesota, North Dakota and 
Montana, a trip which will require about one 
month. He returned a short time ago from 
a trip of one week in southern Minnesota. 

“Jake” Axel, who on Aug. 8 left the 
employ of the Henry Bockstruck Co., retail 
jewelers and silversmith, 379 Robert St., 
St. Paul, has opened a repair shop of his 
own in Tacoma, Wash. Mr. Axel was with 
the St. Paul firm about two years. In Au- 
gust he took his family on a tour of the 
west, thinking perhaps of locating in Port- 
land, as announced in the Sept. 2 issue of 
THE JEWELERS’ CIRCULAR. 

The Charles Beard Co., wholesale jewelers, 
fifth floor, Ryan building, St. Paul, issued 
a new catalog Nov. 1. It contains 250 pages, 
more than have ever before been printed in 
any of the other catalogs, and covers most 
of the nationally advertised lines, according 
to Charles Beard. Two thousand copies 
were mailed. One of the firm’s traveling rep- 
resentatives, F. R. Sweet, was caught in a 
blizzard near Billings, Mont., recently. 
Jewelry salesmen recently calling on the 
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St. Paul retail trade include a representa- 
tive of Baskin Bros., New York; Mr. 
Crawford, of A. Whittnauer Co., New York; 
C. J. Faist, of Traub Bros. Co., 


York; Lewis Muller, of the New York 


office of Patek, Philippe & Co.; Alfred S.' 


Riley, who bought the business of Herman: 
Bond, New York, and Joseph wen rr of 
Dominick & Haff, New York. 

Phil J. Ruvelson, wholesale dealer in’ 


diamond mountings, 606 Ryan building, St..- 


Paul, left Nov. 4 for Kansas City, Denver, 
Spokane, Butte and the adjacent territory. 


J. A. Ruvelson, of the same firm, returned : 
Oct. 31 from an eight weeks’ trip through 


Iowa and part of Minnesota and Wisconsin. 
After making an estimate of the situation, 


he says “Business was good and prospects ' 


looked very good.” A. M. Ruvelson, another 
member of the firm, left Nov. 2 for a trip 


through western Minnesota and South Da-: 


kota. He will be gone three weeks. 











Frank Mann, Bay St. Louis, Miss., is in 


New Orleans on a buying trip. 


J. A. Meyer, representing Pfister Bros.,: 


New Iberia, La., was in New Orleans last 


week on a business trip. 
W. E. Taylor, of W. E. Taylor & Co., is 


making a business trip through Louisiana ° 


and Mississippi this week. I. W. Prague, 
traveling representative of this firm, has just 


returned from a very successful trip through ; 


Alabama, Georgia and Florida. 


Miller Bros., Canal St. jewelers, have in- * 
stalled a modern optical department, which is ‘ 


in charge of Dr. M. S. Riggs. Harry An- 


tin, formerly of the Times-Picayune staff, is ' 
now connected with S. J. Antin, Jr., Baronne ‘ 


St. jeweler, as credit manager for the’ firm. 


Jewelers have passed favorable comments ‘ 
on the action of N. S. Wigley, of Frantz : 


Bros. Co., who caused the arrest of a man 


offering for sale a number of new watches : 


at about half their wholesale cost. The 


watches are, it is charged part of the goods 
stolen from Mr. Sergison of New York. ' 

Otto H. Ahten, manufacturing jeweler of : 
the Godchaux building, fifth floor, has in- 
It has at- 
tracted quite a bit of attention and has also: 


stalled an inside display window. 


brought him more business, as almost every- 
one who passes is attracted by the unusual 


sight of a dressed window display inside of ° 


an office building. 

Traveling men in New Orleans last week 
included: Otto Hinrichs, of Adolph Schwob, 
Inc.; Mr. Clark, of Jas. E. Blake Co.; S.”’ 
Adler, of Baskin Bros.; H. W. Rausch, of ’ 
C. Sydney Smith Cas A. Abraham, of’ 
Abraham & Roman; 
Gorham Co.; D. H. Havens, 
national Silver Co. 


of Inter- 


Hausmann, Inc., sold and have on display , 


in a show window a handsome silver loving 
cup, which is to be presented to Commodore 


Ernest Lee Jahcnke, Louisiana State chait- ° 


man of the Navy League of the United 


States, in appreciation of the brilliant cele- ' 


bration of Navy Day, Oct. 27, this year. 
The cup is from the Active Navy Day © 
Committee. 


Detroit; ’ 
Mr. Greenwalt, of Benjamin F. Levy, New 


F. C. Hecker, The * 
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A. Bruner, Highland Park, a suburb of 
this city, is recovering from a severe attack 
of influenza, 


Frank Fraiberg, who recently returned 
from an extended trip through Europe, has 
resumed the management of his store in 
Sierra Madre. 

L. C. Miller, formerly of Miller & Clark, 
Van Nuys, intends to open a new store on 
Hollywood Blvd., Hollywood, between Vine 
and Cahuenga Aves. 

George A, Brock and George C. Brock, 
his son, are seeking recreation on a motor 
trip among the San Bernardino mountains 
and to the Imperial Valley. 

Arthur Care, manager of the material de- 
partment of the E. W. Reynolds Co., has 
arrived home after a business trip to New 
York and other eastern points. 

The Wright, Campbell & Ginder store is 
being operated under the direction of I. L. 
Moore, representative of the Board of Trade. 
Most of the old sales force are retained. 

Walter F. Robbins Co., 243 Pine Ave., 
Long Beach, has sold its business to the 
Boyson Jewelry Co., a concern which 
formerly was in business in Cedar Rapids, 
Ja. 

Mrs. George E. Tuttle has just returned 
after a visit to her husband, who conducts 
a. store in San Bernardino. Mrs, Tuttle 
conducts their store in Los Angeles at 2610 
N. Broadway. 

Leo Sullivan, head of the silverware de- 
partment of the Dohrman Commercial Co., 
San Francisco, has been spending a few 
days in Los Angeles visiting the local 
Parmelee-Dohrman store. 

G. F. Davidson, of the G. G. Voege Co., 
has gone north on a business trip expecting 
to be gone about 10 days. Martin E. Smith, 
traveling for the same house, is covering 
northern California, Oregon and Wash- 
ington. 

The Jewelry Crafts Association will not 
meet again until the time for the regular 
monthly meeting in January on account of 
the expected rush of work during the holi- 
days. In the meantime a drive will be 
made for additional members. 

Mrs. Dougherty and Mrs. Dewey, of the 
E. W. Reynolds Co., have gone to Camp 
Kilcare, a retreat in the San Bernardino 
mountains owned by them, for a short rest. 
W. C. Guerth, Redlands,’ who owns a camp 
near theirs, entertained Los Angeles friends 
over Sunday. 

Word has been received here of the 
death at Portland, Ind., of Mrs. S. B. Clem, 
widow of the late S. B. Clem, formerly a 
well known jeweler of Redondo, a beach 
town about 20 miles from Los Angeles. 
Mrs, Clem had been in poor health for 
several years. 

Mr. Dalrymple, of the Emporium, San 
Francisco, stopped here recently on his way 
home from New York. Although he has 
been manager at the Emporium for some 
two years this was his first visit to Los 
Angeles. He expressed astonishment at the 
development he saw here. 

C. S. Douglas, head of the silverware 
department of Feagans & Co., who has been 
seriously ill for about three weeks, has so 
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far recovered as to be able to visit the store 
but has not resumed his place behind the 
counter. He first suffered from an attack 
of influenza and before recovering was 
afflicted by an ulcerated tooth. 

J. K. Venable, who has been with the 
International Silver Co, in its San Fran- 
cisco office, has come to Los Angeles to take 
a position with the same company’s office in 
this city. He has charge of the plated 
holloware. F. C. Plate, of this office, re- 
cently made a short business trip to Bakers- 
field, and J. D. Bridges spent the week-end 
in San Francisco. 

O. L. Wuerker, a jeweler of Los Angeles, 
who had a bill for $750 against Louis D. 
Oaks, former chief of police of this city, 
served summons on Oaks by publication, 
explaining to the court that he was unable 
to locate Mr. Oaks. The debt was incurred 
in the purchase of a diamond ring, the 
jeweler said. He was given judgment by 
default. The sheriff had previously attached 
property the value of which was set at 
$3,000. 

A local paper has a dispatch from Stock- 
ton stating that “Sam Gilbert and Henry 
Sherman, Los Angeles jewelry salesmen,” 
have brought charges against the city 
manager and the police alleging that they 
were arrested, brutally treated, thrown into 
jail and refused identification and finally 
when released that certain personal effects 
and money deposited with the police were 
not returned to them. No one in Los 
Angeles seems able to identify Gilbert and 
Sherman. 

E. S. Henry, traveling representative of 
Sunderland & Miller, is home after a three 
months’ trip covering practically the entire 


west coast. He reports having found con- 
ditions decidedly improved since he was 
over the same territory before. W. B. 


Sunderland and St. Elmo Coombs, of the 
same company, are still out in the north- 
west. Mr. Miller, who has been taking 
care of the office business, reports that 
several lines of his firm’s stock have been 
exhausted and he has been unable to fill 
orders received. His customers, he says, 
are very optimistic in regard to the coming 
holiday business. 

Out-of-town jewelers who have been here 
recently include Charles Stotsky, San Diego; 
KF, W. Alley, Pomona; James F[unfar, 
Santa Monica; W. C. Guerth, Redlands; 
Max Striar, Santa Barbara; B. Meyer, San 
Diego; C. O, Arnold and C. H. Kelly, 
Pasadena; D. Van Wart, Huntington Park; 
Walter E. Lawrence, Burbank; Mr. and 
Mrs. Charles E. Perham, San Pedro; E. T. 
Stoddard, Whittier; Frank Fraiberg, Sierra 
Madre; Mrs. M. A. Stalmer, Fullerton; E. 
C. Kendrick, Anaheim; Wm. Lorenz and 
Frank Hoffman, Santa Ana; C. W. Middle- 
ton, Pomona; J. C. Vangos, San Bernardino, 
and L. J. Tindall, Owensmouth. 

A despatch from Lankershim, about 10 
miles from Los Angeles, says that in Mag- 
nolia Park, on Maple St., between Lanker- 
shim and Burbank, Porter Blanchard has 
begun the erection of a building which will 
be designed to house his factory for the 
manufacture of silverware. The new enter- 
prise, the dispatch says, will give employ- 
ment to eight workers. Blanchard reports 
that the demand for his finished product in 
the past is increasing and that he has several 
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customers who will buy most of his output, 
He is locating his factory in San Fernando 
Valley, he says, because of better labor ang 
living conditions and because overhead ex. 
penses will be lower. 








Notes from Ohio 





George S. Dales, Akron jeweler, has re. 
turned from a trip to New York where he 
spent several days buying holiday merchap- 
dise. 

The G. R. Thompson & Son jewelry 
store has been moved to new quarters on 
Court St., Findlay, O. The old store at 328 
S. Main St. was established 40 years ago 
by G. R. Thompson. 

Fred Adsett, whose store at Minerva, O,, 
was gutted when a bomb was discharged 
several months ago, announces the store has 
been re-established and all new fixtures in- 
stalled at the former location. 

Harry F. Smith, jeweler, 22 W. Federal 
St., Youngstown, O., announces he will dis- 
continue business about the first of the year, 
An auction is now in progress at the store 
and all stock and equipment will be sold, 

Three Canton jewelers, members of the 
Cleveland Avenue Merchants’ Association, 
co-operated in plans for the annual Hal- 
lowe’en celebration held on that street re- 
cently. These firms were Cusacks, Frank 
Rutter and the Pfouts jewelry store. 

Announcement is made that the November 
meeting of the Canton district 24-Karat 
Club will be held at Hotel Courtland, 
Wednesday, Nov. 18. A banquet will pre- 
cede the business session which will be in 
charge of Floyd Bone, newly elected presi- 
dent of the club. 

Formal opening of the newly remodeled 
quarters of Leon Rubin, East Liverpool, O., 
took place recently. Several thousand 
dollars have been spent by Mr. Rubin im- 
proving and enlarging the present quarters. 
The business now has practically three times 
the floor space it had formerly. New floor 
coverings, side cases and other fixtures have 
been installed and the interior redecorated. 
The store now is one of the largest and 
most complete of its kind in Ohio. 











last week on a business trip. 

C. M. Proper, Nebraska City, Nebr., was 
among the jobbers in Omaha last week, 
selecting goods. 

John Morris, Omaha auctioneer, held an 
auction last week for the Miller-Osborn 
Jewelry Co., San Antonio, Texas. 

The A. D. Ackerman jewelry store at 
Fairbury, Nebr., sustained a loss of nearly 
$25,000 by a fire late Sunday night, Oct. 24. 
It is thought that the fire started in the 
basement either from a faulty furnace, or 
in some rubbish near the furnace. The 
stock was badly burned, smoked, and water 
soaked. Damage to stock alone was esti- 
mated at $15,000. The Ackerman firm has 
been in business here for more than a 
quarter of a century. The losses were 
covered by insurance, it is understood here. 
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After an extended trip through the Pacific 
northwest Burr W. Freer, of the Burr W. 
Freer Co., has returned. 

Jack Lewis, who recently returned from 
the northwest, has since been making short 
rips around northern California. 

Representing Morgan & Allen on a business 
visit to the Hawaiian Islands, T. U. Hanni- 
gan returned to the firm’s offices in the 
Jewelers’ building a few days ago. 

L. O. Levison, of the California Jewelry 
Co, is now in the east on business for his 
frm. He will return via Los Angeles, 
where this house has large business inter- 
ests. 

One of the popular young salesmen of San 
Francisco is Cecil A. McCoy, who became 
city salesman for Knox & Kaye of 704 Mar- 
ket St. Mr. McCoy, up to that time, was 
with Gordon Otto. 

Harry Walker, retail jeweler of Honolulu 
(T. H.), was expected in this city early in 
November. Mr. Walker has been conducting 
an auction sale for several weeks past at his 
store in Honolulu. 

G. D. Davidson, of the G. G. Voege Co., 
Los Angeles wholesalers, passed through 
this city recently, en route for the east. His 
son, Frank Davidson, has just been in San 
Francisco on a business trip. 

Representatives here for their eastern 
firms are: Gerald Jacobson, of Jacobson 
Bros.; Norbert Hofman, of Ejichberg, and 
Alexander Feldenheimer, of Feldenheimer & 
Jacoby, all of New York city. 

Mandell De Bor, wholesale jeweler of 704 
Market St., has returned home from a trip 
to the Hawaiian Islands. Mr. De Bor re- 
ports business conditions remarkably good in 
the Islands though suffering to some extent 
from the low price of sugar. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, who had been on a business trip in the 
northwest for the previous two months, ac- 
companied by his wife, returned to San 
Francisco at the close of October, after hav- 
ing had a very successful trip. 

M. Bromley and Miss Smith, both of 
Barker Bros., Los Angeles, have been in 
San Francisco selecting merchandise for the 
opening of the new store, which will be 
completed about the first of the year. Mr. 
Bromley is in charge of the merchandising 
department and Miss Smith is in charge of 
the silverware department. 

Things are picking up considerably, all 
round, in the opinion of Harry Jones, Coast 
manager for the Wadsworth Watch Case 
Co.. who has been spending several days 
in Los Angeles, where he found business 
very good. The improvement in business 
conditions is general in both northern and 
southern California, Mr. Jones said. 

John Warren, formerly manager of the 
Chicago office of the Waltham Watch Co., 
has returned here from Chicago, where he 
Was extensively entertained, especially by 
the Golden Roosters which social club he 
is credited with having founded. Mr. War- 
ren reports, however, that he is glad to be 
back in the mild climate of the Bay region. 

Vic Hahn, who is still in southern Cali- 
fornia for J. R. Wood & Sons, is expected 
back in a few days. The special display of 
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“golden” footballs in the show cases of this 
office are attracting much attention. Inter- 
est in this game is shown by the fact that 
29,000 applications for seats at the U. C.- 
Stanford annual game ,have been refused and 
checks returned because all the seats were 
sold. 

Frank Heitkemper, Portland, Ore., is in 
San Francisco for a few days. J. Cini, re- 
tailer, Portland, Ore., and Pasadena, Cal., 
has been spending a few days here, en route 
with his family to the south. Frank Bosch, 
of Krenkel & Bosch, Winnemucca, Nev., is 
here. Visiting California jewelers include: 
C. Mantele, Stockton, Wash.; Mr. Jung, of 
W. C. Lean, San Jose; J. W. Ware of 
San Diego; Ernest Mueller, Eureka, and 
E. P. Jepson of Petaluma. 

M. F. Deamont & Co., diamond setters, 704 
Market St., have completed a merger with 
Johnsen & Rodrigues, and have incorporated 
under the name of Associated Jewelers, Inc., 
with a paid-in stock capital of $20,000, ac- 
cording to M. F. Deamont. They have moved 
to a new location at 773 Market St., and 
have now what is stated to be the largest 
trade shop on the Pacific Coast, employing 
25 skilled mechanics. The new shop will 
be on the same lines as the large shops in the 
east. The officers elected are O. L. John- 
sen, president ; M. Rodrigues, vice-president ; 
M. F. Deamont, secretary and general rep- 
resentative on the road, and M. Madera, 
treasurer. 








Dallas, Tex. 





Joseph Asner is opening a jewelry store 
at 427 Santa Fe building under the style of 
“The Dixie Art Co.” He was formerly in 
business in this city under the style of the 
Southland Jewelry Shop. 

“There were five people standing in line 
for every seat on the grounds,” declared 
Robert Graham, of Chicago, and C. J. Rist, 
of Cincinnati, Gruen watch exhibitors, who 
arrived in Dallas just in time to see the 
Texas State fair. As it happened, they 
picked the record attendance day of the 
whole exposition—a day in which the crowd 
was 75,000 larger than any other day. The 
two jewelers did not even arrive in time 
for the rodeo. Graham and Rist displayed 
the $75,000 Gruen watch exhibit at the store 
of the Arthur A. Everts Co. This exhibit 
consists of some 50 watches, both men’s 
and women’s. The tour began March 1, 
and has included nearly every State east of 
the Mississippi, as well as several others. 
The most valuable article in the display is 
a $11,000 bracelet watch, the watch itself 
being no longer or thicker than a quarter, 
and the bracelet consisting of a string of 48 
square-cut diamonds, tapering in size in 
each direction from the watch. Two other 
watches shown are valued at $7,000 and 
$4,200 respectively. From Dallas the ex- 
hibit goes to various Pennsylvania points. 

“A regular, year-round Santa Claus” is 
the latest description of Arthur A. Everts, 
Dallas jeweler, and ex-president of the 
American National Retail Jewelers’ Associa- 
tion. It occurs in a 3,000-word illustrated 
article by Ruby Erwin Livingston, in the 
October issue of Everybody's Magazine, 
under the heading, “He Started with Two 
Borrowed Showcases.” “Every time a 
baby’s birth is announced in Dallas,” the 
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article begins, “Mr, Postman comes around 
next day with a small package for that baby. 
It contains a letter of welcome to the new- 
comer, and a little gold ring. The man 
who has thus appointed himself ring-bearer 
for the stork is Arthur A. Everts, head of 
the famous million-dollar store named after 
him which, with few exceptions, enjoys a 
prestige unexcelled in the entire United 
States. The timid new housewife gets a 
letter of welcome when she moves into 
Dallas to live. Every school graduate re- 
ceives a little note of congratulation and a 
gold pencil to go with his diploma. A year 
later, wherever he is, there comes another 
note asking how he is getting on, and what 
he is doing. Visitors of note to Dallas— 
public men, singers, actors—receive a friend- 
ly letter of welcome and some small gift, 
such as a gold pencil or paper knife. The 
man is a regular year-round Santa Claus! 
And his friends will tell you most emphati- 
cally that the gift giving is born of one of 
the kindliest hearts in the world, and not 
of a publicity scheming brain. Nevertheless, 
being a friend to all the world has paid ‘Mr. 
Everts so well that jewelers all over the 
country have long since adopted the idea, 
and the National Jewelers’ Publicity Asso- 
ciation recently appointed him a member of 
their national publicity committee.’ The 
article then traces the Dallas jeweler's his- 
tory in detail, telling of how he started busi- 
ness with two borrowed showcases, some 
cheap jewelry, and a 5,000-pound safe bought 
on credit. How to help meet the payments 
on his little home, he worked half an hour 
every day for another jeweler, during his 
noon hour. And how he worked till 2 a. .m. 
many mornings, in learning to do card plate 
engraving, 








Pacific Coast Notes 

Alpha E. Laughlin of Caldwell, Ida., ad- 
vertises that he is closing out. . 

The death is announced of C. F. Wende- 
roth, retail jeweler of Starbuck, Wash. 

The Asher Jewelry Co., Santa Ana., Cal., 
has been remodeled on a very elaborate scale. 

Henry S. M. Duncan of Lakeport, Cal., 


has sold out his jewelry business to E. P. 


Smith. 

Mr. and Mrs. George M. Lawton of San 
Francisco have opened a jewelry store on 
N. Monterey St., Gilroy, Cal., under the 
name of the Gem Shop. Mr. Lawton is 
stated to be an expert diamond setter, and 
his store is equipped to do repair work. 

According to news from Aberdeen, Wash., 
Weisfield & Goldberg, jewelers of Seattle, 
Wash., are planning to open a store in Aber- 
deen about Jan. 1. The Aberdeen branch 
will be the third of the company in the State, 
the firm already having branches in Belling- 
ham and Everett. It is stated that they are 
considering opening branches in other cities 
of Washington in the near future. 








Twenty-three small diamond rings valued 
at about $600 were stolen by thieves who 
gained entrance to the Pfund jewelry store 
at Aberdeen, Wash., one night a short time 
ago. The rear door had apparently been 
left open by mistake and there was no vio- 
lence used in gaining entrance to the store, 
according to the police. 
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Ferdinand Bing & Co.’s Successors Rudolph Lesch : 
= Carbone, Inc. J. W. Levy Corporation = 
2 Cassidy Co., Inc. George F. Little z 
~ Day-Craft, Inc. Mohr Art Company : 
= Dubois Studio Robert Phillips Co., Inc. = 
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= Fulper Pottery Co. Pompeian Bronze Co. = 
= Greenwald Novelty Co. S. Craig Preston & Co. = 
= Gudeman & Co. Rehburger & Saul = 
= Charles Hall, Inc. Saul Manufacturing Co. = 
= William F. Hayes Co. I. Shainin & Company 3 
= Hubley Manufacturing Co. Simondetti & Co. : 
= Japanese Fan Co. E. R. Thieler 2 
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Creating the Christmas Atmosphere in the Gift 
Department 








By ViviAN RADCLIFFE BOWKER 








HRISTMAS time is the greatest gift 

season there is. It. is the time when old 
stock can be mixed with new and some of 
the dead matter disposed of along with the 
newest articles. But the jewelry store with 
a gift department should take on a Christ- 
masy appearance. It will increase the sales. 
It' will attract the woman who will walk 
through the department store looking for a 
gift, she knows not what, because the store 
alone suggest Christmas gifts and the stock 
looks attractive. 

Holly and mistletoe should be in the store, 
in appropriate vases. There should be a 
little card on display stating that all gifts 
will be packed in appropriate boxes, attrac- 
tively tied with Christmas ribbon, and ac- 
companied by a neat but plain and high 
grade Christmas card bearing the. name of 
the donor. 

In addition, to draw more Christmas 
trade, the jeweler can guarantee delivery 
within certain city limits of all Christmas 
gifts during the three days before Christ- 
mas, each package marked with a “not to 
be opened before Christmas” label. Yes, 
this is service, and may require the services 
of a couple of errand boys not otherwise 
employed, but the effort is worth the in- 
crease in business that this delivery and gift 
box packing will bring. 

All tables and shelves in the store can 
be laid with red or red and green or with 
holly crepe paper. This gives the merchan- 
dise placed upon it a very seasonal appear- 
ance, 

This season is the time when the greater 
number of jewelers will admit the advan- 
tage of gift merchandise price tables. They 
can be covered with crepe paper and a tiny 
card bearing the message “Christmas gifts 
—$1.” Another table, $2, a third table $5, 
and a fourth $10. If you have not the 
space, take a good sized table and dress it 
with a green crepe paper cloth, then divide 
it into the number of divisions you will 
need for the display and select with great 


care the most attractive merchandise of the 
gift department. These tables or the one 
table should be at the front of the store. The 
salesperson is always ready with the words, 
“Our gift department is in the rear of the 
store (or wherever it is) and of course 
we have a much larger stock there.” 

Novelties, though they sell all the year, 
will go fastest at Christmas time, The en- 
tire store should reflect the spirit of the 
Christmas season, 

The man and woman looking for a gift 
know what to find in the jewelry depart- 
ment. Yes, there are novelties, but not the 
number that the gift department has. The 
person they wish a gift for may have many 
things from the jewelry department already, 
but not that little enamel vanity case in the 
gift department, or that attractive atomizer, 
or that delicate bud vase which only belongs 
in Milady’s bedroom on her dressing table, 
or the daintily designed night water set. 
When stock is properly featured customers 
looking for gifts other than jewelry can 
be drawn into the gift department to buy 
heavily, for one novelty suggests a gift for 
another person, and so on, and if they have 
any interest at all in the silver or jewelry 
department it will get their attention before 
they leave the store. The jeweler is thus 
getting quick turnover in his gift depart- 
ment merchandise and business is better in 
dollars*and cents as a result. 

Be careful in the help you bring into your 
store at Christmas time. They must be 
courteous and know the stock as well as the 
regular salespeople. They will be the ones 
who will retain or loose customers for you 
during the coming year. Select them care- 
fully, and pay them enough money so that 
they are really interestéd in their sales—a 
salary and percentage of sales will be best 
as that is an incentive method which is 
needed for those on temporary work. 

To lend a real Christmas atmosphere to 
your store have a small Christmas tree set 
on a little table in the store and trim this 


tree simply—with gold and silver tinsel 
and a few small red balls, or red and silver 
and gold balls. The base of the tree can 
be covered with crepe paper and several 
tiny boxes, tied with ribbon and bearing a 
tag “To Mary from Father” etc. can be 
on this crepe paper. Other boxes should 
be open, showing some gifts . packed: inside, 
the tag on the opened box, suggesting other, 
gifts which could be given to Mary and 
John and Sally. This would join the gift: 
department and the jewelry stock in one 
attractive interior display, 


At this season there should be a writing: 
desk added to the stock of the gift depart-' 
ment and. good pens and ink and blotting 
paper kept there for the use of customers, | 
‘There should be sufficient stamps kept in the 
stationery department to supply all the pur-. 
chasers of cards and booklets and postals: 
for both Christmas and New Year cards, 
The stationery department should be fea- 
tured at least a couple of days in a special 
table display near the front of the store, : 
suggesting cards and also stationery and cor-. 
respondence cards for gifts. Have addi- 
tional boxes with holly about them or have 
Christmas paper and seals or ribbon with 
which to tie up these boxes of sta- 
tionery. 

There are many ways of displaying gift 
department merchandise to create the Christ- 
mas atmosphere which are so obvious that 
there is no need to enumerate them here. 

If there is the space for such a display, fill 
a table with such articles as leather goods, 
stationery, some of the novelties from the 
gift department and label the table “Gifts 
which Young Men Give.” 

Have your typist make up several lists of 
articles which you can put between heavy 
green or red paper, listing merchandise which 
you are carrying in your store, both jewelry 
and gift department, which your salespeople 
have selected as suitable under the following 
heads: “Christmas Gifts from the Fiance”; 
“Gifts for Men Friends”; “Gifts for Women 
Friends” (these last two, of course, from 
the angle of the opposite sex) ; “Gifts for the 
Husband”; “Gifts for the Wife”; “Gifts 
which Beautify the Home,” and “Gifts for 
the Christmas Invalid.” 

Your salespeople will take keen interest in’ 
making up these lists and will be only too! 
glad to call them to the attention of cus- 
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The Pairpoint Corporation 
Manufacturers 
of 


Silver Plated Ware, 
Metal Electrolters, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 


Blown Glass 





“BRILLIANT DESIGN” No. C07100. LUNCHEON TRAY 
Cut Glass 12 inch 
No. 1032 Vase Butler Etched 
12 inch, 14 inch Electro Plated on Nickel Silver 
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No. 0327. TEA SET. Plain Burnished or Butler Finish 
No. CO1116. 24 inch Waiter 
Inside dimensions for centre of Waiter 18 x 13 inches 
Electro Plated on Nickel Silver 


Langhorne Design 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St- 
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mers. Customers will read them with more 
igterest than jewelers will realize until they 
fave tried out this plan and seen it actually 
work. 2 : 
Prepare your store for Christmas trade 
arly in December and keep changing it from 
time to time until the very last few days. 
The different interior displays will draw 
astomers back who think you may have 
«ome new articles for sale which they did 
not see before—whether this is actually the 


case or not. 





tet Your Display Windows 
Help You Sell Christmas 
Gift Stock 


caer eas windows should appear as 
early as the first week in December. 
Christmas buying is being advocated as 
arly as the first week in November in many 
types of stores and the jeweler has to com- 
pete with that condition if he wishes to get 
his share of the Christmas business which 
his attractive gift department deserves. 

Windows should be dressed twice a week 
during the month of December whether this 
is the policy of the jeweler or not. The 
jewelers who advertise in the local papers 
can run the slogan of their windows in the 
advertisement, while others can have a neat 
ard bearing the story of the window—or 
the very conservative jeweler can say noth- 
ing and let his goods talk for themselves. 

There are stationery windows which will 
hear the attractive boxes of writing paper 
and correspondence paper, the greeting 
cards, and a few leather writing pads for 
traveling. 

There is the window of gifts for boys 
which comprises a long list including ships 
models, an attractive masculine appearing 
reading lamp, a pen and pencil set in silver 
and in gold, an inexpensive and yet service- 
able pen knife, a watch chain and watch, a 
pair of book ends which are entirely mascu- 
line in appeal, a man’s traveling case, etc. 

There is the window of gifts for girls 
which includes toilet sets, a dainty desk set, 
a diary, attractive door stop for the girl’s 
room, a boudoir lamp, a traveling clock, a 
silver or gold pen and pencil set, etc. 

These articles suggest to brother or sister 
what they can give, and also to some 
harassed parent what can be given a son or 
daughter. 

A window can be dressed with only dollar 
articles, another with only two dollar 
articles, another with five and another with 
ten dollar articles. All of these windows 
should be trimmed with crepe paper in red 
and green colors or holly pattern making 
the window look very Christmasy. 

If a jeweler is out to make money this 
Christmas he can do a price stunt which 
pays in every instance it is used. He can 
dress his window with a green ground of 
‘repe paper and divide the window into two 
sad four Darts and then put merchandise of a 
certain price in each of those parts—in other 
Words have a price window—featuring mer- 
chandise and price in the one display—using 
the same method as price tables in the store 
itself. Of course there are ways and ways 
of dressing this window. Unless it is care- 
lully done it will look like some three, nine 
and 19 cent store window. Carefully done, 
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with good advertising in newspapers, the 
window can be only labeled with a tiny card 
stating “All articles ...... Dollars.” 

Christmas gifts for the man and then for 
the women make good methods of dressing 
windows the weeks before Christmas. But, 
the actual two dressings before Christmas 
should be still more suggestive of the 
Christmas spirit. 

A tiny tree in the back of the window 
with tinsel trimming and an assortment of 
gift department merchandise which will 
appeal to man, woman and child, friend or 
relative,,will prove very appealing. 

Some jewelers have used a manger scene 
at the back of the window and put only a 
very small selection of gift department mer- 
chandise in the foreground with jewelry 
represented to a still lesser degree. 

Others have taken some Christmas picture 
from their picture department and hung 
that against the door opening into the back 
of the window and displayed their sug- 
gestion in new Christmas gifts in front of 
the picture, 

Still other jewelers have taken a small 
size (depending upon the size of the show 
window) Santa and from his bag have had 
protruding some small packages bearing the 
name of the jewelry store. About Santa’s 
figure is grouped suggestions for children’s 
and young boys’ and girls’ gifts from the 
gift department. 

Another idea is a_ registered package 
addressed to another State bearing a “not 


to be opened until Christmas” seal. About 
this suggestive center package can be 
grouped gift suggestions from the gift 


department and the jewelry department. 

Numerous ideas, simple, but effective, can 
be worked out along these lines, giving a 
Christmas atmosphere to the window and 
yet showing a goodly assortment of mer- 
chandise, 


A Word to the Wise 


HIS article contains a number of ideas 
which, if carefully digested, will surely 
prove beneficial to the jeweler who has a 
gift department or is contemplating starting 
one. 

Ordering is one of the most difficult prob- 
lems of the jeweler who is buying gift de- 
partment merchandise. He knows his jewel- 
ry buying from A to Z (usually), but gift 
department merchandise is new to him (un- 
less he has made an intensive study of it), 
even if he has had his gift department in 
operation for several years. A thing which 
the jeweler is learning slowly but surely, 
and in some instances at considerable cost, is 
to order in small quantities and then re- 
order (in small quantities), and reorder 
again, rather than order in overstocking 
amounts and find some on his hands when 
the season and demand is over. 

The jeweler is also learning to buy the 
staples and the merchandise on demand dur- 
ing the whole year in small quantities as the 
backbene and background of his gift depart- 
ment and display. 

In the novelties almost every manufac- 
turer or importer will take sample orders of 
one-sixth dozen of each style article which 
appeals to the jeweler, the order to exceed 
$10 in value. Of course, there are charges 
to get the goods to the jeweler’s shop, and 
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there is no discount for quantities in these 
small orders, but the jeweler gains because 
he does not run the risk, and does not have, 
in some instances, stock on hand at the end 
of the season because he did his ordering in 
small quantities and had a fair chance of 
disposing of even those articles which did 
not take in his locality. 

Turnover is slow when you buy in large 
quantities. Don’t consider the price of gift 
department merchandise when you are buy- 
ing it—that is not in the way of rejecting 
or accepting the merchandise—for, accus- 
tomed to jewelry stock as the jeweler is, he 
will not see that an article which he can buy 
for $1 can be sold for $2, and that milady 
would prefer to buy it from him at $2 than 
$1.50, and in many instances will buy it else- 
where at that price, feeling that it is better. 

Women are accustomed to paying prices 
which surprise the jeweler, when he com- 
pares them with jewelry prices and values, 
for her gift department purchases. She 
will pay $1 or a $1.50 for bridge scores and 
think nothing of it, etc. This the jeweler 
can’t seem to accustom himself to. It hin- 
ders him many times in buying merchandise 
for his gift department. “But my custom- 
ers will not pay $2 for those book-ends or 
doorstops. I only will pay you $7.20 a 
dozen, and yet you say I can make over 100 
per cent. on them—sell them from $1.25 to 
$2!” says the jeweler to the manufacturer’s 
salesman who is endeavoring to sell these 
articles to him for his gift department. The 
gift shop owner buys them, and sells them at 
that profit and reorders—why not the jewel- 
er? And the jeweler is the gift shop com- 
petitor. * * * 

The medium-priced gift line does not seem 
to give the profit, yet, properly ordered, 
stocked, displayed and sold and reordered, it 
can be the backbone of the gift department. 
It is better to sell a half-dozen of dollar- 
gift merchandise of a style in a week and 
reorder than to sell a dozen in two months 
at $1.25 each. 

Fall, this season, is the time to buy 
heavily. Christmas season is coming. The 
jeweler should stock his gift department 
early and so avoid delay in filling orders at 
the factory due to a long list of orders at 
the factory ahead of him. All year the 
jeweler should be feeling out the demand of 
his customers through the merchandise 
which he stocks and sells, and this should 
guide him at Christmas-time and in buying 
for the next year. 





As an example of how the manufacturing 
jewelers are tying up with the “Gifts That 
Last” campaign through both the jobbers 
and the retail jewelers, attention is called to 
a pamphlet which has just been sent out by 
the J. F. Sturdy’s Sons Co., Attleboro Falls, 
Mass., illustrating products of that well 
known concern. The cover page contains 
appropriate verses featuring the “Gifts That 
Last” idea and provides a place for the 
imprint of the jeweler’s name. Thousands 
of these will be used by the jobbers as Dec. 
1 enclosures to their customers. The J. F. 
Sturdy’s Sons Co. is also mailing copies 
direct to retailers and thousands more will 
be given out by them imprinted with their 
names to customers. The folder that goes 
to the public has been changed somewhat 
to suit the consumer demand. 
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‘Decidedly a MAN’S Gift’’ 


Student’s COLONIAL SMOKER LAMP 





Radically New and Very Practical 


In the trend of Colonial type decoration, man’s needs have been looked after in the 
creation of the Student’s Colonial Smoker Lamp—a gift that is distinctly artistic as well as 
practical. Its purity of design and finish lend an additional touch of refinement to any 
home or business man’s desk. 


The Student’s Colonial Smoker Lamp is a patented combination lamp, ash tray and 
match box holder in antique pewter finish. 


It has electric attachment fitted out with a genuine, rare old parchment shade with 
a replica of a hand etched antique map of the original thirteen colonies. 


Packed % doz. to a carton. 15 inches high, individually and beautifully boxed. 


Retails for $12.00 


Patented and Manufactured by 


SAMUEL EDELMAN 


474 NORTH 6th STREET PHILADELPHIA, PA. 
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_——* metal objects are very salable 
merchandise for the gift shop and the 
dealer will do well to select a diversified 
assortment of these items, especially for the 
coming holiday trade and Winter activities 





of metal, It is a most attractive and digni- 
fied ornament. The ash trays are single, 
double or triple with cigar or cigarette rests 
on each individual tray. The nest trays 
“Tarry a holder for matches. 
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Groupe No. 627—METAL BOOKENDS 


when small gifts are in demand. The goods 
shown in Group No. 627 are well adapted to 
this trade. Book ends are always popular 
and in demand, and the “subjects” are always 
of vital importance. Those illustrated are 
especially suited to a man’s taste. Incense 
burners of odd shapes and designs are also 
pictured in this group. 
ee = 

“Dutch silver” effects are most appealing 
and are evidently popular according to manu- 
facturers who are turning to the making of 
this commodity. In Group No. 628 novel 
ash trays are illustrated, together with a 
desk piece consisting of an inkwell and 
pen rest which is made in one solid piece 


SUITABLE FOR THE GIFT DEPARTMENT 
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Decorative lighting appurtenances are illus- 
trated in Group No. 629. The candelabra 
effects are of metal, French bronze finish, 
with colored drops and chains and antique 
drip canadles. They are elaborate in their 
decoration. The other lamps are also of 
metal with beautifully modeled figures form- 
ing the base and have beaded shades. The 
center lamp has a base consisting of a cov- 
ered jar. It is particularly suited to the 
boudoir. 

x ok x 


A very interesting array of pottery is illus- 
trated in Group No. 630. The peasant pot- 
tery consisting of the two jugs or pitchers 
and the one set of bowls are all hand painted. 
One is the cat’s eye pattern and the other 
the daisy design. The background is of solid 
color with white spots with eyes in center 
or with mottled figures and designs on the 
white background. The peasant pottery com- 
prises tea sets, vases, flower and fruit bowls 
and pitchers. This same kind of merchandise 
may be had in solid colors of brown and 
The set of bowls to the left are of 


yellow. 

English pottery in gorgeous colors, the in- 
side contrasting with the outside. The 
charming floral border is most effective. Tea 


sets, of which a pattern is shown herewith, 
may be obtained in fours, sixes or eights 
and are open stock. They are of solid colors 
such as lavender, rose or blue with floral 
patterns. 
x * Ok 

Beaded bags still hold their own and are 
being shown in various new and stable pat- 
terns and styles. Some have frames of ornate 
design studded with steel nails or colored 



































Group No. 








629—ARTISTIC LIGHTING 


APPURTENANCES FOR THE HOME 





DESK 


PIECE MADE OF “DUTCH SILVER” 

stones, while for the “tailleur” the “envelope” 
is always smart. Milady favors the “pull 
string” bag for evening use, finding it con- 
venient for kerchief and cosmetics as well 
as complementary to her evening attire. The 
steel beads used in the bags shown in Group 
No. 631 are so small as to almost resemble 
a woven pattern or fabric. The colors are 
brilliant and the designs original. The fitted 
suit case is indeed the gift de-luxe, and a 
splendid selling article for the holiday trade. 
Two popular models are illustrated herewith, 
showing a tray fitted and also a top fitted 
case. The fittings themselves are of the new- 
est and most charming designs of exquisite 
colorings. 

* * * 

Peasant pottery with its bright and color- 
ful designs is very popular if one is to judge 
by the endlless variety being shown in the 
various shops. Besides being an attractive 
and a quaint accessory for display, the items 
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° Strong national advertising, smart new colors and dis- for 
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f AY d tinctive designs, generous sales helps—these are 
creating profitable business in Fiberloid toiletware. A 








—- advertising campaign is behind Fiberloid With every Fiberloid set you will get a smart purple A 


toiletware this fall—a campaign reaching 3,600,000 and gold display box. A box that catches the eye, and he 


homes every month. Full-page four-color magazine makes the set stand out on your counter. And it te dis 
advertisements and large rotogravure space in nineteen duces your packing expense. Bo 
of the country’s greatest newspapers tell and re-tell the Our window display is also an unusually good sales * 
story of Fiberloid beauty. producer. Let us send you one. Any woman who 1s fis 


fond of pretty things (and all women are) can't help Gy 
being attracted. ““ 

You can sell Fiberloid sets to people of all incomes ~ 
They appeal to the woman of wealth as well ’ to the 

irl of modest means. And don’t neglect the men. 

The beauty of Fiberloid, backed by strong national sede of men buy Fiberloid sets for i every yeal. : 
advertising, assures a real demand for these sets. Natur- Order a full assortment for your holiday trade now. 
ally we are anxious to help you take full advantage of — [ert ys give you the particulars of our generous discount 
this. On an average size order we will send an illustrated and our letter offer. If you have no copy of our 1925 
letter featuring the Fiberloid line to a list of your best catalogue we'll be glad to send you one. The Fiberloid 
customers. This letter will bear your letterhead and Corporation, Indian Orchard, Mass. New York Dis 
your signature. It will be your letter. But the expense play Rooms: 402 Fifth Avenue. Toronto Display 
will be ours. Rooms: 145 Adelaide St. West. 


FIBERLOID | 


Fiberloid sets are beautiful in every sense of the word. 
They are designed to satisfy the craze for color that 
exists among women today. The new fall line includes 
many new colors and many new patterns. 
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are extremely useful. In Group No. 632, 
two pitchers of unique and totally different 
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they had been given by customers of the 
department. 














Groupe No, 630—AN ARRAY OF POTTERY WHICH WILL ATTRACT GIFT BUYERS 
(See text on page 131) 


shape are illustrated. Either the squatty one 
in solid colors or the tall, slender one with 
its conventional pattern in brilliant contrast- 
ing colors is an appropriate vessel for milk, 
cider or other liquids. The small covered 
utility jars or crocks are shown with many 
different floral and color decorations. They 
may be used for condiments, relishes and for 
other purposes where a covered receptacle 
s desirabie. These are items of excellence 
for the pottery shelves of your gift depart- 
ment. 


A Suggestion for a Gift Depart- 
ment Window Display 





NYTHING that gives a new and newsy 

slant on the articles carried by the gift 
department of the jewelry store will be of 
distinct help to the store in selling more 
goods. 

In view of this, then, it would be good 
business for the store to stage a window 
display in which would be shown an attrac- 
tive array of articles which had made 
particularly big hits with the people to whom 


133 





For instance, there could be a pair of 
candlesticks of the kind purchased by some 
customer of the store and given to a friend 
and with these candlesticks could be a card 
reading like this: 

“The nicest present I ever received !”— 
That’s what was said to the giver of similar 
candlesticks by the recipient of them. 

Similar placards could be placed on the 
other objects in the window. 

At the back of the window there could be 
a larger placard telling about the whole 
proposition and calling attention to the fact 
that other people would be assured of get- 
ting just as enthusiastic responses from the 
recipients of their gifts if they would buy 
and give the articles displayed. 

All this would give a personal, unusual 
touch to the window which would be sure 
to get a lot of attention and create quite 
considerable amount of talk. And, of course, 
the more attention the store’s window dis- 
plays receive and the more talk they create 
the-more goods the store will sell and the 
higher its profits will be. 





To Judge Cut Glass Values 


AN important item for the retail salesman 
of genuine cut glass is to be able to 
point out to the prospective buyer the high 



























Crouprp No. 631—BEADED BAGS AND FITTED CA SES MAKE ACCEPTABLE GIFTS FOR DISCRIMI- 


NATING WOMEN 
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Group No. 632—DAINTY UTILITY ARTICLES WHICH MAKE ATTRACTIVE GIFT STOCK 
(See text on page 131) 





(See text on page 131) 


qualifications of the pieces displayed. Miss 
Mary A. Lehmann,-B. A., in her work “The 


Glassware Department” (The Ronald 
Press), affords a short statement on this 
point. She says: 


“In judging of the value of any hand- 
made product as compared with one made 
by machine, there are always two things to 
be considered: 1. The real beauty, indi- 
viduality, finish and durability of the hand- 
made article. 2. A ‘collector’s value,’ due 
to the fact that hand-made articles are more 
costly to make and therefore can be in the 
possession of only a few fortunate persons. 
30th of these considerations are important 
in the case of cut glass. The luster, finish, 
and durability of hand-cut lead blanks are 
all greater than in any of the imitations. 
This beauty is partly dependent on the de- 
signs, which differ in their effectiveness.” 
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71 West 23rd Street 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. 
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IMONDETTI 


1M PORTATIONS« 





During these months of busy 
selling, we are prepared to make 
immediate shipments of your 


as original or “fill-in” orders. Don’t 


lose sales for lack of stock. Use 
the mail, phone or telegraph— 
and we will cooperate fully in 
keeping your stocks up to sell- 
ing efficiency. 


Handtooled Leather Goods, 
Majolicas, Ceramics, Faien- 
ces, Peasant Pottery, Vene- 
tian Glassware, Sienese and 
Florentine Gilt Woodware, 
Florentine Basketry and Ala- 
basters, Wrought Iron An- 
tiques, Ship Models and 
Christmas Card Selections. 


We always have on display a variety of ex- 
clusive articles, individually made. These are 
for the buyer of unusual pieces. Obviously 
they can be seen only at the showrooms. 


Exhibiting at the Eastern Manufacturers and 
Importers Exhibit at the Palmer House, 


Chicago, Feb. 1 to 13, 1926. 


SEND FOR NEW CATALOGUE 


Simondetti & Company, Ince. 


STOCK AND SHOWROOMS 
New York City 


180 New Montgomery St., San Francisco 
In Italy, Simondetti & Co., S. A. Milano 
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HAWKES 





Vase for Large Flowers 
A Hawkes reproduction of an old 
Waterford design of the Period 

1786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO .BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 
etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 


——— 
——— 
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Manufacturers and Importers Glad to Offer 
Gift Department Managers Advertising 
and Selling Helps 
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T is surprising how little the jeweler seeks 

the assistance of the manufacturer or 
importer from whom he buys gift depart- 
ment merchandise. The manufacturer (or 
importer) knows the story about the mer- 
chandise, which will make it that much more 
appealing to the customer, and he also knows 
how it can be best displayed in the store and 
in the window. The manufacturer is full of 
ideas, which the jeweler could use to advan- 
tage if he would only ask the manufacturer 
for some advice or suggestions, 

The manufacturer is more than willing. 
Why? Because the more he can help the 
jeweler to dispose of that merchandise, the 
more re-orders he will receive, and thereby 
benefit for the time which he spent telling the 
jeweler some little points which might help 
him. 

The manufacturer or his representative 
has been traveling around a bit, he has seen 
what other jewelers have done with his mer- 
chandise and he can give those pointers to 
the jeweler and also add some of his own 
ideas. Altogether, the jeweler who is 
clever enough to seek information from the 
manufacturer will be clever enough to use 
some of the information which he receives 
and cash in on the ideas. 

Instead of buying an article because you 
like the looks of it and the price is right, 
ask the salesman for some information about 
it, It is a reproduction of what? The idea 
was conceived from what? What is inter- 
esting about it and will help the customer to 
buy it from the jeweler’s shelves? 

The manufacturer will be glad to tell, and 
he will be glad to give you even more in- 
formation than you may feel that you can 
use, but it is all handy in dealing with your 
customers. All this information which you 
glean from manufacturers, importers and 
their salesmen should be transmitted to your 
salesmen and women in either a sales talk 
of a memorandum on a bulletin board, writ- 
ten hy you or your typist, or typewritten 
notices handed to each sales person or among 
them, requiring their initials when they have 
read the notice. 

In the showrooms of the importer and 
manufacturer can be obtained many ideas for 
display of the merchandise in your own store, 
but when you buy through a traveling sales- 
man, then is the time to ask his suggestions 
about display. 

It may seem peculiar to jewelers, but 
salesmen who are asked advice about order- 
ng will in almost every instance suggest 
conservative buying. They do not want you 
{0 overstock and not order again from them 
on their next trip. They would rather take 
a small order and have you reorder by mail 
and greet him with open arms when he comes 
‘© your store again than to have you over- 
stocked and greet him with the word that 
you have not yet disposed of his stuff from 
his last trip. 

The salesman has more respect for a well- 
selected small order than for one which he 


* dise. 


cannot but feel is an overstocking and over- 
buying on your part. He then doubts your 
business ability. But when you buy con- 
servatively you hold his respect, you make 
him feel that you are a good business man 
who is out for turnover and expansion of 
business and he is glad to work with you. 
His suggestions will be along that same line 
of buying and his advice will be very help- 
ful and worth your consideration. Most of 
the salesmen today are not out for big or- 
ders, but for orders which will be satisfac- 
tory and will result in reorders and future 
new business. They realize that continued 
business with a jewelry store is worth more 
than a couple of big orders, which were 
plain overstocking and made the jeweler 
feel that- he was stuck with poor merchan- 
The jeweler will not admit that he 
has overstocked because he cannot realize 
that what is not overstocking in jewelry 
buying in rank overstocking in gift depart- 
ment buying. So,. that’s the way of 
things. 

A very pleasant business relation can be 
established between a jeweler and a sales- 
man or manufacturer or importer which 
will be of benefit to all concerned, the jewel- 
er admitting his need of the knowledge the 
manufacturer has, and the manufacturer 
more than glad to impart it to the ears of 
an attentive and desirous customer. 

Don’t forget, the manufacturer wants to 
help you build up your business—it means 
business to him, too. 





Take Advantage of Excellent 
Displays to Help Sell Vases 





OW is the season in which vases can 
be sold to advantage. The jeweler can 
offer a window full of very pretty vases, 
or a display table in his shop—but that 
means little in the sale of these articles if 
the jeweler does not cleverly display them. 
By clever display we mean that: the jeweler 
should not only offer vases to the public 
eye, but fill them with the season’s bay ber- 
ries, bittersweet, Roxbury waxwork, and 
Japanese holly, pussywillow and mistletoe 
(both kept from last season or featured 
when they appear on the market in late Win- 
ter). 

Autumn leaves and Autumn flowers can 
be waxed if the jeweler wishes. Waxing is 
a very simple process. To wax leaves, a 
small lump of beeswax about the size of a 
pea can be put on the leaf and ironed with 
a hot iron until the wax thoroughly glosses 
it. 

Winter vases can also be filled with choke- 
berries, berries from the black alder, par- 
tridge berries and checker-berries. Wall 
brackets can be decorated with bittersweet 
or Roxbury waxwork. Japanese holly, 
whose fine white blossoms mature into thick 
chubby clusters of tiny orange apples dotted 
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with black centers can be placed in vases: 
holding water and will last a long timé. 
Barberries can be used in baskets or vases.. 
English and California holly will keep for 
about, a. month, and mistletoe can be pre- 
served by drying for a short period or kept 


longer. in water. The latter, lacking color, 
can be placed in very colorful vases and thus. 
produce an excellent effect. 

Pussywillows can be painted with red ink 
or dyes, and used in the Christmas window 
when red, and in the St. Patrick window 
when painted green, or the combination of 
red, white and blue pussies will make a 
patriotic display. Blue ones can be put in 
yellow vases, and red ones in grey vases, 
and so on, 

But get your store decorated for the Win- 
ter with vases filled with appropriate ber- 
ries and leaves for the season. It will halp 
draw trade. 





A Suggestion Which Will Help 
Sell Fountain Pens 





co VERY time that we have a feminine 

visitor at our gift department who 
makes a purchase or who simply looks at 
goods,” said a western jewelry store gift 
department .manager, “we try to get that 
visitor to write her name and address on a 
card. We do this for two important rea- 
sons : 

“In the first place, we want the names 
and addresses of all visitors so that we can 
use the names for direct mail advertising 
from time to time. We feel, of course, that 
the people who are enough interested in our 
store to visit our establishment are our best 
prospects and so it is evident that it is only 
good business to get their names and cir- 
cularize them for business every now and 
then. : 

“In the second place, we want to find out 
whether or not -the- ladies own fountain 
pens. If they have fountain pens they will 
take the pens from their shopping bags and 
use them. Or if they have pens at home 
which they haven’t brought with them, 
they’ll tell us so. But if they don’t own 
fountain pens they’ll ask us for a pen or 
pencil. And when we find that they do not 
own fountain pens we go after them hard 
for the purpose of selling pens to them. We 
point out to them how nice it is to carry 
fountain pens with them for use whenever 
they need them and then we get the right 
sort of pens right into their hands and urge 
them to try out the. pens on paper we pro- 
vide for the purpose. 

“All this is wonderfully helpful to us in 
increasing our -sales of fountain pens and 
it doesn’t call for any very extensive extra 
work on the part of otir salespeople.” 

Couldn’t other gift departments use this 
same little stunt with equally good re- 
sults ? 








Judge Winn in Central District Court at 
Haverhill, Mass., recently sentenced Peter 
Brunda to serve six months in the house 
of correction for the larceny of $235 worth 
of jewelry from a store. The police charged 
he had hurled a hammer through a window 
and had stolen articles on display. He was 
captured after.a chase. ; 
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We Specialize in the Kind of Gifts and Art Goods That High-Class 
Jewelers Show with Pride and Sell with Profit 





We Show the Finest Line of 











Hand-Made 
IMPORTED 


Ship Models 


on the Market. 


Illustrated Catalog 
on Request. 


New Art and Gift 
Merchandise 














Spanish Caravel 
15th Century—38 x 34 inches 


Constantly Arriving 
from All European Centres 
and the Near East 


FERDINAND BING & CO’S., Successors 


67-69 Irving Place 


Pacific Coast Representative: Henry C. Hustey, Transportation Bldg., Los Angeles, Cal. 
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Dutch Man O’War 
_15-16th Century—30 x 28 inches 


NEW YORK 
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Nothing in the jewelry 
field makes a more fitting 
gift than Artificial Flow- 
ers. Each year sees more 
jewelers turning to artifi- 
cial flowers, to give that 
inimitable touch of at- 
tractiveness to both their 
store and goods displayed. 


Marked success in meet- 
ing jewelers’ requirements 
has been a_ noteworthy 
feature of our efforts. 


Catalog 
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bad Be sure and get our sup- 
plement of Chnistmas 
Decorations and Suitable 
Christmas Gifts put up in 
Individual Boxes, and 
Don’t Forget our Supple- 
ment on Nature-Flowers. 








A complete line of China, 
Porcelain and Glassware 
receptacles and ornaments 
—our own imports. Novel- 
ties are features by “DECO- 
RATIVE” far in advance 
of seasons. 














Exclusive shell flowers hand painted by Parisian artists 


‘DECORATIVE PLANT CO. ne 


When in New York 











sent 
on 
request 
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Visit Our Famous 
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Gift Suggestions Seen in 
fMetropolitan Salesrooms 
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N. 220. The ancient town of Nove still 
has many factories devoted to the production 
of the traditional “terraglia” of the section. 


This jar shown here is the product of the 
Bassano factory. 





BASSANO WARE 


N.215. This old name is given to this in- 
leresting pottery, although it has been made 
(or many years on the mainland near Naples 
mstead of on the lovely island whose name 
it bears. It is distinguished by the classic 
simplicity of its shapes and soft colorings 
which harmonize so well with its crudeness. 
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N. 219. The Grafiito technique, which 
means that the design is etched into the sur- 
face of the clay instead of being merely 
painted, is originally Umbrian though fre- 
quently copied in other parts of Italy since 
early times. 





N. 216. The name is taken from small 
toums in Abruzzi celebrated for the excel- 
lence of their Majolica vases and tiles. This 
ware is distinguished by the amount of red 
in its decoration, red being the rarest color 
in Majolica. 
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CAPRI POTTERY 


N’. 218. One of the most interesting lines 
is this celebrated production of the young 
Venetian artist, Naciso Bonato. Distin- 
guished from all other Italian wares by the 
grace of its Venetian 18th Century models 
and the marvelous blends of colorings in the 
decorated pieces, this ware has been much 
imitated but never equaled. It is not a 
Majolica, but a “terraglia,’ more nearly re- 
sembling soft paste porcelain, and conse- 
quently has a more dainty or “dressy” effect 
than the majority of Italian wares. 





N. 217. A wonderful piece of master 
workmanship, not only in its colorings but 
in the craft shown in designing. This jug 
is 151%4 inches high. The decoration shows oa 
shield in green colorings. 
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PEWTER PLATE 


At the height of the Holi- You cannot go wrong for 
day Season, at the very ie the women of today want 
moment when every jeweler something that has merit 
and looks more for her 
money when giving a gift. 





is looking for something 
out of the ordinary, that 
has a demand, and ready 


; It is unquestionably the 
sale at prices to suit every 


most successful method yet 
devised to make Pewter 
Plated Ware at a price. 


purse, comes Pewter Plated 
Ware with a profit of over 














one hundred per cent to aha And remember every piece 
- Dimensions 54%” x 8%” : sood 

you. Price $3.00 is guaran ; 

Bon Bon Dishes Console Sets Dinner Bells Fern Dishes 

Ash Trays Book Ends Candlesticks Candelabras 

Cigarette Boxes Door Knockers Lamps Lanterns 

Mantel Ornaments Match Safes Nut Crackers Nut Bowls 

Paper Weights Paper Knives Sconces Vases 

Fruit Bowls Tea Caddies Tobacco Jars Cheese and Cracker Sets 
Sandwich Plates Toasting Forks Crumb Sets Cake Dishes 

Two Forty-Six Fifth Avenue New York 

















No. 2154. Powder Box. Flower Top, 


No. 6. Discus Thrower. DIAMETERS: 3-3 4. 
HEIGHTS: 5-10. Matches bottles No. 1963 and No. 1994 
respectively. 
Cotors: Amber, Green, 
Aquamarine, Amethyst. 






Flower Dropper. 


HEIGHTS: 5-12. ad J} HE ¥% 
tae IGHT: 5%. 

\ pacar’ CoLors: pe Green, 

Aquamarine, Amethyst. 


and 


“tame MURANO GLASS 


For Christmas selections, we are showing these unusual bronze reproduction of 
well known subjects which were excavated from the ruins of Pompeii and Her- 
culaneum. They are finished in verde antique, and are extremely reasonable 


(a) 
No. 42. Winged Victory. {r 7 No. 1963. Perfume Bottle. 





in price—retailing at $5.00, $10.00 and $15.00. ce 
The delightful pieces in Venetian Glass are particularly good at this season, too, 
and you are invited to send to us for any you may desire. No. 3012. Toilet Bottle. 


Catalogue on request. See nee 


No. 24. Dancing Faun. HEIGHT: 14. 

HEIGHTs: 5-11 %. Cotors: Green and Amethyst. 
newrornk §=Cayhone, 228728 
SHOWROOMS . WAREHOUSE & OFFICE 
120 Fifth Avenue Importer of Italian Arts and Antiques 348 Congress Street 


An unusual collection of Italian Antique Furniture may be seen in New York; also at our retail store, 342 Boylston St., Boston 
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4 Novel Way to Feature Gifts 
for the Home 





EOPLE observe the birthdays of friends 
P and relatives and acquaintances with the 
presentation of gifts but a highly important 
birthday that is very frequently, if not most 
generally, overlooked is the birthday of the 
home. : ; 
It is a tremendously important event in 
the lives of most people when they move 
into their own homes. But in spite of the 
importance of this event, no observance of 
tt occurs in after years. 

It would, therefore, be a good business- 
huilding stunt for the gift department of the 
jewelry store to run a special week or so 
during which people would be urged to 
mark the birthdays of their homes by giving 
presents to their homes. 

“Give your home a present on the anni- 
versary of getting into your own home,” 
could be the slogan for the week or selling 
period. 

During this time the gift department could 
feature various goods which are particularly 
appropriate for homes such as candlesticks, 
chinaware, decorative articles of various 
kinds, card table supplies, smoking equip- 
ment and so on and so forth. 

From day to day the department could 
feature articles for various rooms of the 
home. On one day the articles featured 
could be for the living room. On another 
day articles for the dining room could be 
featured. On still another day the store 
might feature articles for the bedroom. 
And so on, 

This would get an entirely new idea into 
the minds of people and would be a splendid 
selling argument for the store which would, 
undoubtedly, be of very distinct help to the 
store in building more business and more 
profits. 





Tell the Public About the 
Growth of Your Gift Dept. 


EOPLE are always interested in the 

advancement made by the stores with 
which they are familiar. People like to 
trade with progressive, growing stores and 
so when the gift department of the jewelry 
store shows the public that it is growing 
and just how much it is growing it is bound 
to get attention and increased patronage. 

An interesting, worth while method of 
showing how the gift department of the 
store is growing is by the use of a window 
display in which similar objects of different 
size are used to show the business of a year 
ago and the business at the present time. 

For instance, suppose that the gift depart- 
ment’s sales of candlesticks in this year are 
a third larger than they were a year ago. 
If this is the case the store’s advance along 
this line can be graphically illustrated by 
the use of two candlesticks, with one of the 
candlesticks a third taller than the other. 
These candlesticks can be placed side by 
side in the show window. On the smaller 
candlestick can be placed a placard stating 
that it represents the amount of business 
the department was doing in candlesticks 
4 year ago. On the other can be placed a 
placard stating that it represents the amount 
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of business the department is doing in candle- 
sticks at the present time. And so on with 
the various other leaders in the gift depart- 
ment’s stock of goods. 

This method would show the public con- 
clusively that the department is growing 
splendidly and it would enable the public to 
make some exact comparisons and by doing 
all this the department would gain valuable 
publicity which would help in building 
business. 





Emphasize the Spirit of Youth 
in the Gift Department 


MPHASIZING the youthful spirit oi 

the gift department of the jewelry store 
is always a splendid help to the department 
in getting more business and in - making 
more of a profit because it is the people 
who are themselves youthful in spirit who 
generally patronize the gift department. 

It is the people who are not too old to 
enjoy doing nice things for friends and 
relatives and who have an alert mind which 
keeps them up with the times, who patron- 
ize the gift department of the jewelry store 
in the largest numbers. 

All this might be emphasized by the gift 
department in its regular newspaper adver- 
tising and, in addition, in emphasizing the 
youthful spirit of the department it would be 
a good thing to tell about these phases of 
the store’s business and stock of goods: 

Attention should be called to the very 
short length of time that all the goods in 
stock have been in stock—this point show- 
ing the youthfulness and up-to-dateness of 
the store’s goods. 

Emphasize the fact that it is a great help 
in keeping young to have new things 
around instead of the ancient, antique stuff 
of a by-gone day and that the new, fresh, 
invigorating goods carried by the gift de- 
partment are real youth-givers, 

Doing something for others is always in- 
vigorating and rejuvenating. Consequently 
when people pay visits to the gift department 
and there make purchases for other people 
they are doing something that is bound to 
make them younger. 





An Old Friend of the Children 
in a New Dress 





Q NE is ofttimes at a loss for an appro- 
priate gift for an infant or child, espe- 
cially where one wishes to give something 
really nice which will be useful and lasting 
and still not represent too great an outlay. 
Silver knife, fork and spoon sets have 
always been in this class of gifts, and there 
is nothing more apt. But mdny people 
wish to make their gifts more original and 
out of the ordinary. For this reason the 
sets now on the market are certain to be 
popular. The articles themselves are very 
beautiful in design and of the highest quality 
of silver overlaid ware. But it is the man- 
ner of presentation of these practical gifts 
which is original and distinctive. The box 
or case which, is of course, handsomely 
lined, has the form and appearance of a 
story book. Illustrations in many colors on 
front and back covers show the “character.” 
“Rolly Bowly,” a cute little girl, who of 
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course, represents the spoon; and “Tiney 
Tim” the cunning little fellow named after 
the fork tines. 

Then inside the front cover is the story: 
and this is a very clever and truly helpful 
feature. Here the little characters tell 
which foods each likes the best and how 
they like to eat them. It is really a lesson 
in table etiquette for little tots, and told 
in a style not unlike, but more interesting 
than the old nursery stories. 

For the older children, the story of Little 
Lord Fauntleroy is told on the pictured 
covers of a “book” containing a knife, fork 
and spoon of the same silverware. Inside, 
the tale is of this lovable little character 
and his good manners which endeared him 
to all. It is a character-building story 
which will long be remembered by growing 
youngsters. 





Colors Used in Decorating 
‘Hard Porcelain 


N the sale of gifts of chinaware some 

knowledge of’ the colors used in their 
decoration proves highly valuable, as the 
prospective customer is, otherwise, likely to 
know more than the seller. Bourry, in his 
“Treatise on Ceramic Industries” (London: 
Scott, Greenwood & Son, 1919) condenses 
as follows: “The decoration of hard porce- 
lain presents special difficulties. For deco- 
rative molding the slight plasticity of the 
body makes it very difficult to manufacture 
many objects the execution of which would, 
on the contrary, be relatively easy in faience 
or stoneware. The Chinese discovered some 
expedients in molding, but the body they 
used is more plastic than ours, and labor. is 
cheaper. 

“Decorating with color presents diffi- 
culties of another kind, as on account of 
the high temperature at which the burning 
must take place there is only a small num- 
ber of coloring materials which can be 
employed. The body may be colored by the 
following materials: Blues.—Cobalt oxide, 
the shade being modified by a mixture of 
chrome oxide or uranium oxide. Yellow.— 
Uranium oxide. Gray.—Iridium oxide and 
platinum. Browns.—Mixtures, in various 
proportions, of iron chromate and man- 
ganese oxide. Rose—Mixture of alumina 
and chromate of potash, first heated in the 
hard fire with an oxidizing atmosphere, and 
afterwards added to the body. 

“Under-glaze color is little used on ac- 
count of the small number of colors which 
can be employed. Only one, cobalt oxide, 
is much used, though the oxide of uranium, 
chrome and iridium, a mixture of chromate 
of iron and manganese oxide, etc., might 
also be employed. These oxides are gen- 
erally mixed with the body, heated in a 
hard fire, and then put on the biscuit. * * * 
Over-glaze coloring is much more used. It 
is based on the employment of vitrifiable 
colors, the burning being done in a muffle 
at the test for gold.” 











N. J. Edwards & Co., who have been in the 
wholesale sporting goods and traveling goods 
business at Goldsboro, N. C., expect to get 
back into the jewelry business. They are 
selling their old fixtures and will start with 
a new line and new fixtures. 
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Art Craft Leather Goods 


THE LATEST EXPRESSION 
IN ITALIAN ART 


¢ 


y yg 
Yar 


st R 
“a WH 


OLA? ONL, 


‘ 
ce 


AT THE RIGHT PRICE 






Beautiful in Finish, Designs and 





Colorings Bilfola 






Cigarette 
Case 





Our $25.00 Assortment Means 
Big Profits and Quick Sales 
With Nothing To Lose And 
Everything To Gain As Every 
Article Is Guaranteed To 

Meet Your Entire Approval 
Cigarette 


Case vee MARK Match Case 
GARDNER POCKET BOOK MFG. CO. 


Makers of Fine Leather Goods 


Hipfold 









210 OLIVE STREET ST. LOUIS, MO. 
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ful yellow, contrast or 
harmonize exquisitely 
with the black handles 
and fruit knob decora- 
tions to a nicety for 
which only Tuscan 
Ware is noted . 


HE jeweler who looks 
to his gift depart- 
ment as a source of large 
holiday profits, readily 
can see an irresistible 
sales appeal in the marked 
superiority of this 
TUSCAN ENGLISH 
BONE CHINA;—the 
finest obtainable. 
























Appreciated at once by 

your finest class of trade, 
_ Tuscan Sets are positive 
| year ‘round profit pro- 

ducers, and are especially 
large sellers at holiday time. They 
are distributed only by A. J. 
Fondeville & Co., and comprehen 
sive stocks are always on hand in 
New York FOR IMMEDIATE 
DELIVERY. 





Illustrated is the 21 piece 
Tuscan Breakfast Set for 
two. The Tea Set, in 23 pieces, 
1s a service for six. 
THE FINER POINTS 
— VISIBLE! 

The solid colors of Tuscan, Ware 
make it a sure seller; — delicate 
rose pink, dainty blue and cheer- 





At A Glance 


You can see the finer points of these 


TUSCAN 


TEA AND BREAKFAST SETS 
of English Bone China 


Ideal Holiday Items 


A. J. FONDEVILLE & Co., 24 West 23rd Street, New York City | 
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Buying Chinese and Japanese 
Goods 


F course, in buying imported goods it is 

yery easy to turn over the article and 
read the “Made in Japan,” or “Made in 
China” stamp on the bottom. But a jeweler 
should know more about his imported gift 
department merchandise than the mere guar- 
antee mark that it comes from a certain 
country. For this reason, some pointers on 
buying different types of articles from Japan 
and China have been compiled. 

First we will take Chinese porcelains. 
They cannot be duplicated in American pot- 
tery for they have special shapes which only 
the oriental hand seems to be able to pro- 
duce. This porcelain is hand made also. 
American pottery or porcelains cannot dupli- 
cate the colors of Chinese porcelains. There 
is something about the Chinese red which is 
distinctly Chinese. 

Chinese brass is heavier than the domestic 
brass and has a bell-metallic ring when hit. 
The more engraving upon Chinese brass the 
more expensive. The weight and amount of 
engraving determine the expensive from the 
less expensive Chinese brass. 

Cinnebar lacquer is made from gum of the 
cinnebar tree applied in many coats upon a 
wooden, metal or fibre base. It is usually 
red in color. When a sufficient number of 
coats have dried then the design is cut or 
carved. The deeper the carving the more 
coats of lacquer have been applied. The 
more, therefore, the article weighs and the 
sharper and more delicate and intricate the 
design, the better the piece of cinnebar lac- 
quer. Molded cinnebar lacquer has not the 
same sharpness in cutting and its machine 
making is apparent. 

Pottery from Japan is mud while from 
China it is porcelain. Japanese pottery is 
more commercialized though there is still a 
lot being produced by hand. Chinese pottery 
or porcelains are all hand made. Hand-made 
pottery always has a certain amount of deli- 
cate unevenness which shows that it is pro- 
duced in other than a mechanical process. 

Japanese commercialize and copy old Japa- 
nese and Chinese designs and turn them out 
at cheaper rates than China can. 

Japanese lacquer in colors of red, greens 
and black are lighter weight than domestic 
lacquer though this is not always true be- 
cause there are many kinds of wood bases 
wed, The satin finish and lovely polish 
shows the better grade of lacquer from the 
poorer, 

Cloisonné is a very interesting subject. 
Japanese cloisonné has a bronze base while 
Chinese cloisonné has a brass or copper base. 
Again, the heavier the piece the better the 
quality. For this reason: The usual base 
for Chinese cloisonné is copper. On this 
hase wires are soldered forming the design. 
This wirework of design is then filled with 
colored enamel, fired, the shrinkage filled in 
again with colored enamel, refired, and so on 
until the enamel comes out of the fire with no 
wiring showing. It is then polished. Good 
doisonné will show no bubbles or mars or 
specks and will be heavy in weight. Good 
doisonné has about 16 firings. The more 
coats of enamel, the more intricate the de- 
‘gn in wiring the better the grade. Medium 
and cheaper grades of cloisonné show specks 
and blemishes. Russian cloisonné has the 
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enamel between the wirings and is fired, but 
the wires are apparent, and there is no final 
polish as in the Chinese and Japanese cloi- 
sonné. Imitation cloisonné is made on an 
imitation metal base with the design molded 
and the enamel filled in and fired. The de- 
sign is cruder, and the finish is not there. 

It is difficult to tell the old pieces of Japa- 
nese and Chinese porcelains, but when you 
have handled them some time you will be 
able to judge by the “feel” of them, but in 
the beginning one can only try to judge by 
the colors. The older ‘the pieces the more 
toned-down the colors and the softer their 
tones. 

Teakwood can be told from other woods 
because it is so heavy and also because it has 
such a gloss. Henoki is Japanese white wood 
and is lighter than teakwood. Most teak- 
wood comes from China. The finer the carv- 
ing the better the price obtainable for the 
article. 

There is no need of telling jewelers how to 
distinguish oriental stones from imitations 
because his business has been jewels for many 
years, but some little tricks with jade, rose 
quartz, amethyst, agate and crystal, known as 
hard stone figures in oriental products, will 
make buying a little easier. Real stones re- 
main cold no matter what the temperature 
of the room in which they are, while the 
imitation take on the heat of the atmosphere. 





Inviting In the Visitors 





MAXY of the jewelry stores of the north- 

west with gift departments, where 
there is an unusually heavy tourist traffic 
extending well into the Winter, make it a 
rule to welcome visitors whether they pur- 
chase merchandise or not. It means consid- 
erable to them to be hosts to the visitors, 
and go beyond the normal tendency to be 
kind. They make it a point to advertise in 
their windows, doors and notices that visitors 
are always welcome, and that the jewelry 
on display, the gifts made of certain raw 
materials indigenous only to the -northwest 
mountains and that section of the Pacific 
Coast, and the tross agates, mounted and 
unmounted, which are famous in this par- 
ticular part of the country, are on inspec- 
tion for the delectation of the visitor. 

Jewelry stores in general could catch this 
spirit. Everywhere jewelers might well 
follow this lead at present and make it a 
point to welcome the visitor, not only from 
out of town, but his many fellow townsmen, 
whether they are in a position to buy or not, 
stressing the fact that they are not obliged 
to purchase anything, but may look over the 
display and the many articles contained in 
the show cases at their leisure. Salesmen 
who have the proper spirit get just as much 
“kick” out of showing goods and presenting 
their sales talks in the abstract, if the person 
seems interested, as they do out of actual 
selling. Certainly it is equally valuable, for 
practice, does them considerable good, keep- 
ing them fit, courteous and polite, and they 
appreciate all the more real concrete business 
when it develops. 

Once the visitor is in the establishment 
and is treated with every consideration, is 
made to feel like a guest, and is not scorned 
by innuendo or any other means simply be- 
cause he does not make a purchase, a real 
friend is made, and some of the larger dia- 
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monds, unique brooches, antiques, and es- 
pecially high priced stock, become show 
pieces which many of the visitors may bring 
others,to view, and in that manner give the 
store a certain amount of valuable adver- 
tisiig which it could not secure in any other 
manner. 

Inviting persons to browse around and par- 
ticularly the ladies, who have a natural in- 
clination to enjoy beautiful things, will not 
clutter up the store. Persons have gotten 
out of the habit in the stress and bustle of 
American life to inspect wares and look 
things over before they buy. They are in- 
clined to purchase on the spur of the mo- 
ment and only go into a jewelry store with 
some definite idea of buying. To make the 
jewelry store and the gift shop a real show 
place of the city should be the aim of every 
jeweler, for it will redound to his credit, 
and will give much pleasure to the citizenry. 
—C. M. L. 





China Week in the Gift Depart- 
ment 





UT on a “China Week” at your depart- 

ment, Mr. Gift Department Manager. 
During the Winter months when house- 
wives are more confined to their homes than 
in the warmer months of: the year all house- 
hold articles assume a greater importance 
in their eyes. They look at their stock of 
chinaware and think about the additional 
pieces they would like to have and, conse- 
quently, when they start buying gifts for 
other members of the feminine sex their 
attention is, naturally, concentrated quite 
largely upon. the exceptionally beautiful 
china sold by the gift department. 

In putting on the week play up the fact 
in the advertising for the week that Winter 
time is china time. Then emphasize the 
beauty, value and exclusiveness of the china 
handled by the gift department. Tell how 
the china for the department has been 
secured, how it has been decorated and how 
highly it has been praised by everyone who 
knows what is best in chinaware. 

Give an informative touch to the selling 
event by getting information into the show 
window regarding the manufacture and his- 
tory of china. Short, snappy, interesting 
paragraphs along this line can be culled 
from the reference books in the public 
library and transferred to placards displayed 
with the china in the show windows. 

Stage special displays showing china used 
on table, etc., in particularly attractive ways. 
The more striking and different these dis- 
plays can be made the more effective they 
will be in attracting attention and in building 
business, 

A “China Week” will be something new 
for many gift departments and so will have 
the selling punch that a worth while novelty 
always has.—F. H. W. 








Thousands of tourists and some permanent 
residents are coming into Seattle, and the 
business district is feeling the effect of the 
many newcomers to the city, the jewelers 
sharing in the prosperity through the in- 
creased population. The climate is also at- 
tracting many vacationists who still come for 
their respite from other centers. 
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THE TEST 


Not unless you have the right pieces in BRASS that can endure the tests of beauty, authenticity, good 
taste, craftsmanship, as well as usefulness, can you be sure of an ever ready sale. Your customers grow 
weary of the commonplace. With us the making of BRASS is a fine art. That is why the Jewelers 
of this country are putting us to the test of making beautiful pieces at the right prices. 


Brass - Bronze and Wrought Iron Goods 


Ash Trays Chestnut Roasters Fenders Lanterns Nut Bowls Toasting Forks 
Andirons Drapery Pins Girondoles Lantern Brackets Paper Weights Trivets 

Book Ends D rn Hob Grates M 1 P Kni Tea Caddi 
Candhodtichs oor Knockers Senate Diainn antel Ornaments aper Anives ea Caddies 
Candelabras Door Porters Lamps Medallions Sun Dials Vases 

Coal Hods Fire Sets Table, Floor and Match Safes Screens Wood Carriers 
Cigarette Boxes Fire Lighters Boudoir Nut Crackers Sconces Wood Boxes 


Janusch Manufacturing Company 
282-290 East 135th Street, New York City 
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Show it in your window —sell it in your store 


Good looking merchandise that is half sold when the This is the kind of merchandise you can profitably 
customer walks in. Substantial amount of each sale handle, because it is out of the ordinary, moves fast, 


makes it worth your while to sell. Very liberal profits, and builds prestige for you. 
small investment. 


Write for prices on complete line. 
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Flower spray, Dresden Clock, Dresden figure Flower vase in attrac- Dresden china parrot, Inkwells and 2 lights, 


china, 2 light sockets, and crystal drops. tive colors. Place for 2 lights. Handsome in this most useful of 
Beautiful colors. Very decorative. 2 lights. imported piece. ornaments. 


lau. Importers—Manufacturers 5 | 
Showrooms—i54 East 55th Street, New York ' 
Factory—-340-342 East 38th Street, New York My 
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Hints About Buying Glass 








T is a strange thing but the jeweler is 
le most difficult man to whom to sell 

_ This is because he has been accus- 
iomed tO buying perfect gems and discard- 
ag imperfect ones. But in glass ware there 


is practically no perfect piece. Specks can-’ 


wt be eliminated in hand blown glass no 
gatter how expensive the piece, nor can 

fection of design be created because the 
gesign is created on the glass piece by hand 
and not by mechanical process and dies. 

Glass buyers have told the writer that they 
ave not in their experience seen a piece of 
gerfect glass. Some glass pieces have 
ybbles put in them to enhance their beauty 
wd the price is higher incidentally. 

In buying glass the jeweler must take 
these two ponts into consideration—color and 
form. Beauty of. form -without - beauty of 
olor is of no use, there must be both beauty 
of form and artistic and beautiful coloring. 
if glass ware shows these two points the 
jeweler may feel safe in purchasing, knowing 
that he can sell them to his beauty seeking 
customers. 

You can, as you most likely know, tell the 
fner glass by the ring when it is struck. 
The clear bell note tells the better grade 
fom the poorer. The addition of lead causes 
his ring. The cheaper grades of glass do 
not have this metallic ring. The glass may 
be just as artistic but the quality is not there 
if the metallic ring is not to be heard when 
the piece is struck. 

Applied decoration of glass is not regular, 
but appears hand made and individual be- 
cause the decoration is applied at the firing. 
All glass where workmanship is done in the 
plastic state by hand will have the individual 
touch when finished. 

The real rock crystal or cut glass is glass 
whose design is engraved with copper wheel 
ad polished. Dull engraving, where the 
cching is either sunk in or raised up—in- 
taglio or releivo—can be told from the imita- 
tion by the ring. Imitation cut glass has not 
the depths or sharpness of design. It is 
molded, not cut. 


Blown glass can be told in two ways, by 
the leg and the foot of the piece. The real 
blown glass is made in one operation, the 
imitation is made by the leg and foot pressed 
on blown bow! then fire polished. 

Colors will wear off if they are put on by 
spraying or paint no matter how well fired. 
Colors where the color is glass itself blended 
with white glass will never wear off, or in 
other words, painted glass wears off but the 
crystal color glass itself does not wear off. 

Another thing about imitation blown 
tlass—when the blowing of the bowl is com- 
pleted the top is cracked off when cool and 
then the article is fire polished. This crack- 
8 process which is not done in hand blown 
glass, weakens the edge of the glass. 

Pressed glass is part blown and part 
Pressed but has not the same quality as the 
hand blown glass. It does not give as much 
Aaa nor does it feel like the hand blown 

Take for instance hand blown glass 
candlesticks, or anything in which pairs are 
made and sold. The articles are alike in ap- 
Parance, but though made by the same man 

are not exactly: alike. They have just 
that little bit of difference that comes from 
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hand workmanship, never mechanically per- 
fect, but always charming in their workman- 
ship. 

In glass, as in every other article where 
there is’ the real hand made product and the 
méchanically made product, the woman loses 
interest in the styles which can be fairly well 
duplicated-by machine. When.a woman will 
pay the price for real cut glass, deeply cut, 
she does not like to know that her wash 
woman has the same article, machine made, 
not as deeply or as clearly cut. 

Even though the material used in the 
manufacture of glass is good, and the work- 
manship poor the finished product is not to 
be compared to the well executed article. 

Glass is made of sand, red lead and car- 
bonate of potash in the proportion of three, 
two, one, practically and with a dash of 
borax, nitrate of potash and a touch of man- 
ganese dioxide, mixed together and melted in 
a fire clay pot the capacity of which may 
be anywhere from 600 to 2,000 pounds, 
melted with a temperature of 2,700 de- 
grees F. 

The glass becomes bubbleless and clear 
with the giving off of gas, but to produce 
an absolutely perfect piece of glass is almost 
an impossibility. Some gentlemen who have 
handled glass for years and who are authori- 
ties on the subject say that they have never 
seen an absolutely perfect piece of glass, 
without mar or bubble. Yet, the jeweler, 
accustomed to his perfect stone, continues to 
buy glass by the number of. bubbles and 
specks in it and not by the color, form, line, 
and hand workmanship. 





Differences Between English 
and American Glass 





USEF UL, even necessary, to the man be- 
hind the glass counter is the following 
information from Miss Lehmann’s “The 
Glassware Department” (The Ronald Press, 
New York, 1918): “Nearly all the English 
patterns of cut glass are what are called 
straight or miter cuts, that is, the lines are 
straight rather than curved. They consist 
of: Splits, olives, prisms, hobnail, or blunt- 
cornered diamonds; flutes, fringes, straw- 
berry-diamonds; stars. The best English 
glass is called rock crystal, because of its 
resemblance to the clear sparkling stone of 
that name. 

“American cut glass is considered by 
some judges the best in the world and has 
been exported to Europe for a good many 
years; though for a long time merchants 
in this country were afraid to acknowledge 
that it was of domestic manufacture and 
therefore called it imported. Fan, scallops, 
rosettes, curved and floral patterns have 
been developed recently as the result of 
American ingenuity. 

“Popular floral cut glass patterns are the: 
Scotch thistle, rambler rose, daisy, poppy, 
lily, lotus, grape. A combination of miter 
and floral patterns is often seen, in which 
the sides of a piece are miter-cut and the 
bottom decorated with a floral pattern. The 
miter patterns may be pressed and the 
flowers cut with_a ‘mat’ or frosted finish 
which gives the piece individuality. Floral 
cutting is much more delicate and graceful 
than the stiff miter cutting, though the latter 
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is very effective in large heavy pieces. The 
deeper cuts are brilliant, but the lighter ones 
are easier to keep clean.”—-C. W. C. 





A Glance at the Past 


A®’ foreword to P. Wylie Davyidson’s 

“Educational Metalcraft” (Longmans, 
Green & Co.), Fra H. Newbery, director 
of the Glasgow School of Art, writes: 

“The revival of the decoative arts in 
Great Britain, now some 40 years since, was 
brought about, not by any movement on the 
part of the various trades concerned in pro- 
duction, but was due rather to the action 
of a body of artists who, while fully rec- 
ognizing the excellence of the tradition of 
workmanship that existed, resolved, or 
rather endeavored, to reinfuse into the 
trades a new conception of the possibilities 
of art as applied to material, Their task 
was a difficult one. Manufacturers were 
fairly content with the financial returns that 
were coming in: any decoration that was 
employed appeared to satisfy the taste of the 
customers, and it was considered that inno- 
vations were likely to upset the existing or- 
der of things. And, whether the product of 
the workshops was manual or mechanical, 
the same unwillingness to make changes was 
shown. The only alternative was to attack 
the buying public and cause them to be dis- 
satisfied with the artistic character of the 
goods they were receiving. This was ac- 
cordingly proceeded with. 

“Two factors for the purpose came into 
existence. The one was the artist crafts- 
man of the type of William Morris, who 
produced what he thought the public should 
have in the matter of decorative art, and 
who trusted to the creation of a sufficient 
number of customers to enable him to carry 
on his venture; and the second was the or- 
ganization of a national system of art edu- 
cation for the craftsman and art worker. 
And much as the latter has been despised 
and made light of, there is little doubt that 
the enormous change that has taken place 
in the attitude of the public towards decora- 
tive art is due in no small measure to the 
quiet and persistent influence of the educa- 
tion given in the art schools. 

Can we pass away from these words with- 
out a thought of how we in the United 
States have acted? Have we any “art 
schools of the republic’? Have we any 
“national” art? Have we a minister of art? 
No, not even a department of education! 
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Notes for Exporters 


A concern in Mexico City, Mexico, is in 
the market for novelty jewelry. The 
Bureau of Foreign and Domestic Commerce 
will furnish further details about this if 
reference is made to File 17476, when writ- 
ing to the Bureau at Washington, D. C., or 
any of its branches. 

x *k * 

The Department of Foreign and Domestic 
Commerce at Washington, D. C., or any of 
its branches will furnish further facts about 
the inquiry of a concern in Traiguen, Chile, 
for silver and gold plated novelties. Those 
interested are requested to refer to File No. 
17217. ae 
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Insure Your Xmas Sales : 

: thot 

T 

“After all, it is the beautiful things that alone survive, a 

fortunately for the human race.” ‘ 

. ' gle 

Americans are always keen to buy better things. 

This Christmas season, more than ever before, 90 

they will 

“Say It with Gifts Chinese” 4 

The abundant. stocks we have assembled both in New York and San Francisco will en- th 
able you to cash in on the unprecedented demand for things Chinese. The varied impor- ‘ 
‘ ‘ ‘ ‘ : g 
tations through our Shanghai and Peking offices will enable you to make up attractive rt 
displays that will draw the people to your offerings. You will do well to ” 
“Buy from Reliable Importers” ak 

ov 

TO MAKE PROFITS It’s like taking a trip to China! . 
You must have merchandise. When in New York, visit us m 
Here’s merchandise that you at 139 5th Ave. ’ 
can turn over profitably and When in San Francisco, visit pt 
rapidly. us at 268 Market Street. ° 
se 

pl 

‘4 

sf 

I. SHAININ & COMPANY | 

Direct Importers of Chinese Art Wares . 

Western Office Eastern Office: : 

268 Market St., San Francisco 139 Fifth Avenue, New York - 
(Corner Davis St.) (Between 20th & 21st Sts.) . 
Purchasing offices in China at SHANGHAI and PEKING : 

“18 Years of Successful Merchandising” " 

a 




















Tooled and 
Illuminated Leather |} ° 
In Wonderful Colorings 


When you select an assortment of 
Tooled Leather, you naturally seek i. 
what is both beautiful in coloring an 
exclusive in design. 


We are the creators of the rare and . 
fine in Leather, for many of the lead | 
ing jewelers. 





In our salesrooms, you will find only 
such merchandise that has a ready sale 
at the right price. 


You take no risk in ordering a sample 


MOUNTAIN COMMUNITY order as every piece is a work of att 


with a good margin of profit. 


159 East 5lst Street New York 


ii ae ae meen ot 

















—_— os 





























November 11, 1925 


The Process of Making 
Cut Glass 


HE man behind the cut glass counter 

should know more about his goods than 
‘the prospective customer. A short descrip- 
‘tin of cut glass production is given in 
“The Glass Department,” by Mary A. 
Lehmann, B. A. (New York: Ronald Press 
Co., 1918). She says: 

“The materials from which genuine cut 
glass or cut crystal is made are: Silica or 
pure sand ; oxide of lead; potash. About 
@ pounds of lead are used for each 100 
pounds of silica; the lead gives weight, 
resonance, and brilliancy and also keeps the 
glass soft for cutting. The potash is used 
to clarify the glass and to add to the scintil- 
lating effect. All the materials must be 
pure. The process in the earlier stages are 
the same as for blown glass, that is, making 
the blank, the rough shape resembling the 
general outlines of the piece to be copied, 
it includes: gathering the material; blowing 
into shape; annealing. There are certain 
‘differences. The roughly shaped ‘blank’ is 
heated three times and worked over by 
three different workmen. In the annealing 
oven the glass is brought to a particularly 
high temperature and is cooled very gradual- 
ly. The blanks for cut glass are blown 
much thicker than for articles which are 
not to be cut, particularly if the piece is 
large and the incision must be deep. Some 
pieces lose over one-third of their original 
weight during the cutting process. The 
second part (designing and cutting) of the 
process is quite different. It includes: 
Tracing the outline of the design; roughing; 
smoothing; cutting fine lines; polishing. 

“The shaped blanks are stored on the 
shelves of the factory in which the cutting 
is to be done. Each large glass-cutting 
establishment employs its own artists, who 
design both the shapes and the decorations 
of the pieces. The designs must be mathe- 
matically accurate and suited to the spaces 
they are to occupy. In tracing the design, 
first the design is outlined with a brush in 
red lead and turpentine, or transferred from 
a stencil or a copperplate pattern. Glass is 
cut on wheels made both.of steel and of 
stone. These wheels may vary in diameter 
from 1% inches to 3 feet, and in thickness 
from 34 of an inch to 1 inch. They are 
driven by steam, gas, or electric power. 
The larger wheels -are used for cutting 
straight lines and the smaller ones for 
curved lines. The sharper the curve, the 
_Smaller must be the wheel. The face of the 
wheel may be round, square, or pointed. As 
Many as fifteen or twenty different kinds of 
; wheels of different degrees of hardness are 
used in the cutting process. 

“An expensive and novel form of cut 
‘glass is made by stone engraving, a fori 
of cutting done entirely by hand with stone 
wheels and copper tools. The designs are 
| chiefly vines and flowers and are not cut 
deep. This is sometimes taken for pressed 
glass. Glass cutters must be expert work- 
mer, as their material is heavy and yet 





easily broken and mistakes can seldom be 
corrected. The operator holds the blank 
against the wheel with just the right amount 
of Pressure for the speed of the wheel; the 
vibration of the glass will cause it to crack, 


unless handled. 


skilfully The operator 
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judges the proper pressure by feeling as 
much as by sight. Elaborate pieces require 
several weeks for cutting and polishing and 
the labor cost is very heavy. The ‘roughers’ 
are: workmen who make a rough outline of 


the design, following the larger lines and 


cutting the deep incisions. This is done on 
steel wheels about 2% feet in diameter. A 
steel wheel is also used to make the bottom 
of the piece level. In some cases a wheel 
of carboniferous sandstone is used instead 
of steel. As the wheel cuts into the glass, 
a stream of water and sand made from 
garnet and hornblende trickles over it from 
a can suspended above. The stream of 
water and sand assists the cutting and makes 
it almost noiseless. When the process is 
finished, the glass has a frosted or milky 
appearance. When the deep lines have been 
cut the design is refined and smoothed upon 
a wheel of black Cragleith stone without 
the use of sand or emery. Cragleith is a 
famous stone from Edinburgh which con- 
tains no sand. The stone wheel, which 
resembles the steel one in size and shape, 
smooths the deep incisions and gives the 
glass a gray, satiny finish which enables it 
to take a high polish. 

“Another stone which is used in the 
process is called alundum, an artificial com- 
position of a special kind of clay called 
bauxite. The clay has been subjected to an 
electric current, reduced to crystals, crushed 
to powder, and then mixed with sand, salt 
and sawdust, and burned in a kiln. The 
niece now goes to the stencil operators, 
usually girls, who put in the design for the 
finer cutting—the stars, checker work, light 
criss-cross lines, etc. The cutting is done 
en a stone wheel and requires great skill 
and accuracy. After the complete design 
has been cut, the piece is taken to the 
polisher, who manipulates a wooden wheel 
charged with emery or rouge, a polishing 
material. This process removes all rough- 
ness and polishes both the cut and the uncut 
surface. Sometimes a hard fiber brush is 
used or a cork wheel and powdered pumice- 
stone. To give a high polish the buffing 
wheel is used—a sort of pad made of pressed 
wool. It is covered first with pumice-stone 
and water and then with putty powder, both 
of which give a brilliant polish.” 


“Figured Blank” Cut Glass 
A SECOND grade of “cut” glass, less 


expensive than the genuine, is known 
as “figured blank” glass, because while it is 
made of the same materials as the genuine 
crystal, the process is simpler. “The Glass 
Department” (Ronald Press Co.) says: 
“The molten glass is blown into a mold, 





which not only gives it the desired shape. 


but leaves the design upon it. The design 
is then sharpened and finished upon a wheel 
and the glass is polished with acid. The 
best lime blanks are treated in the same 
way. Lime is much cheaper than lead. It 
makes a harder glass and one that is lighter 
in weight, but without the crystal white 
color, brilliancy, or clear metallic ring of 
the lead-potash glass. The lime blanks, 
moreover, are usually only partly cut; the 
heavier parts of the design having been 
pressed in and the piece merely finished off 
by hand. Lime-crystal blanks, however, 


when made of fine materials and carefully 
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finished, produce .a: glass. of fine. quality ‘at 
about half the cost of lead glass. Trade 
names, such as ‘semi-cut,’ or ‘floral cut,’ are 
given to lime blanks, which may be partly 
cut. or only pressed. The inferior imitation 
is of ordinary bottle glass made of inferior 
and impure materials, and merely pressed 
into designs which resemble cut glass. Both 
kinds of imitation cut glass are polished 
with acid rather than by hand. The glass 
is carefully washed in Soap and water, dried, 
and brushed on the’sinside with melted 
paraffin. It is then dipped three times into 
a vessel filled with hydfofluoric acid, which 
eats, away. thé “sharp; ‘édgés and gives: it 
brilliancy. ylitrpidly 

“After the wax has+ been removed, the 
piece is again washed with a pure soap, 
wiped with a,linen towel, and wrapped im 
silver tissue‘ paper ready for shipping. 
Genuine cut glass .with careful handling: 
retains both its brilliancy and color, but: 
glass made of lime and soda is not only less. 
brilliant than lead-potash glass when it is. 
first’ made, but if the materials are impure: 
darkens with age. The acid polish is quick 
and clean, but it produces a wavy appearance 
and a peculiar hard sheen instead of the 
smooth, deep brilliance produced by friction 
on wooden, ;-felt,; and -cork wheels. Glass 
finished by acid polish is also more quickly 
clouded by moisture’ in the air and must 
be cleaned more often.” © 4 





Hard Porcelain yen: 





THE most efficient salesman is one who 

knows most about his wares. This 
applies especially to porcelain for tableware 
and decoration. Emily Bourry’s “Treatise 
on Ceramic Industries” (London: Scott, 
Greenwood & Son, 1919) gives some con- 
densed facts on such ware in the following 
words: “The manufacture of hard. porcelain 
is concentrated in Haute-Vienne and Cher 
in France. In’Germany the principal cen- 
ters are in Saxony, Bavaria, Thuringia, and 
Silesia, There are also factories in Bohemia, 
Belgium, Denmark, Russia (Finland and 
Poland), Italy (Tuscany), the United 
States (New Jersey and Ohio), China 
(Kiang-Si) ‘and Japan. Hard porcelain is 
not made in'England. 

“It.is genérally agreed that eight hundred- 
weight of Various raw materials must be 
used. for manufacturing one hundredweight 
of pdtcelain: “The chief of these are fuel, 
fireclay, china clay,-..feldspar .or. - Cornish 
stone, quartz, -plaster -¢for the molds), etc. 
As all these products. are. not found in one 
single locality, it is necessary, in choosing 
the site for a:new- factory, to take into 
account the different expenses of transpoft, 
and especially that of fuel. It is equally 
necessary to think about labor, because skill 
plays:;a. part in molding, saggering and 
decoration.” 








A fire which broke out ‘in the A. D. 
Ackerman jewelry store at Fairbury, Nebr., 
recently damaged the stock and building to 
the extent of between $20,000 and $25,000. 
The loss is covered by insurance. The fire 
started in’ the’ basement either through a 
faulty furnace .or through the ignition of 
rubbish near the furnace. The stock is 
badly burned, smoked and water soaked. 
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Importers Distributors 


ITALIAN POTTERY 





) DISTINCTIVE RARE 

SHAPES COLORINGS 

| BEAUTIFUL PRICE 

| FINISH APPEAL 

| The appreciation of Italian Pottery never was greater. This is due in part to the fact that = 


| the Italian potters, after a careful study of American tastes and requirements, have 
i} brought out novel art wares designed particularly to aid you in putting over sales of 


| EXTRAORDINARY VALUES. 
| John a J. Hines, Inc., 39-41 West 23rd St., New York 
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GARDNER’S 


Pul-Tab Cigarette Case 


Made of the Finest Tooled Leathers 
Our 1926 Number Means Ready Sales. 


Write for Samples and Prices 


Over 100 Pul-Tab Assortment Numbers in Our Line 


P. A. GARDNER LEATHER WORKS, Inc. 


709 Pine St. ST. LOUIS, MO. 


HIRSCH METALLIC BRONZES 


THE HIRSCH METALLIC BRONZES make an im- 
mediate appeal to all tastes, due to the craftsmanship 
in modeling and beauty of finish. An important point 
in connection with the HIRSCH METALLIC 
BRONZES is that the prices are the very lowest and 
margin of profit biggest. 

Console Sets, Candlesticks, Bookends, Ash Trays, Souvenir 


Novelties, Beaded Shades, Smoking Stands, Electroliers, French 
Bronzes, Novelty Lamps, Torchieres. 


Sa i Send for New Illustrated Circular 


wer -romer” xray um. J, B, HIRSCH COMPANY 


Metal. Crystal Snowball. French 
c “ pe. 4 etal. 
bronze finish, Wired. Height 8%”. IMPORTERS AND MANUFACTURERS eo 


Length 12%”. Price $7.00. Base 
TK finish. Wired. Height 8”. 
432 E. 17th STREET NewYon ary ©. tk 
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The demand for pictures has grown to 
such an extent that the Jeweler must 
stock them in his Gift Department. 


Why not write us? 


RUDOLF LESCH 


225 FIFTH AVENUE - -:- 


NEW YORK 


JEWELERS ARE BUYING SHIP MODELS 


The vogue for ship models has grown, 
and is growing, so fast that the leading 
Jewelers everywhere are stocKing 


them. 


We have a catalog for you. 
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No. 16/4475—Kitty of china 
with decoration in black, 
gold and colors in the fam- 
ous Satsuma style. 


Price $3.50 each 


Gifts That Are Always Acceptable ! 


Ornamental Figures of Satsuma 


Made of china and decorated in the famous Satsuma style 
in black, gold and colors—these figures find their natural 
place in the jeweler’s stock. There are many different forms 
such as cats, elephants, buddhas, geishas, etc.—all beautifully 
made and decorated. 

Send for our 1925 Catalog containing: 


Vases, Lamps and Shades—Tea Sets and Toast Sets—Objects 
of Art—Chinese Brassware and other items of interest 





TAIYO TRADING CO., Inc. . 


Importers of Japanese Goods Since 1899 
101 Fifth Ave., New York 327 W. Madison St., Chicago 





No. 16/4468—Sleeping Cat also of 
china with decoration in Satsuma 


style. 
Price $6.50 each 



























No. 547. 
Pearls of wondrous beauty, containing %4 oz. 


exquisite assorted Nissery odeurs. 
per doz. boxes. 


Perles de France—Three lustrous 


Always 
Something New 


Always 
Something New 


RY 


Here Is a Profit Making Line! 


Many Jewelers are selling Rochambeau Imported 
French Perfume novelties with decided profit. 
Items closely allied to the Jewelry trade are par- 
ticularly favored. Two popular numbers are illus- 
trated. Other favorites include Earrings—Loving 
Cup—Large Pearl Ring—and the very latest “La 
Flamme Odorante,”’ the most charmingly unique 
perfume burner imported. 


$8.00 : 
Send fcr new illustrated catalogue. 





No. 556. 
facing of various pastel shades 
unique container filled with French Perfume. 
$12 per doz. ; 


Boudoir Clock—Beautiful Pearl 
forms this 


ROCHAMBEAU IMPORT & EXPORT CO., INC., 105 W. 40th Street, New York 

























THE BUYERS’ 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


JAPAN 


NECKLACES, 


DIRECTORY 

















ART STUDIO 


PENDANTS and CARVED 





FIGURES in JADE, CARNELIAN, AMBER, etc. 
Mounted Colored Silk Cords for Pendants. 

We repair, mount and restring. 
624 Lexington Ave. (at 53rd St.), New York 





















pamininetiitin nents onsite See E PETES ET 


148 THE JEWELERS’ 


CIRCULAR November 11, 1925 





Aridescent 


For the Jeweler’s Window 
at Christmas 


Oak leaves cleverly fin- 
ished in beautiful, iri- 
descent Mother of Pearl. 


Far from the conven- 
tional, these attractive 
leaves will contribute the 
air of daintiness and ele- 
gance so desirable with 
displays of the newest 
conceptions of master 
craftsmen. 


The illustration of Natur- 
al green ivy vine gives no 
inkling of the exquisite- 
ness of this new Mother 
of Pearl effect. 


To those who are inter- 
ested, we will send sam- 
ple leaf and complete 
catalogue No. 3. 





In beautiful 


Mother of 
Pearl 


FRANK NETSCHERT, Inc. 
61 Barclay St., N. Y. 


—, 


Gift Objects of Distinction 








No. 123, Small Lip 
Bouge Compact 
40c each 


PF Xo. 604, Antique 
Cigarette Box 
$3.00 each 

RT objects from Europe, 

feminine fancies from 
Paris, novel creations exclus- 
ive to my own studio will 
determine the choice of your 


patrons. 





RENA ROSENTHAL 


520 Madison Avenue 


Near 53rd Street 
New York 


Middle West Representative 
E. D. Leavitt 
Manufacturer’s Sales Service 
17 North Wabash Avenue 
Chicago, Ill. 


Coast Representative 
Personal Service Bureau 
685 Sutter Street 
San Francisco, Calif. 

















IMPORTED 


Folding Traveling Watches 


in Genuine Leather Cases—Assorted Colors. 
Time and Alarm, 8 Day and 1 Day Movements 


We also carry 
Cuckoo Clocks, Black Eagle Brand 


Kitchen Plate Clocks Musical Alarms 
Novelty Boudoir Alarms 


William F. Sprague & Co., Ine. 


440 Fourth Avenue New York 
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No. 13-1 
Designs: Desert Scene. 
Dancing Pipers. 
Dancing Pierrots. 
Parchment $5.50 per doz. 
Velveteen $7.00 per doz. 





No. 13-5. 6%x6% in. 
Designs: Desert Scene, Pierrots. 
Parchment He per doz. 
Velveteen $12.00 per doz. 


Hand-Painted 
Lamp Shades 


of Parchment or Velveteen Finish 
Strictly hand-painted and also an ex- 
tra coating of principal color inside 
gives decidedly harmonious lighting 
effects. In single shields, 4 in., 6% 
in. and 8 in. empire shades, & 
parchment tube hall lanterns. 
Colors of Desert Scene—Gold pre- 
dominating with Blue Sky and Dark 
Brown Ground. 
Colors of Dancing Pipers and Pierrots; 
comes in Gold, Rose or Blue and Gold 
background. 





No. 138-5. 4 in. 
Designs: Desert Scene. 
Dancing Pierrots. 
Parchment $5.50 per doz. 
Velveteen $8.00 per doz. 


All Kinds of Small Attractive Giftwares 


Circular Importer of 


and Price 7T. D. GQ) Japanese 


on Request 











List Sent 
3 East 17th Street, New York———————— 
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Peasant Pottery 





Blue Ground with White 
“Dotted Swiss” Effect. 





Holiday Season. 


New Importations of Gifts 


FOR HOLIDAY SEASON 


GIFT ASSORTMENTS including only at- 
tractive and ready selling items can be made 
up according to your requirements for the 


Popular priced Vases, Bowls, Peasant Jugs, 
etc. 
Write for Folders 


E. R. THIELER 


61-65 West 23rd St. 


New York 


Pepper and Salt Shakers 


Birds and Animals in an As- 
sortment of 18 Styles 











The MOHR ART CO. 
Relief Ship Models 


MAYFLOWER 


SANTA MARIA 
FRIGATE 


HALF MOON } 
VENETIAN ARGoSY | Single Model - $15.50 
SPANISH GALLEON 


The Best of Design and Workmanship. Illustrated Catalog on Request. 
1475 Buckeye Street, TOLEDO, OHIO 


6 Assorted - - $88.75 











inches, 


No. 1149/1—Diameter of Clock 3 


Radium Dial. 
Mounting in Assorted Colors. 


by both 


request. 


Galalith 


1 West 30th Street 


AN IDEAL GIFT THAT LASTS 


The clocks we import are distinguished 


elaborate elegance and the 


works they contain. 
Carefully selected cases of handcraft- 
manship when: fitted with these clocks 
make an ideal gift. 

Reasonable prices make 
substantial. 
Write for price list. 


your profits 


Samples sent on 


CHARLES H. RYAN 


The French Mart 


New York City 





No. 1129, 


Diameter 2 inches. 
One Jeweled Movement in 
Delicate Colored Tints in 


Mother of Pearl. Radium 
Dial Encased in French Gilt. 








ll John Street 





the 


Manual of Diseases of 


Kye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





The Optical Pub 


lishing Company 


New York 











free 


Whe) 






7 | 


Per Year 


GIFTUARES 


The. Monthly Magazine 
for the Gift Trade and 
for the JEWELER 


alive to the growing necessity 

for a GIFT DEPARTMENT. 
GIFTWARES is the Picture Book 
of the Gift Trade—every issue 
crammed full of illustrations show- 
ing the latest domestic creations 
and foreign importations of clever 
novelties, feature articles and stim- 
ulating sales ideas to help you build 
up a profitable GIFT DEPART- 
MENT. 
You Need This Magazine 
Send $1.00 today for a _ year's 

subscription 


‘GIFTWARES PUBLISHING CO. 


1181 Broadway 


New York, N. Y. 
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BRONZES 


UR Bronzes need no ex- 

planation. They are al- 
ways eloquent of their 
superior caste. 






They are obviously the 
last word in good taste, 
exquisite beauty, and ar- 
tistic handcraft. 


Your customers will not 
have to be told—they will 
promptly see and instinctively 
know that our Bronzes are in 
a class apart at a low price and 
a wonderful margin of profit 
to you. 


Catalog and prices sent on request. 


Pompeian Bronze Co. 


INCORPORATED 
Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room 507 New York City 





a, 


Exclusive Musical Novelties 


LADOR, INC. 


58 W. 45th St., New York City 


Exclusive Agents ‘in the U. S. for 
ADRIEN LADOR MUSIC. BOX FACTORIES 
Ste. Croix, Switzerland 


Originality Sells Gifts 
Our originality for century past, combined with 


good value, brings them back the next time 
they are looking for gifts. 











Powder Boxes 
Jewelry Cases 


Cigarette and 
Cigar Boxes 

















Crystal Bridge Sets 
Decanters Tea Pots 
Fancy Plates ' Water Pitchers 
Bowls - J Jugs 





Wonderful selection of gifts made of 
Dutch Pottery (Gouda) 


Samples and catalogue upon request 














The Big Season Is Coming Bat eo Slag 

















Cleopatra Cigarette Hidlders 


The Cleo will prove its merit if given a chance. Improved facilities 
and increased production have enabled us to reduce prices on the 
Cleo as follows: 
Plain without hand decorations.......... $3.60 per dozen net 
Grade B—Limited hand decorations..... 7.20 per dozen net 
Grade A—Extra fancy decorations...... 10.80 per dozen net 
The abcve are packed in individual boxes 12 assorted to display carton. 


Grade B—In plush lined boxes............ $14.40 per dozer 

Grade A—In leather covered boxes....... 21.60 per dozen 
To prove how readily the Cleo sells we offer a special trial assortment 
of 16 Cleos for $12.00 to be retailed for $24.00. Mail this coupon 
today and you will be better able oy the quantity that you will 
require for hcliday purposes later. eo is a big success because it is 
the smartest and most practical cigarette holder ever made. Ideal 
gift or card party prize. Cleo is held securely and comfortably on 
the index finger like a ring while you drive, read or play at games. 
Cleo is a long, cooling smoke and prevents soiling of the fingers. 
Cleo also prevents burns on furniture and coverings. 


Only 1 Assortment to Any One Dealer at This Trial Offering Price 


CARDINELL SALES COMPANY, Montclair, N. J. 
Please send me one trial assortment of 16 Cleo holders for $12.00 to 
be retailed for $24.00 as illustrated above. 
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SOLID BRONZE 


Come in a set of three or in single pieces, 
handsomely packed in boxes. 






Individuality in Bronzes 


While these animal bronzes correctly interpret to- 
day’s vogue, they have a distinct individuality that 
adds immeasurably to their worth. As a result of 
their individuality these Animal Book Ends, Door- 
stops and Door Knockers in your Gift Depart- 
ment are never passed over lightly. They arrest 
the attention of discriminating buyers. 

They make the work of selling easy. 


Can you afford not to introduce them? 


HOUSE of ORIGINATIONS 


(Intertrading Corporation) 
2 Elm Street, New York, N. Y. 
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Model “BSM-I” 


60 East 


To the Jewelry Worker: “Your Eyes Will Be Gratef n 


An extraordinary demand exists for 


Leitz Binocular Stereo Magnifiers 


for precision examinations and control in the jewelry and allied shops. 


The Binocular Stereo Magnifier is now used in all the leading factories and 
shops for the examination of jewels, precious stones, mountings, engravings, 
the assembling and inspection of fine parts, as watches and movements. 


It offers a total relief from eyestrain and overcomes inefficiency and faulty 
production due to poor or defective vision of the jewelry worker. 


Write for Pamphlet (CG)-1061 


/E.LEITZ\ 


Ne 10th St. 
NEw voRK 





Agents for Western States: California, Washington, Oregon, Idaho, Utah, 
Montana and Arizona, Spindler and Sauppé, 86 Third St., San Francisco, Cal. 

















BRASS 


Pre-eminence in any line 
inevitably leads to com- 
parisons. We urge you 
to compare the values 
obtainable direct from 
the manufacturer here 
with those offered any- 
where—we are confident 
of the result. 





Door Stops Tea Sets 

Door Knockers Vases 

Chimes Lanterns 

. Mortars Writing Sets 

Candlesticks Nut Sets Smoking Sets 
Candelabra Jewel Boxes Bridge Lamps 
Wall Sconces Trays Book Ends 
Sun Dials Coffee Sets Gongs Humidors 


Write for Complete Catalogue 


Art Metal Products Co. 


Manufacturers of Distinctive Brass and Copper Ware 


291 Monroe Street New York City 








RARE OPPORTUNITY 


.TO SECURE 
Imported Copenhagen Perfume Lamps 
NEW Ata Price ATTRACTIVE! 














Assortment Pictured Above 
Specially Priced ...... $25.00 
Individual Prices 


No. 930 Monkey 9%” $9.25 ea. 
No. 797 Light Owl 9%” $7.00 ea. 


No..476 Eagle 8%” $5.00 ea. 
No. 229 Rococo 8%” $3.75 ea. 
No. 338 Owl 7%” $5.50 ea. 


Each piece daintily colored, artistic in_ design and workmanship, 
highly transparent, made of Copenhagen Porcelain. Compartment for 
perfume in every figure. Each figure fully’ equipped with bulb, 
6 feet of wire and contact. 

A useful gift, an artistic ornament, a fast seller. 


WOLFF, BROWN & CO., Inc. 
315 Fifth Avenue New York, N. Y. 














The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 1K Yellow, White and 


Gold 
The Liea Safety Pin Clutch Co, 








Pet. Feb. 26,1917 188 W. 2ist St., Room 411, New York Pat. May 25, 1920 





SEND US YOUR SPECIAL ORDERS FOR 


So LEMS-B 
cnrelty FDALSUGES 


~- SCHOOL- COLLEGE-CLASS & FRATERNITY PINS 
INTERBORO MEDAL& BADGE CO. _ 123 FIFTH AVE. NEWYORK 
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HERSCHEDE <x 


| Clocks _ 
For the Holiday Trade 


‘X a - - 
No. 252—Mahogany , 
Burl Redwood Panels ; No. 206—Mahogany 
Westminster, Canterbury and Whittington Westminster and Canterbury Chimes on 7 


Chimes on 9 Tubular Bells Tubular Bells 
Height 86”, Width 21”, Depth 15” Height 78”, Width 25”, Depth 15” 


Retails at $610.00 Retails at $460.00 





No. 310—Mahogany 


Westminster Chime on 5-Tubular 
Bells 


Height 84”, Width 24”, Depth 15” 


Retails at $325.00 


m iene 2021 ie 
ahogany iming all Quarters ae om No. 2029 
Burl Redwood Panels oe a 
Height 10%”, Length 21%”, Dial 7” YE. Mahogany—Chiming All Quarters 


Retails at $78.00 OT lm Height 12”, Length 21%”, Dial 7” 


Retails at $85.00 


No. 2005 


Mahogany—Chiming all 
Quarters 

Height 134”, Width 14”, 
Dial 7” 


Retails at $80.00 


No. 3018 Mahogany—Hcur and Half-Hour Strike on Chime 
Mahogany—Hour and Half-Hour Strike on Chime- tone Rod 


tone Rod Heicht 914” we : ” 
Height 10”, Length 18%”, Dial 5” a a ) 


Retails at $50.00 Retails at $32.00 


Two Rods—Harmonious Strike—$1.00 extra Two Rods—Harmonious Strike—$1.00 extra 


Send for our latest Hall and Mantel Clock Catalogs 


The Herschede Hall Clock Company 


New York Salesroom CINCINN ATI, OHIO A. I. Hall & Son, Inc. cal | 


586 Fifth Ave., N. Y., Robert E. Wilkes, Mer. Pacific Coast Representatives, San Francisco, 


ee 
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VASTORES BWERINAS BHT 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with: ‘THE 
JEWELERS’ CircuLar regarding any advanta eous 
device or plan which they are utilizing «in con: 





nection with their business. saat? 








Show Cards and Slogans for the 
Holiday Season 


Original Alphabet Poster-Block, Designed for Tue Jewerers’ Circutar by Joseph Bertram 
Show Cards and Selling Phrases by Editor of the Storekeeping Department 





Jowitt. 

















HERE is a certain fascination about hand 
lettering with'the brush or pen. Most 
everyone possesses a natural desire to learn 
this cemmercial art, and the ability to write 
legible showcards is well within the reach 
of all who possess the will to do and are de- 


JEWELRY 


the gre 
gift of love. 


eat 


Moderately 
Priced 


“THE GREAT GIFT OF LOVE” 


termined to devote a few hours each week 
0 a systematic plan of practising. Among 
the successful retail merchants of today are 
many who have branched out beyond their 
immediate surroundings and have accumu- 
lated knowledge, which carries with it power. 

It is not necessary that one should be 
gifted with artistic ability to successfully 
copy the 26 letters of any style alphabet. 


What discourages some beginners is their 
inability to accomplish in their first attempts 
what an experienced letterer has taken many 
months to perfect. It is a mistake to set too 
high a standard and expect to reach the top 
without first passing through the elementary 
awkward stage. There are only six key 
strokes used in the formation of the Roman 
or Egyptian alphabets and should be prac- 
tised in the following order: Right and left 
oblique as used in the formation of letters 
A, V; W, °X, Y-and Z. Perpendicular 


’ 





Give the Boy 
a Good Watch 

















SUGGESTION FOR THE BOY 


strokes being the first strokes used in form- 
ing the capital letters E, F, H, 1, J, K, L, 
M, N, T, U. Horizontal strokes used also 
in forming the letters A, B, E, F, H, L, T 
and Z. Crescent strokes used in letters C 
and G. Semicircle strokes used in forming 
letters O, Q, S, G, C, B, P, R and D. 

It is only a matter of practising these few 
key strokes to acquire the knack of hand 
lettering. All things considered, it will 
surely pay the biggest returns in dollars and 
cents considering the small outlay for equip- 
ment and time spent in practising. 

Less than 20 years ago this commercial 
asset, the ability of lettering showcards, was 
a closed book to all outside of the craft, but 
the ever-increasing demand for this class of 
work called for men with vision, big enough 


to instruct others in the “secrets” and mod- 
ern methods of lettering, the result being 
that there is more demand than ever for this 
class of hand-lettered advertising. 
Showcard writing is now being success- 
fully taught in the Army and Navy train- 
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TO EMPHASIZE THE FACT THAT THE JEWELERS’ 
GIFTS ENDURE 


ing schools, some public schools, the Y. M. 
C. A. and other vocational schools and sev- 
eral correspondence schools. Of course, in 
learning card writing there is nothing like 
personal instruction, as some grasp the idea 
much quicker than others. 

The writer will be glad at any time to 
answer any questions that our readers may 
want to know and that are not fully covered 
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OVAL BOUDOIR 

EASEL CLOCK 
Height, 734”; Width, 
7%”. Antique Mahog- 
any case with dark b 
panels. 3% inch Gold 
Dial. Also furnished 
with Square and 
Gothic Dials. 


Jewelers’ Circular List 
21.25 


NEW HAVEN $21. re 


DESK and BOUDOIR CLOCKS 
Are Timely Gifts 


Their varied shapes and refined appearances will 
surely prove popular this Christmas. 











These small Twelve Day clocks have solid 
Mahogany Cases and are made in the popular de- 
signs listed below. 


EASEL CLOCKS 
TAMBOUR MODELS (all sizes) 
QUAYLE SQUARE CLOCKS 





Width, 125% inches; Height, 63% inches; 3% inch Silver GOTHIC CLOCKS 
Dial. Solid Mahogany Case. PENDANT CLOCKS 


Jewelers’ Circular List, $15.25 


Choice of 20 Different Models 
Ask Your Jobber to Show You These 12-Day Clocks 


also 
Ask to see the New Haven One-Day Mahogany 
Finished Time and Alarm Clocks 


oS EW T_JAVEN (‘LOCK ae L 








EST. EW VEN ONN. 1817 











BRANCHES in 
—s NEW YORK CHICAGO ° 
Height, 3% inches; Width, 3 inches; 2/4 inch Square 20 West 47th Street 215 West Randolph Street in 
Silver Dial. Solid Mahogany Inlaid Case. B " 
Jewelers’ Circular List, $11.25 SAN FRANCISCO TORONTO 
150 Post Street 310 Spadina Ave. 
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Storekeeping Department. 


_——— 


or clearly explained in these articles. He 
would also be glad to correct ‘and return any 
beginners’ practise work if stamps are en- 
closed. Sometimes all that we need in our 
first attempts at anything new is a little en- 
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TWO SELLING POINTS FOR WATCHES 


couragement and a word of advice here and 
there from someone who knows and in whom 
we have confidence. 

The writer would like to hear from those 
who have been unable to make any headway 





Our 
Diamonds 


are full 
of Fire 
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TO STIMULATE DIAMOND SALES 





in learning showcard writing: If they will 


write and tell just what they have been do- 
ing, he will be able to help them overcome 
Many obstacles. 

Very often the showcard writer is called 
upon to tell a long story in a short, given 
space, as in the case of special announce- 
ment cards, 


window tickets and demonstra- 
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tion cards. When it is impossible to get 
away from lengthy copy, the single stroke 
“speed pens” used in connection with the 
brush will be found the easiest and quickest 
tool to letter with. These speed pens are 
made in two styles by two different manu- 
facturers. Those with the square flat points 
come in four different sizes. The largest 
size will make a letter up to three inches in 
height. Those with the round flat points, 
for making round letters, up to two inches 


Egyptian Alphabet Sor the F gins 


IKRAIPBC DD C E FFC 


155 





position you would an ordinary pen or 
pencil, keeping the first three fingers 
well down towards the pen point and 
always keeping the bill of the pen flat 
on the paper. 

7.—Draw all lines downward, or from 
left to right, with full-arm movement. 
The fingers and wrist should not be 
used at all: This is very important. 
Pressure on the pen will cause the ink 
to flow and will make the line uniform. 


Pon 
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Six KEY STROKES 
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SPEED PEN ALPHABET EASY TO LEARN 


These speed pens require no 
breaking-in; they are much easier to ma- 
nipulate than any lettering pen made. They 
will fit in any ordinary penholder, and with 
each pen point there is a reservoir attached 
which retains sufficient ink to write several 
words. This makes frequent dipping in the 
ink bottle unnecessary. Higgins’ drawing 
or India ink works the best in these pens, 
although any regular showcard ink will give 
satisfaction if properly diluted with water 
(use three parts ink to one part water). 
Do not dilute Higgins’ ink, for it is always 
of the proper consistency for pen work. 

These speed lettering pens will be found 
on sale at most of the showcard and sign 
painters’ supply houses and the larger sta- 
tionery stores. They retail for 50 cents per 
set of six different sizes. 

Below are 10 rules to help the beginner 
master the speed pen: 

These 10 rules, easily remembered and 
easily applied, will produce good results, 
even in cases where a novice has particular 
difficulty in drawing. 


Rules for Showcard Writing 


1.—Use any ink, preferably India, or 
water color. 

2.—Use fairly smooth paper or Bris- 
tol (ordinary cardboard). 

3.—Paper should be kept squarely on 
the table, slightly to the right. 

4—Dip the pen deep enough to fill 
the reservoir attached. 

5.—Rest the underside of the nib on 
the bottle neck to drain off surplus ink 
after each dipping. 

6.—Hold the pen handle in the same 


in height. 


&8.—Rest at the beginning and end of 
each stroke to assure rounded terminals. 

9.—Press firmly on the pen. This 
gives uniform line thickness. 

10.—Remember that all the strokes 
should be made from the top downward 
and from left to right. Never at any 
time attempt to work the pen by push- 
ing it upward. Do not allow the ink 
to dry in pens. Always rinse in water 
before laying away. 


The writer is frequently asked, “What is 
the preper posture to take when lettering?” 
As this is one of the most important things 





A Small Deposit 


will secure the 
Holiday Gift 
you desire — 











FOR THE WINDOW OR SHOW CASE 


in connection with showcard writing, it is 
well to impress it as often as possible. Try 
to keep the body erect when writing. Avoid 
leaning over your work as much as possible. 
It is just as easy to learn showcard writing 
working on a flat surface as it is on an in- 





(Continued on page 161) 
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New Store Fronts That Invite Business 





Written Expressly for The Jewelers’ Circular 




















The New Store of R. Kocher Sons, San 
Jose, Cal. 
Wits the recent opening of R. Kocher 
Sons new jewelry store, San Jose, 
Cal., boasts of one of the finest jewelry 
establishments on the Pacific Coast. 

After a 54-year tenancy under lease in 
one location, R. Kocher Sons were refused 
a renewal of their lease and a 50-day notice 
was served to vacate, 

A huge sale was immediately inaugurated 
before a new location was found. The com- 
plete facts were given to the public in the 
newspapers even to publishing the letter giv- 
ing word to vacate. Signs and advertising 
to the effect “we move to we know not 
where” aroused a great deal of public inter- 
est and discussion which materially helped 
the sale. 

A corner building on Second and San 
Fernando Sts. was finally purchased by J. R. 
Kocher, .senior member of the firm and the 
site of Kochers new home was decided upon. 

Plans were drawn by specialists in store 
fixtures and window construction. The fea- 
ture of the new store is the 105 feet of win- 
dow frontage. A deep and spacious vestibule 
of the funnel type which permits easy ingress 
to the store is at the narrow end of the store 
which has a 32-foot frontage on San Fer- 
nando St. A supposed evil of nine pillars 
on the Second St. side proved a real benefit, 
when it was decided to enclose each pillar 
by partitions making eight individual show 
windows. Eight unrelated displays can be 
made on this side with perfect harmony. 
The window backs are of paneled brown 
mahogany rising to a height of about four 








and one-half feet above the display floor 
with leaded glass above. The severity of 
the background is relieved by a horizontal 
band of hand carved and sand blasted poly- 
chrome panel about five inches in width, just 
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below the leaded glass. Verdi antique 
marble is used for exterior trim below ajj 
windows and for pilasters between. 

The pattern of alternating light and dark 
Tennessee marble floor of the lobby is dupli. 
cated with reinforced rubber tile within, the 
rich mottled brown tile alternating with 
mottled gray harmonizing beautifully with 
the mahogany show cases. Plaster walls 


are Caen stone effect, ceilings are stippled 
with stencil border all of a grayish blye 
background with pale green trim. 

A closed U-counter arrangement is in the 
center, flanked by two rows of cases and one 
length of wall cases. 


The private office js 























INVITING NEW STORE FRONT OF JACK ART JEWELRY CO., CANTON, O. 








in front, watch makers are in the rear, also 
the bookkeepers office and the safe while 
ladies’ rest room and jewelers shop are on 
the mezzanine. 


istinctive Front of Jack Art Jewelry Co., 
Canton, O. 


VERY distinctive front marks the new 
store of the Jack Art Jewelry Co, 
Canton, O. 

Jack Art, with his father, Abe Art, came 
to Canton in 1914 and located on the same 
street as the new store now stands. Fol- 
lowing his return from service overseas 
he again engaged in business with his father, 
taking a partnership with him later, and the 
firm became known as Art & Son. 

The store was maintained at the original 
location until 1921 when Jack went into 
business for himself at 115 E. Tuscarawas 
St. in what is known as the “Hole in the 
wall.” He built up a business in general 
jewelry but stressed diamonds. 

The new Art store is beautifully decorated, 
being finished in mahogany and illuminat 
with specially made lighting fixtures. All 
new fixtures have been installed. The 
formal opening of the store was held 4 
short time ago, and was attended by a nus 
ber of patrons and friends of the proprietot. 
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Christmas Tie-Ups for the Jeweler 
Written Expressly for The Jewelers’ Circular 
—— 
HAT does Christmas promise you? article that links up and fits right in. Be- ib the way of sending out greeting cards 


Good spending, according to the earn- 
gs of the year; the increase in security 
alues, the bullish stock market and the 
promise of many stock dividends. Perhaps 
wen the profits of Floridian ventures will 
contribute. te 
J. Cattel, the gray-haired statistician 
of Philadelphia, in his radio talks, says: 
‘The wealth of the nation is increasing 10 
mes faster than the population. Of course, 
folks will continue to buy luxuries. Many 
of thei.” : : 

As a retail jeweler, you can at Christmas- 
time “push prosperity and let prosperity 

you.” Invite your prosperous: towns- 
gople to invest some of their prosperity in 
wur lifetime offerings. Christmas can mean 
more and more each year to the jeweler, if 
merchandising methods are effectively tied 
with the season. 

Get out a special tag for your goods— 
wmething distinctive to fasten onto your dif- 
ferent Offerings. A tag printed on a: well- 
wected cardboard will serve you well. In- 
drut your printer to turn out: something 
tie~a white tag with a green border and 
asharp green line or two on which to write 
inaname and address will do. On the back 
print a cheery Christmas greeting, such as 
‘Happy Christmas Greetings,” or “The Best 
of Holiday Wishes.” 

Don't crowd it with any advertising and 
forget your name and business offerings. A 
light green tag, with the printing in darker 
green, will prove attractive. Use colored 
ribbon or slim, colored cord to tie the tags 
onto your articles. If you can add a design 
or two, it will increase the attractiveness, 
ut don’t overdo it with surplus -embellish- 
nents. Be sure to use them freely in your 
show windows. 


AN effective advance plan is to send a 
** letter to each of your customers or pros- 
wets, or both, and enclose a tag with it. 
Something like this: 

Dear Sir: 

This tag enclosed can be tied to a lot of 
choice and practical articles we have for 
Christmas giving recommendation. 

For instance—a desk set; a telephone pad; 

a wrist watch; vanity set; cigaret case—any 
number of useful articles the average person 
does not always get around to buy excepting 
o special occasions. 

Come in and see our many Christmas 
offerings. Our jewelry house is a good place 
at Christmas-time to find something different, 
yet useful and inexpensive, if you want it. 

We'd be mighty glad to see. you. 

Sincerely, 


The same letter, with a few changes, can 
* sent to the “lady of the house” or the 
mM or daughter, suggesting practical gifts 
ot the man of the house. 

Then your sales register. Who bought 
fom you during the year? What did they 
ny? Perhaps you can write a letter to- the 
Oper party suggesting something to go 
"th what they have already bought—some 





fore the arrival of the Christmas-buying 
days is the time to do this. 


A CHRISTMAS window decoration idea 

of simple execution is to install a set 
of steps or shelves on which to display prod- 
ucts from your establishment. These steps, 
put in your main window, can be made of 
wood, or by boards placed on boxes or other 
supports and then covered with velvet. A 
set of steps, uncovered, will serve best, un- 
less: you .want to cover. them in the center 
with a “runner” to improve the looks. Four 
steps of sufficient width will serve nicely to 
display a number of articles. Then add, in 
a prominent place, a large sign, reading: 


Steps to Take At Christmas Time 


The retail jewelers of the country possess 
splendid businesses to apply to appropriate 
Christmas advertising, and especially through 
special window get-ups. The fact that many 
of your articles are designed for “the home” 
make the announcement of any of your of- 
ferings right in keeping with the trend of 
Christmas thought, ‘which is focused mainly 
to the home. You can include decorated 
Christmas trees in, your store window and 
not be out of line.. A window display of a 
home interior, touched up by a tree for holi- 
day atmosphere, and strengthened with a dis- 
play of silverware; vases and the like, is 
an excellent means of getting passersby to 
link up your store with home comforts and 
the appropriateness of the holidays as a time 
to seriously consider your offerings. 

You can run ribbons from the tree to 
larger articles placed on your window floor 
for Christmas gift suggestion. You can 
hang smaller objects on the tree. 

Another way to get in a Christmas thought 
with but very little trouble is to hang a 
wreath in your window, or inside your dis- 
play rooms, and have a ribbon or a string 
of greens running from it to an appropriate 
display. In the center of the wreath these 
words can be printed: WREATH YOUR 
HOME IN COMFORT. 

The sending out of cards to your trade is 
a matter of Christmas activity of your own 
choice. If your expense budget will stand 
it, the practice is helpful, as buyers are ac- 
customed to receiving such greetings. A 
card can help to further popularize your 
name, 

There is room for ingenuity in the send- 
ing out of greeting cards.. Witness the plan 
of a New York State dealer who issued a 
very fine card which reproduced with illus- 
trations a very appropriate passage from one 
of Dickens’ works. The name of the sender 
and his business was included in the engrav- 
ing, but no reference to. “thanking you for 
your business during the year” or the like. 
In addition to sending one to each customer, 
he mailed one to every inmate of the local 
charitable institutions. The plan received 
very good mention in the newspapers. 


to your trade, you can capitalize on the 

early mailing idea in an original way. “As 

you know, cards are now mailed long in ad- 

vance at the request of the post offices. 

Why not send yours out first, to gain good- 

will and tie-up your message to the stunt? 
You could use a message like this— 


THIS CHRISTMAS GREETING CARD 

IS BEING SENT TO YOU REAL EARLY. 

IT IS NEVERTHELESS JUST AS SIN- 

CERE AS IF IT ARRIVED CHRISTMAS 

DAY. ACCEPT, PLEASE, OUR AD- 

VANCE BEST WISHES FOR THE 

HAPPIEST OF CHRISTMASES. 

C.C. GEM & SON 
JEWELER 
P. S.—OF COURSE, IF WE CAN 

HELP WITH CHRISTMAS GIFT SUG- 

GESTIONS, YOU WILL MAKE OUR 

CHRISTMAS HAPPY, TOO. 

A good card is better than a poorly proc- 
essed letter printed on a cheaply illustrated 
letterhead. Whatever you send out, avoid 
the impression of its being something pro- 
duced as a makeshift. If you cannot send 
anything worthwhile, or high grade, it. is 
better to forget the practice. 


M AKE out a list of the Christmas plans 

you can follow out and submit them to 
your partners, your employes and your asso- 
ciates. Together you will find some thoughts 
to be put into practical action. A list along 
this line might be considered: 

1. Being the first to mail out greeting 
cards to the trade and to prospects some- 
thing appropriate, clever and high grade, but 
not overdone. 

2. Plan in advance two Christmas win- 
dow displays—one for the first of Decem- 
ber, the other for the week before Christ- 
mas, 

3. What is there that can be done to 
brighten up the inside of the store? Greens, 
wreaths, old-time Christmas prints, etc. 

4. Special tags. for displayed articles and 
which can also be used in actual delivery. 

5. A’ supply of colored cord for wrapping. 

6. Arrange your newspaper advertising to 
“key in” with your other appeals. 

7. Plan your direct mail appeals for 
early release because of mail congestion. 
Consider seals to fasten on all outgoing mail. 

8. Select some small product from your 
equipment, something inexpensive, and use it 
for a leader or pusher of sales interest. 

9. Find out what your jobbers and supply 
houses have to offer for Christmas. 

10. Follow up sales-of-the-year for sup- 
plemental suggestions. 

11. Consider giving a calendar at Christ- 
mas-time instead of New Year’s. 

12. Invite the ideas of others. : 

Before we know it—Christmas will be 
gone. It is. advertised a long while in ad- 
vance, but like the dew before the dawn, it 
vanishes quickly. Those in the business of 
merchandising—-which most. certainly in- 
cludes the retail jeweler—need to start now 
to capitalize on its commercial benefits. 
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THOMAS J. 


DEE ae OO. 
REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS — | becuse > 
Platinum and White Gold Wedding ERED 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. ‘ae 
Refining and Manufacturing Pla 


CHICAGO 317-319 E. Ontario St. ( 






















Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 


# 
Refiners & Company, Ine. 
| BULLION MERCHANTS 


Gold CHEMISTS AND METALLURGISTS 
Silver DEALERS IN 


Platinum PLATINUM 


AND THE PRECIOUS METALS 
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JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 
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Fulton 2 Gold Sts., Bridgeport, Woolwor th Building 
New Yerk City Cenn. 
425 Richmond St., Providence, R. I. N Cw Yor k 
SHIP TO ANY ONE OF OUR THREE PLANTS 





























OLD GOLD and SWEEPINGS 


We place at your service our years of experience in refining precious metals. 
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Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. | 


2978 Main St., BUFFALO, N. Y. BRIDGEBURG, ONTARIO. 
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The Bracelet Watch 








Translated Expressly for The Jewelers’ Circular from the French of Leopold Reverchon 














Y friend, Coutreau, has shown the brace- 

let to be as old as the world, or at 
least as coquetry, which should be almost 
of that age. Coquetry is the desire to be 
noticed. This desire is entertained by 
everybody, more or less. Some attract at- 
tention by what they are, others by that 
which they have. The bracelet is evidently 
one of the most visible of the accessories of 
ornamentation and of personal decoration. 
This because the arm is for the individual 
an agent for the execution of great mobility 
and the bracelet is worn on the arm. Ety- 
mologically, moreover, bracelet comes from 
bras, arm, (brachium in Latin) in spite of 
our old ménage, who claims to derive this 
word from braciletum, a diminutive of 
bracile, a band used for attaching the 
breeches, drawers or trunk hose. 

Among the Greeks and the Romans, 
everybody wore bracelets, even the slaves, 
for whom the iron bracelet was like the 
branded mark on the back of a sheep. The 
most remarkable of ancient bracelets was 
certainly that of the wife of the Emperor 
Maximilian. She was more than eight feet 
tall, stout in proportion and her strength and 
gigantic proportions upheld the title of 
Augustus after the assassination of Alex- 
ander Severus. Jules Capitolin recites that 
this crowned wonder consumed 60 pounds of 
food per day and had a thumb as thick as 
the bracelet of an average woman. 

At what period occurred the fitting of a 
watch to this primordial ornament? It 
would appear that it was attempted at the 
middle of the 17th century. The documents, 
however, are very scarce that make mention 
of watches in bracelets. They are even 
more numerous and more precise in regard 
to the ring watch. The historians of 
watchmaking refer to the Emperor Charles 
V, a great amateur mechanic, as having 
possessed a ring fitted with a minute watch. 
They mention also the jewel of this charac- 
ter, which in 1542 the famous mathematician, 
Guido Ubaldi d’Urbin, received as a present 
from an Italian jeweler. 

Wood, in his work entitled “Curiosities 
of Clocks and Watches,” refers as an origi- 
nal reference, to the bracelet watch, pre- 
sented in 1571-1572 to Queen Elizabeth in 
the fourth year of her reign, by the Earl 


of Leicester. It was adorned with diamonds 
and rubies. 

It is very certain that at this period watch 
movements of very small size were made. 
Everybody now knows the document in the 
archives dated December, 1518, and bearing 
the mandate to Jean Sapin, receiver general 
of Langedoil and Guyeme, to pay to Julien 
Couldray, watchmaker at Blois, the sum of 
200 solar ecus, in payment for two superb 
rings, ornamented, inside the knobs, with 
two watches, all gilded and intended for the 
use of the king. Pauciroli, who died in 
1599, stated that his compatriot, Mirmécide, 
made watches no larger than an almond. 

Finally, we read, in the will of Bishop 
Parker of Canterbury this phrase, written 
April 5, 1575: Do et lego fratri mei Ricardo, 
episcopo Eliensi bacculum mewm de canna 
indica qui Horologium habet in summitate. 
The cane of Parker, therefore contained a 
watch. It is true that the knob that served 
to accommodate this mechanism, might be 
quite large. Without doubt larger than the 
knobs of the rings of Master Julien Coul- 
dray. These statements prove at least, that 
if the fashion of the bracelet watch and the 
ring watch was not prevalent at this period, 
it was not for want of artisans capable of 
making the movements. 

The 17th and 18th centuries, if they pro- 
duced some pieces of this character, made 
them very rarely. The only information 
that I possess in regard to the watch brace- 
let of the 17th century, is that which I 
obtained from the late M. Gazier, professor 
of French literature at the Sorbonne. M. 
Gazier, who has written a very complete 
history of Port Royal, and who was familiar 
with the actions and doings of the leading 
Jansénistes of the 17th century, intimated 
to me that our great Pascal wore his watch 
on his wrist. Pascal died in 1662. In all 
probability this is the oldest reference that 
can be quoted regarding this fashion for a 
man to wear a time mechanism. The Pascal 
bracelet watch was a useful bracelet watch 
and not an article of luxury like those that 
are to be considered. Hardly anything more 
is said about it for two centuries. We need 
not be surprised that Pascal should have 
given this subject his attention. We know 
by the Oeuvres de Huygens, that the author 


of the Provinciales sought with his friend, 
Arthur Gouffice, Duke of Roanez, to effect 
the regulation of the movement of a circular 
balance by the action of a spring. I have 
referred to the matter some years ago in 


. La Nature. 


It may appear surprising that Breguet, 
who produced all kinds of curious, ingenious 
and luxurious things, has not cultivated this 
line. It does not seem, however, as though 
he had ever practiced it. M. Georges 
Brown, his actual successor, whose skill 
was taxed to carry the weight of such a 
name, had the kindness to search in the 
working books of the famous house for the 
first mention relating to the bracelet watch 
for the benefit of readers of L’Horloger. 
Following are the results of his researches: 

“The first watch bracelet was sold by 
the house of Breguet on Sept. 23, 1831, to 
the marchioness of Londonderry for the 
sum of 3,000 francs. It was a simple lever 
watch of eight lines, eccentric, having the 
number 4951. On Dec. 20, of the same year, 
there was sold one like it to M. Schicker 
for the same price (No. 5039). On Oct. 
13, 1832, still another to Count Demidoff 
for 4,200 francs (No. 5038). The watches 
of this type could be just as well mounted 
on rings. The Breguet sales books record 
a certain number: 

No. 5018, sold to Madame Baudin, 3,000 
francs, Dec. 24, 1831. 

No. 5019, to Count Meristar Potocki, 
March 29, 1833, for 3,780 francs. 

Nos. 5037 and 5078, sold each for 3,100 
francs to Madame Baudin, in 1832 (Oct. 2) 
and 1833 (April 13). 

No. 5079, to M. Carasco, for the Infanta of 
Spain, March 5, 1833, for 2,900 francs. 

No. 5080, to Count Demidoff, May 31, 
1832 (3,000 francs). 

No. 5102, to Queen Victoria of England, 
July 7, 1838 (4,250 francs). 

No. 5114, to the Marchioness Visconti 
Gherardini, Aug. 30, 1833 (3,500 francs). 

A’ dozen other similar pieces also appear 
on the books, forming a little series. 

The watch of Count Potocki now forms 
part of the collection of Sir David Salomons, 
The catalog of this. collection indicates that 
the ring, for which 800 francs was paid, 
had been lost. Sir David also possesses 
No. 5038. 

The watch bracelet, so conspicuously the 
mode today, did not attain prominence until 
towards 1878, and appears, at this period, to 
have come to us from Vienna and entered 
into our customs on the arms of men, not 
on those of women, as we might be tempted 
to believe. The first watch bracelets were 
simply attached to little curb-chains, and 
















































REFINERS and SMELTERS 


Precious Metals 


PLATINUM 





In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
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Chicago customer writes: “1 feel it is my duty to thank you for 
the fine results and will state that this is by far the largest 


returns for like amount that | ever had.” 


SWEEP SMELTERS. 


BIRMINGHAM, en 
UNBREAKABLE WATCH CRYSTALS s35's2 2s, 


The Complete IDEAL crystal fit- 
ting machine consists of: 
1. Machine cabinet with 20 discs of 


different sizes to fit all sizes of round 
crystals, 








With the IDEAL crystal fitting ma- 
chine here illustrated, every jeweler 
can fit the IDEAL unbreakable 
crystals of any size or shape 
promptly and efficiently in less than 
a minute. The IDEAL machine is 
operated by hand, has no motive or 
foot power and does not put any 
strain or pressure on the bezel. 
IDEAL unbreakable crystal will 
not break, is the clearest substitute 
for glass. 


th 


Separate discs with seven different 
sizes and shapes for fitting irregular 
and odd shaped crystals. 


3. 60 dozen IDEAL unbreakable crys 
tals, one dozen of each size to fit 
any size watch, especially hunting 
cases. 


Price complete 


$35.00 Net 


Reorders of IDEAL crystals at any time at 
50 cents per dozen. 


Write us direct for full particulars 











IDEAL CRYSTAL MACHINE MFG. CO., 23 Duane Street, New York 
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orn for their convenience by men. It is 
mych easier to read the time on the arm 
tan to go looking for a watch at .the 
hottom of a pocket. Carrying it on the arm 
resulted, moreover, in less accidents, 

“From the arm of the man the watch, 
quite naturally, passed as an ornament to 
that of the woman. The watch bracelet 
tas thus entered into the realm of jewelry, 
where it has made a fine fortune. Since the 
exposition of 1900, its success has been con- 
finuous. From the large jeweler it has 
quickly gained a place and has descended 
even to the bazaar. Nowadays the woman 
of the populace wears the bracelet watch 
as does also the fashionable dame. The vul- 
grization of the article has not lessened its 
popularity. But the fashionable wearer is 
distinguished from the others by the luxury 
she can allow herself. It is easy to suppose 
that the platinum watch for 75,000 or 90,000 
francs combined with diamonds and pearls, 
establishes a sufficient distinction between 
the bracelet of the millionaire, and the plated 
jewel of a midinette, even if adorned with 
paste or imitation pearls. The jeweler, 
moreover, is ingenious in adapting the 
horary mechanism while the watchmaker 
makes his movements harmonize with the 
finery of his.natural associate, 

It was by no means .a trifling matter to 
accomplish this harmony. The _ watch, 
possessing a characteristic and classic form, 
the various calibers of which have varied 
very little in 400 years, has been compelled 
to submit to an extreme transformation, so 
much more difficult to realize because the 
dimensions of its parts were much smaller. 
The mobiles, instead of being grouped 
around a center have had to be extended 
and developed in length, even assuming a 
center shape and at the same time depart- 
ing more and more from the rewinding 
crown. 


This change is comparable to a certain 
extent to that which has changed the former 
vertical clock into the horizontal clock, the 
mobiles of which are arranged side by side. 
Of course, with mechanisms reduced to a 
size of six and even five lines—13.5 and 
11.25 millimeters—the difficulty becomes 
enormous. It is like a proportional rever- 
sion to the square of the size. 

Of course, when we say a watch of eight 
lines, it is understood that its organs possess 
the dimensions that they should have in a 
watch, round in form and of a caliber of six 
lines. Otherwise the qualification has no 
sense, the movement having the form of a 
parallelogram or of an oval, more or less 
elongated. 

The case or form, which enabled the 
watch bracelet to become a veritable jewel, 
m every respect harmonious and elegant, 
in place of being the simple combination of 
two elements, rich but presenting quite a 
contrast, recall principally in France, two 
names, the deceased Jaeger and M. Ferdinand 
Ferger, The competition of manufacturers, 
stablishing movements of exceedingly elabo- 
fate form and placing the contents on a 
level with the cases, has completed the work 
of the decorator. There may be found 
luxurious bracelet watches of which the 
Movement alone is worth 5,000 to 6,000 
franes, the crystal being cut in a diamond or 
an emerald. 


I have just made use of the expression 
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“highly luxurious.” This is to the extent 
that the decorating article is democratised, 
so as to place it within reach of every 
purse; it ornaments, it refines and it ele- 
vates, it sublimates in some manner so as 
to distinguish, from better to better, the 
difference in social conditions. So that our 
complicated epoch, recognizes in luxury of 
several stages, the false, the simple and the 
great. If the woman who calculates, con- 
tents herself with a watch bracelet or two, 
those who do not calculate so closely will 
easily possess three, four or a dozen brace- 
let watches or bracelets without watches, 
all of great value. It is a curious fact that 
the bracelet watch fashion has given renewed 
activity to the sale of the bracelet without a 
watch, 

Among the events that have contributed 
to the development of this mode, a leading 
place must be accorded to the great war. 
The influence of the war is manifested in 
the most ardent manner . by the statistics 
given here and which increased to the year 
1906. 

These statistics relate to the exportations 
from Switzerland. I employ them, in 
preference to all others for two reasons. 
In the first place it is easy to obtain them. 
They are published regularly, normally and 
commented on in the professional publica- 
tions. On the other hand, Switzerland, the 
country of exportation, is the principal 
purveyor of watches to the world. It sup- 
plies to itself more than half those it fur- 
nishes to other countries. It is to a cer- 
tain extent the regulating station for watch- 
making in small volume. In the Swiss 
statistics, the watch bracelet figures with- 
out special designation in 1906 among 
“other watches.” Its production was insig- 
nificant inasmuch as the number of pieces 
classified as “other watches” did not exceed 
10,551 in number and, in value, 271,672 
francs. The manufacture developed slowly 
until 1914 when it was subject to an in- 
crease resulting from the opening of hos- 
tilities. In 1915 there was an active resump- 
tion, which progressed by almost extraordi- 
nary steps until 1920. The year 1918 was 
in every respect characteristic. It was the 
period when the American legions covered 
the soil of France. All the soldiers wore 
on their wrist a watch, which did not in 
the least inconvenience them, gave them 
the time without the least derangement 
and which, moreover, they would not know 
where to carry elsewhere. The figure for 
“other watches” reached, in 1919, a figure 
of nearly three millions. It was then that 
the Federal government determined to bring 
into relief the great triumph of this report, 
the watch bracelet. In 1920 we see that 
of 2,600,000 watches previously classified as 
“other watches” there were more than 
2,500,000 bracelet watches. The movement 
was started. It was continued because the 
bracelet watch is particularly convenient 
for men, whether engaged in business, in 
sports or otherwise. 


After the crisis of 1921, which was pro- 
tracted, the manufacture and the exporta- 
tion recovered, in spite of difficulties of all 
kinds. The first half year of 1924 exceeded 
the record figure of 1,857,650 pieces, of a 
value of 30,468,000 Swiss francs, being one 
hundred million of French francs. 

My readers will recognize with me that 
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the watch bracelet of 1924 presents the 
peculiarity of having won the favor of the 
middle class and even the lower class, 
without having lost the favor of the high. 

This proves that they respond to a real 
demand, a demand brought largely into 
prominence by the war as well as by-a 
caprice, taking the form of the reduction 
and the suppression of the sleeves in the 
feminine toilet. 

Blaise Pascal, who died when 39, after 
having invented, at the age of 18, an 
arithmetical machine, created, when. 25, the 
modern device showing how nature abhors 
a vacuum, conferred on the manual laborer, 
the wheelbarrow, brought about the wonder- 
ful application of the lever and indicated to 
the hurried -human being of the 20th 
century, the most simple means of having 
the time constantly in sight, without any 
great derangement. 





Show Cards for the Holiday Season 





(Continued from page 155) 








clined plane. Try to place yourself so the 
light will fall over your left shoulder. on 
your work. 

A. “scratch sketch” layout means that a 
crude single line is drawn in pencil, indicat- 
ing the space each letter should occupy. A 
word should never, if possible, be divided at 
the end of a line. Whenever it becomes 
necessary to condense a line of lettering 'to 
fit in a given. space, try ,to condense the 
space between each letter instead of the 
space between words. The general rule for 
space allotment between words is to allow 
the width of a single letter, such as “H.” 

The writer would rather spend half an 
hour planning any layout of a showcard, and 
15 minutes at the lettering, than the other 
way round. 

The beginner should understand that speed 
at lettering only comes through diligent prac- 
tice. But there is one thing certain and that 
is that anyone of ordinary intelligence who 
desires to learn the knack of showcard writ- 
ing and is willing to invest a small amount 
of money in modern brushes and pens can, 
by studying the lessons, soon be able to 
write legible business-bringing showcards. 

To acquire the knack of all circular 
strokes, practise on the letter “O.” For the 
right and left angle strokes, practise on the 
letters M and W. For horizontal strokes, 
the letter “E.” For the upright strokes, I 
or H. Speed pens or brushes should always 
be washed or rinsed in clear water before 
laying away. 

(To be continued) 





While attempting to crank his automobile 
when it was in gear, Donald Millikan, of 
Athens, O., the son of Charles C. Millikan, 
jeweler and optician, of Athens, and junior 
in the college of optics at Ohio State Uni- 
versity, was run down before he could step 
out of its path, Monday and suffered a 
severe injury. Another student was with 
Millikan at the time of the accident and he 
jumped into the machine and applied the 
brakes but too late to prevent the automobile 
from passing over the young man’s body. 
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ALL-IN-ONE OUTFIT with 





What It Will Do: 
DRILLING FOR THE SHOP 





FRAZING 

nesnenee, SHOWROOM 
POLISSIING STOCK ROOM 
Frere ‘A One-Man Outfit 
SOLDERING 

CASTING that does the same 


SAND BLASTING work as is expected 
of a factory. 











—-LEIMAN B 


POLISHING DUST COLLECTOR 


—— 


FLOOR SPAG 
2 x 6 FEET 
Shipped all Complety 


set up as shown, 
to go right to work, > 









Runs tan 
Electric 
Light 


_— 


GOOD 
TOOLS 


will make yow 
shop pay big div. 
idends. Just the 
outfit for the may 
that wants t 
make every inch 
of space earn ity 
way. Smooth 
running, bail 
bearing machine. 


LEIMAN 
BROS. 
GO Lispenard & 
New York 
Makers of Geod 
for 35 Years. 





























and Engraving. It was designed and_ built 
for this purpose only. 








ultimately succeed. 


charge. 


here or abroad. eye 

Bradley Horological with its increased facilities is bigger and better 
than ever. In its forty years of existence this great school has 
turned out scores of the best workmen of which the country can 
boast. Figure your affairs so that you can. be with us to start off 
with 1926, if not immediately, just as soon as possible after the first 
of the year. 

One of our latest catalogues will prove of interest to you. A 
postcard will get it. Address: 


BRADLEY HOROLOGICAL 
Dept. C 
Peoria, Illinois 





‘Make No Little Plans” 


“They have no magic to stir men’s blood 
—make big plans—aim high in hope and work.” 


HE above are the words of a city builder who realized that a city 
grows by not being afraid to tackle the job that is necessary to 
be done, regardless of the size. 

Now what is said in regard to cities is just as true in regard to 
The above building is used exclusively for individuals, and now we say to you, make no little plans, aim high 

Watchwork and its kindred trades, Jewelry || and GET THE BRADLEY WAY. 
Make 1926 the banner year in your existence. You have been 
thinking of it for some time, tackle the job no matter how big it may 
— seem, just make up your mind you are going to have it and you will 


Bradley has thousands of students scattered all over the country and many working in foreign lands. We have thousands 
of the very highest class recommendations and a few of them are contained in the catalogue which we furnish free of 


A thorough organization; a system that has been worked out by years of experience in handling thousands of students, 
adopting some special line of work, eliminating things that were not of the utmost importance. Doing things finally 
adopted, and doing them well has been the means of putting Bradley in the very forefield of Horological Institutions either 














“There were no dollars going begging when 
I made up my mind to come to Bradley,” 4 
young man, who has long since made 
in a store of his own, remarked. 

“It was a case of putting myself thru, but 
then I figured it this way. Before coming to 
Bradley, I knew just enough to keep my head 
above water by moving from one store to 
another, but was never sure of my job for 
very long and never could get really g 
wages anywhere. The course at Bradley just 
put me on my feet, and now—well, every yeat 
I am getting further ahead in the game.” 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Nov. 3, 1925 


199,64. BOWL. Morris Revxin, New York. 
Filed Nov. 26, 1924. Serial 752,285. 3 
Claims. : 4 

A utensil of the character described comprising 
a stand, a sheet metal lower support forming part 
of said stand, a substantially horizontal outstanding 
fange on said support, legs attached to and curved 
to fit the periphery of said flange, an upper cylin- 
drical support in said stand, a substantially hori- 
wntal slotted flange outstanding from and integral 
with said upper support adapted to have spoons 








suspended in the slots thereof, connecting members 
in said stand joining said upper and lower sup- 
ports in spaced relation, handle members for said 
stand directly connected to and aiding in maintain- 
ing said upper and lower supports in spaced 
relation, and a removable bowl maintained in posi- 
tion in said stand by said supports. 


159,952. WATCH HOLDER FOR VEHICLE 
STEERING WHEELS. Sanrorp W. Frencu, 
Fort Bliss, Tex. Filed Jan. 26, 1924. Serial 
688,742. 1 Claim. 

In combination with a watch case, provided at 
diametrically opposite sides with loops, a holder 
comprising a pair of metallic strips of the same 
configuration and dimension, each strip being pro- 
vided at one end with a hook portion adapted to 
vattially engage around the intermediate portion of 
ome of the loops, each hook portion having an 





-— 


angularly disposed shank portion adapted to lie 
mder the edge portion of the case, each shank 
wertion merging with an arcuate portion to form a 
‘entrant angle therewith, and each arcuate por- 
ion merging into an outstanding ear formed at the 
posite end of the strip from that end at which 
hooked portion is located, and a draw bolt 
missing transversely through the ears and adapted 
draw the arcuate portions of the strips and the 
tide of the watch case toward the peripheral surface 
4 support. 


‘ane, VANITY BOX. Ernest F. Rueckert, 
Providence, R. I. Filed Sept. 6, 1924. Serial 
736,334. 12 Claims, 


A device ,of the: class described: comprising a 
powder receptacle, a puff carried by said receptacle 
and normally contracted and projecting from the 
inner open end-thereof and communicating there- 
with, a sleeve telescoping over said receptacle, said 





sleeve when in one position exposing the puff 
and in the other position enclosing the same, and a 
cap closing the outer end of the sleeve. 


1,560,127. CIRCUIT-CONTROLLER ATTACH- 
MENT FOR CLOCKS. Josepu S. Wiaerns, 
Haworth, N. J.~ Filed March 10, 1924. Serial 
697,993. 6 Claims. 

In a circuit controller attachment for:a clock 
fitted -with an: operating mechanism, a circuit closer, 
an arm mounted on the winding stem of the 
mechanism and arranged to operate the circuit 
closer when the mechanism is released for actua- 
tion, a setting arm mounted to freely turn on the 
winding stem and arranged to engage the operating 








arm to move the shaft to set position, said setting 
arm being adapted to-be left in position to hold the 
shaft in inoperative position or to be withdrawn to 
permit the shaft to operate when subsequently 
released said arms being located at the back of the 
clock. 


1,560,414. METHOD OF PIERCING, THREAD- 
ING, AND ENAMELING TRANSPARENT 
PRECIOUS STONES. EmManvuet pve Haan, 
Paris, France, assignor to Société Boucheron & 
Radius, Paris, France, a French Corporation. 
Filed Sept. 11, 1924. Serial 737,221. 3 Claims. 

An article of jewelry including a plurality of 
smoothly cut stones, the bodies of each of which 
are provided with substantially opposite passageways 





arranged adjacent the outer edge of the body and 
parallel to each other and perpendicular of the 
diameter at which they are provided, and a plurality 
of links engaged with the adjacent passageways 
of the adjacent stones for connecting all of the 


stones together. 
DESIGNS 


68,613. WEDDING RING. Epwarp H. Ciirrorp 
and RicHarp ScHuMann, Detroit, Mich. Filed 


10Smee™ 0) 








Serial 12,477. 


Feb. 24, 1925. Term of patent 


3% years. 
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68,632. FINGER RING. Jacx - Martin, New 
York, N. Y., assignor to The Guarantee Find- 
ing Co., Inc., Newark, N. J. Filed July 25, 









1925. Serial 14,219. Term of patent 3% 
years, 


68,636. FINGER RING. Israzux <A. Posner, 
Providence, R. J. Filed Sept. 17, 1925. Serial 





14,803. Term of patent 7 years. 


68,638. RING. Meyer L. Rossins, New York, 
assignor to Untermeyer, Robbins & Co., New 





York. Filed May 16, 1925. 


Term of patent 7 years. 


68,639. RING. Meyer L. Rossins, New York, 
assignor to Untermeyer, Robbins & Co., New 


Serial 13,462. 







gitgr 
uf es ye 


SS Gg 
Nh 
bs hear 














York. Filed May 18, 
Term of patent 7 years. 


68,640. RING. Meyer L. Rossins, New York, 
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1925. Serial 13,475. 
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assignor to Untermeyer, Robbins & Co., New 























































York.’ Filed “May 18,°1925. Serial 13;476. 68,672. FINGER RING ‘Asranam Svuperov, 
Term: of patent’ 7 years. 


66,642, FINGER RING. Mever L. Rossins, New 5 
York, assignor to Untermeyer, Robbins & Co., 
New York. Filed July. 16, 1925. Serial 
Shr 
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CS 68,673. FINGER RING. AsraHamM  SvupERov, 
QZ New York. Filed Sept. 19, 1925. Serial 


‘ 
8 14,828. Term of patent 3%4 years. 


68,674. FINGER RING. AsraHam  Superov, 
New York. Filed Sept. 19, 1925. Serial 


O 


14,114. Term of patent 7 years. 
66,643. FINGER RING. Meyer L. Reossins, 


New York, assignor to Untermeyer, Robbins & 
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14,829. Term of patent 3% years. 


68,675. FINGER RING. AsraHam  Supenrov, 
New York. Filed Sept. 19, 1925. Serial 


Co., New York. Filed August 29, 1925. Serial 
14,636. Term of patent 7 years. 


68,644 GEM-SET FINGER RING. Maver L. 14,850: Term of patent 374 years. 
Roszins, New York, assignor to Untermeyer, 








UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published Nov. 3, 1925 


Ser. 211,831. (CLASS 27: HOROLOGICAL IN- 
STRUMENTS.) Caritowitz & Co., Ham- 
burg, Germany. Filed March 30, 1925. 

The trade-mark consists of the Chmese characters 





Robbins & Co., New York. Filed August 29, 
1925. Serial 14,637. Term of patent 7 years. 


68,670. FINGER RING. AsraHam  SuvupeErov, 
New York. Filed Sept. 19, 1925. Serial 





14,825. Term of patent 3% years. i 


68,671. FINGER RING. AsraHamM  Suvuperov, 
New York. Filed Sept. 19, 1925. Serial 


or words “Han” “Ta” “Li” signifying “to enjoy,’ 
“to inform” and “to interest.” 

Particular description of goods.—Time-Keeping 
Instruments—Namely, Watches, Clocks, and Parts 
Thereof. 

Claims use since June 30, 1904. 


Ser. 216,236. (CLASS 28. JEWELRY AND 
14,826. Term of patent 3% years. PRECIOUS-METAL WARE.) Wittiam P. 









164 THE JEWELERS’ ' OFRGULAR 
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Tarsot, doing business as Eclipse Producty. 
Co., New York. Filed June 22, 1925, 


Eclipse 


Particular description of goods.—Necktie Sup- 
ports Made of. or Plated with Precious Metal 
Claims use since May 20, 1925. 


é 


Beers 


oS 


Ser. 216,817. (CLASS 27. HOROLOGICAL my 
STRUMENTS.) Bake tite CorPoration, New. 
York. Filed July 3, 1925. ‘ 
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Particular description of goods.—Clock Cases and 
Watchcases. 
Claims use since December 1, 1924, 


Ser. 217,348. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) La Grycine. WatcH Fac 
tory, Bienne, Switzerland. Filed July 14, 
1925. 

Particular description of goods.—Watches ant’ il 

Timepieces, Especially Pocket Watches, Wristlet 4 


GLYCINE 


Watches, Ring Watches, Necklace Watches, Jewell 

Watches, Clocks, Movements, and Cases, Dials, and 

All Parts of Watches and Clocks. _ 
Claims use since May 28, 1924. 


Ser. 217,356. (CLASS 27. HOROLOGICAL.ID- 
STRUMENTS.) Monrres. Era & Vis0, C. 
RueEF.Li-FLury & Cu1z, SocigTE ANONYME, 
Bienne, Switzerland. Filed July 14, 1925. 


VISO 


Particular destription of goods.—Watches' and 
Clocks, Movements, Cases, Dials, and Parts Thereof. 
Claims use since Sept. 17, 1923. 
Ser. 218,063. (CLASS 27. HOROLOGICAL “IN. 
STRUMENTS.) Max Kxiass, New York, 
Filed July 29; 1925. |’ 


EMBSA 


Particular description of goods.—Watches, Wateh- 
cases, and Watch Movements. 
Claims use since July 1, 1925. 


Ser. 218,440. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) WacHeEn- 
HEIMER Bros., Inc., Providence, R. I. Filed: 
August 5, 1925. 


THE COLLECE BEAU 


Particular description of goods. Breatee 
Brooches, Bracelets, and Barettes Which are 
of or Plated With Precious. Metals. 

Claims use since July 1, 1925. 
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A. H. Broughton, Canton, O., and Wa. 
M. Dennison, of Kewanee, Ill., will open ® 
jewelry store at Peoria, Ill. 
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